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a complete 

line of | , 
GRINNELL 

HANGERS 


for Copper Tubing ai, vin ces sony 


with Threaded Rod and C-Clamp 


Extension Split 
Ring Hanger 


Threaded for Ve 


A 


Hinge simplifies installation of 


Single screw clamps split ring 
tubing; lower half cannot be mislaid 


securely to tubing 


Four flats provide a 
positive clamping action 


Adj. Wrought Ring Hanger 
S$ 


plit-Ring with Socket 
Grinnell now offers, in one complete line, every standard type and Coach Screw 


of hanger and support for copper tubing. All are heavily copper 

plated for long, rugged wear. All are accurately sized to fit 

standard copper tubing, and designed to give a neater installa- 

tion wherever copper tubing is used. 

For dependability, speed, and convenience . . . let Grinnell’s id aii dai 
coast-to-coast network of warehouses and jobbers serve you as the COPPER TUBING 
a one-stop source for all your copper tubing hanger require- aster becca bie 
ments. Grinnell-trained personnel are ready to work with you 220 West Exchange St., 
“on-the-job”, anywhere, to help solve any problem connected Adj. Wrought Bond Hanger PRLS, Sane Senne 
with hangers and supports for copper tubing. 


Whether it be for copper tubing or standard pipe, specify 

Grinnell hangers. No other company makes as complete a line; GRI N N ELL 

provides as thorough a distribution service; or can cooperate as 

fully on a// your piping assignments. AMERICA’S #1 SUPPLIER OF 
PIPE HANGERS AND SUPPORTS 


Grinnell Company, Inc., Providence, Rhede Island ° Coast-to-Coast Network of Branch Warehouses and Distributors 


pipe and tube fittings * welding fittings * engineered pipe hangers and supports * Thermolier unit heaters °* 
Grinnell-Saunders diaphragm valves * pipe * prefabricated piping * plumbing and heating specialties * 
industrial supplies ° Grinnell automatic sprinkler fire protection systems ° 


valves 
water works supplies 
Amco air conditioning systems 





THE VAST MAJORITY OF THE NATION'S FINE BUILDINGS ARE SLOAN EQUIPPED 


Phoros by Roger Stucerot 


JOHN LYON REID & PARTNERS BURTON L. 
architects and engineers 

ALEXANDER G. TARICS CG. 
structural engineer 

JOHN P. CUTLER 
job captain 


ROCKWELL 
partner -in-charge 
M. RICHARDS 

mechanical engineer 

ROTHSCHILD, RAFFIN & WEIRICK 
general contractor 

HARRY LEE TAY-HOLBROOK, INC. 
plumbing contractor plumbing wholesaler 


AMERICAN RADIATOR & STANDARD SANITARY CORP. 


plumbing fixtures 
U J 
Boldness in conception is the major distinguishing 


HILLSDALE HIGH SCHOOL 


San Mateo, California 
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ITEGTURAL AWARDS 


block Interior 
rooms have an overhead system of natural daylight- 
At the corner of each rooflight there is a grille 


is divided by movable partitions. 


characteristic of this highly honored high school. 


Completed, the school demonstrates a skillful at- ing. 


tempt to meet present day needs and foresee require- 
ments of the future, such as fluctuating room sizes, 
department boundaries, community needs and chang- 
The 


750 students, 


ing educational techniques. one-story building 
5-1/3 
All class rooms are 


blocks. 


group, providing for | occupies 


acres on the 35-acre site. con- 


tained within two huge Structurally each 


CYA +f 


SLOAN J ise VALVES 


through which flows a continuous supply of fresh cool 
or heated outside air. Buildings for supplemental func- 
tions are joined to the blocks 
Included are shops, gymnasia, locker 
little theatre 


academic around a 


great court. 


rooms, auditorium, and cafeteria. 


Throughout these buildings are service products of 


accepted superiority, including SLOAN Flush VALVES. 


FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY 
SLOAN VALVE COMPANY * CHICAGO °* ILLINOIS a 


Another achievement in efficiency, 
omy is the SLOAN 
automatically self-cleaning 
ging. No dripping. 


endurance 
{ct-O-Matic SHOWER HEAD, which is 
each time it is used! 
Architects spec ify, 
and Master Plumbers recommend the 
better shower head for better bathing. 


and econ- 


No { log- 


and Wholesalers 
{ct-O-Mati« the 


Write for completely descriptive folder 
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Dodge 17700 Dodge P300 
Tandem Forward-Control 


Special bodies fit readily Dodge 500 
on any Dodge chassis Stake with Beverage Body 


most POWER OF THE 
je  LOW-PRICED 3 


Dodge T900 _ 
Tandem 





Dodge C.O.E. 700 Dodge 800 
Tractor Tractor 





In every weight class 
Dodge Power Giants give you an extra bonus of power. 
From 204-hp. pick-ups to 232-hp. tandems, Dodge V-8's outpower the “other two” 





by as much as 31%. This extra power reduces engine strain, saves wear. What's 
more, Dodge engines, both V-8's and 6's deliver full power on regular gas. 


Dodge hauls more payload, too . . . up to one-third more. And Dodge offers 
major advantages in driving ease, cab comfort and prestige-building good looks. 
See for yourself. Your Dodge dealer has a Power Giant to meet every trucking need. 





DODGE TRUCKS with te ronwaro Loox > 
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- PROVED COST SAVERS 


¥" & Yo" nom. Copper Compression Inlet 
x ¥%" & Y2" O.D. Flexible Riser 


¥," & Yo" nom. Copper Sweat Inlet 
x ¥_" & Yo" O.D. Flexible Riser 


ALL CHROME GUARANTEED NOT TO PEEL 
OR DISCOLOR UNDER NORMAL SWEATING 


-PEEDWAY ALL-COPPER INSTALLATION 
TO LAVATORY, CLOSET AND SINK 


Proved by Test and Installation: e NO nipples « NO frozen-in pipe stubs « NO 


SAVES MONEY AND TROUBLE eee sso ycugh wo oleate 
T0 STUB-OUT WITH COPPER e NO possibility of electrolysis 


181 ED (ED (sD (a 
) co) 


€ =) ¢ =] 


S&S ) ¢ 
oh A ol 
Boas it is BOUL = ip (fens LU 
| Une) © a Cy (Uiey 
S Compr. Compr. I Compr. Sweat Sweat Sweat Sweat 


Angle — Straight Angle : Straight Angle Straight Angle Straight 
Valve lel Valve Fitting Fitting Valve Valve Fitting 


Compr. 


Fitting 
ALL MATERIAL TRADEMARKED FOR PURCHASERS’ PROTECTION 


Ask for... and Get Speeoway SUPPLIES by Brass PCuf' 


Write Dept. D, Brass-Craft Mfg. Co., Detroit 1, Mich., for free installation instructions 
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Now is the time to push the Penberthy line...and pocket better 
profits. Weather conditions forecast a peak demand. Buyers are 
looking for the positive insurance they can get only with a quality 
sump pump. No one makes a better pump than Penberthy. 


PENBERTHY MANUFACTURING COMPANY 
Division of Buffalo-Eclipse Corporation 
1242 Holden Avenue @ Detroit 2, Michigan 


STOCK...DISPLAY...SELL... 





HOOK ONTO PROFITS 
WITH PENBERTHY 





COMPLETE LINE OF 8 MODELS... 20 SIZES 
Bronze and Copper Construction 

Popular, Standard, Heavy Duty 

Submersible, Explosion Proof, Water Operated 
Automatic, Electric 

Dependable motors and switches 

Top Capacity, Range of Sizes 
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ee Bice Prister 


» Lighter Valves 


Approved by Western 
Plumbing Officials 
Association 
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Love by Degrees 

The lovelorn columnist and the 
marriage counselor soon may be 
driven out of business by the 
plumbing and heating contractor 
who installs air conditioning. 

Researchers report that in 22 
homes tested for the effects of air 
conditioning, all wives reported 
better treatment from their hus- 
bands when Cupid exchanged his 
arrow for air conditioning. Hubby, 
too, noticed fewer rolling pins fly- 
ing around when the atmosphere 
was cool and clear. 

The obvious result of all this will 
be to change the wedding cere- 
mony to read—“Do you take this 
woman to love, honor, and air con- 
dition?” 


A-C in the Hen House 

Laying hens, the pampered prima 
donnas of the poultry industry, 
seem headed for another luxury: 
air conditioned hen houses. 

Experts report that hen house in- 
habitants are especially vulnerable 
to hot weather because they can’t 


perspire. As a result, reports a re- 
cent issue of the Wall Street Jour- 
nal, they’re dependent on the com- 
forts the air conditioning industry 
can supply. 

The purpose of all this is to im- 
prove hen morale and thus increase 
egg output. “It’s all a matter of 
psychology,” said one hen house 
research consultant. “A cool hen 
is like a contented cow. If she’s 
comfortable and relaxed, she’ll lay 
more and better eggs.” 


Opportunity for Eskimos 

A Chicago builder has been ar- 
rested for selling a $32,000 house 
equipped with a gas space heater. 

The complication: No gas. 

The contends he 
purchased the house with the un- 
derstanding that gas would be sup- 
plied for the heater. Now he’s been 
told that he’ll have a long wait be- 
fore the local utility will make his 
house eligible. 


homeowner 


Meanwhile, the homeowner is 
offering to sell out lock, stock and 
heatless heater to any interested 
Eskimo family. And the builder is 
facing a $1,009 fine if fraudulent in- 
tent can be demonstrated. 


In a Fog 

In the era of the padded expense 
account, you can hardly blame 
Trane Co. for raising an account- 
ant’s eyebrow when serviceman 
Jim Mack reported he traveled 
1,888 miles on a repair call—to a 
town only 180 miles from his 
Louisville, Ky., headquarters. 

But Mack had a foolproof ex- 
planation. He flew to Evansville, 


Ind.—a 36 minute hop—was met by 
a contractor and driven 55 miles to 
a job site at Petersburg. 

On the return flight the pilot was 
unable to land because of fog and 


had to fly to LaGuardia Field in 


New York before setting down. 
Mack flew back the next morning 
and put his total mileage down at 
exactly 1,888 miles. 

“And all for a motor that needed 
oiling,” he concluded. 


A Mountainous Problem 

When the mountain wouldn't 
move to Mohammed, Mohammed 
moved to the mountain. 

In the same vein, Bryant Mfg. 
Co. realized how impractical it 
would be to try to move its busy 


distributor and branch personnel 
to its home offices for a lengthy 
sales confab. Instead, Bryant is 
moving its meetings to the terri- 
tories of field workers. 

A full load of props and working 
models of new products, a technical 
and sales training force and five 
product managers are making the 
trip in a new truck that the firm 
purchased just for this purpose. 


She Needs Help Desperately 

A syndicated advice-to-the-love- 
lorn writer, Ann Landers, is offer- 
ing a bit of aid to the merchandis- 
ing plans of the water heater in- 
dustry. 

A recent correspondent wrote 
that she “needed help desperately.” 
She reported that her husband “is 
so sneaky he races our three kids 
into the bathtub and uses up all 


the hot water. Please help me. I’m 
fit to be tied.” 

Ann’s reply? The answer to a 
dream: “Install a 
larger water heater and hand the 
large sneaky kid the bill.” 


contractor’s 


How Old Is "Too Old"? 

Real estate appraisers are learn- 
ing what contractors could have 
told them a long time ago—that re- 
modeling can and will boost the 
resale value of old homes. 

The Plumbing Fixture Manufac- 
turers Assn. points out that, until 
recently, many appraisers deter- 
mined the value of a house by de- 
ducting an arbitrary 2 percent each 
year from its replacement value. 
It’s evident that this wouldn’t work 
in a home more than 50 years old. 

Now, the PFMA reports, the ap- 
praisers estimate the remaining life 
of a house, subtract this figure from 
the life expectancy of a similar new 
house and obtain an “effective age.” 

So the obvious facts that remod- 
eling can extend the life of a build- 
ing and at the same time make it 
more attractive to the buyer are 
making the old home increasingly 
attractive in today’s market. 
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HOW 10 STOP 


Your Water Heater 
Relief Valves From 
Popping Off... 


and still give proper protection 


In a great number of cases re- 
cently, Cash-Acme engineers 
have gone into private homes 
with plumbing contractors to have 
a first hand look at the old com- 
plaint of relief valves that just 
keep flowing . . . won't close off 
... drip constantly . . . and so on. 
In each case, a pressure gauge 
was placed on the inlet of the 
water heater in order to deter- 
mine what pressure prevailed. IN 
PRACTICALLY ALL CASES 
the pressure was found to be 
FAR ABOVE the relief valve 
setting AND the safe working 
pressure of the water heater 
itself. NO WONDER THE RE- 
LIEF VALVES OPEN; that’s 
why they are put on in the first 


place. 


Yet, the answer is really an easy 
one ...a simple, quality water 
pressure reducing valve such a& 
Cash-Acme’s Type E. We've 
checked areas from New Jersey 
to California .. . all those new 
suburban developments . 
where incoming supply pressures 
sometimes reach 200 to 240 
pounds! A relief valve with a 200 
lb. setting is not the answer 
either, for 90% of the water 
heaters are rated at 127% lbs. 
maximum. 


Cash-Acme’s Type E Water 
Pressure Reducing Valve not 
only stops relief valves from 
opening too frequently, but will 
eliminate pipe noise, water ham- 
mer, and rapid wearing of 
fixtures, faucets, appliances, and 
valves. And remember . . . Cash- 
Acme quality MEANS DOL- 
LARS SAVED to you. See your 
jobber. INSIST on Cash-Acme’s 
Type E Regulators. 
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Cash-Acme’s Type E Water Regulator Can 


STOP 
FAUCET 
DRIP.... 


and pipe noise . . . water hammer . . . rapid wearing 
of fixtures, faucets, appliances and valves. . . all 
caused by high water pressure. 


4 


Saieetettte 


Use Cash-Acme’s Type E Pressure Reducing and Regulating Valve 

. it’s the simplest, most inexpensive way to automatically 
reduce incoming pressure (no matter how much it varies) to 
45 Ibs., the best pressure for your system. The all bronze body, 
monel body seat, tough diaphragm, seat washer and large in- 
built strainer found in the Type E Valve assure years of depend- 
able service. Available in %” to 2” pipe sizes, these famed 
valves are designed for up to 250 Ibs. inlet. Complete descrip- 
tive literature is available on request . . . 


' WRITE TODAY TO — 
ALD. A. W. CASH VALVE 
aan MANUFACTURING CORP. 


6661 E. Wabash Avenue 


Decatur, Illinois 





TINKER IN INDIANA 
RIcHMOND, IND. 
our 


The writer and 


local association here were 
quite impressed with the articles 
describing how our Indiana state 
association is fighting for anti- 
Jacklegg laws, 
January and February issues. 

We hope your fine articles will 


help to get our members to con- 


as carried in your 


tact their congressmen. 
Rosert L. NIEwOEHNER 


@ The bills passed their first test, win- 
ning in the House by a big margin. 





WE MADE HIM DISSATISFIED 

BRADENTON, FLta.—We were not 
particularly dissatisfied with our 
present letterhead until we began 
reading your current series on let- 
terhead design. That did it. 

Now 


would like to see a new design. 


we are dissatisfied and 
Your help will be appreciated. 


CHARLES R. GWALTNEY 


e We strive to please—but when we 
create dissatisfaction and get results, 
that’s all right too. 

The Letterhead Design Clinic, a reg- 


ular monthly feature in Domestic En- 
gineering, appears on page 32 of 
this issue. 


CINCINNATI SAFETY PROGRAM 

CincinnAtt, O.—Thank you very 
much for sending us the additional 
copies of your story describing the 
fight in our city against the haz- 
ards of 
that improperly in- 
stalled heating equipment (Decem- 
ber, 1956, page 98). The copies will 
be very helpful to us in answering 
inquiries concerning our activities. 

It might interest you to know 
that we have had a number of 
from other communities 


carbon monoxide fumes 


result from 


requests 
for more information on our gas 
safety inspection program as a re- 
sult of the article you published. 
This certainly bears out the fact 
that communities throughout the 
country are faced with the similar 
problem of promoting safety in the 
installation and use of 
equipment. 


heating 


From the inquiries we have re- 
(Please turn to top of page 18) 





Reader likes plastic pipe, but this job gave 


him a problem. Do you have the answer? 


Van Wert, O.—I was interested 
in reading the articles on plastic 
pipe in your January and February 
issues and would like to relate an 
experience I had with an installa- 
tion in a motel. 

The installation used 1-in. plastic 
pipe with frequent tee branches to 
fixtures. In one spot I noted that 
a copper water line had come in 
contact with the plastic pipe and 
a groove the shape of the copper 
line had eaten through the plastic. 
In other places pinholes developed, 
in almost every instance within six 
or eight inches of an intersection 
with a copper line. The line where 
the hole developed 
water line and not a hot line as I 
had supposed at first. 

I am _ not 
with 
nection 


was a cold 


completely familiar 


chemical formulae in 


with 


con- 
and certain 
types of water (in this case the 
water is of high hardness), but am 
that 


reaction 


copper 


convinced there 
chemical resulting in a 


failure of this installation. 


was some 


I do not intend to convey the 
impression that plastic pipe is not 
suitable for its intended use, but 
am merely stating the facts on this 
installation that I know to be true. 

I am desirous of receiving addi- 
tional 
matter and feel that if you publish 


information regarding this 


this letter some of your readers 
may have an answer to the prob- 
lem. 


E. C. MILLer 


@ Following receipt of the above let- 
ter DE contacted a plastics engineer 
for his opinion. His first thought was 
that the pipe may have been an in- 
ferior grade or defective. The pos- 
sibility of electrolytic action was ruled 
out since plastic is an inert substance. 
The engineer felt, too, that the chance 
of some chemical reaction involving 
water and copper affecting the plas- 
tic pipe was rather remote. 

DE wrote Mr. Miller outlining these 
Opinions and, in received the 
following reply: 


turn, 


VAN WERT, O.—It would seem, 
amusingly, that the engineer is dis- 
puting the facts as I know them to 


be. For one thing, the plastic pipe 
was a good grade. The explana- 
tions of engineers are very beauti- 
ful and, of course, from a defensive 
point of view entirely correct in 
that no explanation is at hand as to 
what is causing the difficulty. 

However, the fact remains that 
where the plastic came into contact 
with a cold copper line a groove 
the shape of the copper line was 
eaten through the plastic pipe and 
pinholes developed in other areas 
where copper lines intersected. 

Again, I’m not saying that plastic 
pipe is not suitable for its intended 
use, but merely stating the facts in 
this case. 


E. C. MILLER 


e Experience has shown, of course, 
that most installations made with top 
quality plastic pipe perform very 
well. Yet, in the case described by 
Mr. Miller, the pipe failed for some 
reason. Perhaps DE readers have 
some theories on this problem. If so, 
send in your ideas and we'll pass 
them on to Mr. Miller and to our 
other readers. 

As pointed out in the article in our 
February issue, it’s a good idea to 
make sure you always use a quality 
product sold by reputable firms. Such 
pipe carries the seal of approval of 
the National Sanitation Foundation. 
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--»- Which would you choose? 


The U-BRAND fitting, of course! 


Your customers go for the added value they get in every 

U-Brand black fitting with its long-lasting U-Cote protection. 

money—order U-Brand This tough, pliable film is easy to clean or paint. Has great 
black fittings from durability. It won’t crack from rough handling 

or gripping. 


For the most for your 


your Supply House today! 


3 That’s why U-Brand’s U-Coted fittings stand up longer 
Gives added 


under the toughest conditions, minimize repairs and 
protection " repainting .. . give greater customer satisfaction. 
> . . 
on gas lines. ~ U-Cote keeps your U-Brand black fittings new looking 
in stock or in use . . . all at no extra cost. With U-Brand, 
you give your customers a superior product at regular prices. 


A single source for all your pipe fitting needs The 


Galvanized and Black U-Cote Malleable Iron Pipe Fittings —Unions U n i © rm m al t eab I e 


— Plugs and Bushings — Cast Iron Drainage and Screwed Fittings — Manufacturin g com pany 
Steel Nipples and Couplings —Insert Fittings for Plastic Pipe. 
Ashland, Ohio 
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WIDER WATERWAYS 


shown in this x-ray view. Notice width of the 
waterways! A 2%” ball can pass easily. 


PLUMBING FIXTURES _ 


~ her: 


flushing 
action 


| 
: ® “Silent” 
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“Silent” reverse trap combination 


Wa Mohican 


+ Free-standing, close-coupled 





 Trouble-free, passes 2/2” ball with ease 


+ Priced right for every job, every project 


THE result of three years of planning and development. Now 
Mansfield has produced a superior reverse trap, close-coupled closet 
combination with every exclusive Mansfield feature ... all at a price 
which allows you to offer quieter flushing action at competitive 


@ Larger prices ... See your jobber today or write for his name. 
Water Area, 


Cleaner Quality brass trim with nylon seat ballcocks . . . from our Brass Division 


Exelustve/ 3-POINT CUSHIONED HITCH 


minimizes tank breakage . . . permits quick, 
perfect alignment with wall and floor. No other 
pottery, at any price, offers this exclusive 
feature. 


Liu === % 


Mansfield Sanitary Pottery, Inc., 
I Dept. DE-1 Perrysville, Ohio 


1 am interested! Pleose send additional literature on the 
| Monsfield silent reverse trap combination 


jobber [) plumber 


Name — 





I 
I 
I 
I Address____ — | 


a — Zone State I 
— a ee ee ee eee ee 


PERRYSVILLE, OHIO 





wholesalers 


for 


_— 
\ 


FHC Ontractors 


The plumbing contractor who buys from 
a NIBCO wholesaler has the extra ad- 
vantage of one-stop buying. From small 
elbow (22 different types) to huge 12” 


tee, NIBCO’s complete line of fittings for 





copper plumbing fills any bill of goods. 
There’s no need to make out several 
orders...it’s a waste of valuable time 
and money. Depend on the long line, 
proven quality and convenient packag- 
ing of your NIBCO wholesaler. Next 
time, try his supermarketing facilities... 
we think you'll like the idea. 


NIBCO INC. — 304 Plum St., Elkhart, Indiana 


Ask your NIBCO wholesaler for Catalog “‘I’’— or write for free copy 
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That's the beauty of it... 
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RHEEMGLAS Holiday water heater fits anywhere! 


Here’s a water heater that doesn’t 
look like one! It fits in anywhere—so 
beautifully. This new Rheemglas 
Holiday is square on all four sides. 
It goes flat against the wall, under 
wall cabinets and right up against 
other cabinets or appliances. 

And, like today’s modern appli- 
ances, the Holiday comes in color! 
There’s brushed chrome, yellow, tur- 


YOU CAN RELY ON Re a] 


Home Products Division of Rheem Mfg. Co. 
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quoise or pink. Any color, really. For 
those removable color panels can be 
sprayed over again to tie in with any 
decorating scheme. 

No wonder this new Rheem is 
drawing “‘ohs” and “ahs” from home- 
owners! Home builders agree it ac- 
tually helps show off a room. 

Of course, the Holiday puts up 
much more than just a good front. 


THE BIG NAME 


IN COMFORT PRODUCTS 





Inside there’s a tank lined with 
Rheemglas— made from the famous 
Rheem Frit that stands up better and 
resists the chemical action of hot 
water as no other glass lining can. 

Available in 30, 40 and 50 gallon 
sizes, the bright Rheemglas Holiday 
is your answer to new home installa- 
tions—older home replacements! Call 
your local Rheem distributor. 


FOR THE HOME 


central air-conditioning units, warm-air furnaces, 
wet-heat boilers, plumbing fixtures, water softeners 


| Seattle « South Gate, Calif. e Houston « Chicago « Sparrows Pt., Md. 
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(Continued from page 12) 


ceived, there appears to be a great 
deal of interest in the “Check Your 
Chimney Week” program, which 
you also described in your Decem- 
ber issue (page 103). This is an ex- 
cellent public education program 


that has worked wel! to support 
the safety inspection effort. 

We are very much interested in 
what other communities are doing 
to promote safety. National publi- 
cations such as yours will serve 
to bring this to our attention. 

CHARLES W. GRUBER 
Air Pollution Control 
and Heating Engineer 
City of Cincinnati 
@ The Cincinnati anti-Jacklegg cam- 
paign was published as part of DE’s 
Qualified Contractor Program. This 
month’‘s story begins on page 98. 


Reading Time for Book of Remodeling: Six Months 


New York City—Here it is six 
months later, and I’m still re-read- 
ing your August issue, The Book 
of Remodeling. This should be 
read, re-read and digested by every 
contractor in this industry. I would 
like to compliment you on the re- 
sults. 

I also noted in the “Letters” de- 
partment of this issue that a series 
of articles entitled “The Heat 
Pump, Where Does It Stand Now?” 
is available to subscribers in re- 


| ‘ . i* 
now a famillal 
tuation ro sel] 

i | ! f 
ne package deal 


Des Mornes, Ia.—Thanks again 
to your fine publication for your 
marvelous cooperation to our in- 
dustry. You are ace high in my 
book, I assure you. 

Enclosed are two bathroom re- 
modeling ads taken from the series 
we are now running. Both feature 
the “package deal” and show a fa- 
miliar situation . . . waiting in line 
for the bathroom, etc. 

These are part of our series of 
ads for bathrooms, kitchens, and 
heating leading up to the Plumb- 
ing-Heating-Cooling Month pro- 
motion in May. 

KENNETH CLARK 


e@ Our thanks go to Reader Clark for 
his remarks about DE. The article, 
“Meet Ken Clark, P-H Contractor with 
a Big Job,” appeared in the January 
issue. It introduced Clark as new 
chairman of the Plumbing-Heating- 
Cooling Month promotion. 


print form. It would be apprecia- 
ted if you could send me the com- 


plete series. & Bence 


James N. Martin, Inc. 


e Our thanks to Reader Shoor for his 
comments. It would appear from the 
following letter that an earlier Do- 
mestic Engineering special issue on 
remodeling, The Bay City Story (No- 
vember, 1952), is also still in de- 
mand. Reprints of the Heat Pump 
series are being sent to Mr. Shoor. 
They are available, also, to other 
Domestic Engineering subscribers. 








CLARK'S Designed Bettroon 
“Package Deal” for you 


Cer Estimate te You Incinder —, 


emUMENG = ® HEATING ° ELECTRIC § ~LL FOR 
© FLOOR AND WALL COVERING | ONE LOW 
© CARPENTRY © PLASTERING PRICE! 
© PAINTING © ACCESSORIES 


Is there a 
morning 
"line up" 

at your home? 
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DE REMODELING BOOKS TO BE 
USED AT RETAILING INSTITUTE 
New York Ciry—Please send me 

30 copies of your Bay City Story 
(November, 1952). I would also 
like 30 copies of your Book of Re- 
modeling (August, 1956). We plan 
to use these in the next American- 
Standard retailing institute. 

Wape Ctoyp, Supervisor 

Retailer Development 
American-Standard 


SWENEY HAD A GRAND 
GRAND OPENING 


MERRILLVILLE, IND.—I have just 
received my copy of your January 
issue with the story of our recent 
grand opening and am very pleased. 
The story and pictures are very 
effective. 

I would like to have 10 addi- 
tional copies of that issue sent to 
me, so that each of our employees 
could have one. Since I received 
mine, everyone would like one of 
his own. Would this be possible? 

Net T. SWENEY 


e Why, sure—the 10 additional copies 
are in reader Sweney’s hands by now. 
And we're glad he’s pleased. 




















renee 
Poa” ton 





Clark’s “Package Deal” ads show how he is stirring up consumer interest in 


remodeling prior to the Plumbing-Heating-Cooling Month promotion in May. 
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Heatins£& Specialties 


135HW Feed Water Dual Controls 


Sizes 2” Pressure Feeds water to boiler at 12 Ibs 
ae Regulators 


— Pressure relief at 30 Ibs 


HOT WATER HEATING SPECIALTIES 


A.S.M.E. Rated Pressure 
Safety Relief Valves 
45A Deluxe 


Affords complete pressure construction Size 42” 


protection for hot water Feeds water to boiler 
boilers with a single valve at 10 to 15 Ibs. m 1450 Popular design 


Available pressure settings . 
30 to 150 Ibs ize 


N56 Size 1%” 


N74 Size %4” 


45AU 


Nos. 45AU or N450U 
have sweat copper 
union applied to inlet end 


N174 Series 
Sizes 4” to 
2” inclusive 
Dual Control with built-in check valve 


BOILER WATER LEVEL CONTROLS FOR LOW PRESSURE STEAM HEATING BOILERS 


Boiler Water Feeders Low Water Cut-Offs 


Maximum steam pressure 25 Ibs 
se 
60LWD . 101A 


Exclusive 242” 
screw-in type 
with sediment 

chamber 


193A 2%” Screw-in type for 
use where shallow section and 
depth of jacket prevent use of 
No. 93A 


Feeder cut-off combinations ' 93A ” F = 


oun chamber con 
242" screw-in type nections for use 


SERIES ff CONNECTIONS ] CAPACITY [STEAM [J WATER on process boilers 

and hot water heating 
60 | Ye” gauge glass | up to 5,000 sq. ft. rad B25 Ibs | 150 Ibs boilers. Max. steam press. 
76 i 1” chamber, %” feed valve | over 5,000 sq. ft. rad £35 Ibs. | 150 Ibs 50 Ibs 


81 1 1” chamber, %4” feed valve i over 5,000 sq. ft. rad | & to 75 ibs ; 150 Ibs 


m OTHER PROTECTIVE & CONTROL DEVICES 


= 36 71 152 127 


i Vacuum Relief Valve Tempering Valve for Steam Regulator for Steam Regulator 
For use on steam coil heaters to tankless heaters. Sizes process. Sizes 42”, for process and 
prevent a vacuum. Size %”. yy”, %”, 1”. %”, 1”. dead end service 


Sizes 42” to 3” 
\’ "J. 4 OF ITS KIND IN THE WORLD 
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automation 
sells for you 


CS&B's modern manufacturing methods, such as continuous plating, completely 
automatic buffing and conveyor belt handling, reduce production costs, 
making it possible for you to sell premium quality tubular brass plumbing 
goods at no extra cost. And since automatic production assures uniform top 
quality, you can depend on every CS&B item to keep on selling for you. 


Look to the leader for more sales — and satisfied customers. 
CcS2Bco 
“72 THE CONNECTICUT STAMPING & BENDING CO. © © 
NEW BRITAIN, CONN., U.S.A. 
affiliate: TUBE BENDS INC. aircraft parts 
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Harcraft... 
eye-opener 
door-opener 


Miss Harcraft is our symbol of the beauty, styling and quality 
of every Harcraft Brass fitting. Harcraft opens the door to 
increased sales and higher profits. It’s the most eye-opening 
line of fixtures available today. Compare these modern-design 


fittings from every angle . . . competitive price . . . quality 
built . . . lasting chrome finish. Performance has proven 
you'll get faster sales and higher profits, by far, with 
Harcraft Brass. Send for Catalog 356, illustrating 


“La Cresta” and “Century” fittings. 


Harcraft srass 


Nationally represented. Warehoused for your convenience in principal cities 
Division of Harvey Machine Co., Inc 


Torrance, California 





only one name... | 
wiley, lle SL 

gives you quality stainless steel sinks 
for every kitchen 


in every price range! 











Illustrated—L3221 Lustertone ... 
the only sink guaranteed to outlast the 
home. Shown with the new ELKAY single 
lever faucet. Ask about new package deal. 


Be sure you have complete literature 
on the only complete line...ask your 
wholesaler or write today... 


Only ELKAY offers a sink that sells every job— e 
" ra wR 
, - ELKAY Ccilom - S\t-vown’> PACEMAKER © STARLITE Design U-2000 


wD oe BY <P} COMPANY 


1874 South 54th Avenue ® Chicago 50, Illinois 


THE WORLD'S OLDEST AND LARGEST MANUFACTURER OF STAINLESS STEEL SINKS...SINCE 1920 














T'S THE LAW! 


Legal Decisions of Interest to Contractors 


SANs sane 


Itemized Statements 

It is not necessary to itemize 
bills for materials or labor if the 
original contract provides for full 
payment on completion. 

One case in Arizona demon- 
this quite vividly. A 
subcontracted $372 in 


strates 
builder 
plumbing fixtures and installa- 
tion costs to a p-h contractor. 
When the builder later defaulted 
in payment, the contractor noti- 
fied the that he 
planned to file a lien. 
The that 
and materials had been supplied 
and the installation completed. It 
added that, according to the con- 


homeowner 


notice stated labor 


tract, payment was due on com- 
pletion. The homeowner claimed 
this was insufficient notice. 

The notice was regarded as 
sufficient by the court, although 
it added that, if the owner could 
show the $372 to be too high, i 
would not be necessary for him 
to pay in full. At any rate, the 
owner could then subtract the 
plumbing costs from what was 
due to the prime contractor. 

(Citation: Lanier and Lanier 
v. Lovett 25 Ariz. 54.) 


Compensation Rules 

Many plumbing and heating 
contractors feel they are pro- 
tected against all suits by injured 
employees when their applica- 
tion for insurance is accepted by 
the State Industrial Commission. 
But it’s not always so. 

Most states require employers 
to post notices in their shops stat- 
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ing that they have compensation 
insurance and “shall not be sued” 
by injured employees or their 
dependents for damages. 

Law books are filled with cases 
of employees who filed 
against employers who failed to 
conform with this provision. In 
addition, if the contractor fails to 
provide an employee with safety 
devices required by state law, an 


suits 


injured employee may sue his 


employer rather than accept 


compensation. 


Taxes versus Fees 
A legal 


taxes and fees has cost a plumb- 


distinction between 
ing and heating contractor 
$454.50. 

The contractor felt a city tax 
for this amount was illegal, but 
he paid the sum and then sued 
for its return. 

The court agreed with him that 
the tax was illegal; but it would 
the 
that taxes paid voluntarily can- 


not refund money, saying 
not be recovered without special 
statute. 

The that 


money collected for government 


distinction here is 
revenue is a tax and cannot be 
refunded; but if the money is col- 
lected for the purpose of regula- 
tion, it is a fee and can be recov- 
ered, 

(Citation: City of Charlottes- 
ville v. Mark’s 18 S.E. 2d 890.) 


YOU BE THE JUDGE 
If you were a judge, how would you decide this case? 
A new state law required that plumbing-heating contrac- 
tors pass an examination and pay a $5 fee before being 
granted a certificate of competency. One large city in this 


state for many years had charged a $30 licensing fee but 


required no examination. A group of city contractors felt 
this constituted double collection and sued to stop it. Did 


they win? 
. OK 


k 


Yes, the city fee was declared illegal. The state fee per- 
mitted the contractors to operate anywhere in the state, the 
judge said, and the city could not add a stipulation of its 
own, Besides this, the city fee had no relation to public 
health. (Citation available from Domestic Engineering.) 





“I installed my first McQuay-Norris valve nearly 10 
years ago, and that job is still working perfectly today. 
In every case since then, I’ve never hesitated to install 


Mc-Quay-Norris valves because I know they’ ll stand up!” 








| 
' 
| 
i 
| 


My first installation 
sold me on 


DEPENDABILITY 


Features... 


¢ Time Tested by leading manufacturers 


¢ AGA and UL listed for use with natural, manufactured and 
liquid petroleum gases 


Soft-seat valve with positive seal 

Fail-safe—spring pressure always closes the valve 
Operates in any position 

Resists corrosion, stands up under extremes of temperature 


Stainless steel working parts, special analysis aluminum die 
casting in valve body, soft seat of special formula Buna N 


McQUAY-NORRIS 
Manufacturing Company « St. Louis 10, Mo. 


47 YEARS IN THE MANUFACTURE OF PRECISION PRODUCTS 
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The ideal teammate for the rugged K-100* 
workhorse, this new dual purpose lightweight 
makes quick and profitable work of clearing 
stoppages in lines from %4” to 3” ... freeing 
your K-100 unit for longer runs and larger lines 
where its power and capacity are really needed, 

The K-50 weighs only 30 easy-to-carry pounds. 
In use, the weight of the machine rests on the 
tripod, leaving both of the operator's hands free. 

The K-50 Sink Waste Adapter clamps to the 
guide hose mounting in a few seconds and spins 
up to 25 feet of %” music wire cable right 
through the basin plug. Remove the adapter, 
attach the guide hose and you're ready to 
handle as much as 100 feet of %” sectional 
cable for cellar drains, downspouts, supply lines, 
etc. The high speed (500 R.P.M.) does a fast and 
complete cleaning job through any combination 
of traps and bends. 

Kollmann’s exclusive instant-acting clutch keeps 
the cable under fingertip control for the operator 
and acts as a brake to stop over-running of the 
cable when using the %4” adapter. Electrically 
operated forward-stop-reverse switch. Ye H.P., 
110V., 60 cycle repulsion-induction motor. 
Underwriters’ Laboratory and C.S.A. approved. 

Hundreds of Master Plumbers and Drainage 
Specialists have doubled their drain cleaning 
business ... and made more money per call... 
by adding the K-50 for small-line, short-run work. 


1 As thousands of Master Plumbers 
know the K-100 is the “workhorse” of 
drain cleaning. Especially designed 
for runs up to 200‘ through 3” to 6” 
lines, it is quickly adaptable to lines 
from 1%" to 10" ... and is the 
BASIC tool for any shop. (Larger 
power units are available for runs up 
to 400’.) 


See the complete line of Kollmann cleaning 
equipment at your jobber... or write us for 
current literature. 
eo 
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DOUBLE your 
Ss with a 


drain cleaning 


FOR LINES FROM % 
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The sink waste adapter lets you take a K-50 into the cleanest 
modern kitchen . . . open the drain without removing the 
trap and leave the place spotless . . . all in a matter of 
minutes. And it's just as easy to use for drinking fountains, 
bath tub or basin drains, toilets or urinals. 


With ¥%” sectional cable you're ready to make short work 
of clearing cellar drains, downspouts or supply lines for as 
much as 100 feet... no matter how crowded or cluttered 
the work space is. 











Carlton’s New Stainless 
Steel Vegi-Prep Sink 


There’s a 


Designs to meet every modern sink requirement 


Shown above is Carlton’s New Tri-Level No. 
DSR-2147LD, Three-compartment, all-purpose, 
stainless steel sink. This new Carlton Sink com- 
bines the Vegi-Prep Sink with still another bowl. 
The third bowl is extra-deep and is ideal for clean- 
ing pots and pans; serving as a butler’s pantry 
sink, hand laundering, and numerous other sink 
chores. The double faucet arrangement permits 
two people to use the sink’s facilities at the same 
time, without interfering with each other. 


Installation requires only a little more counter 
space than the customary two-bowl models, and 
the cost is far less than it would be if a single bowl 
were installed as an extra service sink elsewhere. 
The Tri-Level model is available with the deep 


world of difference in 
stainless steel sinks, as you will 
quickly discover when you inspect 
Carlton’s gleaming, new Vegi-Prep 
The 
takes care of the usual sink chores, 
while the 


Design. deep compartment 
I 


shallow compartment, 
under which any housewife can 
tuck her knees so comfortably, is 
just right for preparing fresh fruits 
and vegetables for freezer or table. 

See how Carlton's careful engi- 
neering makes sink chores almost 


fun. The narrower wall between 


. the 
sound-deadening undercoating that 


bowls that reduces splash . . 


hushes dishwashing clatter; trans- 
forms garbage disposer noise from a 
growl to a purr! And, of course, 
there is no enamel to chip or crack; 
no chance of food stains or rust. A 
quick whisk of a dish cloth and a 
Carlton Stainless Steel Sink is re- 
stored to its everlasting beauty. 
Write for Catalog No. 164 and 
the name of your nearest Carlton 
Distributor. Address SINK DIVI- 
SION, Carrollton Manufacturing 
Company, Carrollton, Ohio. 


ie Cl 

"Guaranteed by = 

Good Housekeeping 
45 soveansee WS ye 


compartment either on the left or right side. 


Alwoys the tright spot im any kitchen — costs not a penny more! 
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THERE ARE FOUR THINGS 


A PLUMBER SHOULD ASK 
ABOUT SOIL PIPE AND FITTINGS 


. Are they really round? 

. Are the walls uniformly thick? 
. Are the hubs strong and clean? 
. Are they individually tested? 


SUPERSPUN Soil Pipe gives you all four 
features ... plus seamless construction as- 
sured by centrifugal casting in sand-lined 
molds. You can depend on SUPERSPUN Soil 
Pipe and machine-cast fittings for uniform 
quality, ease of cutting and long life. 


UPERSPUN 


CAST IRON SOIL PIPE AND FITTINGS 


Manufactured by COMBUSTION ENGINEERING, INC., Chattanooga, Tenn. 
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Questions and 


Answers 


What Causes Oil Burner Electrode to Carbonize ? 


To the Editor: 

We recently installed a new ro- 
tary oil burner in the home of one 
of our customers. When we went 
back the other day to check it, we 
found that one of the electrodes 
was carbonizing while the other 
had remained clean. 

Can you tell us what is wrong? 

Minnesota W. R. 


To the Reader: 

The most likely cause of elec- 
trode carbonization, or of carbon 
formation at any point in the steel 
backing ring, is misdirected air. 
This air can come either from the 
fan or as leakage up through the 
hearth. When hearth leakage oc- 
curs, it occurs most often at the 
joint between the hearth bed and 
the insulator. 

The color of the vaporizing ro- 
tary flame should be a solid ring 
of blue all around, with yellow tips 
and no smoke. Excess air will in- 
crease the yellow and bring the 
flame down into the hearth ring, 
causing carbon to form all around. 

You cannot see whether this is 
haprening when the door has been 
open for more than a few moments, 
because the inrush of air will upset 
the fire pattern and drop it down 
into the ring. You have to catch it 
on the first instant of opening the 
door. 

Look for a yellow stripe of flame 
close to the electrode. This will 
indicate an air leak, either in the 
hearth or in the insulator itself. 

If it is in the hearth, it may be 
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sealed with wet furnace cement or 
with fire clay after the hearth is 
cold. Be careful not to coat the in- 
sulator. 

If the insulator itself is cracked, 
it must be replaced. A good sealing 
job must be done around the new 
insulator, because a loose or dam- 
aged hearth segment may upset the 
air balance and cause carbonizing. 
A warped or damaged backing ring 
may likewise upset the air pattern. 

Damaged or misplaced baffles are 
also a possible cause. The oil strike 
should be checked at several points 
in the hearth ring to make sure it 
is even all the way around. This 
may be done by the method shown 
in Fig. 1. 


# A cardboard target is placed at 
various points in the ring and the 
burner is operated without ignition 
for about one second. If there is 


a tendency for the spray to under- 
shoot or overshoot at any point, it 
can usually be corrected by read- 
justing the leveling screws of the 
motor. 

There is one principal rule for 
the installer of domestic rotaries to 
follow in all phases inside the fur- 
nace: center and level. No job can 
be completely successful and 
trouble-free unless this rule is 
carefully followed. 


Should Pilot Burn in Summer? 


To the Editor: 

Should the pilot light or lights 
on gas-fired hot water or steam 
heating boilers be allowed to burn 
during the summer months, in or- 
der to keep the furnace dry and 
prevent rusting? 

We know that a certain amount 
of moisture will be created in this 
way, but would this amount be 


greater or less than the normal 
condition without any heat? 
Tennessee 


W. K. 


To the Reader: 

Domestic ENGINEERING referred 
the question to two manufacturers 
of this type of equipment, National- 
U.S. Radiator Corp. and_ the 
Plumbing and Heating Division of 
American-Standard. Their answers 
follow: 

R. C. Springston, manager of 
technical services for American- 
Standard, replied that “An average 
pilot will consume approximately 
one cu ft of natural gas an hour (or 
its Btu equivalent of any other 
gas). One hundred cu ft of gas will 
mean approximately five qt of wa- 

(Please turn to top of page 102) 

















CARDBOARD 
TARGET 


STRIKE FACE 








Fig. 1 illustrates a method for testing oil strike in answer to a reader’s ques- 
tion about domestic rotary oil burners. A cardboard target is placed in the 
position shown in the diagram. The burner is then operated for one second 
without ignition. If the oil strike is correct, the main body of the spray should 
be above the front face and not overshoot the strike face. 
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and the double life’ 


of the Keeaddagi@an 
Dolphin submersible 


With the increasing need and demand for submersible pumps, 
your reputation and profits depend more and more upon your 
ability to select and install the proper pump. Choose the 
Rapidayton Dolphin* with complete confidence that it will do 
the job—and do it well. The Dolphin’s advanced design and 
exclusive, quality features give it unmatched performance, 
greater dependability, and a “double life.” 


double life: The common way of building submersible stages 
is to use brass or bronze alloy. Cases and impellers made of 
these materials, and having extremely close tolerances, are 
certain to be damaged by the sand which is often encountered— 
even after the well has been carefully bailed. The Dolphin’s 
stage cases are made of corrosion-proof, wear-resistant stain- 
less steel and the impellers of toughest nylon. Over the first 

20 days after these nylon impellers are submersed in water, 
they expand—until they reach a certain definite limit which 

can be scientifically predetermined. Thus, unlike other pumps, 
clearances are “loose” during the critical period when there is 
greatest danger of damage from sand. When maximum expansion 
has been reached, the clearances become permanently exact. 


LAA LAAAAA) 
SYA 
YOUR WARRANTY —E— 


= 


1 
0 


warranty: The generous warranty 
placed upon the Rapidayton Dolphin 
by its manufacturer is the best proof 
of the product's complete superior- 
ity. It is one of the most liberal in 
the industry. The aim of the manu- 
facturer is to give you continued per- 
formance and complete satisfaction, 
day after day. Write for details of 
this warranty. 
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superior features 

of the Dolphin 
Hydraulically-balanced impeller prac- 
tically eliminates all thrust load on 
motor. Double-quad diffuser is 
world’s most efficient. Electronically- 
tested seal gives positive protection 
against leakage. Dielectric fluid-filled 
motor has plenty of reserve power. 
For 4” and 6” wells, 0 to 500 feet. 
Capacities range beyond 7000 g.p.h., 
pressures up to 80 Ibs. Get catalog for 
full details. *rrsccuanx—par. renoine 








The Tait Manufacturing Company, Dayton 1, Ohio 


Established 1908 as The Dayton Pump and Manufacturing Co. 





You offer a special service to your customers 
when you suggest a water heater that is made of 
Kaiser Aluminum. 

Because you're recommending the very latest 
advance in quality shells—an alloy specially de- 
veloped to meet the rapidly growing hot water 
demands of today’s modern household appli- 
ances, Here's why: 


Aluminum resists corrosion. It per- 
mits tank temperatures of 180° without corrod- 
ing, cracking or breaking down under heat or 


Extra-heavy cladding of special aluminum 
alloy on the aluminum base material pro- 
vides extra protection for longer service life. 

















For hotter water and longer service life... 
recommend heaters of 


pressure. The natural electro-chemical 
protection of the clad aluminum shell guards 
against corrosion ... assures a continuous sup- 
ply of clean, rust-free water. 


Aluminum heats faster. The high 
heat conductivity of aluminum permits extreme- 
ly rapid recovery rates in modern water heaters. 
Whatever the household or commercial require- 
ments, aluminum fills them quicker and more 
efficiently: 
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Kaiser Aluminum 


\l 111 Because they 
are approximately 30% lighter than other units, 
aluminum heaters can save valuable dollars on 
handling and installation costs. 


For further information on the advantages 
that Kaiser Aluminum’s unique properties bring 
to water heaters, call the Kaiser Aluminum sales 
office listed in your local telephone directory. 
Kaiser Aluminum & Chemical Sales, Inc., Gen- 
eral Sales Office, Palmolive Bldg., Chicago 11, 


See ‘‘The Kaiser Aluminum Hour. 


Ill.; Executive Office, Kaiser Bldg., Oakland 12, 
California. 


necommen i You 
can confidently suggest aluminum hot water 
heaters made by these Kaiser Aluminum 
customers: 

Bowen Water Heater Division, Wixom, Mich 
Clayton & Lambert Mjfg. Co., Louisville 10, Ky 
The Hotstream Heater Co., Cleveland 4, Ohio 
Lawson Mfg. Company, New Kensington, Pa 
Mor-Flo Heater Corporation, Cleveland 3, Ohio 


”* Alternate Tuesdays, 


NBC Network. Consult your local TV listing. 
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~~ etterheads 


LOOK AT YOUR eo 


JERYBODY ELSE DOES 


Use of colored letterhead paper calls for 
extra care with type and 


“We’D LIKE to have a letter- 
head that tells our customers we 
specialize in remodeling of bath- 
rooms and in installing powder 
rooms. Can you design such a 
letterhead for us?” 

This Hugh L 
Owens of East Lansdowne, Pa., 
letterhead that 
would convey his interest in re- 
unlike 
received by 
ENGINEERING since DE 


request from 


asking for a 


modeling work was not 
scores of others 


DoMESTIC 


135 LEWIS AVENUE 





The Owens company 
wanted to tell its re- 
modeling story on 
gray paper. The illus- 
tration shows how 
black and white com- 
bine with various 
shades of gray, for a 
distinctive letterhead. 
Some readers might 
prefer a tint of red or 
some other color be- 
hind the company 
name and over the 
illustration. 


illustration 


started its Letterhead 
Clinic. It was unique in that Mr. 


Owens wanted a 


Design 


letterhead on 
gray paper. 
Such 


introduces a decided additional 


extensive use of color 
factor to be taken into considera- 
when over-all 


letterhead 


tion creating an 


The 


cr vlc Yr, 


design. wrong 


combination of drawings 
and type could result in a logo 
that looks overdone and in which 
cancel 


the important elements 


HUGH L. OWENS 
Plumbing & Healing 


EAST LANSDOWNE, PA 





each other out and become in- 
effectual. 

DE’s answer to the problem 
here was to put the Owens name 
on a background of darker gray 
than the rest of the letter paper, 
making it stand out. The illus- 
tration that graphically spells out 
the company’s special services 
appears at the bottom of the page 
instead of the top, thereby avoid- 
ing conflict with the company 
name and doing justice to both. 
The result is a letterhead that 
tells a great deal about the com- 
pany—with a great deal of dig- 
nity. 


What's Your Letterhead 
Problem? 


If you dissatisfied with 
your present letterhead for any 
reason, 


are 


send us a sample, to- 
gether with a statement of com- 
pany features you would like to 
have included, and our art de- 
partment will suggest a new de- 


sign for you END 


@ Before 


PHONE: MADISON 3-0577 


Pe Oe ee ™ 
ee 


AS EO Oe 
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JENKINS Fig.106-A 


The FIRST 

Renewable Composition Disc 
BRONZE GLOBE VALVE 

150 Ibs. Steam 300 Ibs. O.W.G. 
¥ in. to 3 in. 


Making a 
Work Horse 
a Champion 


Take a Fig. 106-A apart. It’s easy to 
see the reason why it’s the “champion” 
of disc-equipped Bronze Globes. Every 
part, from heatproof handwheel to pipe 
ends, reflects the design and construc- 
tion skill of generations of Jenkins 
Valve specialists. 


Jenkins Bros. introduced the first 
renewable composition disc Globe 
is still the only manufacturer of both 
valves and discs. 


Fig. 106-A not only looks better — 
it proves out better in performance. In 
any comparison, its long-life, low-up- 
keep record has always set the standard. 
That is the true measure of valve cost 
— and it is the reason why industry's 
shrewdest buyers will settle for nothing 
less than Fig. 106-A quality. 

The Fig. 106-A “family”, with inter- 
changeable parts, provides Globe, 
Angle, and Check patterns to meet 
90% of average valve needs. 

Ask your Jenkins Distributor for 
full information, or write: Jenkins 
Bros., 100 Park Ave., New York 17. 


JENKINS 


LOOK FOR THE JENKINS DIAMOND 


VALVES <> 
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ON THE WAGON: During a recent visit 
to Rheem facilities in Chicago, these 
contractors took time out to check up 
on a firewagon furnace display 








Picture 
Paragraphs 








CHECK THIS NUMBER: The new theme of 
Chrysler Airtemp’s advertising will be ‘Dial 
Springtime Anytime,” pointing out that add- 
ing air conditioning is a year-round operation. 











ROS 

INVITING MODEL bath by Ameri- 
can-Standard has a new steel tub 
as its principal feature. The tub is 
finished in enamel. (See page 69.) 


34 


FIVE HELPERS FOR BERGIE: Hal Bergdahl (center), manager of dealer sales for 
Crane Co. and an Illinois chapter chairman of the March of Dimes campaign, 
enlists the aid of five Coca-Cola route salesmen, asking them to have their 
customers put polio posters in prominent places in individual retail stores. 
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50 SERIES F & T TRAP 


Hoffman Traps provide improved 
design to function more effectively 
and economically in removing con- 
densate from steam lines and 
equipment. 

Hoffman engineers have antici- 
pated steam requirements that de- 
mand less maintenance time and 
operating costs. Typical of 

Featuring LOW MAINTENANCE COST Hoffman's complete line are the 


j Float and Thermostatic Traps are Traps illustrated, each with remov- 
so designed that all working parts able cover, pin and seat for quick 


of the trap are = of the re- inspection and cleaning. 
movable cover. Once installed 


there is no necessity for the break- LOW, MEDIUM & 


ing of any pipe connection for 
cleaning and repairing. HIGH PRESSURE 
1. Compact Thermostat Assembly 
2. Durable, accurately machined 
Valve Lever and Seat Assembly 
3. Copper Float Ball Assembly 
4. Graphite impregnated Asbestos Gasket 
5. Heavy Duty Cast Iron Cover 


600 SERIES INVERTED 
BUCKET TRAP 


1. Cover assembly with 

plug, valve seat, valve 
2 seat holder. 

2. Bucket assembly with 
lever, valve stem, 
bucket pin, lock nut and 
bucket. 

3. Body assembly with 
gasket and bottom 
drain plug. 


RENEWABLE THERMOSTATS 
and VALVE SEATS 
HIGHLY EFFICIENT A complete line of Low, Medium and 


AND EASILY High Pressure Thermostatic Traps 

for service with radiation, dryers, 

ACCESSIBLE sterilizers, mangles, cookers and sim- 

INTERIOR DESIGN ilar uses. Renewable thermostats and 

seats are important constructional 

Hoffman Bucket Traps operate intermittently and are ideal for draining features contributing to long life, low 

condensate and air from steam lines or equipment where large quan- cost service. Medium and High Pres- 

tities of air and condensate must be discharged. They are easily in- sure Traps have stainless steel pins 
spected, cleaned and serviced by merely removing the cover assembly. and renewable seats. 


For full particulars, write for catalogs on Bucket Traps, Float and Thermostatic Traps or Thermostatic Traps 
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TIPS FOR MANAGEMENT 


Get More Mileage from Your Sales Letters 


A COUPLE OF WEEKS AGO while 
making some routine calls on 
plumbing and heating contrac- 
tors we found one who obviously 
was in a disturbed frame of 
mind, but, nevertheless, agreed 
to answer a few questions. 

We began by going over the 
February issue of Domestic ENn- 
GINEERING, asking which articles 
were of particular interest and 
making some general conversa- 
tion. When we came to page 36, 
the “Idea File” column that de- 
scribed the use of sales letters 
as a way to build business, the 
contractor leaned forward, say- 
ing: 

“Now there’s something .. . 
reads fine and sounds like a good 
idea. But the fact is that sales 
letters just don’t sell. Why, I 
mailed out 5,000 letters last 
month and you wouldn’t believe 
it, but I haven’t had as much as 
a single reply or inquiry. Imag- 
ine, 5,000 letters! It’s just money 
down the drain; sales letters just 
don’t sell.” 


What Bothered Him? 
Apparently, we’d triggered 
what had been bothering him 
when we came in. We agreed 
that one didn’t always get the 
hoped-for results from advertis- 
ing and asked to see a sample of 
the letter he’d sent out. Reach- 
ing in the drawer, he pulled out 
an envelope that had been re- 
turned marked “No such ad- 


dress.” Glancing at the address 
we read: 

Occupant 

3927 Hobart St. 

Chicago, IIl. 

The letter inside carried no 
date and the salutation was 
“Dear Mr. Homeowner:” The 
sales message merely stated that 
the XYZ Plumbing and Heating 
Co. offered complete installation 
and repair services, that it had 
been in business 25 years and 
that it would be glad to accom- 
modate Mr. Homeowner anytime 
he needed plumbing and heating 
work. It closed, “Yours truly, 


The XYZ Plumbing Co.” 


Usually Sent to "Occupant" 

We asked the contractor if he 
usually sent the letters addressed 
to “Occupant” and he replied 
that he did; it was cheaper and 
he could send more letters. We 
asked if he received such letters 
at home himself and again the 
reply was in the affirmative. 

“What companies do those let- 
ters come from?” was our next 
question. 

“Well, I can’t think of any 
right now, guess I don’t pay too 
much attention to them.” 

By then, of course, he could 
see one of the things that might 
be wrong with his “sales letters” 
and we then discussed ways they 
could be improved. 

He decided that remodeling 
heating systems was what he 


wanted to sell right now, be- 
cause it was his specialty and 
he’d been getting quite a few re- 
pair and service calls. 

So we ended up with a letter 
that would go to 25 prospects in- 
stead of 5,000, be hand-typed, 
and read something like this: 
Mr. and Mrs. Ralph E. Jones 
2925 W. Covina Street 
Chicago 32, Illinois 
Dear Mr. and Mrs. Jones: 

Next week our heating experts 
are going to call on a number of 
families in your area who have 
requested that we make a survey 
of their present heating system 
to test its efficiency during the 
cold weather season. 

Since we'll be working on your 
street next Tuesday afternoon, 
the thought occurred to us that 
you also might be interested in 
having such a survey made. 
There’s no charge or obligation, 
of course. We'll merely examine 
your heating system and tell you 
what we find and offer appropri- 
ate suggestions for improvement 
should any be needed. 


Been Here 25 Years 

As you no doubt know, the 
XYZ Plumbing and Heating 
Company has been serving fam- 
ilies in this area for the past 25 
years. (Here the letter told a 
little more about the products 
and services and concluded as 
follows: ) 

In the event that Tuesday af- 
ternoon is not suitable, please call 


(Please turn to center of page 45) 
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HOW SUNDSTRAND FUEL UNITS BACK UP YOU 


Vibration “gets lost” 
in this big 
nylon pillow 


Sundstrand’s nylon 
anti-hum diaphragm 


e 
Tank hum” —which is actu- 

ally a vibration in the oil column 

caused by any high-pressure pump- 

ing action—is eliminated and the oil 

flow completely smoothed out by 

the pillowing effect of Sundstrand’s 

single, larger, softer, anti-hum dia- 

phragm. Together with the exclusive 

hydraulic balance of the Sundstrand 

valve, this highly oil-resistant, cor- 

rosion-resistant nylon pillow assures 

quiet, smooth oil delivery to the 

nozzle of your burner. Infrequent 

replacement is simple. Like all the 

other parts of the Sundstrand Fuel 

Unit, it’s designed to insure the 

performance of your burner “‘as 

specified.’ Sundstrand’s place as 

“first in fuel units’’ from coast to 

coast has been built and maintained 

through an unsurpassed record for 

easy installation and service, low 

maintenance requirements, long, 

dependable life...and most im- 

portant of all, a record for bringing 

out and sustaining the advantages Model H — high-pressure, two-stage, for 

designed and built into your oil long line, high lift. 3, 6, 10, 14,and 20 gph. 


burners. 


SUNDSTRAND 


HYDRAULIC DIVISION 


of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, lil.—Eastern Sales Office: 89 Summit 


Ave., Summit, N. J, Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto—Made in Sweden 
by Sundstrand Hydraulic AB Stockholm. 
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From the top of the ceiling right down to the 
Holiday asphalt tile floor by Tile-Tex, this 
home expresses modern living at its best. To 
match the beauty of homes like this, Gerber 
now makes a complete, newly styled line of 
kitchen sink features. 


The sink faucets at right are two from the 
complete line of new Gerber styles. @) fea- 
tures one-piece cast body and 14” IP female 
connections. ® is an exposed top mount 
ledge type faucet with solid cast body, 14” 
IP male shanks. All faucets have 8” centers 
and are available with cast brass or tubular 
spout, aerator, ‘‘Dish-Quik’’ dishwashing 
brush, or ‘‘Rinse Quik’’ spray unit. Many mod- 
els can be had with soap dish if desired. 


To meet today’s modern living demands... 


Smart, new Gerber styling 


The beautiful new styling on Gerber plumbing 
fixtures is ideally suited to today’s modern living. Yet 
these quality fixtures are so sensibly priced you make 
better-than-average profits too. 


The kitchen sink faucets shown here are two 
examples from Gerber’s newly styled line. All Gerber 
sink faucets are made of high copper content brass and 
are designed for fast, easy installation. Faucets have 


Free Bulletin 

For full information on Gerber’s 

complete line of newly styled sink faucets, 
write for Bulletin No. D10. 


renewable bronze seats, and all working parts are easily 
removable after the fixture has been installed. 


Gerber makes a complete line of brass, steel enamel 
ware, and vitreous china ware in smart, modern styles 
and colors. Moderate prices assure you full value and 
greater profits on any Gerber product—complete “pack- 
aged” bathrooms in choice of white or Petal Pink, 
Waterfall Blue, Lagoon Green, or Sunset Tan. 


GERBER Plumbing Fixtures 


Gerber Plumbing Fixtures Corp. © 232 N. Clark St., Chicago 1, Ill. 


Five modern plants: Kokomo, Ind.; Woodbridge, N. J.; Delphi, Ind.; Gadsden, Ala.; West Delphi, tnd 


Export Division: Gerber International Corp.; Woodbridge, N. J. 
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A) [AT PRESS TIME 


INCLUDING WASHINGTON REPORT 


\ 


"Business Turns Cautious" 

"Economy Shows Signs of New Life" 

"Fears Depression Unless Inflation Is Checked" 

"GM Official Raps Talk of Collapse” 

"Another Big Year? Executives Won't Get Out on a Limb" 
"Modernization, New Building Seen Big in '57" 


_ Zhe above newspaper headlines are just a few of those 
that appeared last month in the nation's press « « « 


some of them on the same day and in the same paper. 
eed penne If, in reading them, you get the impression that, col- 
FOR P-H lectively, they present a somewhat confusing picture, you're 
CONTRACTORS only one of many businessmen who feel the same way. 

So, what are the facts? 

To clarify the picture for plumbing and heating con- 
tractors, DE has made a careful appraisal of the current 
situation and future prospects for our industry. 

The conclusion: The same props that fostered the opti- 
mistic predictions a short two months ago are still present, 
and 1957 can still be the best year our industry ever had 
if everyone works for it. 

You'll find the complete story in the feature beginning 
on page 104. 











**#*% 


A major move to ease the shortage of skilled workers for 
the plumbing and pipe fitting industry is now getting 
under way. 
John J. McCartin, assistant general president of the 
United Assn., said last month that the union has appropri- 
ated $1.5 million to train apprentices in those crafts. 
Training schools have been established in Springfield, 
RELIEF SEEN Ill. ; New Orleans; St. Louis; and Tulsa, Okla. Others are 
FOR planned for Alton, Ill., and the District of Columbia. In 
LABOR SHORTAGE addition, the union has conducted training schools at Purdue 
University, Lafayette, Ind., for the past three years. 
Chicago's Washburne Trade School also has been active in 
training programs. 
Local unions also are being encouraged to start their 


own schools, McCartin said. 
eee 











2 On the remodeling front, the industry's program con- 
tinued to pick up steam last month with the following 
developments: 
Governors of states and mayors of cities are now issuing 
proclamations designating May as Plumbing-Heating-Cooling 
Month (see page 109). 
REMODELING PROGRAM In its May remodeling issue, Domestic Engineering will 
PICKS UP STEAM announce the rules of its "Big Push Remodeling Contest* for 
plumbing and heating contractors. Designed to stimulate 
remodeling activity at the retail level, the nation-wide 
contest will offer prizes worth many thousands of dollars 
(see page 108). (Continued on the next page) 
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REMODELING PROGRAM 
PICKS UP STEAM 
(continued) 


PLASTIC PIPE STORY 
TO HAVE SEQUEL 


P-H INDUSTRY 
HONORS 
HARRY GRIESBACH 


ON FIGURING 
YOUR AD 
BUDGET 


HOME LAUNDRY 
APPLIANCE SALES 
UP IN JANUARY 


HIGHWAY PROGRAM 
TO BOOST 
REMODELING 


The All-Industry Modernization Committee made two im- 
portant announcements following its February meeting in 
Chicago: 

(1) April 10 has been set as "rally day" when nearly 
200 local committees of wholesalers and contrac- 
tors will draft final plans for their P-H-C Month 
promotions. 

(2) A mumber of new selling aids for contractors to 
use in support of the May promotion also was 
announced (See story on page 110). 

Meanwhile, DE's pledge campaign continued to bring in 
names of hundreds of contractors, wholesalers and manu- 
facturers who've indicated their intention of supporting 
P-H-C Month to the limit. Is your name on the list? See 
page 114. 








KK 


Coming next month . . . a sequel to the article "Is 
Plastic Pipe Practical for Radiant Panel Heating?" which 
appeared in the February DE, page 100. 

Following publication of the article, DE received many 
comments, both pro and con. The April article will recap 
the results and present an opinion-roundup from authorities 
in the industry. 

eee 

In 31 years, Harry B. Griesbach trained 4,000 Chicago 
area plumbing apprentices and last month began a well-earned 
retirement. Pensioned by Washburne Trade School, Griesbach 
was given a hearty "thank you" by nearly 2,000 persons 
at a dinner meeting in Chicago. 

Stephen M. Bailey, Local 150 business manager, presented 
Griesbach with a check and a gold lifetime union member- 
Ship card. Mayor Richard Daley of Chicago and a host of in- 
dustry officials were on hand to salute Griesbach for a job 
well done. 





eae 


How much should I spend for advertising? 

It's a big question and one frequently asked by plumb- 
ing and heating contractors. Figuring a workable ad budget 
is not an exact science, but there are some logical ways 
to approach the problem and arrive at the right answer. 

If you've asked that question, or would like to reap- 
praise your present advertising and promotion program, be 
sure to read the article "How Much Should I Spend for 
Advertising?" beginning on page 93. 

*e4Ke 


Factory sales of home laundry appliances during January 
totaled 498,865 units, up Seven percent from the preceding 
month, says Guenther Baumgart, executive director of the 
American Home Laundry Manufacturers’ Assn. 

Sales were 12 percent below January a year ago, but 
four percent above the same month in 1955. Baumgart 
noted, however, that both ‘55 and "56 were consecutive peak 
sales years for the industry. 

Combination washer-dryers and automatic washers paced 
the January increase, Baumgart said. 

*eeKEE 


Elmer F. Blakey, assistant FHA commissioner for Title 
I loans, said last month that the nation's highway program 
"will change the contour of the country" and, in so doing, 
will bring millions of homes within accessible marketing 
and social areas. 

"This in itself will require many millions of dollars 
spent on improvement and modernization of homes," said 
Blakely. He added that present indications are that 1957 
will be the biggest year in the 23-year history of FHA 
Title I home improvement loans. 

It's one more boost for remodeling in 1957. 
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Another WHITE-RODGERS 


j 


VY FYRST! 


new super sensitive TAPERED ELEMENT 


for single element well- 
immersion hot water controls 


Paerae iol - ie ealet-) 
-¥-Jel-Jhih Ame eole 


Cele h-\'st- me aat-la ¢-) | 


- Tapered bulb with matching 
We had to be certain this control was absolutely tapered well provides contin- 
tops. There was one sure way: put it through uous metal-to-metal contact 
rigorous, intensive performance tests. and maximum heat transfer 
between water and bulb... 
What happened? The White-Rodgers single ele- giving the fastest response 
ment well-immersion hot water control with 
tapered bulb and matching tapered well proved to 
be practically as sensitive as a direct-immersion 


ever achieved in single well- 
immersion controls. 


e Versatile replacement. Use 


the new tapered bulb in the 
element control. You now can get the advantages 





old well for replacement pur- 
of direct-immersion performance without sac- poses on old boilers—you 


rificing the advantages of well installation. don’t have to change the well. 


TEMPERATURE CONTROLS for MODERN COMFORT 


WHITE-RODGERS (\|WR 
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Regulate Flow in ALL circulating water systems! 


Low-cost MAID-0’-MIST 
BALANCING VALVE 


ADAPTER UNITS 


Effective for zoning... 

for old or new hot 

water heating or 

chilled water cooling systems 


The ONLY balancing unit that can 
be ADDED with no restriction! 


Chere are decided advantages in having balan 
ing valves on hand that can be quickly, easily 
installed without advance planning. First of 
all, they eliminate carrying “‘complete” stocks 
of balancing fittings 


Fast, easy fo install — No pre-planning needed 


Installing these MAID-O’-MIST units is 
simple: they are sweat-fitted speedily into cop 
per, bronze or brass tees, and threaded into cast 
iron tees. Remember, MAID-O’-MIST valve 
adapters let water flow thru the tee freely. Since 
the pipe diameter isn’t reduced, there’s no water 
restriction at all except for the balancing re 
quired. 


Just figure the convenience, efficiency and 


money-savings these valve adapters give 


and you'll order MATD-O’-MIST! 


Get full information from your jobber or write for catalog, today! 


AUTOMATIC HUMIDIFIERS . « « «© © © « « WATERLINE CONTROLS 
AUTO VENTS .« « e HEATING AND AIR CONDITIONING SPECIALTIES 


MAID-O’-MIST, Inc. 


3217 NORTH PULASKI ROAD - CHICAGO 41, ILLINOIS 





Install in copper or bronze tee to complete 
a balancing valve. Regulates flow of water 
thru any hot or chilled water system. 


Install in cast iron tee to complete a balanc- 
ing valve. Simple balancing adjustment 
requires only a screwdriver. 


N° 16 


Install in cast brass tee to complete an 
angle balancing valve. Like all other MAID- 
©'-MIST adapters, the cost is low. 


AIR 1S THE VILLAIN! 


hot water heating or chilled water cooling systems 


MAID-O’-MIST 


VAAN OAL Le 


CONTINUOUS VENTING ACTION 
ENDS CIRCULATION WORRIES! 


No. 7 AUTO-VENT 


No wonder Number 7 ts ¢ 

with both heating and ai 

experts ! Fully automatic, t 
vent has a self-closing, flo: 
valve—all mounted on a removabl 
net for quick servicing. Small ( 


214” with 1%” I.P. female connectio1 


it doe Sa big i0ob of r lamin iting 


pressure up to 75 lbs 


No. 67 No. 72 
AUTO-VENT AUTO-VENT 


Float Type 


No. 27 AUTO-VENT 


_ 


Floot Type No. 37 AUTO-VENT 


Get full information from 
your jobber or write for 
catalog, today! 


Float Type 


MAID-O7-MIST, Inc. 


3217 NORTH PULASKI ROAD - CHICAGO 41, ILL. 





It Costs Less to Install Quality 
= TRIMLINE 


Baseboard 
Radiation 


Experience Proves —- you gain two ways 
when you install new Vulcan Trimline 
Baseboard: 








You provide the best type of heating — and 
the best of its type — traditional Vulcan 
quality. 


You save on “installed” costs because TRIM- 
LINE has fewer parts, is easier to install, 
and it cuts on-the-job time to the bone. 


New, Slim TRIMLINE 
Increases Floor Space 16% 


New, slimmer TRIMLINE designed to 
take up 16% less baseboard space. Over- 
all depth has been reduced for both 
recessed and non-recessed installations. 


Sell — Install 
The Best At Lowest Cost 


— ——-~- Write for FREE Catalog Today __.__._ 


| THE VULCAN RADIATOR CO. 
| 775 Capito! Ave. 
— 4 Hartford 6, Conn. 
by the Originators of Fin-Tube and : 
| 


Baseboard Radiation in America. 


FREE DESIGN CATALOG — please send me at no obligation 
your TRIMLINE Catalog 54, giving Dimensional Data, 1-B-R 
Ratings, Heating System Design and Piping Design Chart. 
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Plumbing fixtures catalog. A 24- 
page catalog presents the firm’s line 
of vitreous china plumbing fixtures. 
Three principal sections illustrate 
and describe water closets, lav- 
atories and urinals. Describes 41 
decorator colors now available. 

Available from: Case Mfg. Corp., 
33 Main St., Buffalo 3, N. Y. 


Automatic controls catalog. A 56- 
page catalog describes and illus- 
trates automatic controls for heat- 
ing, refrigeration and air condition- 
ing applications. Notes available 
construction, special features and 


operating specifications. Includes 
pressure charts and list price 
schedules. Contains dimensional 
drawings and instructions for or- 
dering. Gives indexes by name and 
control type number. 

Available from: The Mercoid 
Corp., 4201 Belmont Ave., Chicago. 


Underground piping conduit bul- 
letin. Colorful, 12-page bulletin de- 
scribes construction and _ installa- 
tion of firm’s line of underground 
pipe conduit. Shows insulation, 
supports and anchors. Discusses 
arch diameters and base sizes. 

Available from: Porter-Hayden 
Co., Newark, N. J. 


Air conditioning duct insulation 
folder. Six-page, two-color folder 
features insulation for air condi- 
tioning ducts. Illustrates and de- 
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scribes insulation procedures and 
applications. Gives physical and 
thermal property data and includes 
a table of standard sizes, thick- 
nesses and available facings. Notes 
facing characteristics and _ illus- 
trates basic application principles. 

Available from: Johns-Manville, 
22 E. 40th St., New York City 16. 


Price service catalogs. Four price 
service catalogs describe and illus- 
trate plumbing fixtures and acces- 
sories, fluid and warm air heating 
and cooling equipment and mis- 
cellaneous products. Contain speci- 
fications and prices and are de- 
signed for contractor use in 
showing illustrated products to 
consumers. Provide alphabetical in- 
dex on the inside front cover. 

Available from: Amstan Supply 
Div., American Radiator & Stand- 
ard Sanitary Corp., Pittsburgh 30. 


Water systems catalog. Shows the 
firm’s 1957 line of water appliances, 
featuring jet, reciprocating and 
submersible pumps and water sys- 
tems, cellar drainers and water 
softeners. Includes single and two- 
stage vertical jet pumps, an auto- 
matic water softener with brine 
storage tank and upright and sub- 


mersible cellar drainers. The cata- 
log has a four-color cover with in- 
side pages in two colors. Forty 
pages. 

Available from: Rapidayton Div., 
The Tait Mfg. Co., Dayton 1, O. 


Plumbing fixtures catalog. Two- 
color, forty-page catalog features 
the firm’s line of baths, lavatories, 
water closets, sinks, cabinets, 
drinking fountains and brass fit- 
tings. Fixtures are illustrated and 


EYER 


plombing fixtores 


FOYER ww me me eee 


Countases esos carares 
accompanied by roughing-in meas- 
urements. Includes a color har- 
mony chart for bathrooms and 
shows seven shades in actual color. 

Available from: Eljer Div., The 
Murray Corp. of America, 3 Gate- 
way Center, Pittsburgh 22. 


Draft regulator circulator. Two- 
page illustrated circular describes 
barometric draft controls for use 
with oil-fired heating equipment. 
Shows design and construction fea- 
tures and lists sizes. 

Available from: Wm. Steinen 
Mfg. Co., 45 Bruen, Newark, N. J. 


Get More Mileage from Your Sales Letters 


(Continued from bottom of page 36) 
us and we can perhaps arrange a 
more convenient time. 


Cordially yours, 


The letter was to be signed 
personally by the contractor. 

The difference between this 
letter and the one the contractor 
mailed to 5,000 is obvious, of 
It is personalized with 
the individual’s name. It offers 
a service to the prospect. It stim- 
ulates action on the part of the 
prospect, and even if the service 


course. 


is refused, a personal contact has 
been effected. 

For his first mailing of 25 let- 
ters, the contractor selected 
names from his record of service 
calls for the past three years and 
confined them to one neighbor- 
hood so follow-up calls would be 
easier. 

The important thing to remem- 
ber about any sales letter is that 
it must be personalized and it 
must be read by the prospect. 
Only then, will the sales message 
be effective. 





NOW..a complete line 
of porcelain-on-steel 


fixtures from Crane: 


— —_ — 


‘* LAVATOR 





The 


Preferred 
Plumbing 





Ohio— Formed of 12-gauge metal 
strongest steel tub made. Graceful 
Henry Dreyfuss styling. Five-foot x 
32's" wide 


Now you can offer a complete 
line of steel fixtures backed by 
the prestige of the foremost name 
in plumbing— CRANE. 

The addition of Crane Crest- 
mont steel fixtures to Crane’s al- 
ready complete plumbing line 
permits you to select Crane prod- 
ucts for ALL your plumbing 
needs . . . in any style or price 
range. 

What about the fixtures them- 
selves? Well, Crestmont offers a 
selection of the finest steel fix- 
tures available. You get the larg- 
est selection of porcelain-on-steel 
bathtubs in the industry . . . plus 





Olympic — Strikingly modern panel 
design by Henry Dreyfuss. Five-foot 
x 31%" wide. Also, four-and-one- 
half-foot size (30% " wide). 


famous Henry Dreyfuss styling. 
An excellent choice of lavatories 
and kitchen sinks is also included 
in Crestmont’s 18 models. Each 
fixture available in six beautiful 
Crane colors plus white. 

Crane Crestmont steel fixtures 
are extra rugged. And, the satin- 
smooth porcelain finish is fused- 
on by an improved process that 
assures long-lasting, gleaming 
beauty. Crane Dial-ese controls 
are available on all fixtures. 

Get complete details on the 
finest porcelain-on-steel fixtures 
made. See your Crane Branch or 
Crane Wholesaler right away. 


C RAN E * O. 836 South Michigan Avenue, Chicago 5 


VALVES ® FITTINGS ® PIPE © PLUMBING ® KITCHENS ® HEATING ® AIR CONDITIONING 


5-140-S Sink—Flat rim sink for 
counter-top installation available with 
or without faucet ledge. Big, deep 
basins are 14" wide, 8" deep. 
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5-118-S Sink 7 One ptece double 
drainboard single basin sink with 
Crane undersink cabinets for storage. 
Overall size 54" x 25". 





2-185 bathtub (Receptor typ: 
Makes possible omplete bath in 
limited space. 42" x 30°" wide 


Omega — For 6 
corner installa 
seating rir 


foot x 


Sterling — Lavatory installation 
with or without legs. Large,deep basin, 
handy shelf space 


Stafford — Flat rim lavatory for coun- 
ter-top installation. Hidden overflou 
under rim in front. Big, deep basin, 
Size 21" x 17 





(hed 


MATIONAL ASSOCIATION 
Of PLUMBING CONTRACTORS 
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Dependability That Builds Your Reputation 


Packaging that’s easy to stock and use. 


Dependable quality that starts with highest grade 
copper from Phelps Dodge’s own open-pit mines and is 
carefully controlled during fabrication. 


Color-coding of tube in straight lengths for quick 
identification in the stockroom and on the job. 


Mill depots strategicaily located to service distributors 
without delays. 


Tube properties that are unsurpassed, including precise 


uniformity of wall thickness. 


For the name of your nearest Phelps Dodge distributor, write Dept. B4, Phelps Dodge Copper 
Products Corporation, 300 Park Avenue, New York 22, N. Y. 


PHELPS DODGE COPPER PRODUCTS 


CORPORATION 


SALES OFFICES: Atlonto, Birmingham, Ala., Boston, Buffalo, Charlotte, Chicago, Cincinnoti, Cleveland, Dallas, Detroit, Fort Wayne, 

Greensboro, N. C., Houston, Jacksonville, Kansas City, Mo., Los Angeles, Memphis, Milwaukee, Minneapolis, New Orleans, New 

York, Philadelphia, Pittsburgh, Portland, Ore., Richmond, Rochester, N. Y., San Francisco, St. Lovis, Seattle, Washington, D. C 
° . 
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See the secret of Mult-A-Frame 
strength: Exclusive serrated edges 
that clamp together to prevent jack- 
knifing. Note too the unique Mult- 
A-Frame spring-T-bolt which holds 
fittings in place with finger pressure. 


ie 


=— One of many Mult- 
A-Frame concrete in- 
serts used in the tun- 
nel installations. 


Mult-A-Frame 2-roller support as 
used in tunnel applications. Also 
available without axle and with 3- 
roller support. 


rx 
oka MULT-/L\\-FRA 


SWEET'S aimswoern ie Vi peTRoN USA 


3 


Why tunnel work costs 
less when you 


Mult-A-Frame It ! 


YOU SAVE MAN-HOURS: When you Mult-A-Frame there’s no weld- 
ing, no drilling. Mult-A-Frame’s complete line of fittings offers you the 
exact material needed to make installations quickly, with a minimum of 
man-hours. Curved channel is available from 15” radius up. 

YOU SAVE MONEY: When you Mult-A-Frame the only tools required 
are a saw and wrench. So there’s no costly skilled labor time involved. 
And with Mult-A-Frame, never any scrap. 

FOR COMPLETE INFORMATION: If you would like to know more 
about how Mult-A-Frame can save you time and money in tunnel work, 
write today for your free copy of the new 1957 Mult-A-Frame catalog 
“Hold Everything” which shows the almost limitless variety of Mult-A- 
Frame applications in the plumbing and heating field. 


MULT-A-FRAME DIVISION + Ainsworth Manufacturing Corp. 
1471 East Atwater St., Detroit 7, Mich. 
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/[ \ Progress 


j % 





by design 


Series 4100 e 


M£&Donald Adapto-jet water systems—compact, competitively priced, con- 
vertible: MCDonald water systems put you in a favorable position to make the sale. 
These new Adapto-jet systems are compact, neat, fit in small areas. They are priced 
down with the lowest, yet offer such outstanding features as complete convertibility 
from shallow to deep well operation with no additional cost to the owner, nothing extra 
to buy—one simple adjustment does it. And, they don’t sacrifice capacity for converti- 
bility. An important advantage to you—you can meet the demand for six different 
applications by stocking only two basic units. You serve your customers and your 
needs best with M€Donald water systems. 


A. Y. M:DONALD Mfg. Co., Dubuque, Iowa «+ Pumps « Brass goods 


Oil equipment « Drains 
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Subject to Members’ OK: 





American Institute to Streamline Name, 


Add Pipe, Fitting and Valve Division 


WasuincrTon, D. C.—The board of 
directors of the American Institute 


of Wholesale Plumbing and Heat- | 


ing Supply Assns. has voted to 
change the name of the Institute 
and to establish a Pipe, Fitting and 
Valve Division. These changes are 
subject to ratification by the mem- 
ber associations. 

If the changes are approved, as 
expected, the new name of the as- 


| 





sociation will be the American In- | 


stitute of Supply Assns., Inc. 
The board gave two major rea- 


sons for changing the AI’s name: | 


(1) The present name is too 


lengthy and unwieldy. 


(2) The new name is more de- | 


“ 


scriptive of the association’s “na- 
tional interests and scope of ac- 
tivity.” 

Regarding the latter point, it was 
pointed out that the Institute cur- 
rently concerns itself with a num- 


ber of problems outside the specific 
interests of the plumbing and heat- 
ing industry. Therefore, it was 
stated, adoption of the new name 
would eliminate the supposition 
that the AI’s interests lie only in 
the plumbing and heating field. 
Joe W. Pitts and M. W. Dennison, 
president and first vice president, 
respectively, voiced their belief that 
the establishment of the new divi- 


will lend impetus and influence to 


| the work now being carried on in 


| 


this field. 

At a meeting held in New York 
City recently, a committee rep- 
resenting the AI and a delegation 
that spoke for the 40 distributors 
ironed out details on how the new 


| group will fit into the Institute’s 
| corporate structure. 


| Church Moves Two 
| Execs to New Posts 


HotyoKke, Mass.—Two executive 


| appointments have been announced 





by R. A. Witherell, president, C. F. 
Church Div., American-Standard. 

Wallace F. Hastie, previously as- 
sistant to the vice president, sales, 
of American-Standard’s Plumbing 


Warth Hastie 


: sai uw, | and Heating Div., has been ap- 
sion, consisting of 40 of the nation’s | pointed vice president of marketing 


| pipe, fitting and valve distributors, | (please turn to page 54, column 2) 


°06 Gas Heating Equipment Sales Pass One 


Million Mark; Boilers Set Record High 


New York Crry—Shipments of 


in 1956 came close to the record 
peak achieved in 1955 and marked 
the third time that combined ship- 


Air Conditioning Show Set for Chicago 


Wasuincton, D. C. — The Air- 
stitute reports that preparations are 


Exposition of the Air-Conditioning 
and Refrigeration Industry at Chi- 


| cations for previous expositions. 
Conditioning and Refrigeration In- | 
| tee has recommended that the ARI 
in progress for staging the Tenth | 
| West Coast in 1958. Also, Israel | 
said, the committee is considering | 
holding shows in the Southwest | 


cago’s International Amphitheatre | 


Nov. 18-21. 
R. H. Israel, exposition commit- 


He pointed out that his commit- 


hold a national trade show on the 


| and Southeast that would alter- 
nate with the national shows, pre- | 


tee chairman, said that more than | 
60 percent of available space for | 


the exposition is already reserved 
which, he noted, is ahead of appli- 


| ments of boilers, warm air furnaces 
gas-fired central heating equipment | 


and conversion burners passed the 
one million unit mark. 

The Gas Appliance Manufactur- 
ers Assn. reports that shipment of 
96,100 boilers achieved an all-time 


| high and a 6.7 percent gain over 
| the previous mark in 1955. The 
| December, 1956, total—4,100—was 


viously held only biennially. Israel | 


added that the ARI has scheduled 
another show for November, 1959, 
at Atlantic City, N. J. 


down 18 percent from the same 
month the previous year. 

Forced warm air and gravity 
furnace sales totaled 798,300 units 
in 1956, a 4.5 percent decline from 
the record high in 1955, but a far 
higher total than any other year on 
record, GAMA stated. For Decem- 
ber, shipments totaled 42,900 units, 
down 18.9 percent. Conversion 
burners dropped 10.7 percent from 
the total 1955 shipments and 
dropped 38 percent in December. 
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Ba% : why be 


hort- 


eeeeeeeeorevceee eseeenen 


CPO FC eB OB SEER ES : 


by ‘under-par’ 
air-conditioning? 
..make your business and profits grow 





with quality JANITROL cooling! 


Only Janitrol gives you both ‘add on’ and year ‘round condi- 
tioners with the fabulous new PRIDE O” YARD air-cooled 
compressor-condenser unit, styled and powered to build your 
profits and your prestige! It’s low, sleek, beautiful—completely 
outmodes all other units of its type in appearance, perform- 
ance and freedom from service call-backs! No wonder Janitrol 
dealers can count on a lion’s share of the business! 


The excellence of design and construction that distinguishes 
all models in the complete Janitrol line assures easy instal- 
lation, foolproof performance, complete satisfaction after the 
sale. And making the sale is easier, too, because your prospects 
know the Janitrol name plate guarantees top quality and value. 


There are Janitrol ‘packaged’ conditioners for waterless or 

water-cooled operation in every residential and light-commercial 

application. Models for use with existing warm air systems, 

and for independent operation. Combination cooling-heating 

units to feature for year ’round comfort. And Janitrol backs 
you up with powerful merchandising and 
advertising support, spearheaded by sales- 
making ads like these in magazines that 
reach your best homeowner and builder 
prospects! 


Ask your Janitrol representative for the 
profit-making story on Janitrol’s complete 
air conditioning line right away! 


... he Gest Years of YOU DUNES 


— ae Bley 
fons ofanitrol ¢ 


CASH-IN with the powertul 
sales appeal of new 
jjanitrol ‘svv-on’ 
WATERLESS COOLING 





_ 








Compare! On 

every count—per- 

formance, beauty, 

installation ease— 

there’s more for 

your customers, more for you with new 
JANITROL ADD-ON COOLING! Beau- 
tiful PRIDE O° YARD air cooled com- 
pressor-condenser unit adds sparkling 
beauty to any yard, obsoletes ordinary 
units designed with no thought for appear- 
ance. Quiet, powerful! Compressor motor 
and condenser especially designed for air 
cooled operation. Easily teamed with 
most any warm air system . . . evaporator 
coil goes in duct, PRIDE O° YARD unit 
outside. No usable indoor space needed! 
2, 3 and 5 H.P. sizes. 


gr BAlic, 


HEATING ... COOLING 


Janitrol Heating & Air Conditioning Division 


Surface Combustion Corporation, Columbus 16, Ohio 
in Canada: Moffats,ltd., Toronto 15 


Complete line of gas and oil furnaces, unit heaters, conversion burners, water-cooled and air-cooled summer conditioners, combination heating-cooling conditioners, 
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News .. . continued from page 52 





Jamaica Mfg. Buys National Foundry Co.; 


Shawnee Mfg. Becomes Stearns Division 


BrookKiyn, N. Y.—Jamaica Mfg. 
Co. has purchased the National 
Foundry Co. of New York, Inc., 
producer of cast iron drainage fit- 
tings, steam fittings and cast iron 
specialties. The purchase will en- 


able Jamaica to add malleable pipe | 


fittings, pipe nipples, cast 


plugs, bushings and caps to its 


present line. The firm is now in the | 
process of preparing a catalog cov- | 


ering the new products. 


Westinghouse Sales 
Top °55 Despite 
Three-Month Strike 


Westinghouse Elec- 
tric Corp. reports its appliance sales 


PITTSBURGH 


last year surpassed 1955 totals in 
28 out of 32 product categories, 
despite the company-wide strike 
the first three months of 1956. 

In making the announcement, 
John W. Craig, vice president of 
the firm’s electric appliance divis- 


(Please turn to page 56, column 2) 


a ad 


iron | 





AprIAN, Micu.—Shawnee Mfg. 
Co., Topeka, Kan., manufacturer of 
light earth-moving equipment, has 
been purchased by Stearns Mfg. 
Co. The firm will become a wholly 





owned subsidiary of Stearns, a ma- 
jor producer of 
making equipment. 


concrete block 


Marion Wills, president of Shaw- 
nee, said there will be no change 
in management and the company 
will continue operations in Topeka 
with the same personnel and under 
the same name. 

Wesley J. Peoples, chairman of 
Stearns’ board, pointed out that the 
acquisition will add about $4 mil- 
lion to his firm’s annual sales. 


Newly elected officers of the Plumbing Fixture Manufacturers Assn. are (left 


to right) Laurence A. Drovhard, 


secretary of Mansfield Sanitary Pottery, 


treasurer; E. O. Brady, general manager of the Plumbing Ware Div., Briggs 
Mfg. Co., chairman; and Stanley S. Backner, vice president of Universal-Rundle 


Corp., vice chairman. 


The officers were elected at a meeting in Chicago. 


PFMA Elects Officers, Brady President 


Cuicaco—E. O. Brady, general 
manager of the Plumbing Ware 
Div., Briggs Mfg. Co., Detroit, was 


elected chairman of the Plumbing | 


Church Promotes Two 
(Continued from page 52) 

and sales; and Dudley S. Warth has 

been appointed to handle admini- 


| strative and general management | 


Warth continues as vice 
president. He will hold his new post 
until his retirement at the end of 
1957 after 37 years of service. 


matters. 


Fixture Manufacturers Assn. at the 
group’s recent meeting here. Brady, 
Carter T. Pollock, 
vice president in charge of Crane 
Co.’s Plumbing Div., Chicago, 
the 


who _ succeeds 


served as vice chairman of 
PFMA in 1955 and 1956. 
Other officers elected are Stanley 


| S. Backner, vice president of Uni- 


versal-Rundle Corp., New Castle, 
Pa., vice chairman; and Laurence 
A. Drouhard, secretary of Mans- 
field Sanitary Pottery, Perrysville, 
O., treasurer. William E. Kramer 
is secretary. 


Sherman Products to Expand Plant 30% 


Royat Oak, Micu.—Sherman | 
Products has begun construction of 
a new building here to provide 30 
percent more space for production 


W. A. Romain, president, pointed 
out that construction of the new 
building is the first step in the firm’s 
program to revise its plant layout 
to streamline production. It will 
add about 15,600 sq ft of space 


Northern Indiana Brass Co., Elkhart, 
Ind., officially changed its corporate 
name to NIBCO, Inc., effective Jan. 
Ist. To complete the changeover, 
Paul H. Nankivell, director of sales, 
is shown taking down the old plaque | 
on the company’s plant. 


of its earth-moving and materials- 
handling equipment for tractors. 
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month after month... 


1512 million’ men and women“live by the book” 


...and the book is Better Homes and Gardens! 


4.250.000 COPIES EACH MONTH 





















































‘‘The book’’ works overtime, too: 9,400,000 = = 
BH&G readers recently referred to one or more —_——a 
back issues from 4 to 12 months old. Almost 4 mil- ae 
lion looked at back issue ads or articles on home 
furnishings; more than 2 million at ads on home- 
making practices or management. 15,500,000 
people read an average issue of BH&G. One-third f Am 7 

of the 123,800,000 people in the U.S. 10 years of O erica 
age or older read one or more of every twelve is- 

sues. That’s 44,150,000 readers of Better Homes 

and Gardens—and over 40% of them are men! reads Better Homes & Gardens ! 


Meredith Publishing Company, Des Moines 3, 
Iowa. 


——— 


during the year... 


*A 12 Months’ Study of BH&G Readers, Alfred Politz Research, Inc., 1956 
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News .. . continued from page 54 





ey TRAINING SCH 
for KITCHEN SPecALeTe 


Naw’ 


1 rte Abproved¢ 
- 
Week Coy rants 


Sar is Sum 
«Under og ue U mer 


ition and 


> Gogy.. = Kitchen Sore 


J. Arthur Stein, president of Whitehall Cabinets, Long Island, N. Y., is shown 
examining material on display at the National Institute of Wood Kitchen 


Cabinets’ recent meeting in Chicago. 


The displays presented details of the 


Institute’s new training school (to be conducted by Purdue U.) for contractors 
specializing in kitchens and its new consumer handbook. 


Wood Kitchen Cabinet Group to Establish 
Training School, Publish Consumer Book 


Cuicaco—The National Institute 
of Wood Kitchen Cabinets has an- 
nounced it will establish a training 
school for kitchen specialists to be 
conducted by Purdue University in 
cooperation with the association. 
The move was approved by NIW- 


Air Moving-Conditioning 
Elects Officers 
Detroit—W. H. Rietz, president, 


Ilg Electric Ventilating Co., Chi- 
cago, has been elected president of 


Assn. 


the Air Moving and Conditioning | 


Assn, Rietz, who also is a director 
of the association, 
Nelson, vice president of American 
Air Filter Co., Louisville, Ky., who 
has been elected vice president. 

Other 
F. W. McKenna, chief engineer, 
Kennard Corp., St. Louis, vice 
president, and J. P. Johnson, sales 
manager, ventilating division, The 
Swartwout Co., Cleveland, 
tary-treasurer. 
re-appointed executive vice presi- 
dent and will continue to admini- 
ster association activities. 


| planning for 


succeeds R. W. | 


|} ances 


newly elected officers are | 
| Westinghouse Sales Up 


KC members at the group’s recent 
winter meeting here. They also 
approved the publication of a 32- 
page, two-color “Wood Kitchen 
Handbook” for distribution to con- 
sumers. 

A joint statement by the NIW- 


| KC’s engineering committee and 


the technical committee of the Steel 


| Kitchen Cabinet Manufacturers 
| Assn. 


on the subject of modular 
kitchens was issued 
following a meeting of the two 
groups after the convention. 

The statement recommended that 
architects and builders provide 
even foot dimensions in kitchens or 
areas in which cabinets and appli- 


are installed to facilitate 


| practical installations. 


(Continued from page 54) 


| ions, said factory inventories from 
| January 
secre- | 
L. O. Monroe was | 


through March ranged 
from zero to 50 percent of normal. 
He pointed out that those months 
normally account for from 25 to 


| more than 40 percent of the com- 


pany’s annual appliance volume. 





ASHAE Chief Predicts: 


Atomic Heating Will 
Be in Use by 1970 


Evanston, Itt.—Atomic heating 
plants, centrally located for serv- 
icing small communities or 
housing developments, will be in 
use within 10 to 15 years, states 
John W. James, president of the 
American Society of Heating and 
Air Conditioning Engineers. 

James, vice president of research 
for McDonnell & Miller, Inc., Chi- 
cago, made this statement at the 
opening of Crane Co.’s 1957 com- 
mercial heating school here. He 
told a class of 22 Crane salesmen 
that central district atomic heating 
plants may be in operation by 1966, 
or possibly 1970. However, he said, 
the chances of developing individual 
nuclear heating plants for 
home now seem technically 
economically unsound. 

He pointed out that a plant of 
this type would have to generate 
about 25 kilowatts. “At a cost in 
excess of $5,000, it would be just 
expensive for the 
homeowner,” James concluded. 





large 


each 
and 


too average 


Publicity Committee 
Is Formed by OHI 


Brophy Is Committee Chairman 


New York Ciry 
—The Oil-Heat 
Institute of Amer- 
ica has formed a 
new publicity 
committee to be 
headed by Frank 
R. Brophy, man- 
ager of advertis- 
ing and sales pro- 
motion, Burnham Corp.’s_ boiler 
division, Irvington, N.Y. 

Other members of the committee 
are T. R. Loizeaux, president, T. R. 
Loizeaux Fuel Co., Plainfield, 
N. J.; G. M. Marin, president, Sun- 
Ray Burner Mfg. Co., Jamaica, 
N. Y.; D. C. Patten, president, J. V. 
Patten Co., Sycamore, Ill.; and 
Charles Rapiport, general sales 
manager, Union Electric & Mfg. 

(Please turn to page 58, column 1) 


Brophy 
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These 24 Fairbanks-Morse sump pumps 
Can net $575.80 ... plus installation profits! 


Can you sell an average of only two F-M sump pumps 
a month? Customers for that many sump pumps usually 
walk into your store during the year! 


Think of the additional profits you could make if 
you put just a little extra effort behind your F-M sump 
pump line! And if you have a rainy year with lots of 
seepage, or if flash floods come, you can really clean 


up! IF you have the sump pumps on hand when they're 
wanted most. 


Try the F-M Plan 


Your F-M salesman has a simple, effective selling 
idea he’d like to explain to you. It requires no large 
investment in stock. Persistent selling effort every 
month is the key to the plan, backed by the F-M co-op 
ad plan to help bring in prospects. Ask your F-M sales- 
man or write for details of this merchandising-selling 
plan. Address Fairbanks, Morse & Co., Dept. DE-3, 
600 S. Michigan Ave., Chicago 5, IIl. 


@) FAIRBANKS-MORSE 


@ name worth remembering when you want the BEST 





PUMPS - WATER SYSTEMS + GENERATING SETS + MOWERS +» MAGNETOS + MOTORS - SCALES - DIESEL LOCOMOTIVES AND ENGINES 
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News .. . continued from page 56 


Shown above is an architect's aketeh af National U 
posed $1 million Research Park Engineering Center ta be built in 





5, Radiator Carp.’& pra 


Jahnatawn 


Pa, The flem plans to vae the facilities for research and development wark 


on ite heating and alr conditioning equipment 


were held laat manth 


Ground breaking ceremanies 


Completion of the Center ls seheduled for early in 1850 


B&G Shifts Execs, 
Forms New Dept. 


Morton Grove, Itt.—Bell & Gos- 
sett Co. has appointed Frank Gall 
manager of its newly formed heat 
transfer department. Gall, who has 
been in charge of the company's 
training and education program tor 
the past six years, will be assisted 
by R. E 
manager of the department 

The training 
program will now be 
William G. Carlisle, 
in the organization of the 
“Little 
In hia new 


Anderson, new assistant 


and educational 
directed by 
who assisted 
firm's 
154 
Carlisle will con 


Red Schoolhouse” in 
poat 


tinue hia duties with the school 


which featurea coursea to train 


dlealera and wholesalers in heating 


and cooling ayatem dealan 


OHT Committee... Keegan to Coordinate ‘Pwo Siegler Corp, 
Divisions; Appointed Holly Mig. Pres. 


(Continued from page o6) 

Co, Jersey City, Nod 
The committee currently is eon 
sidering Ways to publicive the fea 
tures of automatic oll heating and 
the program now being developed 
by OHI for guaranteeing oil heat 


ing equipment to the public 


Pasapena, CALI The Siegler 


Corp, has appointed W. J. Keegan 
president of its subsidiary, the 
Holly Mfg Co,, in a 
ordinate Holly activities with those 


of its General Water Heater Corp 


move to eo 


Zimmer to Head ASSE Chapter in Illinois 


CHicaco 


Edward J, Zimmer, di- 
the 
Testing Laboratory, was installed 
as president of the Illinois Chapter 
of the American Society of Sanitary 


rector of Chicago Plumbing 


Engineering at the group’s 15th in- 
stallation dinner here last month. 
Harold A. Duffy, immediate past 
president of the chapter, presided 
at the meeting, which was attended 
by approximately 200 members and 
Other officers installed in- 
cluded John Delehant, as vice pres- 


guests. 


ident; John Barrett, secretary; and | 


Mike Mercury, treasurer. William 
Reichart, a past president of the 
chapter, was the installing officer. 

Zimmer record of 
service in the plumbing industry 
and ASSE activities. He has been 
associated with the Chicago Plumb- 
ing Testing Laboratory since 1938 
and has served as its director for 
the past 12 years. At present, he 
also is 4th vice president of the 
ASSE at the national level, and 


has a long 


for the past three years, has served 
the So- 


course 


as national chairman of 


ciety’s annual refresher 
committee. 
In this connection, Zimmer told 


(Please turn to page 60, column 1) 


Harold Duffy (left), past president of 
the Illinois Chapter of the American 
Society of Sanitary Engineering, is 
shown congratulating the new presi- 


| dent, Edward J. Zimmer, at the re- 


cent installation meeting in Chicago. 
(See article for other officers.) 


division, Burbank, Calif 
Keegan, Who how serves as pres 
ident of both Holly General 


Water Heater, replaces Stan John 


and 


son, Who becomes chairman of the 
operations planning committee of 
Siegler’s board of directors. He 
the product 
development division for all heating 
and water heater divisions 


also will head new 


One of Keegan's first moves in 
his new post was to expand the 
responsibilities of Holly executives. 
Bob Grossman has been promoted 
to Holly vice president and general 
sales manager; Ted Candee be- 
comes vice president in charge of 
manufacturing for both the Holly 
and General Water Heater divi- 
sions, and Paul Hammond, vice 
president and controller for Holly, 
also is the new treasurer for Gen- 
eral Water Heater. 


Fraser Retires as 
Speakman Co. V. P. 


WitminctTon, DeLt.—James Fraser 
has retired as vice president in 
charge of manufacturing for the 
Speakman Co., after 46 years of 
service. He will continue to serve 
the company as an advisor and a 
member of the board. 


Domestic ENGINEERING, MArcH 1957 

















































































































MAKE BENDS THE REEL WAY 


Pictured on this page is a plumber making a radiant heat installation the easy, 

Wolverine Roll-O-Tube” way. Because Roll-O-Tube is round—and rolls—it can be 

used as a reel. All the plumber does is fasten the tube at one end and reel the carton 

forward. The line of copper tube is straight and free from bothersome kinks. This, how- 

ever, is only ONE of the many ways in which Roll-O-Tube can save you time and work. It has 
zip-quick gummed tape opening that leaves the carton intact—permits it to act as a perfect 
storage container for unused tube. Because of its convenient center hole, Roll-O-Tube can be 
slipped over the arm or shoulder for easy carrying. Next time you visit your wholesaler for copper 


water tube, insist on Wolverine Roll-O-Tube. Get both top quality and top convenience at the same time. 


Y CALUMET @ HECLA, INC. 
CALUMET oVvision WOLVERINE TUBE 
40m WOLVERINE TUBE DIVISION 
re 
FOREST INDUSTRIES DIVISION 


GOODMAN LUMBER COMPANY Division of Calumet 4 Hecia, inc. 


OF CANADA LIMITED 1403 CENTRAL AVE., DETROIT 9, MICH. 


W CANADA VULCANIZER AND 
EQUIPMENT COMPANY LIMITED Manufacturers of Quality-Controlied Tubing and Extruded 


4 Aluminum Shapes 


PLANTS IN DETROIT, MICHIGAN, AND DECATUR, ALABAMA. SALES OFFICES IN PRINCIPAL CITIES 


EXPORT DEPARTMENT, 13 EAST 40TH STREET. NEW YORK 16. NEW YORK 








News .. . continued from page 58 


ASSE Ill. Chapter... 


(Continued from page 58) 
the Illinois meeting that the re- 


fresher course committee is now 
entertaining suggestions for the 
two-day technical course that will 





precede the Society’s annual meet- 
ing at Ft. Lauderdale, Fla., next 
November. Ideas or suggestions for 
subjects to be covered should be 
directed to Zimmer’s attention, at 
765 W. Cabrini St., Chicago. 


Home Laundry Appliance Sales in ’56 Show 


Healthy Increase; Expect New High in ’57 


Cuicaco—Sales of home laundry | 


appliances during 1956 reached a 
record 6,107,457 units, it has been 
announced by the American Home 


Laundry Manufacturers’ Assn. | 


Sales were seven percent above | 


P= igi 
| White Products Corp. 


1955, the previous peak year. In 
1957, the association estimates that 
sales will exceed the 1956 total by 
more than 300,000 units. 

In December, combined sales of 
washers, dryers and ironers totaled 
467,006 units, down 13 percent from 
November. 

Washer sales during 1956 totaled 
4,447,254 units, up five percent over 
1955. Automatic and semi-automat- 
ic washers totaled 3,330,200 units, 
up eight percent over 1955. For 
December, automatic and semi-au- 
tomatic sales amounted to 230,524 
units, down 18 percent from No- 


GE Trims Water 
Heater Line to 
Twelve Models 


LovuIsvILLE, Ky.—General Elec- 
tric Co.’s Appliance and Television 
Receiver Div. plans to reduce its 
present water heater line from al- 
most 175 different models to 12 
models in three tank sizes. 

In a letter to the company’s dis- 
tributors, J. J. Clarke, manager of 


vember and 13 percent below 
December sales a year ago. Com- 
bination washer-dryer sales totaled 
11,601 units for December and 
102,406 for the year. 


Vice President Resigns 


MIpDLEvVILLE, Micu.—A. D. Vining 
has resigned as vice president in 


| charge of sales for White Products 


Corp. Vining was appointed sales 
manager in 1948 and, since then, 
has served as general sales man- 
ager and vice president in charge 
of operations. 


Cuicaco—H. D. Conkey & Co., 
Mendota, Ill., has promoted H. C. 


| Galleher to advertising manager. 
Galleher, sales promotion manager 


ment since 1955, now will direct the | 
| sponsibilities of the division. 


marketing for the dishwasher and | 


disposall department, explained 
that the decision to streamline the 
line was based on the firm’s con- 


of Conco Engineering Works, heat- 
ing and air conditioning depart- 


Galleher 
Conkey & Co. 


Lane 
Eljer Co. 


advertising programs of the firm’s 


| several other divisions. 


cern over possible manufacturing | 


and marketing complications. 

The three tank sizes will include 
40 gal. quick recovery round and 
table top models and 52 and 82 gal. 
round models. 


| 
| 
| 
| 
} 
| 


elected president by the Dura-Vent 


Corp., Redwood City, Calif. Brom- 
ley formerly was vice president in | 


charge of sales for Peerless Mfg. 


| Co. and is currently active as chair- 








Calif. Suppliers Weigh Plan 





Western Conference 
of Jobber Assns. Is 


Up for Discussion 


Los ANnGcELES—The board of di- 
rectors of the Northern California 
Suppliers’ Assn. recently met here 
with the board of the Wholesale 
Plumbing Institute of Southern 
California to discuss the possible 
formation of a Western Conference 
of Plumbing Industry Wholesale 
Assns. At the special meeting, at- 
tended by the Southern California 
group’s entire membership, plans 
were made for representatives of 
the two associations to meet in San 
Francisco Mar. 11 to discuss the 


matter further. 


The Southern California group 


| also received an invitation to join 
| the American Institute of Whole- 
| sale Plumbing and Heating Supply 


Assns. The invitation was extended 
by Roger Slakey, president, Slakey 
Bros. Co., Sacramento, Calif., and 
vice president of the American In- 
stitute, who was on. hand for the 
meeting. 


‘Names in the News... 


man of several committees of the 
Gas Appliance Manufacturers 
Assn. 

Eljer Co., Div. of the Murray 
Corp. of America, Pittsburgh, has 
appointed J. J. Lane vice president 
to assume the administrative re- 


A. Otto Miller has been named 
sales promotion manager of the 
Modern Div. of George Getz Corp., 
Rockford, Ill. He previously was 
active in the firm’s water softener 
sales and service operations. 

Keystone Brass Works, Erie, Pa., 
has appointed George Dublin sales 


| manager of its brass division. Dub- 


lin has been active in the com- 


| pany’s production and plant man- 
| agement for the past 13 years. 
Thomas D. Bromley has been | 


R. B. Snyder has joined the Per- 


| co-flash Mfg. Corp., Madison, N. J., 


| 


as vice president in charge of sales. 
Snyder previously served with 


| York Shipley, Inc., in various sales 


(Please turn to page 170, column 1) 
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What is 


a plumbers 


dishwasher? 


One that does the job for the cus- 
tomer. One that isn’t a nightmare to 
install. One that is profitable for you 
to handle. One that is built right 
doesn’t require constant service and 
attention. 

If you agree with these four state- 
ments, Mr. Plumbing Contractor, 
you’ve just said KITCHENAID... 
the finest made! 

The complete line of KitchenAid 
dishwashers for the home—seven 
models in all—includes one that is 
just exactly right for any type dwell- 
ing: brand-new, remodeled or rented. 
All models, whether they incorporate 
the automatic pump-drain feature or 
the standard gravity-drain, have the 
same exclusive Hobart features that 
have been proved in the giant com- 
mercial dishwashers in the biggest 
institutions in the world. These ex- 
tras, that other home dishwashers do 
not have, have made KitchenAid the 
best performing dishwasher in the 
industry, and the favorite of Amer- 
ica’s housewives. 

What about appearance? Kitchen- 
Aid is tops! The broad line of White, 
Copper and Stainless finished fronts 
will satisfy the most exacting house- 
wife. So will KitchenAid perform- 
ance. Color tones can be applied to 
match any kitchen decor. 





KitchenAid Electric Home Dishwasher Div., Dept. KDI 


in s + h a’ e d The Hobart Manufacturing Co., Troy, Ohio 
Cc eG ® 


Please send specification sheets and price information on the 


. full line of KitchenAid automatic dishwashers. 
The Finest Made... by Hoet 


<< 
St fat 


The World’s Largest Manufacturer of Food, 
Kitchen and Dishwashing Machines 
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Give them your attention this 


» ++. and watch your profits grow! 


IT'S HERE FOR SPRING . . . and Barnes has it!...the line that lets you 
sell up for top profits! It's the industry's most complete line priced for 
any customer preference. Sell any capacity to 10,500 g.p.h. — pump- 
ing depths to 875 ft. See all that's new for '57. Talk business with your 
Barnes distributor. Or write to us for full details. Cultivate customers— 


push Barnes this Spring—and reap more profits than ever! 


Panes BARNES MANUFACTURING CO. 


MANSFIELD, OHIO + OAKLAND 21, CALIF. 
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JET WATER SYSTEM 


“Lt a Pfaclical Panel ( 


Check the width and length of a 1957 Chevy Panel for evidence of practical work-saving design. The cargo 
area of the new 1-ton Panel is 119%” long, 667%.” wide—the biggest, roomiest panel body size you can get! 








= a. | 


3 
S26 e5k 


UNLOADED 





- - 768 - 
(OVER REAR FENDERS) 


| 











4 
AT WHEELHOUSE 


* MAX. G.V.W. 8-19.5 TIRES 


UNLOADED 33% LOADED 293 


This big built-for-work body makes 
CHEVY the first choice in panels! 


with load-whisking skid strips. These 


These best selling '57 Chevrolet 
Panels are practical trucks in every 
respect. They offer modern power to 
keep your costs down low, modern 
looks to keep your prestige up high 
...and all these modern body advan- 
tages to help you make light work of 


tough jobs! 


These new Chevies are the most 
practical and profitable Panels go- 
ing! For example, they enable you 
to load more easily and quickly, 
thanks to low loading height, push- 
button door latches and dual-posi- 
tion rear door checks (for 90- and 
180-degree angles). They protect 
your cargo better, too, with a 
weathertight body, insulated double- 
walled steel doors and one-piece 
durable 5-ply wood floor, grooved 


practical, profitable features and 
many more—such as drip moldings 
around the door openings, heat-and- 
sound insulation in the roof, and 
rigid steel-channel door frames and 
roof bows—-are now available in a 
wide choice of 14-ton and 1-ton 
models. See your Chevrolet dealer 
for the one that suits your job... . 
Chevrolet Division of General Mo- 
tors, Detroit 2, Michigan. 


"57 CHEVROLET TASK:FORCE TRUCKS 


PROVED ON THE ALCAN HIGHWAY...CHAMPS OF EVERY WEIGHT CLASS! 


DomeEsTIcC ENGINEERING, MArRcH 1957 








SUBMERSIBLE 


WATERPROOF 
LEAD WIRES 


CONNECTOR- 
SEALING 
JAM NUT 


WATERPROOF 
CONNECTOR 


BAKELITE 
PRONG HOUSING 


SILVER-PLATED 
CONNECTING 
PRONGS 


GRAPHITE 
BEARING 


ROTOR 
LAMINATIONS 


WINDINGS 
EMBEDDEP IN 
DENSE, INERT 
HIGH-HEAT 
CONDUCTING 
INSULATING 
MATERIAL 


GRAPHITE 
BEARING 


WATER 
RETURN SLOT 


THRUST 
ADJUSTING SCREW 

















SUBMERSIBLE 
DEEP WELL MOTOR 


MOTOR SHAFT 
RUBBER SEAL 
MOUNTING STUDS 
WATER FILLING 
AND PRESSURE 
EQUALIZING VALVE 
FILTER ASSEMBLY 


FELT SEAL 


LUBRICANT 
WICKING 


UPPER ROTOR STOP 


STATOR 
LAMINATIONS 


STAINLESS STEEL 
OUTER CASE 


STAINLESS STEEL 
INNER LINER 


GRAPHITE 
THRUST BEARING 


THRUST ASSEMBLY 
LEVELING PIN 

“O” RING SEAL 
THRUST EQUALIZER 
PRESSURE 
EQUALIZING 


DIAPHRAGM 


SEALING CAP 


control box includes a 
large capacitor essen- 
tial for 


240% * 


starting 
torque 


* Va horsepower 


Franklin windings are perma- 


nently protected against moisture damage 
by embedment in heat-dissipating plastic and 
completely sealed in lifetime 


stainless steel 


Preasshclin submersible motor bear- 


ings are permanently 


water-lubricated 


to assure an endless supply of lubricant for 
maximum service 


GET 
THE 


Today’s best systems are dependably powered with PACTS ..« 
Franklin Motors. Illustration shows Franklin design 

features that assure dependability in submersible 

pump installations. 


Franklin Electric Ceo., Ine. 


245 EAST SPRING STREET «© BLUFFTON, LNDIANA 








Opportunities never were better for 


REPUBLIC STAINLESS 


Countless operations within these industries use 
stainless steel pipe in huge quantities. In many 
. s critical applitations, where pipe of any other ma- 
These industries terial has proven unsatisfactory for one or more 
reasons, the market for stainless pipe, is ready- 
made. And profitable. 


Can help you Here’s a real live opportunity to make your 


move into the higher income brackets. Not nec- 

essarily overnight. Or in a few weeks. But by 

become a gradually working into the stainless pipe pic- 

ture, and establishing your reputation as a 

~ ° specialist, more jobs will come your way—and 
specialist $0 will the profits. 

You'll be delighted to discover—and quickly 


—that with stainless pipe you avoid the work and 
headaches of strictly price competition. Further- 





a 
00) wo | 





I a 


OIL REFINING 


PUBLIC 


olds Widleal Range of Standard Steels 
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contractors In 


STEEL PIPE 


more, with Republic ELECTRUNITE Stainless 
Steel Pipe you enjoy the added benefits of a top- 
flight reputation established over a period of 25 
years in the stainless-pipe business. 

Both you and your customers are protected by 


Republic’s extremely rigid standards of quality = tee aN a= - 
control. One example is FARROWTEST”, a non- e = 
destructive, electronic production method of = ae iff _ 
checking pipe for irregularities. An exclusive \ = eb 4 
device with Republic, it can be specified by cus- x = RRP ‘y Se NG 


tomers for critical-pressure uses. 











For complete information and specifications v= 
on Republic ELECTRUNITE Stainless Steel Pipe 
and Tubing, send coupon for your free copy of , 
our new 60-page brochure. Or call your nearest Thal 
% : 


Republic ELECTRUNITE Distributor. 


TEXTILE 








ATOMIC a Tatjtcha nO] @) ® PROCESSING 


STEE 


ant Stee Froduca 


REPUBLIC STEEL CORPORATION 
Dept. C-3505 

231 East 131st Street 
Cleveland 8, Ohio 


Gentlemen: 


Please send me 60-page brochure on Republic 
ELECTRUNITE® Stainless Steel Pipe and Tubing. 


Name = Title 





Company 





Address 





Zone 


ee ee ee 
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Brass Fittings Line 

A line of brass fittings for use 
with its bathtubs, lavatories and 
water closet tanks has been intro- 
A hooded faucet 


duced by Eljer. 


handle with a renewable unit and 
seat now is available. A closet tank 
lever handle has been redesigned 
and the firm name now appears on 
the top. The bath faucets, shower 
head and overflow plate now are 
styled to match the firm’s line of 
deck-type sink faucets. 

Manufacturer: Eljer Div., The 
Murray Corp. of America, 3 Gate- 
way Center, Pittsburgh 22. 


Dielectric Couplings 

A series of dielectric couplings 
and unions that permit effective 
insulation against electrolytic action 
in connections between dissimilar 
metals has been introduced by 
American Sanitary. The couplings 


are available in both straight and 
reducing types; sizes are from % 
to 2 in. The unions are for both 
flare and solder copper pipe con- 
nection; sizes are 3%, % or % in. 
Each coupling and union is 


equipped with one or more nylon 
bushings to withstand pressures to 
1000 lbs and continuous tempera- 
tures to 230F. 
Manufacturer: American 


tary Mfg. Co., Abingdon, IIl. 


Sani- 


Central A-C System 

A residential air-cooled air con- 
ditioning system with a high-speed 
compressor has been announced by 
General Electric. The condenser is 
installed outside the home and is 
acoustically treated. An air-cooled 
coil added to gas or oil furnace 
completes the year-round air con- 
ditioning system. Other features 


: , “a ot” 
include welded compressor shells, 
metal-to-glass leads and _ brazed 
connections. 
Manufacturer: 
Co., Tyler, Texas. 


General Electric 


Unit Heater 

A unit heater equipped with a 
centrifugal blower has been de- 
veloped by the Bryant Div. of 
Carrier Corp. All blower bearings 
and the shaft are mounted in rub- 
ber to provide silent operation. 
The unit is available in 100,000, 
150,000 and 225,000 Btu/hr capaci- 
ties. The two larger sizes permit 
belt tension to be adjusted during 
installation by turning an exter- 
nally mounted screw. All models 
can be attached to existing duct- 
work or used with a louver assem- 


bly. Other features include a light- 
weight and compact design, an en- 
closed draft diverter and a flue 


el 


ee 
Ee = 

pipe that runs either vertically or 
horizontally from an outlet at the 
rear. 

Manufacturer: Bryant Div., Car- 
rier Corp., 2020 Montcalm, Indian- 
apolis, Ind. 


Toilet Seat Line 

A line of plastic toilet seats that 
are available in four styles to meet 
a variety of installation require- 
ments has been introduced by 
Swedish Crucible Steel. Two mod- 
els are available in 35 colors, one 
in marble color schemes and one 
in white only. All models feature 


small bumpers that can easily be 
snapped into place. A low silhou- 
ette effect is achieved through a 
cover that fits completely over the 
seat. Specially designed hinges lo- 
cated at the extreme rear of the 
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seat contribute to the low effect. 

Manufacturer: Swedish Cruci- 
ble Steel Co., Plastics Div., 8801 
Conant, Detroit 11. 


Threading Machine Line 

A line of four threading ma- 
chines with interchangeable die 
heads and workholders to permit 
selection of the most suitable ma- 
chine for individual needs has been 
announced by Oster Mfg. One 
model has a pipe threading capacity 
of %& to 2 in. It can also thread 
‘bolts and rods from 4 to 2-in. di- 
ameters. A second model 


0 co 


ome RAPIDUCTION JR 


equipped with a manually operated 
die head and an open-type vise 
This unit is designed for jobs in 
which it is thread 
pipe, rods or bolts after bending. 
It has the same threading capacity 
as the first model. The two other 
models are primarily bolt and rod 
threading machines and feature 
semi-automatic revolving die heads 
of the radical type. 

Manufacturer: The Oster Mfg. 
Co., E. 289th and Nickel Plate R.R., 
Wickliffe, O. 


necessary to 


Steel Bathtub 5 

A steel bathtub that is finished 
in acid-resisting enamel has been 
introduced by American-Standard. 
The unit is designed for self-sup- 
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porting or free-standing installa- 
and straight floor 
and wall tile lines and flanges at 
both back and ends for tiling. It 


tions features 


is constructed with either a right 
or left outlet and is available in a 
choice of blue, green, corallin, gray, 
brown or white. 

Manufacturer: American Radia- 
tor & Standard Sanitary Corp., 
Plumbing and Heating Div., P.O 
Box 1226, Pittsburgh 30. 


Water Systems Vent 

A vent for from 
water systems in order to provide 
positive venting through certain 
of the firm’s vent valves has been 
introduced by Hoffman Specialty 


separating air 


The unit 


ance of a 


insures proper perform- 


water system. It can be 


(Please turn to top of page 70) 


Chevrolet Trucks Built for Multi-Stop Deliveries 


Two motor trucks for multi-stop 
delivery applications have been an- 
nounced by Chevrolet. The trucks 
are mounted on a 2-ton chassis that 
has a capacity of 18,000 lbs gross 
vehicle weight. Total truck capa- 
city is now 36,000 lbs gvw. A 148- 


hp six-cylinder engine is also stan- 
dard. 
tional batteries, tires 
and axles for extra heavy work 
Manufacturer: Chevrolet Div., 
General Motors Corp., General Mo- 
tors Bldg., Detroit 2 


Other features include op- 
generators, 





New Products 





(Continued from bottom of page 69) 
inserted at any point in the system 
where air accumulates. It 
structed of cast iron and is available 
in 1% or 1%-in. pipe sizes. It has a 
%4-in. tapping at the top for the 
main vent. The unit weighs ap- 
proximately 12% lbs. 

Manufacturer: Hoffman Special- 
ty Mfg. Corp., Indianapolis. 


is con- 


Hermetic Compressor Line 

A line of hermetic reciprocating 
compressors designed to reduce the 
size and weight of residential and 
small commercial air conditioning 
systems has been 
Carrier Corp 
motor 


announced by 
The compressor and 
single 


are mounted on a 


shaft that is hermetically sealed to 


eliminate dust and dirt. Various 
models are available in capacities 
ranging from 15 to 60 hp. Moto 
assemblies are con- 
structed with vibration isolators on 
rails to permit the unit to be used 
with a variety of condenser models 

Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse, N. Y 


compressor 


Ratchet Pipe Threaders 

Two drophead ratchet pipe 
threaders with segmental dies have 
been announced by Erie Tool 
Works. One unit is available in % 


through 1% in. sizes; the other in 
1g through 2 in. sizes. A two-way 
ratchet is provided to facilitate 


back-off. The threaders de- 
signed for hand or machine opera- 
tion. 

Manufacturer: Erie Tool Works, 
735 W. 12th St., Erie, Pa. 


Pitless Well Adapters 

A line of pitless well adapters, 
developed by Clayton Mark, is 
designed to facilitate completing a 
well for underground discharge. 
The units are engineered to keep 
water flow at 2% to 74% ft below 
ground surfaces to insure against 
frost or contamination. The adapt- 


are 


di 


ers may be used with submersible 
pumps, shallow well piston pumps 


and single and double-pipe jet 
pumps. A variety of pitless connec- 
tors and weld thread couplings is 


Lenz "O''-Rings Feature Separate Seal and Grip 


A line of “O”-ring tube fittings 
with a separate seal and grip has 
been announced by Lenz Co. The 
fittings are constructed without a 


metal-to-metal seal and require 


70 


only ordinary hand tools for in- 
stallation. The tightness of the sea! 
depends upon the pressure placed 
on the fitting. At zero pressure, 
the initial squeeze seals the fitting 
Under pressure, the “O”-ring is 
forced to the edge of the groove, 
insuring a constant seal. A series 
of reducer couplings to permit 
adaptation of the “O”-rings to 
standard bodies also are available 

Manufacturer: Lenz Co., Box 
1044, Dayton 1, O 


available for adjusting pitless 
adapters to small casings. 


Manufacturer: Clayton Mark & 
Co., 1900 Dempster, Evanston, IIl. 


Booster Pump Series 

A series of booster pumps for 
circulating hot and cold water in 
residential, commercial and institu- 
tional buildings been an- 
nounced by Piqua Machine. The 
pumps are designed for copper pipe 
mounting and feature 
reservoirs in the motor. 


has 


large oil 
Six sizes 
are available to meet a variety of 


installation requirements. Other 
features include a watertight seal 
and bronze impellers that are dy- 
namically balanced. 

Manufacturer: Piqua Machine & 
Mfg. Co., Piqua, O. 


Air Charging Device 

An air charging device for use on 
pneumatic water systems has been 
introduced by Penn Controls. The 
unit charging 
that more positive air 
charging of water tanks than the 
firm’s previous controls did. At the 
same time, the control impedes pas- 


A 


features a control 


provides 


xg ¢ 


sage of air through the pump to 
maintain pump prime and air at the 
faucets. The unit can be used with 
centrifugal, deep and shallow well 
jet pumps and with submersible 
pumps. 
Manufacturer: 
Inc., Goshen, Ind 


(Please turn to top of page 75) 


Penn Controls, 
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Everyone who has ever had any experience with gas 


central heating units has thoroughly learned one thing 
(and some have learned it the hard way) — 


The heart of any heating unit is the heat ex- 
changer! 

That’s why the durability of the heat ex- 
changer is the most important thing about any 
heating unit. And that’s why Temco’s exclusive 
new Ceramic-Clad* is big news in the heating 
field! nates the danger of rust from condensation when 

The heat exchangers in all Temco Lo-Boys, the furnace is used in combination with air con- 
Hi-Boys, Gravity Furnaces, and Counter-Flo ditioning for summer cooling. 

Furnaces are finished in Ceramic-Clad—a high- And in addition to Ceramic-Clad, Temco brings 
temperature porcelain enamel finish that is you other outstanding features such as exclusive 
impervious to rust and will never burn out. Uni-Port Burner and silent operation. 





pioneered by Temco, is similar to the finish used 
for jet aircraft combustion chambers. It's capable 
of withstanding temperatures far higher than any 


furnace will ever reach. And it completely elimi- 


ARK RE TRA N PENDID 


arn to TEANCO 7or the best (h gas central heating 


¥ E ow CoO . Temco, Inc., Department C-136 
7 I n Cc . Nashville, Tennessee 


NASHVILLE 9, TENNESSEE Please send me catalog and full information on 


Temco Automatic Gas Warm Air Furnace 
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“THE COMPLETE LINE OF GAS HEATING EQUIPMENT” City 


ROOM HEATERS + FLOOR FURNACES + WALL HEATERS + UNIT HEATERS 
WARM AIR FURNACES AND AIR CONDITIONING 
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Let your GOULDS 
Pump Profit-maker 


Because you ..-lepend on 
depend on WATER GOLDS water systems 


Sell the pumps that help you sell 
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DISTRIBUTOR put this 
for you 


This eye-catching, profit-making floor or window pur lisplay literally 
invites sales! Just flip it open re ( oulds Pun 31nd watch 
it sell! It puts your Goulds Pumps out where the « 

gives customers the ‘buy’ sign in beautiful fu 


panels spell out Goulds amazing features in language 


stand. Other panels flag customers with dramatic pictures cued Goulds 





hard-hitting consumer advertising. The result gives you a powerful selling 
tool built around the finest new line of pumps in the industry the 


new Goulds Jet line! 


To wrap it all up for you our national advertising telling your cus- 


tomers to buy their pumps where they see this display st their near-by 


Goulds Dealers! 


SEE YOUR GOULDS DISTRIBUTOR 


He will gladly arrange for you to receive 

maker Display right away. Actually iou d buy two Goulds 
Pumps — and the display is yours FREE plus a ’ Wall 
Banner. So see your Goulds Distributor—and see the big, new Goulds 
JET line, complete all-new design in a full range of Prime-Flow deer 


well models, Shallow-Flow models and the new 


ibles. Your Goulds Distributor has the fact: 


GOULDS PUMPS, INC. Dept. DE-357 SENECA FALLS, N.Y. 


GOULDS PUMPS 


for every home and farm need 
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Richmond plumbing fixtures 
gain further recognition by : 
being chosen for installation ILLUSTRATED: 


in a growing number of : The Empress ‘‘Hush Quiet” 
Pp water closet with elongated or 
p round front rim; The Richledge 
over. The same pattern of lavatory; The Shelton counter 
success is being repeated top ledge sink; The Breslin re- 


in the residential field. cess tub...in seven sparkling 


famous buildings the world 


: , , pastels or Richmond’s famous 
Here, Richmond’s engi- ‘aidienaiiite. 


neered quality, distinctive Write for illustrated catalog 
styling and trouble-free per- RICHMOND PLUMBING FIXTURES 

. Division of 

formance are producing com- Rheem Manufacturing Company 


plete consumer satisfaction. 16 Pearl Street, Metuchen, N. J. 


Richmond Creates the Finest Bathroom and Kitchen Plumbing Fixtures, Heating * Cooling Equipment 
Other Rheem Products: WATER HEATERS + WATER SOFTENERS -° WEDGEWOOD GAS RANGES AND CLOTHES DRYERS * STEEL CONTAINERS 
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New Products 





(Continued from bottom of page 70) 
Single-lever Lavatory Faucet 

A lavatory faucet with a single 
handle to control both temperature 
and flow has been introduced by 
Gyro Brass. The faucet features a 


5-in. swing spout with an aerator 
and is designed for use on deck- 
type lavatories. It is constructed of 
brass, bronze and stainless steel. 
All surfaces are copper, nickel and 
chrome plate. 

Manufacturer: Gyro Brass Mfg. 
Corp., 51 Urban Ave., Westbury, 
Ls Eg Pe Es 


Year-round A-C Lines 
Delco 


series of 


Appliance has added a 
year-round air condi- 
tioners to its line of oil and gas- 
fired residential heating equipment 
The units are available in 2, 3 and 
5-ton sizes and are designed for 
central-system installations. 
Manufacturer: Delco Appliance 
Div., General Motors Corp., 391 
Lyell Ave., Rochester, N. Y. 


Flow Valve 

A six-way valve for hot 
water heating systems has been 
announced by Econo Products. The 
unit may be installed horizontally 
or vertically as a straight-through 
valve or with a side inlet and top 
inlet. It may also be used as a 


flow 


manifold flow valve by utilizing the 
side inlet and side and top outlet. 
A manual control] is provided for 
gravity operation. The valve is con- 
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structed of cast iron; all its moving 
parts are bronze. It is available in 
1 and 1%-in sizes. For installing 
an air vent, a %-in. tapping below 
the valve seat is provided. 

Manufacturer: Econo Products 
Co., Div. of Viking Instruments, 
Inc., East Haddam, Conn 


Humidifier 

A residential humidifier con- 
structed without moving parts has 
been developed by Cronstroms 
Mfg. The unit can be installed in 
forced air systems by tapping into 
the upper air chamber or plenum 
Dry air is drawn through the in- 
take to the humidifier chamber 
where a circulating mist is ab- 
sorbed. The air then passes through 


a glass fibre filter and is distributed 
through the heating system. 

Manufacturer: Cronstroms Mfg.., 
Inc., 4225 Hiawatha Ave., Minne- 
apolis 6, Minn 


Water Closet Series 

A series of three 
with flapper 
china overflows 


water closets 
integral 


intro- 


and 
been 


valves 
has 


duced by Crane Co. The flappe: 
valve is constructed of natural rub- 
ber with an attached plastic float 
It is aligned on a plastic mounting 
post that is bolted to the bottom of 
the tank. The integral overflow is 
cast as part of the rear tank wall 
Manufacturer: Crane Co., 836 S 
Michigan Ave., Chicago 5 


Vitreous China Lavatory 

A vitreous china lavatory 
an enlarged bowl 
nounced by Chicago Pottery 
lavatory 


with 
been an 
The 
twin 
overflows and a deep, anti-splash 
rim. It is constructed with a 5-in 
slab back and measures 20 by 18 in 
Manufacturer: Chicago Pottery 
Co., 1920-25 Clybourn, Chicago 
(Please turn to top of page 80) 


has 


features concealed 


Ford Introduces 300-Model Motor Truck Line 


A line of 300 motor trucks for 
delivery and service applications 
has been introduced for 1957 by 
Ford. Included in the line is a 
series of pickup models whose load 
area is increased by 25 percent 
over previous years, six transport 
models with tilting cabs, a combi- 
nation car and pickup truck and an 
enlarged series of delivery models. 
The pickups are rated at 5,000 lbs 


and have a 


weight 
load space capacity of 56.05 cu ft 


gross vehicle 


The truck-car combination is built 
on a 116-in 
load capacity of 
driver 


wheelbase and has a 
30.4 cu ft. The 
compartment controls 
are the same as those on a standard 
passenger car 
Manufacturer: 
Motor Co., P. O 
born, Mich 


and 


Ford Div.., 
Box 638, 


Ford 
Dear 





THE “WALLMARK” 
OF QUALITY 


Its soft lustrous metal agleam — this 
exquisite new General Controls thermostat 
speaks to the homeowner of quality! He or she 
recognizes that here is a precision instrument 
whose accuracy guarantees uniform heating 
and/or cooling control for years to come. 


| THE BEAUTIFUL i 
_NEWT-90 | Si 
THERMOSTAT 7a 
: 
ANYWHERE 


Whenever you specify or install the General 
Controls T-90, you create confidence in the 
homeowner that the entire heating system 
will perform with maximum efficiency. 

And you know that this mercury switch 
thermostat is truly a trouble-free installation! 


Mercury Switch Type Heating Models with 
Adjustable Heat Anticipation, Cooling Models 
with Cold Anticipation, and Combination Models. 


Your favorite yellow-page-listed wholesaler 
or local General Controls office will gladly 
advise you on your requirements. 


GENERAL CONTROLS 


America's Finest Automatic Controls for Home, Industry, and the Military 
Glendale, California - Skokie, Illinois 
Five Plants — 40 factory branch offices serving the'United States and Canada 
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FRIGIDAIRE 
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Get ready now... 
Get going NOW... 
with FRIGIDAIRE 


Add up what Frigidaire can mean to 
you now—and in the boom season just 
ahead. The combined prestige and ap- 
peal of the FRIGIDAIRE name and 
reputation... 


PLUS Frigidaire standards of quality 
throughout one of the world’s most 
complete lines of summer-winter air 
conditioning equipment for both the 
commercial and residential markets... 








PLUS Frigidaire promotion—at the na- 
tional level—and with power-packed 
local campaigns and promotions in your 
own market... 

PLUS the nation-wide network of 
Frigidaire Distributors, with one nearby 
to bring you products, counsel, sales help, 
training, and service “on the double.” 
Get ready now... get GOING now! For 
full facts phone your nearest Frigidaire 
Distributor or mail the coupon at once. 








FRIGIDAIRE DIVISION 





Genera/ Motors Corporation 
Dayton 1, Ohio 


Please furnish me complete information and 
20-page catalog covering the complete 1957 line 
of Frigidaire Summer-Winter Air Conditioners 
for Commercial and Residential markets 








NAME 
COMPANY 


STREET 


COTY ou: es TATE cs 
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Herbert Hoover Junior High School, San Francisco. Mechanical Contractor: Anderson and Rowe, Inc.; Pipe Jobber: P. E. O'Hair and Co. 


Junior High in California... Office Building in South Carolina 
Both have Beth-Co-Weld Piping 


These two new buildings, one a junior high 
school in California, the other a 10-story office 
building in South Carolina, have hundreds 
of feet of Beth-Co-Weld Steel Pipe in their 
plumbing and heating systems. 

In city after city the story is the same. 
Whether new construction is large or small, 
Beth-Co-Weld is the popular choice with many 
contractors. This is because Beth-Co-Weld is 
a quality pipe, made by the continuous-weld 
process. It’s strong and sound; and it’s econom- 
ical because it’s so easy to work. 

Beth-Co-Weld comes in a wide range of 
sizes, enabling you to meet virtually every 
requirement. In diameters from !4 in. to, 4 in. 
it is furnished in standard weight; it also comes 
extra-strong in diameters from !» in. to 3 in. 
Both weights are furnished in 21-ft lengths, 
plus or minus 1 in., as well as in random lengths. 
Specify Beth-Co-Weld for your next job. 


BETHLEHEM STEEL COMPANY 
BETHLEHEM, PA. 


On the Pacific Coast Bethlehem products are sold by Bethlehem Pacific Coast 
Steel Corporation. Export Distributor: Bethlehem Steel Export Corporation 


BETHLEHEM 
STEEL 


secuartr Feeeaat surcerte 


Security Federal Building, Columbia, S. C. Plumbing and Heating Contractor: 
W. O. Blackstone & Co.; Pipe Jobber: Noland Co., Columbia Branch. 
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Stock STERLING’S New “Dual” 
Frost Proof Lawn Faucets 


‘sil 
ot 


If you are fencing with the problem of overcrowded shelves, 
you should meet up with Sterling's new “Dual” Frost 
Proof Lawn Faucets. 


These great new “Duals” lead a double life! Each 
one has a connecting end—and here’s the secret— 
machined to receive two sizes of pipe. 


EXAMPLE: Sterling's Lawn Faucet No. S-995 
will thread-connect to your customer's 2" 

or %"' supply line! (No. S-997 will sweat-connect 
the above two sizes, also.) 


AS A RESULT: you will stock just half as many! 
So tell your Wholesaler you want nothing but 
Sterling's new ‘Duals”—the Frost Proof 

Lawn Faucets that solve your stocking 
problem. 


The secret of the 
new DUAL is its 


GOLDEN JUBILEE 


Sterling Faucet Co 


YEARS OF PROGRESS 


Morgantown, West Virginia 
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New Products 





(Continued from bottom of page 75) 
Lavatory Lever Handle 

A lucite lever handle for use on 
certain of its lavatories has been 
announced by Crane Co. The han- 


dle can also be used as a shower, 


bath or bath- and-shower fitting. 
The unit features a snap-in top cap 
and is finished in brushed chrome. 
Manufacturer: Crane Co., 836 S. 
Michigan Ave., Chicago 5. 


Booster Pump 

A booster pump for in-the-line 
installation in circulating water 
systems that require additional 
pressure head without additional 
pumping capacity has been devel- 
oped by Bell & Gossett. The unit 
can be used in chilled water sys- 
tems or combination heating and 
cooling systems in which a consid- 
erable pressure drop is present 
through a water chiller, condenser 
or fan-and-coil series. The pump 


Young Announces Industrial Backhoe and Loader 


ee: 


An industrial backhoe and front 
end loader, developed by L. A. 
Young, has been approved for 
mounting on Minneapolis-Moline’s 
industrial tractors. The front end 
loader is operated by a single lever. 
The same lever enables the user to 
coordinate all movements of the 
bucket, stick and boom. The back- 


80 


can also be adapted to recirculating 
faucet water systems in the home. 
The unit is constructed of iron or 
bronze and features a 1/6-hp mo- 
tor. 

Manufacturer: Bell & Gossett 
Co., 8200 N. Austin Ave., Morton 
Grove, Ill. 


Shower Receptor 

A shower receptor with a built- 
in terrazzo sill has been announced 
by Cutler Metal Products. The 
unit is constructed so that it can be 
installed without framing. Shoul- 
ders of the receptor are 1 in. high. 
Two square models 32 by 32 in. and 


36 by 36 in. and one corner model 

36 by 36 in. are available. 
Manufacturer: Cutler 

Products Co., Camden, N. J. 


Metal 


Mobile Home Air Conditioner 

An air conditioning unit for use 
in mobile homes has been intro- 
duced by Carrier Corp. The unit 
is available in 1-hp capacity and 


hoe is available in two models; one 
to dig 11 ft, the other to dig 8% ft. 
Other features include an automatic 
ejector bucket, double acting cylin- 
ders to actuate the loader bucket 
and interchangeable cylinders. 

Manufacturer: Ottawa Steel Div., 
L. A. Young Spring & Wire Corp., 
P. O. Box 39, Ottawa, Kan. 


operates on 115-v electrical cur- 
rent. The unit measures 2 ft square 
and stands 28-in. high. It can also 


~ & 
be used as a night table as an addi- 
tional space-saving feature. 
Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse, N. Y. 


Submersible Sump Pump 
Neptune Pump has announced a 
submersible sump pump for dis- 
posal of seepage water in base- 
ments, elevator pits, etc. The pump 
features a 20-in. sump cover and 
is installed level with the floor so 
that there is no open pit. Other 


features include a forged bronze 
impeller encased in a brass base 
and a hermetically sealed motor. 

Manufacturer: Neptune Pump 
Mfg. Co., 4912 N. Sixth St., Phila- 
delphia 20. 


Baseboard Heating System 

Schemenauer Mfg. has an- 
nounced a line of baseboard heat- 
ing systems for residential and 
commercial applications, The ra- 
dius of the damper vane has been 
redesigned to correspond with that 
of the front and back panels. The 
hanger bracket is engineered to 
provide rigidity to the front panel. 
To facilitate installation, the end 
cap and access panel are con- 
structed in one unit. 

Manufacturer: Schemenauer 
Mfg. Corp., 108 Kittle Rd., Holland, 
O. 

(Please turn to top of page 128) 
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The finest heating 
installations rely on... 


HAMMOND 


RITE-KOTE BRONZE VALVES 


The relocation of Wake Forest College to its 


@eeeeeeveeveevaeeee eee 
@eeeeeeeeeeeeeee 


Be 


new and larger campus at Winston-Salem, 
North Carolina—an unusual and tremendous 


project—has been successfully completed. 


Careful planning of the College’s hot water 


heating systems led to the almost exclusive 


WAKE FOREST COLLEGE 
Winston-Salem, Werth Carolina 


Founded in 1834 at Wake Forest, 
Werth Carolina 


Architect 
Larsen and Larses 


Mechanical Engines: 


445 = 
rensenissncmnersnen (ile fete us Cuarvten 


George W. Kane Co 
Mechanica! Contracters 
Rowe Goodia-jones, inc. 
W. &. Sullivan Co., lac. 


HAMMOND BRASS WORKS oo 


Plumbing & Heating Supplier: 
Atlas Supply Co 


selection of Hammond radiator and convector 
valves, balancing valves and return union 
elbows. 


HAMMOND, INDIANA 
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City of Dearborn, Michigan, Saves Money 
With Sherman Digger-Loader 


The City of Dearborn’s Water Department has 
found its Sherman Major Digger-Loader com- 
bination to be one of the most versatile pieces 
of equipment it owns. 

The Sherman unit is used almost continually 
for pipeline construction work, laying water lines, 
setting fire hydrants, and for repairing and main- 
taining water and service lines to homes. 

Once the excavation is completed, the Loader 
takes over. Loading trucks with a fast cycling 
Sherman Loader, cleaning up around a job, back- 
filling, grading and levelling, stripping . . . all are 
performed quickly and economically with the 


See the Sherman 
Power Digger soon 
at your local 


FORD TRACTOR DEALER 


flmarn 


PRODUCTS, 
ROYAL OAK, MICHIGAN 
POWER DIGGERS* * FRONT END LOADERS © FORK LIFTS 


(Ctl Matar? 


same basic piece of equipment which was used to 
dig the hole and by the same operator. 

As Mr. Molner, the operator, puts it, “We 
couldn’t do the jobs we are doing with any other 
machine. We’ve got to have the power and 
strength the Sherman Major offers to dig as hard 
and as deep as we do. We also use the unit to load 
our machinery on and off the trucks, to lower pipes 
and hydrants into trenches and holes, etc.” 

Other cities, too, are finding out how this 
economical Digger-Loader combination can save 
them money. Call your local Ford Tractor dealer 
today or write for Bulletin No. 1357. 


*Designed, Engineered and 
Manufactured jointly by 
1 N c Sherman Products, Inc., 
7 Royal Oak, Michigan 
Wain-Roy Corporation, 


Hubbardston, Mass 
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LAWNDALE PLUMBING WARE... 











No. | 


CHOICE of 
PLUMBERS AND 
CONTRACTORS 


LAWNDALE 
biltmore 


MODEL 212-DL 
“double bowl luxury” 


All other popular 
sizes available 


. . HIGHER 
Only Lawndale gives you all these outstanding ~< QUALITY 


plus features backed by the exclusive 


LAWNDALE GREATER 
UNQUALIFIED GUARANTEE X 


FASTER 
DELIVERY 


LOWER 
PRICE 


in writing! 


Now you can offer your customers the custom-quality and prestige of nationally ad- 

vertised Lawndale Plumbing-Ware at no premium in price. In fact, you can now buy QUICKER 
Lawndale Plumbing-Ware more advantageously than ever before . . . get faster delivery - = 

that permits you to operate on less inventory and with less working capital . . . and be AW SERVICE 
completely protected against loss from damage before, during and even after installation 

with the exclusive Lawndale Unqualified Guarantee. No other plumbing-ware manu- 

facturer offers you so much for your money. 


get all the facts today from your nearest Lawndale jobber or write factory direct 


LAWNDALE ENAMELING COMPANY 


1137 WEST 14TH STREET, CHICAGO 8, ILLINOIS 











SOLD ONLY THROUGH 


RECOGNIZED WHOLESALERS AND DISTRIBUTORS 


MFG. & SUPPLY CO. 
COLUMBUS, OHIO 





S THE EDITORS SEE IT! 





Indiana's Victory Sets a Pattern for the Whole Industry 


\ LEGISLATIVE VICTORY on behalf of good 
plumbing has been won by the Indiana Assn. of 
Plumbing Contractors. Two enabling acts that 
would allow counties to adopt licensing law and 
plumbing code legislation passed the Indiana 
House of Representatives by healthy majorities 
(56 to 27 and 66 to 19, respectively) on Feb: 18. 
If also passed by the Senate, where they were 
introduced as this issue went to press, they Il be- 
come Indiana law. 

Readers of this magazine are aware that con- 
siderable space in recent issues of DomMEstic 
ENGINEERING has been devoted to the Indiana 


fight for good plumbing legislation. 


Victory Is Always Good News 

Now the concern of our industry on behalf of 
such legislation is not exactly news to the hun- 
dreds of individual contractors and contractor 
groups who have been waging similar fights over 
the years. Victory, however, is always news. And 
in the Indiana victory—which didn’t come easily 

is perhaps a lesson upon which other plumb- 
ing groups interested in accomplishing the same 
thing may profitably draw. 

In the early stages of the Indiana campaign 
your editors recognized that here was an effort 
that involved an uncommon amount of good 
planning that took into account the factors re- 
sponsible for rebuffs by the Indiana legislature 


on two previous occasions. 


No Third Defeat for This Group 

Here was an association whose legislative com- 
mittee, headed by George Roesinger, was deter- 
mined that it would not go down to a third 
So the association 


defeat. -both as individual 


members and as a group—decided upon a defi- 
nite plan of action. 

First, the secretary of the association was reg- 
istered as a lobbyist and got to work at the state 
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capital. He, rather than a professional lo! byist, 
was chosen to perform this task because it was 
believed that he would know more about the 
issues involved and present them more convine- 
ingly. Then individual members approached 
their legislators personally, in their own dis- 
tricts. The association also sent copies of the pro- 
posed bills, accompanied by letters of explana- 
tion, to individual legislators. As soon as the 
bills were given numbers by the legislature, “pro 
and con sheets” clearing up possible questions 
before they were raised were passed out. 

Is a Man as Important as a Fish? 

In addition to their work of convincing the 
legislature, Indiana plumbing contractors also 
undertook a campaign to sell the public on the 
importance of the proposed laws. For example, 
they passed out a news release entitled “Is a man 
as important as a fish?” The release pointed out 
that Indiana has a state law protecting marine 
life from stream pollution but no regulations 
permitting individual counties to safeguard man 
against impure drinking water. 

The result of this double-barreled attack—in 
the legislature and before the public—was the 
resounding victory in the House of Representa- 
tives, with prospects for favorable consideration 


in the Senate awfully good. 


There's a Lesson to Be Learned 

The lesson to be learned is that success in 
plumbing code work depends upon a determina- 
tion to succeed, an evaluation of the factors re- 
sponsible for past failures and a positive, con- 
certed plan for future action to overcome such 
failures. 

We doff our hats to the Indiana Assn. of 
Plumbing Contractors, not only in recognition of 
its own victory, but for the splendid pattern it 


has set for the rest of the industry. END 
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Wuart KIND of a merchandising 
job is your store sign doing for 
you”? 

You can get some idea by ask- 
ing yourself these questions 
When my customer comes down 
the street looking for my store, 
does he see it on the block even 
before he sees my exact address 

or does he have to rely on a 
street number to find me’ Does 
my sign cause the passer-by who 
is not looking for my atore to 
notice it and remember it a 
plumbing and heating headquar 
tera’? 

he atore aligns of our time 
have a definite merehandising 
function to perforinee«a triple 
barreled one, The signs of ou 
times identify, advertise and sell 
And their effectiveness in these 
respects depends, not upon sus 
tained viewer interest or atten 


tion, as is the case with most 


SPECTACULAR: Clayton’s (Los Angeles) is located on a hill, and 
its spectacular sign (cost, $1,500) commands the view from a 
nearby shopping center. A mechanical timer causes blue-colored 
drops to appear to drip splash from a large white faucet. The 
sign competes very successfully with that of a nearby theater. 


DOING A GOOD JOB: These signs are doing a good job of selling for 
clockwise) B. R. Eplett Plumbing and Heating Co., Johnstown, Pa.; Jess 
Wood Plumbing Co. (also in sporting goods), Springfield, Mo.; Portage 
Park Plumbing Co., Chicago; Breach Plumbing and Heating Co., Denver, 
Colo.; and O. C. McDonald Plumbing and Heating Co., San Jose, Calif. 
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DoMESTIC 


How to plan store identification that sells 


of Our Times... 


merchandising media, but upon 
initial impact. 

This is an important point to 
The 
should keep in mind that his sign 
traffic, 
whether on foot or riding, and its 


remember contractor 


is viewed by moving 
real and lasting impression upon 


the beholder good, bad or in 


different-—is a matter of an ini 
tial momentary glance 

In that moment the sign must 
perform ita primary funetiona of 
identifving, advertising and sell 
ing in such a way that the atore 
remembered and 


will be recog 


nived the next time it’s seen 

his means that the good sien 
must be striking enough to stand 
out among competing signs and 
And it must be 
uccinet enough in its message to 
the brief 


available to the passing viewer 


other attractions 
be absorbed in time 


What are the special charac 


THE 


VERSATILITY of store 


teristics of a sign that will do this 
kind of job for the p-h contrac- 
tor? What factors must be taken 
into consideration when plan- 
ning or evaluating a sign? 

Put in most general terms, a 
good sign is one that gets the 
maximum out of the potential 
value of the store's location, both 
day and night, It does so by the 
correct use of three of the most 
powerful attractions to the eye 
(1) color, (2) light and (3) mo 
tion, In addition, it may use one 
OF THOPE Spe ial devices such as 
unusual shapes or sites, clever 
slogans and symboleeall ealeu 
lated to attract and hold atten 
tion 

The 
heater 
the 


littl erowned wate 


with its arms akimbo on 
George A, Morlan (Port 
land, Ore.) sign pictured on page 
89 and the company slogan, “the 
king,” constitute 


water heater 


identification has no 


limit 


a good example of a sign treat- 
ment that can’t possibly be over- 
looked or forgotten by the poten 
tial customer who has seen it 
The changeable marquee-type 
sign that rises over the store of 
Village Plumbing Co. of Hous 
ton, Tex., (pictured on page 90) 
is another sign that stands out as 
a now familiar landmark and a 
perpetual reminder of the com 
the further 


pany, It has advan 


tage of providing space for a 


that 
the 


sales MOASARO may be 


changed to convey current 


sales and intentions of 


the 


ervice 
right 
linhted up 

behind 


Company even at 
when the marquee | 
by fluorescent lieht 
frosted glay 

Both the Morlan 


SIRS dominate 


Village 
To 


ull 


and 
their areas 
be sf 


determine how he will 


lize the afore-mentioned factors 


(Please turn to top of next page) 


There's the 


right sign for every store, for every location, as these examples show 


a2 YESS woop 
ies PLUMBING Co. 


iS aie 
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v4 
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My 


At: HEATING 


see following pages... 











eRORTHM 


_ - ly 
GIVE THEM A REASON TO LOOK: The Sievert Corp. of 
Chicago uses the simple device of carrying a clock on the 
store facade to get people to notice it. Passers-by, 


(Continued from page 87) 
of color, light, motion and special 
device at his particular location, 
the p-h contractor first should 
ask himself the following ques- 
tions: (1) What kind of neigh- 
borhood is his store located in? 
Is it entirely business or partly 
residential? (2) Does it have the 
appearance of being crowded? 
(3) Is the street a busy one? 
(4) Are the other stores in the 


area about the same size as his 





own, or are some of them consid- 
erably larger? (5) What compe- 
tition does his sign have from 


other signs, both luminous and 


CONTINUITY: Everything connected 
with Harlan’s (Phoenix, Ariz.) carries 
the signature shown here on the 
store’s facade, enhancing customer 
recognition. The double-faced light 
ed roof sign faces oncoming traffic 
Cost of the two signs, about $1,400 


whether riding or on foot, soon learn where to look when 
they want to know the time, and every time they do, they 
can’t help also seeing the corporation’s store identification. 
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of Our Tirtries.... (continued) GEO. A. 


not? (6) How much should he location; he also knows how to Mo 


spend? cope with its disadvantages, if Aes as fi a 
The p-h contractor must ask any. Dp 
himself these questions for a The professional signmaker LUMBING on 
very good and very obvious rea-_ will use the right construction fh PPL j ANCE cP 
son: He wants his sign to be visi- materials to effect the best con- a 
ble to as many people as possible trast between a_ sign’s_ back- 
from as many angles as possible ground and the message lettered 
from the greatest possible dis- on it. He knows, for example, 
tance. that dark letters on a light back- 
There naturally is no stock ground usually show up better 
answer to how this may be ac- at greater distances than do 
complished because the environ- light-colored letters on a dark 
mental factors of every store lo- background. He knows what 
cation are unique. However, a_ type of lettering to use and how 
store’s major sign always should far apart the letters should be 
be custom made. And the spaced for maximum readability. 
trained signmaker the p-h con- The signmaker will make the 
tractor should consult knows (Please turn to center of page 90) 
how to take these factors 
into consideration when 


planning and constructing LANDMARK: The crowned water heater that dom- 
; ce ; , : inates Morlan’s sign has become a_ familiar 
a sign. He knows, for ex- : 

landmark in Portland, Ore., making the slogan 
ample, how to play up the water heater king’ easily remembered by po- 
advantages of a particular tential customers. (Cost of the sign, about $2,000.) 


paid 








—t 
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MERCHANDISE YOUR SERVICES: Jimmie West's corner and services to the heavy traffic that daily passes his Los 
location and generous store facade make is possible for Angeles store. His collection of signs helps to back up the 
him to carry a permanent advertisement of his products claim of his well-known slogan, “the 


ee 


one-trip plumber 
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Looking for 
Letterhead Ideas ? 
... see page 32 


> 


a 


= 


SAME BUT NOT THE SAME: This marquee-type sign (cost, 
$2,000) over the Village Plumbing Co. of Houston, Tex., 
carries both the store’s permanent company identification 


and a message that varies from time to time, as a means 
of constantly renewing viewer interest. 
from sale announcements to simple attention-winners. 


Messages vary 


Ligns/ of Our Times... (continued) 


(Continued from page 89) 


proper selection of illumination 
—neon, incandescent or fluores- 
cent. He can determine how in- 
tense the light should be for 
maximum viewing in a particu- 
lar locality. He knows how the 
sources of illumination (lamps, 
tubes, etc.) should be spaced and 
what colors should be combined. 
Pictured on these pages are 
the store signs (two of them al- 
ready described) of a dozen suc- 
in different 
parts of the country. They illus- 
trate how versatile store signs 
can be, depending upon the par- 
ticular sales message the con- 
tractor wishes to convey. 
Different signs are 
from each other, they have one 


cessful contractors 


as these 


however: 
identification. In 


thing in common, 


strong store 


every case, the company name 


90 


and the fact that the store is a 
plumbing and heating headquar- 
ters stand out. 

In these days of the spectacu- 
lar, showy signs are in tune with 
the times. The sign of the Clay- 
ton Co. of Los Angeles, pictured 
on page 86, offers a good example 
of such store identification. The 
Clayton store is located on a hill, 
and its spectacular sign com- 
mands the view from a nearby 
shopping center. 

Clayton’s sign makes generous 
use of both color and motion. 
Aqua-colored drops outlined in a 
deeper blue, controlled by a me- 
chanical timer, appear to drip 
and splash from a white faucet 
on which the word “Clayton” ap- 
pears in rose. The word “Plumb- 
ers” also is white. As may be 
seen in the photograph, the sign 
competes very successfully with 


a large theater sign nearby. 

The thing 
about the store identification of 
the Harlan Plumbing Co. of 
Phoenix, Ariz., (page 88) is the 
stylized lettering of the facade 
sign. This lettering is repeated 
on the 


most outstanding 


stationery, 


company’s 
literature, truck signs, highway 
bulletins—everything connected 
with the store—establishing 
strong continuity. 

The Sievert Corp. of Chicago 
(page 88) simple 
means of insuring that its sign is 
noticed. by traffic—a 
clock. Passers-by who want to 


utilizes a 
passing 


know the time have grown ac- 
customed to looking up at the 
Sievert facade. And as long as 
they remember that the clock is 
there, they’ll also remember the 
Sievert name. 

Jimmie West’s large corner 
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location on a Los Angeles street 
(page 89) affords him ample op- 
portunity to merchandise his 
strong point—that he’s a “one- 
trip plumber” who carries a very 
large line of appliances—in his 
store identification. The Jimmie 
West store sign then, like the 
others illustrated with this arti- 
cle, not only identifies the shop 
by name and trade; it carries the 
identification in such a way that 
the remembered 
just because it’s been seen. And 
because there’s 


store will be 
something 
unique about it, each sign also 
advertises and the com- 
pany’s products and services. 


sells 


s Among the factors the contrac- 
tor who’s thinking of changing 
his sign must take into account, 
one has not yet been covered: 
the cost. And on this point, the 


individual contractor necessarily 


Can Communism Survive the Do-It-Yourself Fad? 





America’s most deadly secret 
weapon has been unleashed in Rus- 
sia, and even American newspapers 
believe it’s too cruel to be permit- 
ted. 

The Chicago Tribune editorially 
notes that the Kremlin is urging a 
national do-it-yourself campaign. 
The Russians can’t build enough 
housing through 
tracting firms; so they’re asking 
Pop to build his own. As the 
Tribune says: 

“Everyone familiar with the pro- 
duct of this amateur labor is aware 
that there is more certain 
method of spreading chaos... . 

“When millions of unskilled Rus- 
sians start screwing water and gas 
pipe together, can readily 
imagine that the total leakage will 
be approximately that of the Volga 
in a period of spring freshets, while 
leaks will 


state-run con- 


no 


one 


gas contribute to a 


ce rect 


noisome smog that will make the 
fetid atmosphere of Los Angeles 
seem, by comparison, to be pure as 
the air in the high Sierras. 

“The United States is a strong 
and virile land. It has been able to 
withstand the miscues of a legion 
of home mechanics . . . Indeed, the 
do-it-yourself fad may be one of 
the reasons for our continued eco- 
nomic prosperity, for it doubles the 
market for 
the home workman buys his sup- 


materials—first, when 
plies and, second, when the skilled 


craftsman appears to repair the 
ravages. 

“In Russia, however, there is no 
pool of skilled labor to clean up 
.. We do not believe that 


communism can long survive such 


the mess . 


a shattering blow as will fall when 
a couple of hundred million Rus- 
sians start creating anarchy with 
wrench, saw and pipe threader.” 


will decide for himself whether 
erecting the most effective sign 
possible for his location will be 
worth the be 
called upon to put into it. The 


$2,000. However, the contractors, 
when queried on the point of 
cost, unanimously expressed the 
that they consider the 
money well spent. The money, 


they feel, has been many times 


money he may returned to the shop in the form 


of effective identification, good 


signs that are pictured with this view advertisement and increased 


story ranged in cost up to about sales. END 


What do you know about your 


store sign? 


When your customer comes down 
the street, does he see your store 
on the block, or does he have to 
rely on a street number to find 
you? 


Is your sign striking enough to 
stand out among the competing 
signs and other attractions to be 
found in your neighborhood? 


Does the passer-by who is not 
looking for your store have any 
reason for noticing it and remem- 
bering it as plumbing and heat- 
ing headquarters? 


Are you getting the maximum 
advertising value out of the 
potential offered by the loca- 
tion of your store, both day and 
night? 


Is your sign performing the triple- 
barreled function of a good one? 
Does it identify, advertise and 
sell your services to moving 
traffic? 


Does your store sign utilize three 
of the most powerful attractions 
to the human eye: (1) color, 
(2) light and (3) motion? 
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Are You Ready for Water Systems 


You’RE A WATER SYSTEMS @eal- 
er. An association of induStry 
manufacturers and power sup- 
pliers—the Electric Water Sy& 
tems Council—has just 
pleted plans for its annual big 
push in May, the 9th National 
Water Month. Your 


question: can I tie in to 


Systems 
How 
this 


make emphasis 


month pay off big for me? 


special 


To answer your question, the 
Council makes the following sug- 
gestions: 

1. Make 
copy of the colorful new water 
systems poster (at right). The 
poster and other selling aids are 


sure you get your 


available from your water sys- 
tems supplier. 

2. Show them to sell them. Set 
up live displays both in window 
space and showroom areas with 
water systems actually supply- 
ing plenty of water. A 
planned 


well- 


display with gushing 
faucets will be a real traffic stop- 
per. The poster can be used as a 
backdrop. 

3. Build the display around 
big ticket appliances—automatic 
washers, dishwashers, water 
heaters, food waste disposers—to 
create the desire for a pressure 


water system. 


com~+ 


4. Advertise. Boost water sys- 
tems sales in May by scheduling 
newspaper, radio and direct mail 
advertising now. Check prospect 
lists, pull leads from service rec- 
ords for your direct mail appeal. 
Key your ads and letters to mod- 
arn living with plenty of water. 

5. Hold a “water systems 
patty” in May. One of the most 
effeetive ways of getting pros- 
pects\into your store is with a 
well-advertised 


and _ publicized 


iC WATER SYSTEM 


open house, with dramatic dis- 
plays of pumps 
plumbing-connected 


and related 
equipment 
bal- 


and 


for farm and home. Have 
the kids, 
doughnuts for the adults. 

6. Make as 


as possible. 


loons for coffee 


many home calls 
Offer a free water 
supply and equipment survey to 
gain entry into the home. 

7. Team up with your local 
power supplier to help you locate 
and sell find 


prospects; you'll 


“one. mm 
~ w* 8 


leads the way to 


be 


MODERN LIVING 


BUY Poi WATER ivi” PRESSURE 


OFFICIAL POSTER: In May, this attractive four-color poster (actual size 15% 
by 24% in.) will herald the 9th annual National Water Systems Month in deal- 
ers’ showrooms all over the country. It’s only one of a number of selling aids 
available to dealers from water systems suppliers for the May promotion. 
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February |, 1957 
PLANNING’ SESSION: Dis- To the Editor: 


cussion at the winter meet- 
ing of the National Assn. of 


Domestic and Farm Pump lam planning an extensive advertising 
Manufacturers centered i f busi i 
around promotion of Nation- campaign tor my business in connec-~- 


al Water Systems Month in tion with the opening of my new show- 
ag pat ge talaga ted room and would like to have you an- 
F. B. Hout, chairman of the 4 4 

general planning and mar- swer the following questions for me: 
kets committee; Walter Dem- 


ing, president of the as- 1. What percentage of gross sales 
sociation; and William Mc- should I allow for advertising ? 


Nitt, new assistant chairman 
of the planning committee. 


Should I treat cooperative adver- 
tising money from manufacturers 
as part of this budget, or should 

this money serve to increase my 
budget ? 


Month? How do I treat this budget for the 


first year, since I don't know what 
my actual sales will be, though I 
know they'll be greater than before? 


him helpful in making your sales 


campaign a_ success. 
The suggestions above were Any help you can give me with this 
problem will be greatly appreciated. 


outlined at the recent winter 
meeting of the National Assn. of 
Domestic and Farm Pump Man- Very truly yours, 
ufacturers in Chicago as the 
group made final plans for the 
bj : P Shown above is a letter DE received from a contractor in Massachusetts 
ig push in May. 


Replacement sales loom as a 
big factor in the water systems Reader Asks: 
market, according to figures 
cited by Fred Hout, chairman of 
the general planning and mar- How Much Should | 
kets committee. Hout pointed 
out that while housing starts in S$ d ¥ Ad ti > > 
1956 were down nearly 18 per- pen or ver ISINng . 
cent, water systems sales for the 
first 11 months of 1956 edged 


; aun IN ANSWERING THE QUESTIONS asked by our reader, it 
ahead of the same period - 1955, should be pointed out first that determining how much to 
ne as compared with 727,- spend for advertising is not an exact science; there just 
452. In the past, water ee isn’t any simple formula or equation that can be applied to 
sales usually dropped along with come up with “best answer” for any particular business. 
new home starts. For example, a contractor in a small town may be able 
In other business, the group 


} 


to get by on one or two percent of gross sales, or perhaps no 
named a new assistant chairman 


advertising at all, simply because he has little or no competi 
of the general planning and mar- 


kets committee—William C. Mc- 
Nitt, general sales manager for 
Clayton Mark & Co., Evanston, 
Ill. He will assist the present 
chairman, Fred Hout. Walter 
Deming, president of The Dem- 
ing Co., Salem, O., is president 


of the association. END 


tion. On the other hand, a contractor in a large town or city 
may find it necessary to allocate anywhere from two to 15 
percent, depending on the number of competitors in his trad- 
ing area, the character of his market or a number of other 
factors. The figure itself is relatively unimportant; however, 
it should approximate as closely as possible the right figure 
for his business and particular situation 

One approach to the problem that has been used 


(Please turn to center of page 209) 
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WHEW RABY comes AROL WE : ‘ 
Will YOU BE READY 7 


smi 'S‘7 AAAY 1S 
PLUMBING - HEATING - COOLING MONTH 


PANEL MEMBERS Ken Clark, Ernest Buchi, James Peery 
and William Kramer were seated under the P-H-C Month 


-_~, | 
tage 


* 


BUCH 


poster when they presented the many ways lowa contrac- 
tors can make the most of this all-industry promotion. 


News from state contractor conventions... 


©. lowans Pledge Support in 





IN A DRAMATIC GESTURE, mem- 
bers of the Iowa Assn. of Plumb- 
ing Contractors stood, raised 
their right hands and took the 
DE-sponsored pledge (page 115) 
to support P-H-C Month. 

The members vowed their sup- 
port in Des Moines last month at 
the conclusion of a special panel 
devoted to remodeling. 

Ernest Buchi, chairman of the 
Committee to Develop Plumbing- 
Heating-Cooling, moderated the 
panel, which included Wil- 
liam Kramer, secretary, Plumb- 
ing Fixture Manufacturers’ 
Assn.; James Peery, secretary, 
Central Supply Assn.; and Ken 
Clark, who is chairman of the 
industry’s Plumbing - Heating- 


94 


Promoting Modernization 


Cooling Month subcommittee. 

Kramer introduced the subject 
by saying that more than $3 mil- 
lion will be spent by manufac- 
turers—above their regular ad- 
vertising budgets—to promote 
fixtures in 1957. 

“This expense is being under- 
taken,” Kramer said, “to create a 
market for you, the local con- 
tractor. Identify yourselves with 
it,” he told the Iowans. “It’s still 
you alone who can bring cus- 
tomers into your showrooms.” 

Peery told the convention what 
one large national chain store 
is planning to offer as it en- 
ters the remodeling field. “They 
feel they have plenty to gain from 
selling the complete job, doing 
the installation and arranging 
financing,” he said. “And from 
the same customers you'll be 


trying to get for yourselves. 

“So put a little showmanship 
into your promotion,” Peery said. 
“Whatever means of advertising 
you use, make it work for you.” 

Because he is himself an Iowa 
contractor, Clark helped bring 
the panel’s points right down to 
the local situation. He concluded 
the panel by proposing the pledge. 

Another highlight was the 
banquet at which Iowa’s gov- 
ernor, Herschel Loveless, 
he had _ just 
signed designating May as 
Plumbing - Heating - Cooling 
Month in Iowa. (See page 109.) 

New president of the IAPC is 
Ray Phillips, Bill 
Stinnett, Shenandoah, is vice 
president; Don Fort 
Dodge, secretary; and N. B. Nitt- 
ler, Des Moines, treasurer. 


read 
a proclamation 


Davenport. 
Grove, 


END 
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“Illinois Contractors Take 
Up Business Management, 
Remodeling, Code Problems 





THE NEED for a state-wide 
plumbing code in Illinois shared 
top billing with modernization 
selling and business management 
at the recent 64th annual con- 
vention of the Illinois Assn. of 
Plumbing Contractors. It was 
held in East St. Louis, Il. 

A highlight of the Illinois con- 
vention modernization 
panel reported by DE last month. 

Among other events rounding 


was the 


out the three-day program were 
an address called “Toward a 
State Plumbing Code,” by C. D. 
Brownell, Jr., Champaign, IIl., a 
past president of the association; 
a talk on the importance of good 
business management by H. E. 
Kroll of Dun & Bradstreet, Chi- 
cago; and a reading of Governor 
William Stratton’s proclamation 
declaring May as Plumbing- 
Heating-Cooling Month in IIli- 
nois by Ludwig Koepke, Chicago. 

In speaking of the lack of a 
state Brown- 


code in Illinois, 





“GOOD PLUMBING CODES can be 
achieved only through education of 
law-making bodies and the public,’ 
C. D. Brownell told the convention. 
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ell pointed out that such lack is 
more often due to careless plan- 
ning and administration of a 
drive for the code than to a fault 
in the code itself. 


x Kk * 

Brownell’s address is repro- 
duced in its entirety beginning 
on page 213. It will be of inter- 
est to others who are undertak- 
ing similar code work. 

x K * 

In his management talk “Three 
Keys to Solvency,” Kroll empha- 
sized that it’s the job of any 
company’s financial department 
that the 
policies of the enterprise are so 
sound that the ability to meet 
obligations promptly will follow 
as a logical and inevitable result. 

An operation like a plumbing 
contractor’s business can get into 
serious trouble, Kroll said, when 
it tries to transact a larger sales 
volume than its working capital 


to see basic financial 


GOVERNOR STRATTON’S proclama- 
tion of May as P-H-C Month was read 
to the convention by Ludwig Koepke, 
vice president of the association. 


will comfortably support. 

Some sudden drop in demand, 
an unexpected failure on the part 
of an important customer or dif- 
ficulty in getting materials with 
which to do work may so 
disrupt the contractor’s opera- 
tions that cash 
quickly depleted. 
tion failure 
warned. 


his 
resources are 
In this situa- 
can result, Kroll 

Kroll presented as a funda- 
mental fact that 
investment in inventories should 
be kept within 100 percent of its 
working capital.” 

Kroll 
points that he considers funda- 
mental: (1) keeping fixed assets 
in line with net worth, (2) keep- 
ing working capital in line with 
sales, and (3) 
tories less than 100 percent of 
working capital. 

“What 
should 


“a company’s 


outlined three basic 


keeping inven- 


and it 
Kroll 


(Please turn to top of page 232) 


worries me, 


worry you, too,” 


“VIOLATING FUNDAMENTAL financial! 
policies without realizing it can only 
lead to disaster,” warned Howard E. 
Kroll of Dun & Bradstreet Company. 
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S 
ca am 


CHICAGO'S International Amphitheatre, where the exposition was held. 


First Report from the 
Heating-Cooling Show 


THE INDUSTRY'S BIGGEST product 
show, the 13th International 
Heating and Air Conditioning 
Exposition, got under way Feb. 
25 at the International Amphi- 
theatre in Chicago. Nearly 500 
manufacturers offered displays of 
a wide variety of new and im- 
proved heating and cooling prod- 
ucts during the six-day session. 

The exposition, which set new 
records for attendance, ran con- 
currently with the American So- 
ciety of Heating and Air Condi- 
tioning Engineers’ 63rd annual 
convention at the Conrad Hilton 
Hotel. 

Among the products displayed 
was a 75-ton package water chil- 
ler the 25-ton 
model the exhibitor showed two 


same size as a 
years ago. 

A three-way functional ceiling 
was spotlighted by another man- 
ufacturer, who used a cross-sec- 
tion. to show how the ceiling pro- 
vides radiant heat, radiant cool- 
ing and acoustical conditioning. 

Another exhibitor showed two 
tool kits with 
everything needed for installing 
residential air conditioning. 


for contractors 


Also on display was a new 
line of commercial air condition- 


ers offered as modular units and 
featuring built-in bookshelves. 
Among the 13 papers and 2 


the 
technical sessions were “Earth as 
Heat Source and Sink for Heat 
Pumps.” This gave the results of 
an extensive study of the earth at 
shallow depths as a source of heat 
and a sink for the heat pump. 
“Pulsations in Residential Heat- 
ing Equipment” defined both the 
nature the 


symposiums presented at 


of pulsations and 
means of eliminating them. 
“Air Comes of 
Age” traced 20 years of progress, 
pointing up the many equipment 
and method advancements. 
Exhibits at the Amphitheatre 
featured equipment for residen- 


Conditioning 


tial, commercial and industrial 
applications, including products 
for air moving, heating and cool- 
ing and control of humidity, dust 
and objectionable vapors. 

Many of the new and improved 
products exhibited will be de- 
scribed in the April issue of DE, 
along with a review of outstand- 


ing papers. END 


Warm Air Technical Conference Set for May 1-2 


A COMPREHENSIVE, two-day 
study of residential 
both present 
highlight the annual 
Technical Conference of the Na- 
tional Warm Air Heating and 


cooling— 
and future—will 
second 


Air Conditioning Assn. to be held 
May 1-2 in Cleveland at the Ho- 
tel Cleveland. The first technical 
conference sponsored by the as- 
sociation was held last June at 


(Please turn to center of page 223) 





‘Heating / Cooling —Heart of the House” 


seccwrtet | 


BETTER HEATING-COOLING COUNCIL 


This four-color symbol, the mark of identification for the Better Heating-Cooling 
Council, is being reproduced in the form of signs for use by Council members 


at trade shows and exhibitions. 


It received extensive use at the 13th Interna- 


tional Heating and Air Conditioning Exposition in Chicago, Feb. 25—Mar. 1. 
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Should we call them... 


COMFITURES? 








P.R. leader writes that the industry 
may be limiting its sales potential by 


calling plumbing fixtures “fixtures.” 


Here's his reason. What do you think? 


A LEADER in the public rela- 
tions end of our industry, who 
prefers to remain anonymous, 
writes us that he thinks the 
plumbing industry has made a 
mistake in making a permanent 
fixture of the word “fixture.” 
This, he says, gives the public 
just the opposite meaning from 
what we want to convey. 

His letter follows: 

I recommend the promotion of 
a new name for lavatories, bath- 
tubs, water closets, etc. Fixture 
denotes permanence, giving just 
the opposite meaning from what 
we hope to convey. The plumbing 
industry tries to persuade people 
to install new lavatories, etc., in 
their bathrooms and yet refers to 
them by a word that implies, 
“Use ’em the rest of your life.” 


s Promotional programs would 
bring much better results 
pecially in the modernization 
market—if the industry stopped 
handicapping itself by using the 
word fixture. 

The word fixture has a root 
and suffix, as follows: 

a. Fix — To set or place defi- 
nitely, to establish, to station or 
to settle; to give permanent form 
to an item, as “a custom fixed by 
tradition.” 

b. Ure — A substantive ending 
which denotes action; or a prod- 


es- 
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‘In English prefixes, 


uct or result of action, e.g., pic- 
ture. 

When taken as a whole, fixture 
has several meanings: 

a. A state of being fixed. 

b. A thing firmly fastened in 
place. 

c. That which is attached to 
something as a permanent appen- 
dage. 

d. Legally, anything of an ac- 
cessory nature that is annexed to 
houses and lands so as to legally 
constitute a part thereof—often 
called an immovable fixture. 


s From the above, nothing indi- 
cates that plumbing should be re- 
placed periodically. 

Another word could convey 
the thought associated with fix- 
ture and yet not give the idea of 
permanence. The word comfi- 
ture, I believe, would be ideal. 
The basis for comfiture is this: 

Comfit is an obsolete old 
French word, meaning “to make 
a preserve.” However, this is no 
longer in use. The word comfi- 
ture would have a root, a prefix 
and a suffix: 

a. Cum—Latin, meaning with. 
cum is 
changed to com, still carrying the 
meaning “with.” 

b. Fit—This comes from Latin, 
facere, meaning “to make.” 

Therefore, combining the pre- 


fix and root, we have “to make 
with.” 
c. Ure 


found in nouns and denoting ac- 


A substantive ending 


tion, or a product or result of 
action. 

In other words, if translated 
literally, comfiture would mean 
“the act of making with.” This 
is not far from what fixtures do. 
Comfiture also sounds very much 
like the words comfort and com- 
fortable. These words, of course, 
mean pleasure, 


ease, luxury, 


convenience, snugness, content- 
ment, satisfaction, pleasantness. 
However, another meaning of 
the word comfort is “to give re- 
lief or satisfaction.” 

From the above, I suggest that, 
as soon as possible, a coordinated 
program be undertaken to make 
the word fixture obsolete when 
referring to plumbing. I suggest 
that the word comfiture be pro- 


moted in its place. 


# To put it mildly, there are 
many problems to be encoun- 
tered when trying to change a 
word in the English language. 
However, a unified industry- 
wide program certainly would 
bring results. I'd be interested in 
knowing what your other readers 
think of this suggestion. 

Well, what do you think of the 


idea? END 





This addition to the 


Qualified Contractor Kit is a... 


New Approach 


A Neat Frame Suburban Home 
Behind the Door. 





Use this mailer to sell 
quality plumbing 
installations in your 


community... 


IN MAKING THE “CLassic CAsEs” reprint a part 
of the Qualified Contractor Kit, DE editors feel 
that a new weapon against handyman plumbing 
installations can be brought to the attention of 
those who will profit most from reading it—the 
homeowners in your community. 

The reprint reports a case in Milwaukee in- 
volving a family that had recently settled into a 
comfortable suburban home. But six months 
afterward, poliomyelitis had changed their lives. 

The damage that may be attributed to faulty 
plumbing in this case before it was corrected can 
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never be estimated—nor can it be undone. Yet a 
hard-learned lesson in health on one person’s 
part should be an easier one for someone else to 
learn. Using this reprint, which first appeared 
in the October, 1955, issue of DE, will help you 
tell your community this important fact. 

Our industry well realizes this moral obliga- 
tion to the public. Many contractors advertise 
the health side of their business. The motto of 
the American Society of Sanitary Engineering is 
“prevention rather than cure”; the National 
Assn. of Plumbing Contractors’ is “the plumber 
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in the 


...But Tragedy Lurked 
..Was Tinker Jacklegg an Accomplice? 


protects the health of the nation.” 

Many persons and organizations have used 
“Classic Cases” to help make their communities 
aware of the need for a plumbing code or for 


licensing installers. In January and February, 1957, 


DE reported what the Indiana Assn. of Plumbing 
Contractors did with it to help sell legislation now 
before the Indiana General Assembly. Earlier, 
the sanitarian of Preble County, Ohio, requested 
several hundred copies of the reprint from DE 
to help promote adoption of a plumbing code— 
now in effect—where none existed before. 
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Qualified Contractor Program ... (Part 19) 


ight Against Jackleggs 





How the QC Kit Can Help You 


DE’s QUALIFIED Contractor Kir is 
designed to help you tell your custom- 
ers about the hazards of letting unquali- 
fied persons do their plumbing and heat- 
ing installations—and it sells you as a 
contractor who is qualified to do this 
work. 


Here’s what’s in the Kit: 

e Three newspaper ads explaining the im- 
portance of proper installations 
Four newspaper releases warning against 
Jacklegg installations 
An outline for a speech that explains the 
importance of a qualified contractor 
A sales letter explaining the hazards of 
improper installations 
A fact sheet detailing reasons for the 
Qualified Contractor Program 
Two window posters identifying qualified 
contractors to the public 
A certificate of qualification for office or 
showroom display 
The “Classic Cases” reprint described in 
these pages 


The Kit is available free to DE sub- 
scribers submitting evidence of their 
qualifications. Write Domestic Encr- 
NEERING, 1801 Prairie Ave., Chicago 16. 
Complete details on request. 











Here’s what some persons who have used the 
reprint have to say about it: 

“Your ‘Classic Cases’ reprint would be of great 
interest to plumbing inspectors everywhere for 
their use in the constant fight against Jackleggs,” 
says Robert T. Flint, plumbing inspection super- 
intendent of Milwaukee. “It really brings home 
the fact that employing an unqualified person who 
claims he ‘can do it cheaper’ might result in a 
tragedy instead of an economy.” 

Flint remarked that the reprint would also help 


(Please turn to top of next page) 





How the ‘Classic Cases” reprint is being used... 


DANIEL ROMITO, assistant man- 
ager of the Fullerton Plumbing 
& Heating Co., Chicago, told a 
DE reporter: “ ‘Classic Cases’ te tent 


of good plumbing when we 


woe 


have to convince a customer _ “tat Z 
i, Bi we alll 
os * . ‘ 


that a Jacklegg job is no bar- & 
gain. It’s one way we can help “; 
protect our customers from the 

work of handymen.” 


in impressing upon the public the necessity of 
restricting the do-it-yourself handyman to only 
minor plumbing tasks. Instrumental in bringing 
a maintenance man to court last year in a case 
involving a woman whose leg had to be amputated 
because of an accident resulting from the handy- 
man’s installation (see DE, September, 1956, page 
108), Flint says he’s continually on the lookout 
for literature like the “Classic Cases” reprint to 
help him put an end to Jacklegg jobs. 

“By using your ‘Classic Cases’ reprint,” says 
Daniel Romito, assistant manager of the Fuller- 
ton Plumbing and Heating Co., Chicago, “we're 
able to remind our customers of a side of the 
plumbing industry that they tend to forget—the 
health side. 

“We keep your reprint handy to point out to 
those who might want to ‘economize’ with a Jack- 
legg job that doing so might cost them many 
times its worth in the end.” 

Plumbing, Romito added, is more than an at- 
tractive fixture and more than lots of hot water. 


on & 


helps us stress the health side — a 


cn | 
oe) a 


einen Laan 


‘. 


MILWAUKEE plumbing inspec- 
tion supervisor, Robert T. Flint, 
regards the “Classic Cases” re- 
print as being of interest to 
plumbing inspectors every- 
where for use in their efforts 
to combat Jackleggs. It’s also 
useful, he says, for convincing 
the do-it-yourselfer that plumb- 
ing should be left to experts. 


It’s safety and health protection. “A_ typical 
housewife that we might sell to,” he says, “is 
interested only in what she can see. She doesn’t 
think about the pipes in the walls, the water 
heater or the boiler. And why should she? 
That’s our responsibility.” 

Everyone in the industry knows, Romito 
pointed out, that the accidents that result from 
Jacklegg plumbing installations are a black eye 
to us all. “It’s our job,” he says, “to inform our 
customers that it’s for their own protection that 
plumbing and heating codes exist. We're glad 
others have made use of the reprint to point up 
this fact. We use it for the same reasons in our 
own: way right here in our showroom. If every 
plumbing and heating contractor brought infor- 
mation like this to his community,” Romito said, 
“Jackleggs wouldn’t have a chance.” 

George A. Roesinger, chairman of the Legis- 
lative Committee of the Indiana Assn. of Plumb- 
ing Contractors, used the “Classic Cases” reprint 
as a key part in the association’s mail campaign 


DomesTIC ENGINEERING, MArcu 1957 





LEGISLATION that would give 
Indiana counties control over 
plumbing installations recently 
passed the House of Represent- 
atives, is now before the Senate. 
George Roesinger, chairman of 
the Indiana Assn. of Plumbing 
Contractors’ Legislative Com- 
mittee, tells a DE editor 
how “Classic Cases” helped 
them put the two bills across. 


Se ee Rieter ee te ge tes 
Ee tee te te ee 


HEALTH commissioner of Preble 
County, Ohio, Dr. Carle Beane 
(right), and the county‘s school 
superintendent discuss how 
“Classic Cases” was used in get- 
ting a plumbing code passed 
where none existed before. Sev- 
eral hundred copies were used 
to help stress to the county the 
health protection that proper 
plumbing installations afford. 


to Indiana legislators to stress to them the im- 
portance of two enabling acts presented in this 
year’s session of the Indiana General Assembly. 
The Indiana chapter of the American Society of 
Sanitary Engineering also endorsed the mailing. 

The two bills, already passed by the House 
and now before the Senate, would allow Indiana 
counties to establish plumbing codes and to li- 
cense plumbing contractors and septic tank in- 
stallers. When the acts came up for vote in the 
House, representatives were well acquainted with 
them because of the IAPC’s well-planned educa- 
tional campaign. (The preliminary steps Roesing- 
er’s committee followed in this program were 
reported in the January and February issues of 
DE. A detailed summary will appear in the April 
issue. ) 


A large blowup of the “Classic Cases” reprint 
was prominently displayed and copies were avail- 
able to the public in the Preble County, Ohio, 
courthouse to help promote the adoption of a 
plumbing code. Copies were also included in all 
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outgoing mail from the Health Department to 
help point up the need for code protection. 
Raymond Messer, the Preble County sanitarian, 
requested several hundred copies of the reprint 
from DE for these purposes and planned to use 
it in the preparation of newspaper promotion for 
the code when the plumbing contractors of the 
county got behind the idea and succeeded in 
getting the code adopted by the county commis- 
sioners in ten days. Messer says, “Your article 
is one of the best I’ve ever read, and I believe it’s 
a step in the right direction to eliminate the 
danger to the public of Jacklegg installations.” 
If you or your association is fighting for local 
or state code improvement, you can use the “Clas- 
sic Cases” reprint to point up the importance of 
hiring only a well-trained, experienced person. 
The reprint may be ordered in quantity at cost 
from DE. Single copies are available free and are 
now included in the QC Kit to suggest a way that 
you can help fulfill our industry’s obligation for 
good health in your town or city. END 





Questions and Answers 


(Continued from page 28) 
ter formed in combustion. The dew 
point of the combustion products is 
about 130F. 

“It appears on one hand to be 
quite doubtful whether a small pi- 
lot flame will maintain boiler water 
temperatures which would allow 
constant flue temperatures in ex- 
cess of 130F. Most of the moisture 
(about one qt a day) would there- 
fore be deposited in the boiler flue- 
ways. 

“On the other hand, a cast iron 
hot water or steam boiler in a well 
ventilated room with the pilots 
burning all summer appears to suf- 


fer no detrimental effects. 

“From still another angle, a hot 
water or steam boiler, in a well 
ventilated space, appears to suffer 
no detrimental effects during the 
summer even when the pilots are 
turned off all summer long. 

“After considering this problem 
for a number of years, I have per- 
sonally concluded that proper ven- 
tilation in the boiler room during 
the summer months is much more 
important than whether or not the 
pilot remains lighted.” 

Karl O. Schlentner, manager of 
heating and air conditioning engi- 
neering for National-U.S. Radiator 
Corp., answered that his firm has 
always recommended leaving the 
pilot light on during the summer. 

“The relatively small pilot flame 
does not seem to generate enough 
moisture to do any harm. Con- 
versely, it seems to stimulate cir- 
culation of air through the flue 


passages of the boiler to assist in 
keeping the sections dry. In addi- 
tion, the small amount of heat re- 
leased by the pilot will warm the 
water in the boiler slightly, and 
this helps to reduce condensation. 

“Leaving the pilot light on will 
not always be the answer, however, 
particularly if the boiler is installed 
in an unusually damp or poorly 
ventilated room. One of the most 
effective measures to prevent rust- 
ing of metal surfaces is to make 
sure that the room is well venti- 
lated. 

“It is important, also, to make 
sure that the boiler surfaces are 
cleaned at the end of the heating 
season. It is unusual for soot to 
be deposited in a gas boiler, but if 
this should occur as a result of 
some maladjustment, then the soot 
deposit, combined with moisture, 
can be injurious to cast iron or 
steel.” END 


Reader wants answer to technical question: 


What to Do About Space Problem 
in Heating Modernization Job? 


Suggested solution shows alternate arrangements of fin-tube 


radiators in one and two-pipe steam heating systems 


A GREAT DEAL of remodeling 
activity is going on currently in 
government buildings. Barracks 
and mess halls, hurriedly con- 
structed in wartime, are now 
modernized to provide 
more than the minimum of com- 
fort to the U. S. Armed Forces. 

Additional plumbing and heat- 
ing facilities—even air condition- 
ing in the warmer areas—are 
now being installed as the trend 
to remodeling gains momentum. 

One of the major handicaps 
that contractors who work on 
military remodeling jobs must 
face is the lack of space pro- 
vided. Typical of this problem 
is the situation described in the 
following letter from a reader: 


being 
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“We are remodeling an Alas- 
kan Air Force barracks and, for 
the heating plant, we want to in- 
stall 1%-in. wall fin radiators. 

“One of our major problems is 
the limited amount of space 
available to us. Our plans call 
for the use of two and three-tube 
radiator fin arrangements. The 
radiators would operate at 5 psi 
steam pressure. We would use 
2-in. headers, 34-in. radiator 
valves and '2-in. radiator steam 
traps. We would install %4-in. 
connections to the steam lines. 

“We would also appreciate 
your describing the correct 
method of hooking up either a 
one or a two-pipe wall fin radi- 
ator system for the type of 


installation we have described.” 

DE’s technical staff went to 
work on this problem and came 
up with the following: 

The two and three fin-tube ar- 
rangements that the reader de- 
scribes should work properly 
provided that: 

1. Steam is delivered to the fin 
tubes in adequate volume and 
pressure; 

2. Condensate 
promptly; and 

3. Air binding is avoided. 

These three requirements 
must be considered singly. 

First, the 34-in. steam connec- 
tion to both the two and three- 
row installations is too small. If 


is removed 


the steam heating system is of 
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I—ONE-PIPE STEAM 
(SPSIG OR LESS) 


—_— PITCH 


—————- SEE TABLE 


NOTE 


INSTALLATION OF MORE 


FI 


TABLE OF CONNECTIONS 
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SIZE OF 
CONNECTION 
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THAN TWO ELEMENTS 
HIGH IS NOT RECOM-= 
MENDED FOR ONE-PIPE 
SYSTEMS, PITCH !*5 IN. 
IN 10 FT. 
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1I—TWO-PIPE STEAM (5 P 








NOTE 


ARRANGEMENTS SHOWN 
ARE BASED ON A VACU= 
UM RETURN SYSTEM. 
WITHOUT VACUUM PUMP, 
MOUNT A RELIEF VALVE 
ON HIGH POINT OF 
EACH ARRANGEMENT. 


FINNED PIPE, FT. 
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SEE NOTE 
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TABLE OF CONNECTIONS 
LENGTH OF SIZE OF 
CONNECTION 
4— 5 % IN 
8—10 1 IN 


12—16 


be 


——— 
PITCH 


1 











—-———_ SEE TABLE 


SERIES ARRANGEMENTS 


one-pipe design, a 1%4-in. con- 
nection is needed for the two- 
row arrangement and a 1%-in. 
the 
The 
three-row arrangement must be 
formed of a 


connection is needed for 


three-row arrangement. 
2-in. fin-tube ele- 
ment, since the smaller diame- 
ters are not satisfactory in a 
three-tube arrangement on single 
pipe steam. 

For two-pipe steam systems 
with a vacuum pump return, a 
34-in. steam should 
be satisfactory for a single row 
of fin-tube radiation with a maxi- 
mum |jength of five or six ft. For 
two rows, provide a 1-in. connec- 
tion and for three rows, 1% in. 

In all cases, the total length of 


connection 
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the fin tube governs the size of 
Thus, for three 
rows of 4-ft elements that are 
114-in. in tube diameter, the to- 
tal length is 12 ft and a 1%-in. 
supply connection is needed. 

The second consideration is the 
condensate. To facilitate its re- 
moval, the fin tubes should be 
pitched in the direction of flow. 
For a one-pipe system, the grade 
should be at least % in. in 10 ft 
and, for a two-pipe system, ™% in. 
in 10 ft. 

Third, to avoid air binding the 
air may be removed either by 
automatic vent valves mounted 
at high points on each radiator, 
by using an air eliminator in the 
heating main, or by the vacuum 


the connection. 


-——- SEE TABLE 


TTTY 
PITCH 





THERMOSTATIC ans : 


PARALLEL ARRANGEMENTS 


pump on vacuum return systems 
The pre- 


sents alternate ways of making 


illustration above 
either 
Re- 


member that radiation units two 


piping connections for 


one or two-pipe systems. 


rows high deliver twice as many 
Btu’s as one row, but three rows 
will deliver only 2% times as 
many as one row. 

Output efficiency is affected 
also by the height of the unit, 
measured to the top of the fins, 
from the floor. 
sidered optimum; the minimum 
acceptable heights are 10 in. for 
one row, 16 in. for two rows and 
22 in. for three rows. Spacing 
between the 


Three ft is con- 


rows is normally 


6 in. END 





A Special DE Report: 


Hoover Fears Depression 


Uni ion Is Curbed 


af bait curlers.” 


IGM Official Raps 
Talk. of Collapse 


HOUSTON, Pon—1 
critized Treasury Secret 
Hoover for © 


Prop 


f ; Sharply 
h 


tP—An optimistic industrialist has 


ary Humphrey and ; 
tinancial storm ic . wameted President 


TALK IN HIGH PLACES about the 
possibility of a depression that 
“would curl your hair” has raised 
lowered 
stock prices in recent weeks. 

For plumbing and heating con- 
tractors and other businessmen 
who every day have to make de- 
cisions on how much money to 


some eyebrows and 


spend on advertising and promo- 
tion and plans to expand their 
business, the disquieting reces- 
talk perhaps raised 
doubt in some quarters and a 


sion has 


number of questions in others. 


What Do Reports Mean? 

In view of the headlines and 
stories carried by the nation’s 
press, many of them conflicting, 
the biggest questions, obviously, 
are these: Just what is the state 
of business today? And what 
does tomorrow hold? 

It should be pointed out first 
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Is a Business 
Slowdown Headed 
Your Way? 


that newspaper psychology being 
what it is, the time was ripe for 
sensational treatment of depres- 
sion talk of any nature. There’s 
scarcely any news value in a 
story that 1957 will be another 
good year for business. It’s old 
hat by now. Thus, when a few 
authoritative persons took an op- 
posing viewpoint, the newspapers 
made the most of it. 

This is not to deny, of course, 
that there has been some level- 
ing off in the nation’s economy. 

Few of the newspaper reports, 
however, pointed out that this is 
precisely what the government 
and the Federal Reserve Board 
set out to do. A leveling off was 
predicted and expected when the 
“tight money” policy was an- 
nounced last year. 

In commenting on the talk of 
an impending business slowdown, 
Edward T. Ragsdale, a vice presi- 


dent of General Motors, the 
world’s largest manufacturing 
concern, said that “to harp on 
complete collapse of the U.S. eco- 
nomy is utterly silly.” He views 
the economic picture today as 
one in which “any businessman 
who can’t make money should re- 
appraise his operation. 


Calls Market Best in History 

“We are operating in the great- 
est market the world has ever 
known,” Ragsdale said. “Never 
before has a nation had so much 
money to spend and so much to 
spend it on. Actually, there is 
plenty of room for optimism to- 
day.” 

G. Rowland Collins, dean of 
the Graduate School of Business 
Administration of New York 
University, viewed the leveling 
off as a good omen. “If we are 
really approaching a flattening 
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Conflicting headlines raise many questions 
for the plumbing and heating. contractor. 
Should he proceed with expansion plans, or 
should he curtail his operations? Here are 
the facts about the state of business as it 
is now, and as it's likely to be tomorrow 


the over-all 
economy will roll along restfully 


out period when 
on a plateau for some months, 
such a development could well be 
a good thing. 

“No business boom can main- 
tain the pace our economy set for 
itself in 1955 and 1956 without 
a sometime interruption in order 
to consolidate forces for a re- 
sumption of a forward trend,” 


Collins stated. 


It's Time for Reappraisal 

It’s always good practice, too, 
for a business to pause from time 
“to 


through a careful appraisal of its 


to time consolidate forces” 
operation to be sure where it is 
heading. There’s been a lot of em- 
phasis on the rising cost of doing 
business, and rightfully so. Cer- 
tainly, where unnecessary costs 
can be cut they should be. And, 
no doubt, there are ways con- 
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tractors can streamline their op- 
erations to reduce overhead. 
This, too, should be done. 

On the other hand, it would be 
false economy to attempt to cut 
costs by curtailing advertising 
and promotion at a time when the 
opportunities to build business in 
this industry are greater than 
ever before. 

(Editor’s note: How strongly 
this publication subscribes to this 
basic business philosophy is il- 
lustrated by the fact that DE is 
this 
sponsorship of a national remod- 


announcing, in issue, its 
eling sales contest to stimulate 
the industry’s big drive to sell 
remodeling, while at the same 
time expanding other facets of 
its editorial campaigns.) 

In the opinion of many busi- 
nessmen we have talked with in 
recent weeks, those persons who 
take a dim view of the future 


have closed their eyes to one im- 
portant fact: The same 
that prompted the 
business outlook two or 
ago still 
Consider these factors: 


forces 
optimistic 
three 
months are present 
—Consumer spending continues 
to roll along at record levels 
—Population growth 
170,000,000 in 


exerting an 


(which 
Febru- 


ever-1n- 


passed 
ary) is 
creasing pressure for more and 
more of everything 

—People 
tomed to a high standard of 
living and want to 
higher all the time. 


have become accus- 


make it 


—Estimates for new construction 
(of all types) in 1957 are five 
percent higher than the 1956 
record. 

—Government spending (federal, 
state and local) will total $104 
billion, a major prop for the 

1957. 


—Technological advances are 


economy in 


constantly opening new mar- 

kets and whole new industries, 

and the trend is accelerating, 
not slowing down. 

And there are many other posi- 
tive factors that will bolster busi- 
ness this year 

One of the most significant of 

(Please turn to top of next page) 





The Big Push 
Campaign Can 
Help Make this 
the Best Year 
You Ever Had! 








... see page 107 





ls a Business Slowdown Headed Your Way? 


(Continued from page 105) 

the factors mentioned above is 
that economic activity is deter- 
mined as much by the state of 
mind of consumers as by any 
other factor. And consumers are 
still in a buying frame of mind, 
the record shows. There’s been 
no sign of a letup from last 
year’s record pace. 

Some economists have talked 
of saturated markets as a result 
of “being loaded with goods.” 

On this point, Sylvia Porter, 
well-known New York financial 
editor, has this to say: “You and 
I—the consumer—will never be 
‘saturated’ as long as we feel se- 
cure. Once we own a product—be 
it a $3 appliance or a $3,000 car— 
we are in a continuous market 
for that product. As long as we 
feel confident, we'll be customers. 
Only if we become insecure will 
we become saturated.” 


= Miss Porter’s conclusions have, 
of course, been proven many 
times: Witness, for example, the 
“saturated” market for water 
heaters, automobiles, refriger- 
ators, radios, and now television, 
that has existed for many years. 
The fact is that a so-called satu- 
rated market always becomes a 
bigger market because of the re- 
placement factor and the desire 
for “something newer” or “some- 
thing better.” 


As mentioned previously, an- 


other major prop for the nation’s 
economy that was present some 
months ago, and is still with us, is 
government spending. And it’s a 
whopping $104 billion prop that 
will account for nearly 25 per- 
cent of the nation’s gross nation- 
al product, currently estimated 
at $424 billion. 


a There’s been no appreciable 
change, either, in plans for busi- 
ness expansion by the nation’s 
industry. It is conceded that 
there may be some leveling off in 
the months to come, but the 
amount still will be substantial. 
General Motors, for example, has 
reiterated that it will go right 
ahead with its $1.25 billion ex- 
pansion program for 1957. Major 
steel companies, too, are going 
forward with their programs. 

This much, then, seems clear: 
Despite the scare-talk in some 
quarters, there will be no 
major recession in 1957 for most 
lines of business. 

What about the plumbing, 
heating and cooling industry spe- 
cifically? 

Late last month, John F. Au- 
stin, Jr., president of the Mort- 
gage Bankers Assn. of America, 
told a Chicago audience of bank- 
ers that “1957 should see another 
year of around a million new 
housing starts.” His prediction 
was made despite the fact that he 
foresees a tight-money situation 


Summer Cooling for Hospitals Shows Progress 


Recent medical recom- 
mending air conditioning for hospi- 
tals has reminded George S. Jones, 
Jr., managing director of the Air- 
Conditioning and Refrigeration In- 
stitute, of a far more different atti- 
tude 20 years ago. 

He notes that a committee report 
in 1937 to the American Hospital 
Assn. “advised caution” in using 
air conditioning and said, “Air con- 
ditioning is glamorous and has 
great public appeal. Because of 


papers 
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this hospitals may be victimized 
for large sums of money unless ex- 
treme caution is used.” 

Jones regrets that despite air 
conditioning’s proven abilities and 
the praise of medical authorities in 
the past 20 years, many hospital 
groups still do not have an up-to- 
date policy on summer comfort for 
patients. 

However, most individual hospi- 
tals are progressing faster than the 
large groups, Jones said. 


for séme time to come. 

In an interview last month 
with George Ramsey, commis- 
sioner of buildings for the city of 
Chicago, a DE reporter asked 
about new construction. “I can’t 
speak for the nation as a whole,” 
Ramsey said, “but I can tell you 
this: last year, 40 thousand hous- 
ing units were built in Chicago. 
We needed 75,000 and, based on 
the projected estimate of a popu- 
lation of six million plus for Chi- 
cago by 1966, we'll need 75,000 
units in each of the next ten 
years. If we don’t get them, I 
don’t know what we'll do.” 

His figures did not take into 
consideration the loss of existing 
units by obsolescence and fire, 
but did consider the exodus to 
the suburbs, which continues at a 
rapid pace. This need factor is 
similar in scores of other U. S. 
communities. 

Thus, when the first robins of 
spring make their 1957 appear- 
ance in cities and towns across 
the nation, so, too, will the Sun- 
day drivers as they roam the 
countryside looking for 
homes for their families. 

So the new construction pic- 
ture looks good for 1957; not a 
record year, but good by any pre- 
vious historical standard. 


new 


= The remodeling market, how- 
ever, looks even better. John 
Doscher, executive director of 
Operation Home Improvement, 
has estimated that homeowners 
will spend $18 billion on improv- 
ing their homes this year, a 20 
percent increase over 1956. Six 
billion dollars of this will be for 
plumbing, heating and cooling. 

Thus, for the first time in his- 
tory the remodeling phase of our 
business will surpass new work. 

But the opportunity for our in- 
dustry in remodeling is a story in 
itself, and it’s told in the follow- 
ing pages. 

Suffice to say here, that 1957 
can be the best year our industry 
ever had if everyone works to 
make it so. END 
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Highlights of the industry’s drive 


for record business in ’°57... 


Rallying Point: Big Push remodeling contest will 
spearhead the industry’s campaign for business 


Top Level Endorsement: State governors put their 
weight behind Plumbing-Heating-Cooling Month 


To Help You Sell: Big Push remodeling aids are 


unveiled at modernization pow-wow in Chicago 


Are You Ready? Here’s where the Plumbing-Heating- 
Cooling Month phase of the Big Push stands now 


National Tie-In: Use this official insignia to identify 
your own firm’s Big Push promotions 


Grass Roots Action: Hundreds more pledge their 
support for the industry’s Big Push campaign 


What's in a Name? Here’s why ‘‘Big Push’’ is used 
to identify the industry’s remodeling programs 
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the 
selling of remodeling at the re- 
tail level of our industry, Do- 
MESTIC ENGINEERING will spon- 
national 


To FURTHER STIMULATE 


sor a merchandising 
contest for contractors. Details of 
pub- 
lished in DE’s special Big Push 
remodeling issue in May. 

The competition is entitled 
“The Big Push Remodeling Con- 


test” because its objective is to 


the big contest will be 


encourage contractors to make 
an all-out effort to make this the 
biggest remodeling year—and, 
therefore, the biggest profit year 
—in the history of our industry. 
The Big Push is also the name 
being given to the special May 
remodeling issue—and for the 
same reason, 

In sponsoring this contest, Do- 
MESTIC ENGINEERING has another 
objective in addition to stim- 
ulating remodeling. 
the ways the publication has of 


merchandising 


It’s one of 


collecting good 
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ideas to pass on to its contractor 
readers. At the completion of the 
contest, DE will publish the best 
of the good ideas. 

The Big Push contest will be 
the fourth national merchandis- 
ing contest to be sponsored by 
DE. Each of the other three 
the first one being in the early 
*30’s—has credited with 
playing a major role in improv- 


been 


ing the merchandising techniques 
of the industry at an important 
point in its history. 

The last such contest spon- 
sored by DE ended in 1950. It 
was credited by many industry 
leaders as being a great stimu- 
lant to the building of new 
stores, proper stocking, advertis- 
ing and selling. More than 2,000 
contractors entered the contest, 
in which some $20,000 worth of 
prizes were offered. First prize 


Big Push Remodeling Contest 
to Spearhead '57 Sales Drive 


Prizes worth many thousands of dollars will be awarded to 
contractors who do the best job in remodeling this year... 


winner of this contest was Robert 
Schaefer of the Home Improve- 
ment Co., Cullman, Ala. 

While the contest is for plumb- 
ing and heating contractors, it al- 
so will return important bene- 
fits to cooperating manufactur- 
ers and wholesalers. Its major 
benefits will, of course, come in 
the of increased sales of 
products used in remodeling. 

Next May’s Big Push remodel- 
ing issue will be the third in 
DE’s current series on remod- 
eling. DE readers will recall 
that the first was the “Bay City 
(Mich.) Story,” published in 
1952, a penetrating study of the 


form 


remodeling potential in a typical 
American city. Second in the 
series was last August’s Book of 
Remodeling, which laid down 
the procedure for selling the re- 


modeling market. END 


How the Big Push campaign got its name... (page 116) 
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Governors Put 
Their Weight 
Behind the 
Big Push... 








GOVERNOR Herschel C. 
Loveless of lowa (third 
from left) delivers his proc- 
lamation to G. H. McGee. 
Looking on are (from left 
Kenneth Clark, James 
Peery, William Kramer and 
Ernest Buchi. (Affiliations 
are given in article. 


rc ne tf 





STATE OF I0W~A 
Bxecutive Department 
Office of the Gowernor 
Des Moines 
PRG CLAMATION 
Plumbing aod Heating and Covling Month in lows 
May, 1957 
Goveroment officials and representatives of industry are 
coment in a joint nation-wide effort for home unprevement. 
. the improvement of our homes and neighborhoods is umport- 
ent to the wellare of our yreat state and nation, and 


Our eatire population will be benefited, owners and tenants, 
management and labor silke, and” 


» im May plumbing and heating and cooling contractors will 
make special efforts to serve the people of lowa and the 
nation in the repair aad modernisation of dwetting unite, and 


WHEREAS, this ts in cooperation with Operation Home improvement 
and Better Your Living Month, 


Now, ——. 1, Herschel C. Loveless, Governor of the State of 
lowa, do hereby prociaim May, 1957, ae 


Piambing and Heating ané Cooling Month in lows 
IN TESTIMONY WHEREOF, I have 
and 


Des 
the 5th day of February. in the Year 
of Our Lord, One Thousand Ning 
Hundred and Filty seven. 


haraahil palm 
? ao gwe> 
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ACROSS THE NATION last month, top officials of 
government put their influence behind the indus- 
try’s Big Push promotion. 
port of Plumbing-Heating-Cooling Month were 


Proclamations in sup- 


signed by governors and mayors in many sec- 
tions of the country. 

Governor Herschel C. Loveless of Iowa was 
among the first, appearing in person at the state 
convention of Iowa plumbing contractors to de- 
liver his proclamation (left). 

In the photo above, Governor Loveless (third 
from left) is shown handing the proclamation to 
G. H. McGee, 
association. Looking on are (from left) Kenneth 
Clark, Des Moines, Ia., contractor and chair- 
man of the P-H-C Month subcommittee; James 
Peery, secretary of the Central Supply Assn.; Wil- 
liam Kramer, secretary of the Plumbing Fixture 


immediate past president of the 


Manufacturers Assn.; and Ernest Buchi, Nash- 
ville, Tenn., 
tional Committee to Develop Plumbing-Heating- 
Cooling. 


contractor and chairman of the Na- 


The entire Iowa convention also pledged its 
support for the Plumbing-Heating-Cooling Month 
promotion. (See report on page 94.) END 


- 





continued... 


Contractors-Wholesalers to Meet 
in 200 Cities April 10 to Plan 
Local Tie-ins with P-H-C Month 


Modernization pow-wow in Chicago 
maps strategy for grass roots action 
in remodeling; unveils sales aids 


THE BIGGEST NEWS to come out 
of the February meeting of the 
All-Industry Modernization 
Committee at Chicago was the 
decision to stage a country-wide 
“rally day” for local all-industry 
committees April 10. 

“We feel that if local commit- 
tees all over the country meet at 
the their 
areas—to lay their plans for the 
promotion of P-H-C Month next 
May, the simultaneity of their 
meeting will have an inspiring 
effect upon everyone,” said Wil- 
bur S. Hokom (Beverly Hills, 
Calif., contractor), chairman of 


same _ time—in own 


the committee. 

“There already are somewhat 
more than 100 local committees 
organized,” Hokom pointed out. 


“We hope that number will be 
doubled by April 10. The knowl- 
edge on the part of every local 
committee that 199 other similar 
groups are meeting at the same 
time to plan their special May 
promotions should arouse every- 
one to enthusiastic support of 
the program.” 

Specifically responsible for 
rendering aid to local commit- 
tees is the Committee to Devel- 
op Plumbing-Heating-Cooling, 
chairmanned by Ernest Buchi, 
Nashville, Tenn., contractor. 
Among the materials under 
preparation for the use of local 
groups is a 1244-minute sound 
strip film and an organization 
primer. Both aids will be ready 
in time for the April meetings. 


ALL-INDUSTRY 


“It is suggested,” said Hokom, 
“that mayors of the cities in 
which the rallies will be held be 
urged to give Plumbing-Heating- 
Cooling Month their official en- 
dorsement and that they be in- 
vited to attend the April 10 
meetings. The meetings would 
offer an opportune time for the 
chief executives to 

that they will 
proclamations designating May 
as P-H-C Month.” 

The availability of sales aids 
to spark the P-H-C- Month drive 
also was announced at the meet- 
ing. The aids (right) may be 
obtained at cost from the All- 
Industry Plumbing and Heating 
Modernization Committee, P.O. 
Box 1919, Washingon 13, D. C. 


cities’ an- 


nounce issue 
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Sales aids for the Big > 


Push are unveiled at 
Chicago meeting 


Seventeen members of the 
all-industry committee heard 
Chairman Wilbur S. Hokom 
(at head of the table) recom- 
mend simultaneous meetings 
of local-level committees on 
Rally Day, set for April 10. 


Other news from the all-in- 
dustry committee’s headquar- 
ters indicates that the number 
of contributors supporting the 
1957 all-industry program now 
totals a record 68. This year’s 
number of contributions already 
is running 44 percent ahead of 
1956, Hokom reported. And ad- 
ditional contributions from man- 
ufacturers, wholesalers and asso- 
ciations are expected. 

“With the increase in the num- 
ber of contributors, the plumb- 
ing-heating-cooling promotion is 
truly an all-industry effort,” said 
Hokom. “We are confident that 
every participant will profit from 
his investment of time and 
money in the industry’s 1957 re- 
modeling program.” END 
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Three envelope-sized brochures (3!2x6 inches) in two colors, 
telling of the advantages of p-h-c modernization, are avail- 
able at cost, approximately $9 per thousand. There’s space 
on the back of each brochure for the contractor's imprint. 





heating.. 


| 
— 


ASK US / 
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A four-color May promotion counter display card, 11x14 
inches, also is available at cost, which is 25 cents each. 


Plumbing- 
ry 


Cooling \ il 


Also available from the all-industry committee is this 
11%x34-inch streamer in three colors. Cost is 8 cents each. —_ 
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Where the P-H-C Month | 
Promotion Stands Now 


A PROGRESS REPORT on the P-H-C Month promotion 
was given to a DE reporter last month by Ken Clark 
(right), chairman of the P-H-C Month subcommittee. 


eeeeeeeeeoeeeeoeeoeeeooe ee eee 


Exclusive interview with 
Ken Clark, chairman of 
the P-H-C Month 


subcommittee 


Ye 
_ = - > 
ONE OF THE HIGH SPOTS in the 


industry’s Big Push toward in- 
creased 


Mrs. Homeowner that remodel- 


ing their kitchen, bathroom and 


Better Your Living Month in 
May, and we can tie our promo- 
tion in with that. In fact, you'll 
notice that our Plumbing-Heat- 


remodeling profits in heating system and adding cool- 
1957 is—as most members of the 


trade 


ing—all or any of these—is a 
know by now—devoting 
one month of the year (May) to 


a concerted effort to make the 


good investment in terms of com- ing-Cooling Month insignia, with 
the the 


is tied in with 


fort and higher property value. slogan “renew heart 


Q. Who’ : it? of your home,” 
i i ° S sponsoring It: 
homeowner plumbing-heating- N 0 pe 


Ohi’s seal. (See facing page.) 


cooling conscious. A. The entire industry is, 
through its All-Industry Mod- 


ernization Committee, made up 


Another reason for May is that 
To bring its readers up to date it’s a spring month and psycho- 
on where the May promotion logically a better time to put our 
of members of every segment of 


the industry. 


stands, a Domestic ENGINEERING 
editor interviewed Ken Clark, 
Des Moines, Ia., contractor and 


story before the consumer. 
The chairman of 


the committee is Wilbur Hokom Q. 
of Beverly Hills, Calif. As you 
know, he’s vice president of the 
National Assn. of Plumbing Con- 
tractors. 


You’re chairman of the 
national committee to promote 
P-H-C Month. Is anything be- 
ing done to promote it on the 
local level? 


A. Oh yes. There’s another 
special subcommittee—the Com- 
mittee to Develop Plumbing- 
Heating-Cooling—to handle that 
Ernie Buchi, Nashville, 
Tenn., contractor, is chairman of 
that commitee. 


chairman of the special Plumb- 
ing-Heating-Cooling Month sub- 
committee. A report on the in- 
terview follows: 


Q. Mr. Clark, for the benefit 
of those readers who haven't 
kept up with all the publicity 
on P-H-C Month, will you please 
give us a rundown on what it is 
and who’s sponsoring it? 

A. Well, it’s a month-long 


Q. Why was May chosen for 
Plumbing-Heating-Cooling 
Month? Why not June or July 
—or August, like last year? 

A. May was chosen for several angle. 
reasons. Probably the most im- 


portant one is that Operation 


campaign to convince Mr. and 


112 


Home Improvement is marking 


(See page 110 for a report on 
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plans for Rally Day for local 
committees.) 


Q. Mr. Clark, as chairman of 
the subcommittee to promote 
P-H-C Month, do you have any 
suggestions for contractors on 
how they can start getting 
ready for the May promotion 
right now? 


A. I’ve naturally given the 
subject considerable thought, 
and I'll be glad to make some 
suggestions. The first thing every 
contractor should do is get en- 
thusiastic about the promotion. 
Now I know this sounds like an 
intangible, and it is. But without 
it, no contractor will get the full 
benefit of P-H-C Month. I’d say 
that if every contractor in the 
country individually decides that 
he will use the promotional ma- 
terials made available to him by 
the all-industry committee, by 
the National 
Assn. of Plumbing Contractors, 


man ufacturers, 


and your magazine—among oth- 
ers—if every contractor decides 
to run special sales during May 
and gives P-H-C Month as his 
reason in his advertising—that 
the entire consumer public can’t 
help but become aware of the 
promotion and—and this is im- 
portant—become more inter- 
ested than ever in the idea of 
“renewing the heart of the 
home.” 


Q. We at DE certainly would 
agree with that, Mr. Clark. Now 
do you have any suggestions 
for wholesalers? 


Q. And what about manufac- 
turers? 


Q. Here again, I’m not a man- 
ufacturer but a contractor. But 
it seems to me that every manu- 
facturer who is not giving P-H-C 
Month his moral and financial 
support is missing a good bet. 
After all, it’s his products that 
the contractor uses and sells in 
every remodeling job. The more 
contractors get out of P-H-C 
Month, the bigger will be the 
profits of the manufacturer. I 
earnestly suggest that manufac- 
turers increase their advertising 
in connection with the industry- 
wide P-H-C Month promotion. 


ernization Committee. 


Q. Thanks very much for ex- 
pressing your opinions so free- 
ly, Mr. Clark. Is there anything 
further that you would like to 
add to your comments? 


A. Only that I’m convinced 
that Plumbing-Heating-Cooling 
Month will be a big success this 
year. There’s every reason why 
it should be. Everyone in the in- 
dustry is beginning to see more 
and more that there’s a big profit 
in remodeling. And that selling 
the of 
modernizing his property is a lot 


the homeowner on idea 


easier than convincing him that 
he should build himself a new 


house! END 


renew the 
HEART 
of your home 


AUWUMEING 
HEATING. , 
COOLING / 
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Use this official insignia to identify your 
own Big Push promotions... 

A SEAL TO IDENTIFY and lend continuity to the industry’s 
big push toward greater remodeling profits in ‘57 has been 
adopted by the All-Industry Plumbing and Heating Mod- 
The official 


insignia (reproduced 


above) features the trade’s now familiar heart symbol and 
slogan in conjunction with the Operation Home Improve- 
ment emblem. It will appear on all sales aids emanating 
from the all-industry committee. (See page 111.) 


A. Well, I’m not a wholesaler, 
but as a contractor who deals 
with them I think I can offer a 


ho ae » “Members of the industry should take advantage of the 
~w ideas. 


availability of this insignia by using it on all their own 
advertising,” said Wilbur S. Hokom (Beverly Hills, Calif., 
contractor), chairman of the all-industry committee. “The 
seal offers an easy but important means of tying in indi- 
vidual efforts with the national one,” he said. 


For one thing, the 
wholesaler can advertise co-op- 
eratively with his 
He make manufacturers’ 
selling aids available to them. As 
a long-term proposition he can 
work with his contractor-custo- 


contractors. 
can 


# Reproduction proofs of the insignia are available from 
the All-Industry Plumbing and Heating Modernization 
Committee, Post Office Box 1919, Washington 13, D.C. 


mers in what is coming to be 


known as retailer development. 
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INDUSTRY MEMBERS by the hun- 
that 
recognize the profit potential in 


dreds are signifying they 
remodeling 

By the hundreds they're telling 
their fellow contractors, whole 
that 


they're going to participate in the 


salers and manufacturers 
Bie Push toward greater profits 
in ‘S7—beginning with the indus 
try’s big May promotion 

They're doing this by simning 
DOMESTIC ENGINEERING-sponsored 
pledges to support the promotion 

Since DE initiated the pledge 
campaign last December, its mod 
ernization editor has been de 
luged by signed pledges from all 
over the country 
to DE’s 


comments on the remodeling pic- 


The response 


invitation for reader 


ture also has been excellent. 
Here's a typical comment: 
“This 
with all its exciting stimulus is 
what many of us have been look- 
ing for. Our pledge and support 
is dedicated You 


bet you can count us in, and we 


new nat ion-wide trend 


100 percent. 
hope every progressive contrac- 


tor in the country follows up on 
this wonderful opportunity.” 


Hundreds More 
Pledge Support 
for the Big Push 


WHOLESALERS AND A MANUFACTURER symbolize 
the support of their segments of the field for the 
industry's Big Push remodeling promotion by sign- 
ing DE’s pledge to support P-H-C Month at the 
recent convention of New England wholesalers. 
Seated are Morris Stein, president of the associa- 
tion, and Dan Quinn, vice president in charge of 
sales for American-Standard, with pen in hand 


Looking over their shoulder is Walter 


Becker of 


Central Supply Co., Worcester, Mass. 


(Fred S. Austin, Warma Plumb 
ing & Heating Co., O'Fallon, Ill.) 

And here's another: “There's a 
drastic need for it at this time 
with new work starting to lag,’ 
(Joseph C 


Lush, Cornwall 


Plumbing & Heating Co., West 
Cornwall, Conn.) Still another 
“Wonderful less competition, 
more profits 
(QO, J 


l'ex,) 


quick 
Butts, Jr,, 


payments,” 


Fort Worth 


END 


Here's a partial list of contractors who have pledged to support 
Plumbing-Heating-Cooling Month... . (continued from last issue! 


Paul Atkinson, Bridgeport, Conn 


Kdward Bailey, M, J, Bailey & Son, 
Springfield, Mass 


George Beaver, George F 


Plumbing & Heating Co,, 


la 


Beaver 
Dubuque, 


Eugene Beck, 
Heating Co., 


Beck Plumbing & 
Greeley, Colo 


Edward Behan, Syracuse, N.Y 


A. D. Benshoof, A. D. Benshoof 
Plumbing-Heating -General Sheet 
Metal Co., Sandy, Ore 


R. J. Blair, Blair Heating Co., Dav- 
enport, Ia. 


Frank J. Blazek, Blazek Plumbing 
and Heating Co., Philadelphia 

Tom Bowker & Son, Inc., Cedar 
Rapids, Ia. 


Patrick Brick, Chippewa Plumbing 
& Heating, Chippewa Falls, Wis. 


Cieorge Brookes, Reading, Pa 


Ralph Bruech, Burlington Plimb 


ing & Heating Co, Burlington, la 


Gerald Buckman, Home Appliance 
& Heating Co., Kankakee, I 


Clifford Carlson, The Brickson 
Plumbing Co., Chicago 


Albert Chambers, Chambers 
Plumbing & Heating Co., 
City, Calif 


Culver 


B. J. Clarke, Melrose Plumbing & 
Heating Co., Nashville, Tenn. 


Sherman Cohen, Realty Plumbing 
& Heating Corp., New York City 
Earl Collie, Collie Plumbing & 
Heating Co., Louisburg, N.C. 


Rome Collin, Springfield Plumbing 
& Heating, Inc., Springfield, Vt. 
Wayne Crooch, Kier-Crooch 
Plumbing Co., Roseburg, Ore 
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| PLEDGE TO SUPPORT 
Plumbing-Heating-Cooling Month 


Please send me, without obligation, all news bulletins and other materials that 
will keep me informed of the industry-wide Plumbing-Heating-Cooling Month 
promotion in May. Also, send me free selling aids that will help my company tie 
in and make this promotion a huge success for our industry. 

I am a Contractor 1 Wholesaler (J Manufacturer () Other (J 


Name Title 


SIGN UP NOW! If you 
want to get a free 
copy of DE’s big re- 
modeling poster, 
sign this pledge to 
support P-H-C Month, 
cut it out and mail it 
to the Modernization 
Editor, Domestic En- 
gineering, 1801 Prai- 
rie Ave., Chicago 16. 








Company 


Street____ 





City Zone__State___ 





1 do () do not [| plan to increase my activity in remodeling. 
My comments on remodeling 








ee ce ee ok, tak TRE ee er 


Put this DE poster to work for you. Here's 
Reve Banta Johansen & Bevis how to get your free copy... 


Plumbing & Heating Co. Denver 


Colo ly YOU'D LIKE TO HAVE the free remodeling poster il 


Arch Delancey, T. D Gustafson Co lustrated below working in youl salesroom or show 


Minneapolis room window to tell the remodeling story to everyone 


Karl Dickinsen, Dickinson Hard who passes by, just sign DE's pledge indicating your 
ware Co. Williama, la support of Plumbing-Heating-Cooling Month and the 
J. L. Dillon. J. C. Dillon Plumbing poster is yours, It'll reach you in plenty of time to help 
Co. Peoria, Ill you promete P-H-C Month 

And you'll notice that there's nothing dated about 
rao fig weg = Plumb it} so you can use it to tell ‘your remodeling story 


both graphically and with word labels—all year long 


ing Co 


Karl Douglas, Pee Dee Sales Co 


The poster is bige-23x35 inches—and is in four color 
Charleston Heights, S.C 


It’s just one of the free remodeling aids available from 
Karl M, Dredge & Sons, Bethlehem, Domestic ENGINEERING as part of its contribution to the 
Pa all-industry sales campaign 
Walter Dunn, Kern & Dunn, Port 
Jervis, N = 

Jerry Faber, Jr., Faber Plumbing & 
Heating Co., Hawthorne, N.J 
Edward Fahlstrom, E. E. Fahlstrom 
& Son, Chicago. 


P. J. Fleming, Fleming Plumbing y Pla) lies REMODEL... 


Shop, St. Marys, Pa. . : : . 
James Foley, J. W. Foley Plumbing ‘ SS ¥ > your kitchen 
Co., Hartford, Conn. { : > bathroom 


Lawrence Foley, Foley Plumbing & ing- i 
Heating Co., Davenport, Ia. > heating cooling 


John Forsburg, Forsburgs’ Furnace , NOW! 
Co., Williamsport, Pa. 


(Please turn to center of page 116) 
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continued... 





How the Big Push Remodeling 
Promotion Got Its Name 


Dip YOU EVER SEE A NEWSREEL where a group of college 
boys were trying to shove a medicine ball as big as a ga- 
rage over the goal line? Before they did, it took a big, 
concerted push on the part of each and every boy. 


At a meeting of DE editors last month someone drew 
the analogy of the medicine ball, and the push needed, for 
our industry’s 1957 remodeling drive. Someone else said 
that’s a pretty good name for what everyone is trying 
to do—the Big Push for record sales and profits for the 
p-h industry in 1957. And it also has the connotation 
of a collective effort, which again is exactly what our 
industry’s remodeling drive is. Through the medium 
of the All Industry Plumbing and Heating Moderniza- 
tion Committee, the entire industry is rallying to augment 
existing remodeling prograrns and to initiate and stimu- 
late new ones. As part of its contribution, DE is publish- 
ing its third big remodeling issue in May and is spon- 
soring the Big Push remodeling sales contest. The in- 


dustry’s BIG PUSH is on! 











Hundreds More Pledge Support for the Big Push 


(Continued from page 115) 
William Francis, H. G. Francis & 
Sons, Ltd., Ottawa, Ont., Can. 


William Gallant, York Plumbing & 
Heating Co., York, Neb. 


Walter Gilchrist, Belmont Plumb- 
ing & Heating Co., Omaha, Neb. 


F, N. Goddeyne, Goddeyne Plumb- 
ing & Heating Co., Bay City, Mich. 


Philip Gould, Joseph E. Gould & 
Son, Inc., Far Rockaway, N.Y. 
Floyd Green, Green Plumbing & 
Heating Co., Mediapolis, Ia, 


George Groote, Groote Plumbing & 
Heating Co., Chicago. 


Lester Gross, L. O. Gross & Son, 
Inc., Camden, Me. 

Don Grove, Jeffords Plumbing & 
Heating, Inc., Fort Dodge, Ia. 


W. L. Gunnarson, W. L. Gunnarson 
Plumbing & Heating Co., North 
Platte, Neb. 


Homer Hamman, Perry L. Hamman 
& Son, Cement City, Mich. 


Earl Hankins, Modern Plumbing & 
Air Conditioning Co., Waterloo, Ia. 
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Leon Hankins, Hankins Plumbing 
Shop, Muscatine, Ia. 


J. T. Herrin, J. T. Herrin Plumbing 
& Heating Co., La Plata, Mo. 


Richard Hettich, Stroud’s Plumbing 
& Heating Supply Co., Wysox, Pa. 


Homer Hine, Homer Hine Heating 
Co., Rochester, Pa. 


James Hintze, Northwest Co., Da- 
venport, Ia. 


Riley Hobbs, Jackson Plumbing & 
Heating Co., Jackson, Miss. 


J. G. Hodgskin, Orange Plumbing & 
Heating Co., Orlando, Fla. 


Harvey Hopper, Harvey Hopper 
Co., Fort Smith, Ark. 


Robert Horovitz, Republic Plumb- 
ing & Heating Co., Cleveland. 


Edwin Howell, Howell Roofing & 
Heating Co., Philadelphia. 

Walker Humble, Walker Humble 
Co., Winchester, Ky. 


Richard Huntington, University 
Heating & Air Conditioning Co., 
San Diego, Calif. 


Francis Hurych, H & K Plumbing 
Co., Cedar Rapids, Ia. 


Marshall Irving, Jr., M. L. Irving & 
Sons, Inc., Concord, N.H. 


Robert Johnson, Hurley Miller Co., 
Bloomsburg, Pa. 


W. O. Jones, W. O. Jones Plumbing 
& Heating Co., St. Joseph, Mo. 


William King, Baldwin, L.I., N.Y. 


Donald Klunk, Donald H. Klunk 
Co., Hanover, Pa. 


John Koch, John W. Koch & Sons, 
Inc., Waterloo, Ia. 


John Krall, H & K Plumbing Co., 
Cedar Rapids, Ia. 

Ernest Lang, Waterloo Plumbing & 
Heating Co., Waterloo, Ia. 
Lawrence La Voie, Gouverneur 
Plumbing & Heating Co., Gouver- 
neur, N.Y. 

Joseph Lingua, Union Plumbing & 
Heating Co., Waterloo, Ia. 


Joseph Lush, Cornwall Plumbing & 
Heating Co., West Cornwall, Conn. 


J. W. Lyon, Lyon Plumbing & 
Heating Co., Harlan, Ia. 

William Marshall, “Bill” Marshall 
Heating & Plumbing Co., Atlantic, 
Ta. 

Charles Mayne, Mayne Co., Inc., 
Buffalo, N.Y. 

G. L. MceCarten, McCarten Plumb- 
ing & Heating Co., Dubuque, Ia. 


D. J. McLachlan, Rural Valley Con- 
tracting Co., Rural Valley, Pa. 


Glenn McMullen, The McMullen 
Co., Sugar Creek, Mo. 

Earle Meldrum, Alexander Meld- 
rum & Sons, Philadelphia. 


Howard Meyers, M M Pump Co., 
Rockford, IIl. 


William Miller, Miller Plumbing & 
Heating Co., Willard, O. 


John I, Minkin & Son, Ironwood, 
Mich. 

Raymond Morris, Raymond C. Mor- 
ris Plumbing & Heating Co., Los 
Angeles. 

Edward Mortimer, Mortimer 
Plumbing Co., Danbury, Conn. 


Franklin Nelson, Nelson Plumbing 
Co., Los Angeles. 
(Please turn to top of page 118) 
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make 
this your 


Sphing 


with KEWANEE 


residential 


FLOOR DISPLAY 
attractive, attention-getting 


boilers 


COUNTER CARDS 


\ y compact and colorful 


; 
\ . 


i 


A) 








with companion 
specification sheets 





BLOTTERS & POST CARDS — 


is re at 7 sail over your signature 
| ) 
SALES LITERATURE <= 3 


\ 
\ 














YOUR WONDERFUL WINTERS 
24-page color booklet 
sells hot water heating 


GIANT FOLDERS 
double as wall hangers « 


Newsweer 


a 


Month after month, your custom 
ers read about Kewanee Boilers 
in national publications. 


Kewanee has concentrated a 
powerful new campaign right in 
your own back yard! Literature, 
dis s, blotters, post cards—all 
sell “Wonderful Winters” to your 
customers, Over your name. 

This hard-hitting campaign 
sells both hot water heating and 
Kewanee Boilers ... to both new 
construction and replacement 
boiler prospects. Four Kewanee 
series are featured: OW, GW, 
Round “R” and Square-Heat 
Type “R” Boilers...S.B.1. net 
ratings from 74,000 to 1,350,000 
Btuh. 

See your jobber salesman now 
... Start this campaign working 
to make these next few months a 
record-breaking “selling spring”’ 
for you! AMERICAN-STANDARD, 
KEWANEE BOILER DIVISION, 101 
Franklin Street, Kewanee, III. 


American-Stardard 
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KEWANEE BOILER DIVISION 





continued... 


Hundreds More Pledge Support for the Big Push 


(Continued from page 116) 
L. E. Nelson, Kelly’s Plumbing & 
Heating Co., Cass Lake, Minn. 


Carl Neuman, L. M. Neuman 
Plumbing & Heating Co., Beaver 
Dam, Wis. 


N. B. Nittler, Nittler Plumbing & 
Heating Co., Des Moines, Ia. 


Walter Onopiak, Valley Plumbing 
& Heating Co., Ansonia, Conn. 


G. J. Palmer, Palmer Plumbing Co., 
Ames, Ia. 


William Parlier, Parlier Plumbing 
& Heating Co., Statesville, N.C. 


K. G. Peterson, Champaign Plumb- 
ing & Heating Co., Champaign, III. 


George F. Pinski, Dubuque, Ia. 


Carl Pray, Pray Plumbing & Heat- 
ing Co., Fort Dodge, Ia. 


Pritchard Bros., Inc., Boone, Ia. 


Harry Rasmussen, Rasmussen 
Heating & Plumbing Co., Rock Ra- 
pids, Ia. 


Viggo Rasmussen, M-B Plumbing 
Co., Chicago. 


Robert Reed, Reed Plumbing & 
Heating Co., La Grange, Ill. 


Donald Regan, Regan Plumbing & 
Heating Contractors, Chicago. 


John Reynolds, John J. Reynolds 
Plumbing & Heating Co., Charles- 
ton, S.C. 


W.’C. Robinson, Baker Darnes 
Plumbing Co., Des Moines, Ia. 


George Roesinger, Roesinger 
Plumbing Co., Inc., Indianapolis, 


Ind. 


A. L. Rubinstein, Empire Plumbing 
& Heating Co., Cleveland. 


Robert Schaefer, Home Improve- 
ment Co., Cullman, Ala. (Mr. 
Schaefer was top prize winner of a 
motor truck in Domestic Engineer- 
ing’s 1950 All Industry Merchan- 
dising Contest.) 


Daniel Schlesser, Woodhaven 
Plumbing & Heating Corp., Ozone 
Park, N.Y. 

Gerald Schumacher, G. H. Schuma- 
cher Plumbing & Heating Co., Fox 
River Grove, IIl. 

H. F. Schwartz, Burlington Plumb- 
ing & Heating Co., Burlington, Ia. 
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C. E. Shearer, Topton, Pa. 


Melvin Shurmaster, Shur-Master 
Plumbing, Heating & General Con- 
tracting Co., Chelsea, Mass. 


George Simcox, R & S Plumbing & 
Heating, Inc., Rockford, Ill. 


Merlyn Smith, Webster City, Ia. 
Edward Spitz, Jarvis & Spitz, Inc., 
Rochester, N.Y. 


Martin Stanch, Runnemede Heating 
Co., Runnemede, N.J. 


H. W. Stegemann, Stegemann Bros., 
Toms River, N.J. 


Reuben Steinbach, Steinbach 
Plumbing & Heating Co., Dexter, 
Mich. 

Bill Stinnett, Stinnett Plumbing & 
Heating Co., Shenandoah, Ia. 


J. A. Stitt, Jardine Plumbing Co., 
Chillicothe, O. 


Philip Suter, Suter Plumbing & 
Heating Co., Gary, Ind. 


Michael Tamaccio, Philadelphia. 

T. H. Thomas, Thomas Plumbing 
Service, Cedar Rapids, Ia. 

Earl Travis, Air Conditioning Sales 
& Service, Inc., Nashville, Tenn. 


C, Y. Trowbridge, Trowbridge 
Plumbing & Heating Co., Ponca 
City, Okla. 


Ralph Van Oss, Van Oss Bros. 


WHOLESALERS : oe 


Quinn Albright, A. Y. McDonald 
Mfg. Co., Des Moines, Ia. 


Gordon Andrew, W. T. Andrew Co., 
Detroit. 

Donald Archambault, George E. 
Trudel Co., Manchester, N.H. 

Sam Barfield, Hagan Supply Corp., 
Norfolk, Va. 

M. P. Beroza, H. Beroza, Inc., 
Hempstead, N.Y. 

B. D. Brenton, Plumbing & Indus- 
trial Supply Co., Evansville, Ind. 


Raymond Brown, Consolidated 
Supply Co., Kansas City, Mo. 
Central Plumbing Supply Co., 
Plainfield, N.J. 


Nathan Chazan, Empire Plumbing 
Supply of Utica, Inc., Utica, N.Y. 


Plumbing & Heating Co., Green 
Bay, Wis. 


Remmel Walker, Walker Plumbing 
& Heating Co., Albuquerque, N.M. 


Robert Warfel, Warfel Plumbing & 
Heating, Inc., Elkhart, Ind. 


Mack Watts, AAFCO Heating Co., 


Inc., Hammond, Ind. 


C. A. Webster, Webster Plumbing 
& Heating Co., Richmond, Kan. 


George Weidner, Weidner Plumb- 
ing & Heating Co., St. Cloud, Minn. 


Max Weinstein, Philadelphia. 


J. T. Williams, Reliable Plumbing 
Co., Greenville, N.C. 


Alvin Wiseman, Wiseman, Inc., 
Plumbing & Heating Co., Alton, IIl. 


B. Roy Witmer, 
Holland, Pa. 


M. R. Wright, M. R. Wright Co., 
Sayre, Pa. 


Witmer’s, New 


Yenchko Bros., Hazleton Plumbing, 
Heating & Supply Co., Hazleton, Pa. 


August Young, August Young, Inc., 
Council Bluffs, Ia. 


Richard Young, Young Heating Co.., 
Waterloo, Ia. 


Delbert Zager, Zager Plumbing & 
Heating Co., Washington, Ia. 


William Zepp, William Zepp & Son, 
Bound Brook, N.J. 


Charles M. Zimmerman, Zimmer- 
man & Betts, Lancaster, Pa. 


ee 


Thomas Devine, M. J. Devine & 
Son, Inc., Amsterdam, N.Y. 


Lawrence Frambes, Sovereign 
Plumbing & Heating Supply Co., 
Inc., Atlantic City, N.J. 


E. C. Garrity, Garrity Co., Chicago. 


J. J. George, Peninsula Plumbing & 
Heating Supply Co., Ltd., Welland, 
Ont., Can. 


H. L. Godschalk, Bailey Lumber 
Co., Bluefield, W.Va. 


Walter Gross, Cumberland Whole- 
sale Supply Co., Cumberland, Md. 


R. W. Hagenbuch, manager, Crane 
Co., Boston. 


J. K. Hallowell, Reading Heater & 
Supply Co., Inc., Reading, Pa. 


(Please turn to center of page 120) 
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your profits 


will grow with 


i-LECO 


DI-LECO COUPLING 
LP. to L.P., double bushing 


GZ 


DI-LECO UNION 
1.P. to copper, solder type 


DI-LECO REDUCING COUPLING 
LP. to I.P., single bushing 


DI-LECO UNION 
LP. to copper, flare type 


DI-LECO COUPLING 
LP. to 1.P., single bushing 
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There’s a new product in familiar yel- 
low-and-green American Sanitary cartons 
... DI-LECO dielectric couplings and 
unions. 

American Sanitary’s complete line 
solved the problem of trustworthy plastic 
pipe connections with famous, volume- 
selling CON-X-ALL... now DI-LECO is 
the newest problem-solver to join the 
American Sanitary line. These couplings 
and unions safely join iron pipe with cop- 
per or brass or other dissimilar metals. . 
electrolytic action is prevented by insu- 
lating bushings of tough nylon. DI-LECO 
couplings are available in sizes from 4” 
to 2”... DI-LECO unions, with *4” F.I.P. 
nylon bushings, are available for % 
or *4” copper (flare or solder type). 

Order now for immediate delivery... 
write, wire or phone Abingdon 162 or 172. 


WE DISTRIBUTE THROUGH WHOLESALERS ONLY 


\ AMERICAN SANITARY 


MFG. CO., ABINGDON, ILLINOIS 
OVER FORTY YEARS LEADERSHIP IN THE PLUMBING INDUSTRY 
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CARRIER CORP.'S George Robinson told the Home Improvement Congress that nearly half 


of all central a-c systems for residences are being sold for existing dwellings. 


He ex- 


pects 10 million homes to be completely or partially summer cooled within five years 


continued... 


Hint Extension 
of Operation 


-_ 


AS g, 
, \ 


Home Improvement 


Past Midyear 


“OPERATION 


CRANE COMPANY'S Hal Bergdahl (left) and Albert M. Cole, Housing 
and Home Finance Agency administrator, were among the featured 


speakers at the Congress. 


Bergdahli described the p-h industry’s 


plans for Plumbing-Heating-Cooling Month, coming up this May. 


HOME IMPROVEMENT as a national 
task force on behalf of remodeling must be con- 
tinued. Its past successes at stimulating the home- 
owner to upgrade his property points up its further 
potential service to the building industries.” 

This hint that Operation Home Improvement 
will be extended past midyear—its present expira- 
tion date—was contained in resolutions adopted 
last month at the National Home Improvement 


Congress held at Tucson, Ariz. The Congress met 
under the sponsorship of Ohi with the cooperation 
of the Housing and Home Finance Agency and 
the U.S. Chamber of Commerce. 

Initially, DE Ohi was 
launched at Washington, D. C., in January, 1956, 
as a one-year all-out effort to stimulate home- 


readers will recall, 


owner interest in remodeling. By midsummer of 


Hundreds More Pledge Support for the Big Push 


(Continued from page 118) 
Eugene Hannon, Jr., Acme Plumb- 
ing Supply Co., Dayton, O. 


Arnold Hurvitz, Samuel Hurwitz 
Co., Boston. 


Johnson Supply Co., Portland, Me. 


K. R. Lewis, A. Y. McDonald Mfg. 
Co., Wichita, Kan. 


Louis Litkenhous, Zoeller Co., Lou- 
isville, Ky. 


Charles Lumm, National Mill Sup- 
ply, Inc., South Bend, Ind. 
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Milton Magness, Janess Supply Co., 
Philadelphia. 


E. S. McAuliffe, McAuliffe & Burke 
Co., Boston. 


Sanford Morrison, Sunny Pipe & 
Supply Co., Phoenix, Ariz. 

James O’Brien, Western Mass. Sup- 
ply, Inc., Pittsfield, Mass. 


A. V. Pellicano, Centereach Plumb- 
ing Supply, Centereach, L. I., N. Y. 


R. W. Pope, F. W. Webb Mfg. Co., 
Boston. 


(Please turn to top of page 156) 


Henry Ritz, R & R Plumbing Sup- 
ply Corp., Worcester, Mass. 


Roland Salzman, Salzman’s Plumb- 
ing & Heating Supply Co., Kanka- 
kee, Ill. 


Ernest Singer, Republic Pipe & 
Supply Corp., Roxbury, Mass. 


Sanford Singer, Lee L. Dopkin Co., 
Baltimore. 


Morris Stein, Torrington 
Co., Inc., Waterbury, Conn. 


Supply 


(Names of manufacturers and 
additional contractors and whole- 
salers will be listed next month.) 
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One of... 


Northern Ohio’s Largest Industrial Distributors 
Stocks YOUNGSTOWN STEEL PIPE Exclusively 





Akron's 97-year-old Hardware & Supply 
Co. knows quality pipe—its customers de- 
mand only the best pipe—so every length 
in their stock room is marked—‘Youngs- 
town’. As this veteran distributor's thou- 
sands of customers in the Akron-Canton- 
Massillon area have found from experi- 
ence, it will pay you to know and deal 
with your nearest Youngstown distribu- 
tor. He's in business for only one reason— 
to supply what you want, when you want 
it, and in the quantity you require. 

















The Hardware & Supply Co. is typical of 
leading Youngstown distributors through- 
out the country who provide: 





et aoe 


: ‘ Next time you need steel pipe—for any 
. Immediate delivery from large, com- 


: : : use—specify Youngstown and secure 
plete stocks which permits reduction h . A ‘aster 
of your inventory these points of uniform goodness 


: uniform ductility uniform wall thick- 
. A single source of supply that will uniform lengths ness and size 


} ; ; . oa uniform threading uniform strength and 
simplify and expedite your purchas uniform weldability toughness 
ing, receiving, and bookkeeping, and, 


. 24-hour service—365 days a year 


uniform roundness and straightness 








Your Youngstown Distributor is waiting 
to serve you—why not call him today? 





Another load of quality Youngstown pipe is ready to leave the 


Hardware & Supply Ce. can fill any cus- 
shipping dock—an hour after the order is received. 


tomer’s order from their large, complete 
stock of Youngstown pipe 


YOUNGSTOWN PIPE THE YOUNGSTOWN SHEET AND TUBE COMPANY 
Manufacturers of Carbon, Alloy and Yoloy Steel 
General Offices - Youngstown 1, Ohio 
District Sales Offices in Principal Cities 
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CONTRACTORS » WHOLESALERS * MANUFACTURERS 


CONTRACTOR ASSNS... . National 


May 7-10—MCAA—Annual meeting 
of the Mechanical Contractors Assn. of 
America; Hotel Fontainebleau, Miami 
Beach, Fla. 


June 10-13 — NAPC — Seventy-fifth 
annual convention and exposition of 
the National Assn. of Plumbing Con- 
tractors; Memorial Auditorium, Dal- 
las, Tex. 


June 24-26—ASHAE—Semi-annual 
meeting of the American Society of 


Heating and Air Conditioning Engi- 
neers; Manoir Richelieu, Murray Bay, 
Quebec, Can. 


Nov. 10-16—ASSE—Annual meet- 
ing of the American Society of Sani- 
tary Engineering; Lauderdale Beach 
Hotel, Fort Lauderdale, Fla. 


Nov. 18-21—RACCA—Annual con- 
vention of the Refrigeration and Air 
Conditioning Contractors Assn:; Navy 
Pier, Chicago. 


CONTRACTOR ASSNS... . State 


Mar. 7-9—Oklahoma—Annual con- 
vention of the Associated Plumbing 
and Heating Contractors of Oklahoma; 
Hotel Lawtonian, Lawton. 


Mar. 11-12—Kentucky—Annual con- 
vention of the Kentucky State Assn. 
of Master Plumbers; Sheraton Seel- 
bach Hotel, Louisville. 


Mar. 11-12—Nebraska—Annual con- 
vention of the Nebraska Plumbing and 
Heating Contractors Assn:; Hotel 
Fontenelle, Omaha. 


Mar. 20-21 — Maine — Annual con- 
vention of the Maine State Assn. of 
Master Plumbers; Eastland Hotel, 
Portland. 


Mar. 22-23—Mississippi—Annual 
convention of the Mississippi Assn. of 
Plumbing Contractors; Edgewater Gulf 
Hotel, Edgewater Park. 


Mar. 29-30—Arizona—Annual con- 
vention of the Associated Plumbing 
Contractors of Arizona; San Marcos 
Hotel, Chandler. 


Apr. 4-6 — Missouri — Annual con- 
vention of the Missouri State Assn. of 
Master Plumbers; Colonial Hotel, 
Springfield. 
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Apr. 10-11—Massachusetts—Annual 
convention of the Massachusetts State 
Assn. of Master Plumbers; Sheraton 
Kimball Hotel, Springfield. 


Apr. 11-13—Arkansas—Annual con- 
vention of the Arkansas Plumbing and 
Heating Contractors Assn.; Marion 
Hotel, Little Rock. 


Apr. 11-13—Indiana—Annual con- 
vention of the Indiana Assn. of Plumb- 
ing Contractors; Leland Hotel, Rich- 
mond. 


Apr. 11-13— New Jersey — Annual 
convention of the New Jersey Assn. of 
Plumbing Contractors; Chalfonte- 
Haddon Hall, Atlantic City. 


Apr. 12-13—Virginia—Annual con- 
vention of the Virginia Associated 
Plumbing and Heating Contractors; 
Chamberlin Hotel, Old Point Comfort. 


Apr. 14-16—Florida—Annual con- 
vention of the Associated Plumbing 
and Heating Contractors of Florida; 
DeLido Hotel, Miami Beach. 


Apr. 22-23—South Dakota—Annual 
convention of the South Dakota Mas- 
ter Plumbers Assn.; Cataract Hotel, 
Sioux Falls. 

(Please turn to top of page 124) 


WHOLESALER ASSNS. 

Mar. 17-19—MAWA—Annual meet- 
ing of the Middle Atlantic Wholesalers 
Assn.; Chalfonte-Haddon Hall, Atlan- 
tic City, NJ. 


Apr. 11-13—SWA—Annual conven- 
tion of the Southern Wholesalers 
Assn.; Palm Beach Biltmore Hotel, 
Palm Beach, Fla. 


Apr. 24-26—CSA—Spring conven- 
tion of the Central Supply Assn.; Pal- 
mer House, Chicago. 


May 6-7—NHACWA-—Spring con- 
vention of the National Heating and 
Air Conditioning Wholesalers Assn.; 
Broadmoor Hotel, Colorado Springs, 
Colo. 


Sept. 22-25—AI—Annual convention 
of the American Institute of Whole- 
sale Plumbing & Heating Supply 
Assns.; Waldorf-Astoria Hotel, New 
York City. 


Nov. 16-18—ACRW—Annual meet- 
ing of the Air Conditioning and Re- 
frigeration Wholesalers; Sheraton Ho- 
tel, Chicago. 


MANUFACTURER ASSNS. 

Mar. 28-29—WCF—Annual meeting 
of the Water Conditioning Foundation; 
Edgewater Beach Hotel, Chicago. 


Apr. 8-10—GAMA—Annual meeting 
of the Gas Appliance Manufacturers 
Assn.; The Greenbrier, White Sulphur 
Springs, W. Va. 


Apr. 15-17—BRI—Annual meeting 
of the Building Research Institute; 
Drake Hotel, Chicago. 


Apr. 24—TSMA-—Spring meeting of 
the Toilet Seat Manufacturers Assn.; 
Palmer House, Chicago. 


Apr. 24-26—LIA—Annual conven- 
tion of the Lead Industries Assn.; 
Drake Hotel, Chicago. 


May 2—OHINE—Annual meeting of 
the Oil-Heat Institute of New Eng- 
land; Hotel Statler, Boston. 


May 3-7—WAC—Western Air Con- 
ditioning conference and exposition; 
Shrine Exposition Hall, Los Angeles. 


May 5-8—ARI—Annual meeting of 
the Air Conditioning and Refrigera- 
tion Institute; The Homestead, Hot 
Springs, Va. 


May 8-11—FCI—Spring meeting of 
the Fluid Controls Institute; Green- 
brier, White Sulphur Springs, W. Va. 


May 12-15—CBRA—Annual meet- 
ing of the Copper and Brass Research 
Assn.; Homestead, Hot Springs, Va. 

(Please turn to center of page 124) 
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In this addition to a school building, the plumbing contractor took advantage of the light weight and 
long lengths of copper tube to complete much of his roughing-in well ahead of other construction, 


Only 


ow have more control of time and _ installation 


costs when you use copper tube in plumbing. 


Other construction doesn’t tie you down. The long 
lengths and light weight of copper tube enable you to 
work ahead of other building construction — as in the 
job shown above — to complete much of the roughing- 
in when it’s most convenient for you. 


You can save man-hours — utilize time that otherwise 
might be wasted in waiting around — by prefabricating 
sections, at the shop or on the job site. Just the ease 
of using solder-joint fittings makes installation simpler 


gives you money-saving short cuts like this 


and faster. Contractors report that installation time has 
been reduced one-third to one-half. 


Anaconda Copper Tubes are available in all standard 
wall thicknesses — Types K, L, M, and the new lighter 
weight Type DWV Copper Drainage Tube. And 
Anaconda wrought and cast solder-joint fittings are 
available in a wide range of sizes and types. 


Write for descriptive literature on ALL-COPPER 
plumbing. Address: The American Brass Company, 
Waterbury 20, Conn. In Canada: Anaconda American 


Brass Ltd., New Toronto, Ontario. 


COPPER TUBE AND FITTINGS 
Available through Plumbing Wholesalers 
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Convention Dates 





State Contractors... 


(Continued from bottom of page 122) 
Apr. 24-27 — Pennsylvania—Annual 
convention and exposition of the 
Pennsylvania Assn. of Plumbing Con- 
tractors; Yorktowne Hotel, York. 


Apr. 25 — New Hampshire—Annual 
convention of the New Hampshire 
Assn. of Plumbing Contractors; New 
Hampshire Highway Hotel, Concord 

Apr. 25-27 — New Mexico — Annual 
convention of the Associated Plumb- 
ing, Heating and Piping Contractors of 
New Mexico; Alvarado Hotel, Al- 
buquerqut. 


Apr. 25-27 — Nerth Carolina — An- 
nual convention of the North Carolina 
Assn. of.Plumbing and Heating Con- 
tractors; Washington Duke Hotel, 
Durham. 

Apr. 25-27 Tennessee Annual 
convention of the Associated Plumb- 
ing, Heating and Mechanical Con- 
tractors of Tennessee; Andrew Jack- 
son Hotel, Knoxville. 


Apr. 25-27 — Washington — Annual 
convention of the Associated Plumb- 
ing and Heating Contractors of Wash- 
ington; Winthrop Hotel, Tacoma. 


Apr. 30-May 2—California—Annual 
convention of the Associated Plumb- 
ing Contractors of California; St. 
Francis Hotel, San Francisco. 


May 2-3—Texas—Annual convention 
of the Associated Plumbing and Heat- 
ing Contractors of Texas; Texas Hotel, 
Fort Worth. 


May 2-4—Georgia—Annual conven- 
tion of the Associated Plumbing Con- 
tractors of Georgia; King & Prince 
Hotel, St. Simons Island. 


May 2-4—Michigan—Annual 
vention of the 


con- 
Michigan Assn. of 


Manufacturer Assns... . 
(Continued from bottom of page 122 

May 12-15—LPGA — Annual con- 
vention and trade show of the Lique- 
fied Petroleum Gas Assn.; Conrad Hil- 
ton Hotel, Chicago. 


29 ) 


June 3-7—OHI—Annual convention 
of the Oil-Heat Institute of America, 
no exposition; Sheraton-Plaza, Boston. 


June 4-7—OHINE—Biennial Expo- 
sition of Oil Heat and Domestic Cool- 
ing of the Oil Heat Institute of New 
England; Hotel Statler, Boston. 


June 5-7— NWAHACA — Summer 
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Plumbing Contractors; Hotel Statler, 
Detroit. 


May 2-4—New York—Annual con- 
vention of the New York State Assn 
of Plumbing Contractors; Hotel St. 
George, Brooklyn. 


May 2-4—North Dakota—Annual 
convention of the North Dakota Assn. 
of Master Plumbers; Dacotah Hotel, 
Grand Forks. 


May 3-4— West Virginia — Annual 
convention of the West Virginia Mas- 
ter Plumbers Assn.; West Virginia Ho- 
tel, Bluefield. 


May 10-11 — Connecticut — Annual 
convention and exposition of the Con- 
necticut Assn. of Plumbing and Heat- 
ing Contractors; Hotel Statler, Hart- 
ford. 


May 10-11—Louisiana—Annual con- 
vention of the Associated Plumbing 
Contractors of Louisiana; Monteleone 
Hotel, New Orleans. 


May 16-18—Alabama—Annual con- 
vention of the Alabama State Assn. of 
Master Plumbers and Heating Con- 
tractors; Admiral Semmes Hotel, Mo- 
bile. 


May 16-18—Colorado—Annual con- 
vention of the Colorado Assn. of 
Plumbing Contractors; Shirley Savoy 
Hotel, Denver. 


May 24-25—Idaho—Annual conven- 
tion of the Associated Plumbing Con- 
tractors of Idahc; Shore Lodge, Mc- 
Call. 


May 24-25—Utah—Spring conven- 
tion of the Utah Plumbing and Heat- 
ing Contractors Assn.; Hotel Utah, Salt 
Lake City. 


June 13-16 — New Jersey — Annual 
convention of the New Jersey State 
League of Master Plumbers; Traymore 
Hotel, Atlantic City. 


convention of the National Warm Air 
Heating and Air Conditioning Assn.; 
Fairmont Hotel, San Francisco. 


Aug. 15-17—WCRC—Annual meet- 
ing of the Water Conditioning Re- 
search Council, in conjunction with 
the trade show of the National Assn. 
of Soft Water Service Operators; Sher- 
aton-Palace, San Francisco. 


Oct. 7-9—AGA—Annual convention 
of the American Gas Assn.; Kiel Audi- 
torium, St. Louis. 


Oct. 15-18—CIPH—Annual conven- 
tion of the Canadian Institute of 


Plumbing & Heating; Seigniory Club, 
Montebello, Que., Canada. 


Oct. 24—PHIB—Annual meeting of 
the Plumbing and Heating Industries 
Bureau; Palmer House, Chicago. 


Nov. 11-15—NEMA—Annual meet- 
ing of the National Electrical Manu- 
facturers Assn.; Traymore Hotel, At- 
lantic City, N.J. 


Nov. 18-21—ARI—10th Exposition of 
the Air Conditioning and Refrigera- 
tion Industry sponsored by the Air 
Conditioning and Refrigeration Insti- 
tute; International Amphitheatre, Chi- 
cago. 


Nov. 18-22 — NWAHACA — Annual 
convention of the National Warm Air 
Heating and Air Conditioning Assn.; 
Morrison Hotel, Chicago. END 


Miscellany .. . 
A-C: A Smart Idea 


Sometimes when our kids seem 
to be getting too smart for us, we 
just turn off the air conditioning. 
That brings them down to our in- 
tellectual level. 

Our theory has been borne out 
by a report from the Belaire ele- 
mentary school in San Angelo, Tex. 

Teachers at Belaire, which is 
completely air conditioned, say cool 
classrooms have had an “amazing 
result” on improving discipline and 
the quality of schoolwork. With 
A-C, attendance is better and chil- 
dren are more attentive and 
healthier. , 

When the kids misbehave, all 
teacher has to say is, “Be nice, now, 
or I'll turn up the thermostat.” 


A-C Flys High 

The Air Force is testing a new 
supersonic bomber that might just 
as well be called the Air Con- 
ditioned Flyer as the B-58 Huck- 
ster. 

The Convair has the most exten- 
sive air conditioning and pres- 
surization system ever installed in 
a plane. 

The system, utilizing Trane heat 
exchangers for _ supplementary 
cooling capacity, provides cooling 
for the crew, the wheel wells and 
electronic devices. In addition, the 
system controls heating, pres- 
surizes the cabin, dehumidifies the 
cabin air and provides defogging 
and rain removal from the wind- 
shield. END 
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it’s new...it’s neat...it’s here! 
ROCHESTER’S gy FILL eee 


“‘filtone 


The Filtone is designed to operate with a minimum of back 
pressure, has no “dead spots” and has far greater strength 
for supporting the vent pipe. The Filtone offers you both 
installation and fuel servicing advantages: 


FLANGE - TYPE CONNECTOR — Made in two parts which are 
bolted together to eliminate need for unions, compression- 
type couplings, or the need to build the vent up from the tank. 
Has tensile strength one-third greater than malleable iron. 


MINIMUM BACK PRESSURE — The RMC Filtone operates with 
a minimum of back pressure: (1) while tank is being filled 
and vent is exhausting air only, and (2) when liquid may 
actually be up to the vent, in case of overfills. 


DEPENDABLE, AUDIBLE SIGNAL — Makes a solid, pleasant 
whistle sound the moment fuel begins to pour into tank. Has 


no “dead spots” at any rate of fill from 15 gpm to 60 gpm. 
When the sound stops, the delivery man knows the tank is full. 
RMC offers the best combination buy... 


Rochester’s Universal Gauge 
with the new Filtone signal 


Sold and packaged together, the Rochester GAUGE-SIGNAL SET 
gives you a dependable, pressure-tight, easily read Oil Tank 
Gauge and a dependable Fill Signal with minimum obstruction 
in the vent pipe. With two distinct units, specifically designed 
for their job, the time and expense of plugging an extra, tank 
opening is not necessary as is required by a combined vent 
signal and gauge. 

Call your jobber, or write the factory, but whatever you do 
start using this “perfect package” now. It will save you time, 
trouble and money ! . oe by 

nderwriters’ 








Laboratories 


ROCHESTER MANUFACTURING CO.+ 19 ROCKWOOD STREET + ROCHESTER 10, N.Y. 


LIQUID LEVEL, TEMPERATURE and PRESSURE INSTRUMENTS 


WILLIAM J. DEBLER RALPH M. NELSON HALL AGENCIES FRANK HACKETT 

31 Gordon Rd. 412 Marshall Bidg., 4 Manor Read, E 759 N. Milwaukee St 

Needham, Mass Cleveland 13, Ohio Toronto, Ont., Canada Milwaukee 2, Wisconsin 

Vv. E. DUNNING SAMUEL SKNER CHARLES J. DAVIS CHARLES P. McKENNA, JR. 
RMC REPRESENTATIVES 2949 Horriet Avenue, S. 274 Madison Avenue 215 Cushman St P.O. Box 155 

Minneapolis, Minnesota New York 16, New York Plainwell, Michigan Richmond 1, Virginia 

JOSEPH BERNARD ROCHESTER MFG. CO., INC, FRANK L. CASSIDY 

511 Harper Avenue 12143 S. Halsted St., 6916 - 56th Ave. S 

Drexel Hill, Penna Chicago 28, Illinois Seattle, Washington 
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Architects: 
Kilham, Hopkins, Greeley 
& Brodie 


° 
Heating Engineers: 
R. D. Kimball Company 


Heating Contractor: 
P. J. Riley and Company 


Which twins are the older? 


Needham, Massachusetts, looked ahead 25 
years ago — and looks ahead today. It is one 
of the fastest-growing communities in the 
State. And — like so many other towns — it 
has had to face the future now. 


25 years ago, its new high school building 
appeared adequate for many years to come. 
And, looking ahead at that time, to long-term 
economy of fuel and low maintenance costs, 
the town invested a few extra dollars in the 
best boilers available—two 20-section 60 
Smith Cast Iron Boilers for coal-burning. 


In 1954, the town decided to double the ca- 
pacity of the original building. Specifications 
called for two new 60 Smith oil-burning boilers 
and conversion of the older boilers to oil. 


To determine the condition of the old boilers, 
the engineers decided that a careful examina- 
tion should be made, and as the bridge wall 
sections were not to be used after conversion, 
they were broken and examined. Present at 
this inspection were representatives of the 
architect, heating engineers, heating contract- 
or, insurance company and The H. B. Smith Co. 


The sections showed even thickness of fine 
gray iron with no appearance of deterioration. 
Since these sections were located in the hottest 
part of the boiler, subject to the greatest wear, 
it was the unanimous opinion of those present 
that the town would be wise to use the old 
boilers along with the new ones. 


The installation has now been through its 
first winter, and never at any time have more 
than three boilers been on the line, despite the 
fact that the heating load calls for the fourth 
boiler when necessary. 


If Needham, back in ’29, had “saved money” 
with a “20-year boiler,” the town today would 
be out many thousands of dollars — in added 
maintenance, extra fuel and the new capital 
investment needed. 


Now, because the town looked ahead in 
1929, it can look ahead in 1955 to many, many 
more years of efficient heating service from its 
dependable two sets of twins. And the money 
saved can be spent where it’s vitally needed 
today — educating children, not feeding, main- 
taining and replacing boilers. 


—S mith _ CAST IRON BOILERS 


THE H. B. SMITH CO., INC., WESTFIELD, MASSACHUSETTS e¢ Established 1853 
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DOLE 


FLOW CONTROL 


VALVES 


Here are two good reasons why you should 
include Dole Flow Control Valves on 
every job you install. 
1. They conserve water, helping to alle- 
viate the great national water shortage. 
2. They assure plenty of water but pre- 
vent waste, bringing lower water bills. 
Simple in principle, inexpensive, Dole 


6) 


Flow Control Valves will mean better sat- 
isfied customers—a plus profit for you. 
Ideal for use on shower heads, faucets, 
flush tanks, tankless water heaters, sprin- 
klers and hundreds of other applications. 
They provide a constant rate of flow despite 
variations in normal line pressure. For 
latest literature, see your jobber or write: 


THE DOLE VALVE COMPANY, Plumbing and Heating Division, 
1933 Carroll Avenue, Chicago 12, Illinois. 


Dole Flow Dole Flow Dole Flow 
Control Valve Control Valve Control Valve 
for urinal for shower for many 


flush tank. head. applications. 


(TRADE MARK) 


AS PRESSURE 
INCREASES 


DOLE FLOW 
CONTROL NARROWS 


RATE OF FLOW 
REMAINS THE SAME 











DOLE NO. 100 WATER MIXER. 
A new water mixer utilizing the 
Dole Power Element. Noncor- 
rosive, trouble free. Designed 
for installation at the water 
heater or storage tank. 


DOLE 20 SR. VENT. A high- 
quality hot water air vent pro- 
viding an automatic air elimi- 
nator, manual shutoff and 
manual air vent. Selector dial 
permits various settings. One 


of a complete line. 


7 


DOLE RELIEF VALVE. New in 
design, economical in first cost 
and providing complete protec- 
tion for the hot water tanks 
you install. 





New Products 





(Continued from page 80) 

Draft Regulators 

A line of residential and com- 
mercial draft regulators has been 
announced by Wm. Steinen Mfg. 
The commercial regulators measure 
from 12 to 32 in. and feature a uni- 
versal mounting collar for screw or 
strap-type mounting. In these 
regulators, the gate balance is 
locked in to facilitate vane reaction 
to draft change. A compound draft 
setter and double gate stops are 


Polyethelene Plastic Tubing 

A line of polyethelene plastic 
tubing designed for use in residen- 
tial evaporative coolers, radiant 


heating systems and cold water 
lines has been introduced by 
Franklin Plastics. The tubing is 
available in translucent and black 
types and in 1% to 1-in. sizes. 

Manufacturer: Franklin Plastics, 
Inc., Franklin, Pa. 


Oil Burner Tank Alarm 
A tank alarm for use with do- 
mestic oil burners has been de- 


veloped by Rochester Mfg. The unit 





is available as a separate item o1 
in a package with the firm’s domes- 
tic oil burner tank gauge. It is 
constructed of drawn steel; the 
section carrying the vent pipe is 
heavy steel stamping. A whistle 
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other features of these controls. The 
residential units are available in 
four combination sizes for use with 
six flue pipe sizes from 5 through 
10 in. Calibration from .02 to .08 in. 
is provided for horizontal, vertical 
and diagonal installations without 
changing parts. Double gate stops 
are featured in the residential con- 
trols as is a built-in leveling device 
during installation. 

Manufacturer: Wm. Steinen Mfg. 
Co., 45 Bruen St., Newark 5, N. J. 


occurs while the tank is filling, with 
pumping rates from 15 to 60 gpm 
possible. When the sound stops, the 
tank is filled. 

Manufacturer: Rochester Mfg. 
Co., Inc., 19 Rockwood St., Roches- 
ter, N. Y. 


Automatic Water Softener 
An automatic water softener for 
residential applications has been 
introduced by George Getz. A by- 
pass valve permits continual use of 
water, even during regeneration. 
Other features include an instru- 


a 











ment panel that is available in a 
variety of colors, stainless steel 
trim and automatic controls. 
Manufacturer: George Getz 
Corp., 2316 23rd, Rockford, III. 


Packaged A-C Lines 

Five lines of packaged air con- 
ditioners for residential, commer- 
cial or industrial applications have 
been announced by Drayer-Han- 
son. The units are engineered for 
flexibility of installation and fea- 
ture oversized blowers, cleanable 
air filters and water-cooled con- 
densers with finned tube coil con- 
struction. One line, consisting of 
six models, is designed for com- 
mercial applications. It is available 
in 74%, 10 and 15-ton capacities, 


with hot water or steam heating 
coils offered as optional equipment 
to permit year-round operation. A 
second commercial and residential 
line is available in 2, 3 and 5-ton 
sizes. This line is offered in either 
air or water-cooled styles and fea- 
tures pushbutton controls. A third 
line of ceiling-suspended models 
features 2, 3, 5 and 712-ton capaci- 
ties and is designed for visible or 
remote installations. Two other 
lines for industrial and large com- 
mercial applications also are avail- 
able. Models in these lines range 
in capacity from 714 to 60 hp. 

Manufacturer: Drayer-Hanson, 
Inc., Subsidiary of National-U.S. 
Radiator Corp., 3301 Medford St., 
Los Angeles 63. 


Soldering Irons 


Two internally fired soldering 


irons in which air and gas flow can 


<= at 


be regulated by the operator so 
that the desired heat is obtained 
have been announced by Insto-Gas 
The units are engineered to melt 
solder within 90 sec after lighting. 
The tip of the copper reaches 1000F 
in 3% min. Both 2 and 5-lb models 
are available. 

Manufacturer: Insto-Gas Corp., 
998 E. Woodbridge Ave., Detroit. 


Regulating Valve 

A pressure reducing and regu- 
lating valve for steam service with 
built-in pilot and main _ valve 
strainers has been announced by 


A. W. Cash Co. The unit is a sin- 
gle-seat, internal pilot-operated, 
piston-actuated valve. The strain- 
ers can be removed for cleaning. 

Manufacturer: A. W. Cash Co., 
P. O. Box 551, Decatur, Ill. 


(Please turn to top of page 132) 
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Do It Yourself wi: 


JOHN DEERE Tractor Power 





, PROFITS and completion dates 


slipping away from you because you 
must wait for outside help and 
equipment? 

For a surprisingly low outlay you 


can own your own power equipment, 
Fast-working power-driven trenchers Choose crawler or wheel-type rig 


dig as deep as 7 feet and as wide with loader in front, backhoe in rear 
ing and get your total job done on 
as 20 inches 


time, using your own help 

John Deere mobile power rigs 
crawler and wheel-type—are simple, 
easy to understand. They are sure 


do your own trenching and backfill 





footed and stable, inexpensive to buy 
and maintain. Both tractors have a 
world of power for their size (ap 
proximately 30 engine h.p.). Best 
of all, they are light enough to work 
over septic tanks and new founda 
tions—where larger, heavier tractors 
would be apt to cause cave-ins. Be- 
cause they are so compact in size, 
these units will work inside build 
Crawler-dozer combination shown Or you can equip your tractor with ings and down in excavations 
here and in large scene at top is dozer in front and backhoe in rear as mighty important features to you 
ready to work for you in any kind this plumbing contractor has done 

of weather 





For More Facts See Your Nearest John Deere Industrial Dealer Send for FREE LITERATURE 


JOHN DEERE «+ Industrial Division 
Moline, Ill., Dept. D578 


Please send me your latest literature on 


Backed by nearly pesca wedi sane 
JOHN DEERE 40 years of tractor 


Industrial manufacture for Name 


IE PRR dependable service 
and quality. 
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New 
Tiletone 


RED LINE 


laa 


Cabinet 
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if you can get a better 
shower cabinet for less 
money - order a million! 


You know what you pay for “‘basement or summer cottage-type’’ shower 
cabinets. And you know what you get. 


You won’t pay more for the new TILETONE Red Line, but you get more. 


For example: 


® Walls are zinc treated bonderized steel finished © New Red Line design. 
with two coats white baked enamel, interchange- ® Soap dish, ring-glide plastic curtain included. 

able panels for left or right hand installation. : 
® Shower fixtures are chrome plated for life-long 


Floors—choice of STEEL, bonderized enameled beauty 


steel receptor with enduring galvanized steel rim. 
2” iron pipe, drain installed at factory, or TICON, 
Cast Ticon Stone Receptor (crushed limestone 
chips and gray cement cast in galvanized steel ALLSHIPMENTS GUARANTEED TO ARRIVE 
rim). 2” iron pipe drain cast as integral part IN PERFECT CONDITION OR WE MAKE 
of receptor. GOOD. 


® Lighter weight—hollow casting and cross beam 
bracing—means lower freight—easier handling. 


PROFIT TODAY WITH TILETONE—A COMPLETE LINE IN ALL PRICE RANGES 
WRITE TODAY FOR SPECS AND PRICE LISTS 


ILETONE COMPANY, Inc. 


2325 N. WAYNE AVENUE ° CHICAGO 14, ILLINOIS 























M Y— Low priced. Choice No. 45—Square. Middle price No. 55—Square or Corner. Top SHOWER FLOORS- Ticon 

eptors, Enameled Steel, Choice of Enameled Steel, Por- of the line. Terrazzo Receptor Stone or Terrazzo for built-on 

Enameled Steel, Ticon celain Enameled Steel, Ticon 36” Square or 36” Corner. Glass the-job showers. Floor and gal 

Terrazzo. 30” x 30” and Stone or Terrazzo. 30” x 30” or and Aluminum doors optional vanized-bonderized rim pre 

p”. Glass and Aluminum 32” x 32”. Glass and Aluminum equrpment cast all in one piece. Drain pipe 

tional equipment doors optional equipment cast integrally. Chrome plated 
strainer plate 
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New Products 





(Continued from page 128) 

Werm Air Furnace Line 

A line of oil and gas-fired warm 
air furnaces to which summer air 
conditioners can be attached for 
year-round applications has been 
announced by Perfection Indus- 
The units are available in 
basement,: hi-boy, horizontal and 
counterflow styles with outputs 
ranging from 55,000 to 150,000 Btu. 
All models feature a heat-sensitive 
metal coil that actuates the blower 
vane, expanding when warmed and 
contracting when cooled. Thus the 
vane is opened and closed gradu- 


tries. 


ally according to temperature re- 
quirements. 

Manufacturer: Perfection Indus- 
tries Div., Hupp Corp., 1135 Ivan- 
hoe Rd., Cleveland 10. 


Blower-Evaporator Unit 

A blower-evaporator unit for re- 
mote, air-cooled air conditioning 
installations has been announced 
by Utility Appliance. The unit is 
available in 2 and 3-ton sizes and 
is designed commercial and 
residential applications. The blow- 
er drive assembly may be con- 


for 


nected to the existing duct system 
or be rotated so that cooled air is 
discharged from the end or bottom 


of the unit. Other features include 


a compressor, an oversized conden- 
ser and blower and lifetime lubri- 
cation. All tubing is factory pre- 
charged. 

Manufacturer: Utility Appliance 
Corp., 4851 S. Alameda St., 
Angeles 58. 


Water Tank 

A vertical tank for use in water 
systems that require an air cushion 
to maintain constant pressure has 
been developed by A. O. Smith. 


Los 


The tank has a capacity of 42 gal. 
and features a glass lining to in- 
sure corrosion resistance. The unit 


Strataflo Foot Valves Feature Rubber Poppets 


been announced by Strataflo Prod- 
ucts. The foot valves are designed 
to maintain the desired capacity of 


A series of toot valves with a 
leak-resistant rubber poppet has 


a water system by holding the 
water in the suction line at a level 
with that of the suction port of the 
pump. The valves feature a flexible 
brass coil that serves as a strainer. 
The rubber poppet has a flexible 
lip to prevent leakage even if the 
seat is scored. The units are avail- 
able in sizes ranging from % to 
3 in. for cold water service. 

Manufacturer: Strataflo Products, 
Inc., Fort Wayne, Ind. 


has a working pressure of 150 psi. 
Other features include a solid dome 
top and side openings located at 
three heights to facilitate installa- 
tion. The tank measures 35 in. 
high and 20 in. in diameter. It 
weighs 146 lbs. 
Manufacturer: 
Corp., 
Ill. 


A. O. Smith 
Permaglas Div., Kankakee, 


Vitreous China Lavatory 

Eljer announced that its 
wall-hung, vitreous china lavatory 
is now available in two new sizes. 


Both 18 by 15 in. and 19 by 17 in. 


has 


offered; both feature 
rounded edges and a wide shelf. 
Other features include a concealed 
front integral overflow with an 
antisplash rim, built-in soap de- 
pressions and integral china brack- 
ets to lend extra wall support. The 
units are available in seven colors 
or white. 

Manufacturer: Eljer Div., The 
Murray Corp. of America, 3 Gate- 
way Center, Pittsburgh 22 


now are 


Atomizing Humidifier 

An automatic atomizing humidi- 
fier fer use with forced warm air 
furnaces has been announced by 
Arklon Mfg. The humidifier is in- 


the furnace 
operates in 


stalled in plenum or 
duct. It conjunction 
with the blower and extends less 
than 2 in. into the air stream. The 
unit is constructed of copper to 
resist corrosion, rust, pitting and 
leakage. 

Manufacturer: Arklon Mfg. Co., 
P. O. Box 3501, Cleveland 18. 

(Please turn to top of page 136) 
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Smet 
Ue : 
@ 


NO WASTE 
CRISP, MODERN yet LEG SUPPORTED NO LENGTHS 


MECHANICAL DENT-PROOF 
DESIGN BONDS CAST IRON 
MORE RADIANT SUSTAINED NO EASY 


HEAT OUTPUT HEAT EXPANSION ASSEMBLY 
NOISES 


CLEANE® 
OPERATION 


When you're selling baseboard heating, Wei]-McLain Snug Radiant 
Cast Iron Panels really give you something to talk about. These are 
Extra Value baseboards, with quality features which make satisfied 
customers. 

Consider the exclusive advantages of cast iron construction. Your 
customer gets more radiant heat...sustained heat that only a cast 
iron unit with large waterways can provide. Plus uniform tempera- 
ture from floor to ceiling and gentle, convected air movement which 
doesn’t pick up dirt to streak the walls. 

In design, Weil-McLain Baseboards conform with modern styling 
...crisp and clean-lined—easy to clean. Matched metal extensions 
permit complete coverage of the wall—two heights meet al! heat 
ing requirements. 

Ideal for modernizing, too, because Weil-McLain Cast Iron Base 
boards can be installed one room at a time, without disturbing 
system balance. 

Get all the facts—send today for literature. 


WEIL: McLAIN 


WEIL- McLAIN 


BOILERS - RADIATORS 
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more 


FOR THIS 
DRAINAGE INSTALLATION! 























2K Joseph F. Fehrenbach, licensed master plumber of Bridge- 
port, Michigan, installed the plumbing in the home shown under 
construction in the photos above and to the right. He chose 
Streamline tube and fittings for drainage because it gave him 
an attractive, trouble-free installation for only $14.23 more than 
competitive materials. He was able to do the job quicker, too. 


USING 


COPPER TUBE AND 


SOLDER-TYPE FITTINGS 


When you add up all the practical advan- 
tages of using Streamline copper tube and 
solder-type fittings for a drainage plumbing 
job, they far outweigh the slight additional 
cost (in this case $14.23*). Copper is easy to 
handle, and you can get more jobs done 
faster. The compact 3” stack goes into a 
standard 2” x 4” partition without the need 
for furring. Joints are quicker and easier to 
make and no caulking is necessary. Remem- 
ber, too, that when the job is done you'll have 
a leakproof system without the worry of call 
backs and “customer complaints”. Streamline 
tube and fittings make an installation that 
won't clog or corrode and will always be 
free-flowing. The best costs so little more; so 
figure on Streamline tube and fittings for your 
next drainage job. 


IF YOU’D LIKE HELPFUL INFORMATION ON COPPER 
FOR DRAINAGE, WRITE TODAY FOR KIT NO. 15. 


PORT HURON 4, MICHIGAN 211 
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When you sell Church 


YOU SELL MORE SEATS! 


Best known 
hy 3 fo I! 


You're on solid ground when 
you sell your customers handsome, rugged 
Church Seats! A recent survey shows that 
the Church name is recognized by three 
times as many people as all other brands 


combined. 


Church quality is famous, too. 

Take the popular Church No. 500. It's 

molded solid of tough lignocellulose and 

No. 500 Church Seat. In white, phenolic resins, with an exceptionally dura- 
black and all colors of leading 

fixture manufacturers. ble baked-on finish that won't chip or peel. 

Concealed hinges, extended back and hy- 

gienic saddle-shaped rim give it that mod- 


ern “‘streamlined’’ look which makes such a 


big hit with your customers. 


So the next time you sell a seat, make it Church! 


C. F. Church, Division of American-Standard, Holyoke, Mass. 


4 


‘the best seat in the house... 


C.F Church © 


Division of AAmERIcAN- Standard 
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New Products 





(Continued from page 132) 

Couplings and Unions 

A line of nylon-insulated dielec- 
tric couplings and unions has been 
introduced by May Co. The cou- 
plings are designed for iron pipe 
connections. They are available in 
both straight and reducing types 
38 to 2 in. The 
unions are designed for both flare 
and solder pipe connections on do- 
mestic heater installations. 
The nylon bushings are engineered 


and in sizes from 


water 


to withstand pressures to 1,000 lbs 
and continuous 
230F. 

Manufacturer: 
burg, Ill. 


temperatures to 


May Co., Gales- 


Gas Inshot Burner 

An adjustable gas inshot burner 
for converting residential furnaces 
and boilers to automatic gas firing 


has been announced by Killam Gas 
Burner. The unit has a capacity 
range of 100,000 to 200,000 Btu/hr 


and fits a variety of flat or curve 
faced installations with a universal 
mounting flange. Screw adjust- 
ments permit the gun barrel to be 
extended to the desired length. An 
adjustable shutter controls primary 
air intake and adjustable side 
panels permit adjustment of sec- 
ondary intake. The pilot may be 
removed by loosening one thumb- 
locking screw. Shipping weight of 
the burner is 45 lbs. 

Manufacturer: Killam Gas Bur- 
ner Co., 1240 South Bannock St., 
Denver 23, Colo. 


Forced Convection Heater 

A gas-fired, forced 
heater for overhead installations 
in commercial and _ institutional 
buildings has been announced by 
Norman Products. Input capacities 


convection 


Kelvinator Unveils Nine-Model Refrigerator Line 





Kelvinator has announced that 
its 1957 refrigerator line consists 
of nine models ranging in capaci- 
ties from 8.2 to 16 cu ft. All models 
feature tilt-out door crispers, in- 
creased, food storage area and twin 
chests for storing dairy products. 
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A two-color interior is highlighted 
by aluminum and dark 
trim. The refrigerators are avail- 
able in eight colors plus white. 

Manufacturer: Kelvinator Div., 
American Motors Corp., 14250 Ply- 
mouth Rd., Detroit 32. 


shelves 


of the unit range to 115,000 Btu/hr. 
It features a combustion 
system with automatic electric ig- 
nition. Combustion air is drawn 
from outside the building through 
a separate inlet pipe and exhaust 
gases are vented to the outside 
through a parallel separate pipe. 
Pressures within the 
chamber maintained by a 
blower. 

Manufacturer: Norman Products 
Co., 1150 Chesapeake Ave., Colum- 
bus, O. 


sealed 


combustion 


are 


Solder Flux 

A self-cleaning solder flux that 
can be used on copper, brass, lead, 
tin, zinc and cast or wrought iron 


has been announced by Crest Mfg. 
A small amount of the flux is ap- 
plied to the metal. Cleaning be- 
gins; when the solder is later ap- 
plied, the flux stops working. The 
remainder of the soldering opera- 
tion is carried out as usual. 
Manufacturer: Crest Mfg. 
Inc., Long Island City, N.Y. 


e., 


Drill and Saw Bit 

A drill and saw bit designed to 
drill its own %4-in. starter hole and 
then cut or plastic, 


saw, ream 


metal, iron, etc., has been an- 
nounced by Winchester’s Grill-Aid. 
The unit may be used with a 4 or 
electric drill or drill 
It is engineered to cut 
squares and circles. It is construct- 
ed of abrasion-resistant high speed 


l4-in. slow 


press. 


steel. 
Manufacturer: Winchester’s 
Grill-Aid Co., Carthage, Mo. 
(Please turn to top of page 140) 
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Readily Available Westinghouse Fans 
Meet your Fume and Dust Removal Requirements 


Whatever your air handling problem . . . smoke, fumes, vapor, dust, wood 
shavings, granular material or ventilating . . . these Westinghouse fans are 
designed to handle or remove them . . . efficiently and economically. 
INDUSTRIAL FANS (Steel Casing) . . . high efficiency for general Air Han- 
dling; fume and dust removal; 11 sizes, each with 3 types of wheel for spe- 
cific applications. Wheel diameters 19” to 64”; inlet diameters 11” to 37”. 
INDUSTRIAL FANS (Cast Iron Casing) ... ruggedly built, corrosion resist- 
ing. For low volume fume or dust removal, materials conveying, industrial 
drying and cooling. In 10 sizes, each with 3 types of wheel for specific appli- 
cations. Wheel diameters 8” to 34”; inlet diameters 442” to 18”. 
VENTILATING SETS (Direct-Connected) . . . compact, efficient, ready-to- 
run. Especially suited for small ventilating installations. Cleanable radial 
blade wheel minimizes problem of handling airborne dirt and grease. Six 
sizes. Wheel diameters 6” to 15”; inlet diameters 6” to 14”. 
VENTILATING SETS (V-belt driven) . . . self-contained. Install indoors or 
outdoors in a wide variety of heating, ventilating or air conditioning applica- 
tions. Twelve sizes. Wheel diameters 9” to 30”; inlet diameters 10” to 32%”. 


These leading industrial distributors stock 
Westinghouse Ventilating Sets and Industrial Fans 


FORSLUND PUMP AND SOMERS, FITLER & TODD CO. 
MACHINERY CORP. Pittsburgh 30, Pennsylvania 
Kansas City, Missouri Phone: Court 1-4860 
Wichita, Kansas Youngstown 9, Ohio 
Phone: Sweetbriar 9-1556 
MILLS & LUPTON SUPPLY CO. 
Chattanooga 2, Tennessce HAHNEL BROS. CO. 
Phone: 6-6171 Lewiston, Maine 
Phone: Lewiston 4-6477 
INDUSTRIAL SUPPLY DIV. OF 


FOREST PRODUCTS CO. MOORE-HANDLEY _ 
Kalispell, Montana HARDWARE CO., INC. 


Phone: 5900 Birmingham, Alabama 
Phone: Alpine 2-412] 


STRONG, CARLISLE& HAMMOND CO. ~—_N®’Shville, Tennessee 


Phone: Amherst 9-563] 
Cleveland 13, Ohio 
Phone: Tower 1-8800 Mobile, Alabama 
Phone: Hemlock 3-7411 


GIERKE-ROBINSON CO. 
Davenport, lowa 
Phone: Davenport 2-1781 


CAREY MACHINERY & SUPPLY CO. 


Baltimore 13, Maryland 
Phone: Broadway 6-1600 


McCOMBS SUPPLY CO. MILL & INDUSTRIAL SUPPLY 


Denver 2, Colorado Louisville, Kentucky 


Phone: CH 4-6623 Phone: Clay 3643 
If there isn’t one near you, call your Sturtevant Sales Engineer, or 


write Westinghouse Electric Corporation, Sturtevant Division, Hyde 
Park, Boston 36, Mass. 


WESTINGHOUSE 
AIR HANDLING 


you CAN BE SURE...1F iTS \ \ estinghouse 
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VENT SETS: Direct-connected, 6 sizes 


INDUSTRIAL FANS: Cast iron casing, 10 sizes 


INDUSTRIAL FANS: High-efficiency steel casing, 11 sizes 
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Rilzalb65r 


Now Has A Revolutionary New 


ee » True-Centering Workholder 


AR sag 


That 
Guarantees 
Always True 
Straight Threads 


seven On over or under size pipe 


Because All 3 Workholder 
Jaws Close At One Time! 


Here’s How lt Works... 





1. Turn cam plate 
which pre-sets work- 
Pr are = holder to desired pipe 
size, closes all 3 work- 
holder jaws simulta- 
neously by 1 mechani- 
cal action, for exact 


. centering of die stock 
«+ easy to change — ask your Supply House. is over or under size. 


RIGID 65R is jam-proof—kicks out automati- 
cally when standard thread is cut. Threads 1” to 
2” pipe or conduit with 1 set of dies that stay in 
threader. Change from size to size in only 8 sec- 











onds. Instant workholder setting. With new TC 
workholder, 65R is far the most for your money— 
ask your Supply House today! 


The Ridge Tool Company, Elyria, Ohio, U.S.A. 
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2. When threader is 
on pipe, all 3 work- 
holder jaws tighten in 
1 action by bump of 
forged cam lever with 
palm of hand. Jaws 
grip and hold tight. 
Threads are always 
straight and true. 
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talk to the 
man from 
Webster 


INDUSTRIAL DIVISION 


WEBSTER 
SERVICESAVER FUEL-UNITS 


completely interchangeable — 
replaces any fuel-unit on the market 


mounts in any position — 
for easier changeover 


360° port arrangement — 
optional ports for convenience 


itl 
convertible — one and two pipe _ 


changeover without extra parts 
9 P Street 


low-friction seal — and lifetime City 


franklin adv. A102 lubricated outboard seal bearings 
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Have THE MAN FROM 
WEBSTER contact us. 


Send Specification Sheet 
A9AI on ServiceSaver 
Pumps 


Company 





New Products 





(Continued from page 136) 
Food Waste Disposer 
A food waste disposer whose con- 
struction is designed to expedite 
installation procedures 


¢ % 
ry 


| 
National Rubber 
Machinery. The disposer is a con- 


has been 


announced by 


tinuous feed type unit and is engi- 
neered for use in new home con- 
struction or in remodeling. 

Manufacturer: National Rubber 
Machinery Co., Plumbing Equip- 
ment Div., 47 W. Exchange St., 
Akron, O. 


Drinking Fountain 
Haws Drinking Faucet has intro- 
duced a vitreous china drinking 


fountain that is attached to the 
wall with a wall bracket. The unit 
is the cantonment type and features 


an angle stream, antisquirt foun- 
tainhead that is raised and shielded 
to prevent direct mouth ccntact. 
Water pressure is automatically 
controlled by a self-closing valve. 
The drinking fountain is available 
in white. 

Manufacturer: Haws Drinking 
Faucet Co., Fourth and Page Sts., 
Berkeley 10, Calif. 


Major Appliance Line 

A line of room air conditioners, 
upright and chest food freezers, 
refrigerators and_ refrigerator- 
freezer combinations has been an- 
nounced by Amana. The air condi- 
tioners feature a fabric front that 


may be replaced with fabrics of any 
color to match the decorating 
scheme of the room. The units are 
available in %4, 1% and 2-hp sizes. 
Upright freezer models offered in 
12 to 25 cu ft sizes. Chest freezers 
are available in capacities from 9.3 
to 22.1 cu ft. The 
freezer combinations feature a 12- 
in. deep door and eight levels of 
refrigeration. 

Manufacturer: Amana Refrigera- 
tion, Inc., Amana, Ia. 


refrigerator- 


Sloping Panel Featured on American-Std. Lavatory 


A flat-rim countertop lavatory 
with a sloping panel to facilitate 
mounting of fittings has been an- 
nounced by American-Standard. 
The unit features a front overflow 
and two cast-in soap dishes. Other 
features include a beaded rim and 
a standard drain assembly. The 
unit measures 24 by 20 in. The 
bowl measures 1712 by 11% by 6% 
in. 

Manufacturer: American Radia- 
tor & Standard Sanitary Corp., 
Plumbing and Heating Div., 40 W. 
40th St., New York City 18. 
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Sump Pump Series 

A series of four sump pumps for 
heavy-duty applications has been 
introduced by Wire Products. Out- 
put capacities of all models is 3600 
gph; construction is brass, alumi- 
num or cast iron. The units feature 
143-hp motors and specially de- 


signed double pole sump pump 
Other features include 
flexible couplings, stainless steel 
and bronze wearing surfaces, a 
bottom water entrance and an en- 


switches. 


larged strainer area. 
Manufacturer: Wire Products 
Co., 2115 E. Baltimore St., Balti- 


more. 


Built-in Kitchen 

A built-in kitchen that consists 
of a dishwasher, a food waste dis- 
poser, a single-control water faucet, 
fluorescent lighting, three small- 
appliance outlets and an electric 





surface cooking unit or automatic 
heat control for a gas burner has 
been introduced by Whirlpool- 
Seeger. A base cabinet in place 
of the dishwasher and an electric 
pot-scrubber are optional. When 
standard plumbing and gas or elec- 
tric connections are made, the 
kitchen is ready for operation. A 
series of steel cabinets with inter- 
changeable doors and drawer fronts 
(see illustration) that are’ con- 
structed of wood also is available. 
Manufacturer: Whirlpool-Seeger 
Corp., N. State St., St. Joseph, Mich 
(Please turn to top of page 144) 
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: THE 
KOHLER 


K-725-E. 
With outlet at right, 
K-726-E. 


First Quality Only 


Searching tests and inspections are 
made throughout every step of 
manufacture. 
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The trim, low lines of the Minocqua bath have been given 
fresh selling appeal with the addition of a 4-inch bench rim. 

Space-saving dimensions solve many problems caused by 
limited space available in today’s homes, yet the Minocqua 
affords the convenience, comfort and safety of the full 5-foot 
length, slope end, flat bottom. 

The sparkling, easy-to-clean enamel of the Minocqua—like 
that of all Kohler baths—is fused to a base of non-flexing iron, 
cast for strength and rigidity. The complete line of Kohler baths 
includes sizes and styles that permit various arrangements in 


bathrooms of any shape or size. 


Kohler Co., Kohler, Wisconsin «+ Established 1873 


KOHLER or KOHLER 


PLUMBING FIXTURES + HEATING EQUIPMENT «+ ELECTRIC PLANTS 
AIR-COOLED ENGINES + PRECISION CONTROLS 





Generals 
STOP TROUBLE 


Before It Begins! 


General Fuel Oil Filters get to the “heart” of any 

filtering job. Note the unique “step back’ design 
of the high grade, wool felt cartridge. Oil is cleaned faster 
because one-third more filtering surface is exposed. 


A fine wire mesh screen, bonded to the cartridge, anchors 
each layer securely so microscopic particles can’t channel 
between. Patented treatment of this center core prevents 
lint from escaping into oil lines, reduces danger of by- 
passing, and improves filtration by increasing the density 2A-700A 
of the inner surface of the felt. FUEL OIL 


Lifetime, leakproof construction is another trouble-stopping = 
GENERAL feature. The cast iron cap and steel body won't | LTER 
crack, stretch, leak or wear out. Two vent screws allow easy 
bleeding of the filter and lines. 


Best of M, GENERAL Cartridges fit all leading filte k “ “u 
Insure tr weuh i spree on in pth filter eey deena STEP BACK 


by inviting a genuine GENERAL Cartridge at least once WOOL FELT 


CARTRIDGE 





MODEL 200 
HUMIDIFIER 


Customers are the firat to realize o 

humidifier is no better than its resle 

tance to clogging from lime and cal 

clum build-up, GENERAL HUMIDIFIERS 

reduce clogging troubles in three 

ways: (1) Use of @ patented, fast 

acting WATER-FLOW REGULATOR, im- 

pervious to rust, lime and seale; 

“POROSIL” (2) Elimination of all oats and needle 

valves (the chief causes of trouble in 

EVAPORATING PLATES conventional humidifiers); (3) Caleium- 
resistant ceramic evaporating plates 
which “channel” moisture upward 
through minute “breathing spaces,”’ 


—s ———— KEEP FLUES OPEN — I1’S EASY! assuring abundant, uniform evapora- 
er 








tion in the air stream. Three reasons 
A \e" layer of soot can raise fuel costs 25%! CLEAN RIGHT why the Model 200 is making life- 
destroys a %" coating in 2-5 minutes without flash or cor. long friends for shops who sell it! 


rosion. Take a can on every service call. Stop soot troubles 
the eosy way! 


GEN ERAL FILTERS, INC. . WRITE FOR full information, prices, 


43800 GRAND RIVER AVE. NOVI, MICH. and name of your nearest jobber. 
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the business end of this 


BIG BURNER 


really means 


BIG BUSINESS 


Tried and proven U,.S.-Carlin high capacity models, ranging up to 


oe \ 
20,00 G.P.H,, put you in a key position to sell the profitable BIG ! | 
BURNER market... aschoola, apartmenta, churches, factories... | 


business, commercial and non-residential structures of all kinds, CARLIN 


With the highest efficiency ever engineered into a line of burners... 
advanced design, quality construction throughout, convenient service 
features, and proved fuel savings up to 36%... it's evident why 
U.S.-Carlin Oil Burners have established an enviable reputation for 
outstanding performance throughout the world. You, too, will find 
it pays to team up with U.S.-Carlin, 


Complete specifications and engineering data are yours for the asking. 
Contact your heating wholesaler or write us today. They Outsell 


THE CARLIN COMPANY, WETHERSFIELD 9, CONNECTICUT because they Excel 





— 


Model 600 S-4 Model 800 $-4 Model 2000 S-5 Model 1200 Mode! 2000 
3.00 to 5.00 GP.H. 4.00 to 8.00 G.P-H. 7.00 to 12.00 G.P.H. | 6.00 to 12.00 G.P.H. | 10.00 to 20.00 G.PH. 











| 
| 
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New Products 





(Continued from page 140) 
Carrying Case 
A carrying case designed to pre- 
vent oil burner nozzles from dam- 
age while being carried from place 
to place has been announced by 


Delavan Mfg. The box is 3% by 
3% by 9% in. and carries 48 noz- 
zles in two removable trays. It is 
constructed of steel with a baked 
enamel finish and has a piano-type 
hinge lid, snap latch and carrying 
handle. 

Manufacturer: Delavan Mfg. Co., 
West Des Moines, Iowa. 


Water Heater Series 

A series of gas-fired water heat- 
ers with a glass-coated burner has 
been announced by Day & Night. 
The burner is rated at 40,000 Btu 
hr and is engineered for use with 
natural or manufactured gases. The 
units are available in 30, 40, 50, 70 
and 100-gal. sizes. Other features 
include a metered magnesium 


anode rod, brass nipples and auto- 
matic controls. 

Manufacturer: Day & Night Div. 
of Carrier Corp., 700 Royal Oaks 
Drive, Monrovia, Calif. 


Oil-fired Wall Furnace 

A built-in oil-fired wall furnace 
for residential applications has 
been announced by Quaker Mfg. 
The unit has a 65,000 Btu output 
rating and features a prefabricated 
plenum and duct system. Side wall 
and back wall registers also are 
available. Other features include a 
vaporizing burner with an auto- 


matic air booster and a manual or 

modulating thermostat. 
Manufacturer: Quaker Mfg. Co., 

1147 Merchandise Mart, Chicago. 


Perfection Introduces Three A-C Lines For 1957 


eration. 
cooled model may be suspended 


Three lines of central and room 
air conditioners for residential and 
commercial applications have been 
developed by Perfection Industries. 
Eleven residential models are 
available. They have air-cooled 
capacities ranging from 2 to 8 tons 
and water-cooled capacities from 
2 to 6 tons, All these units can 
be attached to existing warm air 
furnaces to permit year-round op- 
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One self-contained, air- 
from the ceiling or installed in 
crawl spaces. This unit is offered 
in 1%, 2 or 3-ton sizes. A line of 
air-cooled residential central air 
conditioners is available with a 
choice of three evaporator and coil 
arrangements. The 2, 3 and 4-ton 
sizes have blower sections and 
basic cooling units that can be in- 
terchanged for upflow or downflow 
operation. Each section can be ro- 
tated to four positions to provide 
flexibility of installation. Six mod- 
els comprise the room air condi- 
tioner line. Capacities range from 
%4 to 2 hp. The units are designed 
for residential, commercial or in- 
dustrial applications and feature 
package construction, thermostatic 
control and a fresh air intake. 
Moisture removal is 6 gal. per day. 

Manufacturer: Perfection Indus- 
tries Div., Hupp Corp., 1135 Ivan- 
hoe Rd., Cleveland 10 


Automatic Water Softener 
An automatic water softener that 

is controlled by a switch or time- 

clock has been developed by 





Reynolds Water Conditioning. The 
unit is available in a variety of 
sizes and is engineered to permit 
softening of water that is a maxi- 
mum of 100-grains hard. Other 
features include a resinous mineral 
bed, an automatic bypass permitting 
use of water during the regenera- 
tion period and automatic controls 

Manufacturer: Reynolds Water 
Conditioning Co., 12100 Cloverdale 
Ave., Detroit 4. 


Gas Range Line 

A line of gas ranges for built-in 
applications has been introduced 
by Tennessee Stove Works. All 
models feature a glass panel in the 
door to permit the user to see what 
is in the oven while the door is 


closed, Controls are placed at eye 
level in a recessed panel. The gas 
cooking top features stainless steel 
burner bowls and two center sim- 
mer burners. Optional features in- 
clude an electric rotisserie and a 
set-on griddle that fits over the 
burners and can be stored out of 
the way when not in use. The 
units are available in stainless 
steel, copper-colored porcelain or 
black. { 

Menufacturer: Tennessee Stove 
Works, 14th at Belt R.R., Chat- 
tanooga, Tenn. 

(Please turn to top of page 148) 
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Permaglas _.. L_—. 


the glass-lined 


with Cc. F. P+ 


outlasts 
ail others 


HERE’S THE PROOF 


An independent research 
laboratory conducted accel- 
erated life tests of seven 
glass-lined water heaters. 
The certified results shown 
here PROVE beyond ques- 
tion that Permaglas out- 
lasts ALL others! 


*A. O. Smith’s exclusive | 


Controlled Fusion Process 
weds glass and steel to a 
more perfect bond. 


HERE’S WHAT IT MEANS 
TO YOU 


Now, for the first time, you 
actually know that there’s 
a big difference in glass- 
lined water heaters—and 
that Permaglas lasts 55°% 
longer than the average of 
all brands tested. You can 
PROVE that difference to 
your customers, and sell 
them Permaglas more eas- 
ily than ever before. 


NATIONAL ADVERTISING—Full pages in color in nine leading magazines 
will tell this outstanding story to millions—to your customers. 


LOCAL ADVERTISING — NEW ad mats, NEW distributor ads, NEW radio and 
TV material, NEW outdoor posters are all ready to help you in your neighborhood. 


POINT-CF-SALE — NEW pocket demonstrators, NEW banners, NEW signs are 


ready to work for you. 


SELLING AIDS — NEW envelope enclosures, NEW hand outs... EVERYTHING 


you need to sell. 


® 
CALL YOUR Permaglas DISTRIBUTOR 


BETTER GLASS—LONGER LIFE 





| 


Unretouched 
Microphotographs of Test 





AO. Smith 
Permaglas 





BRAND A 
Moderately Eroded 
METAL EXPOSED 





BRAND 8B 
Severely Eroded 
METAL EXPOSED 





BRAND C 
Badly Eroded 
METAL EXPOSED 





BRAND D 
Moderately Eroded 
METAL EXPOSED 





BRAND E 
Badly Eroded 
METAL EXPOSED 








BRAND F 
Moderately Eroded 


METAL EXPOSED . mn 





Permaglas 


PROVED 
BY OVER 3,500,000 FAMILIES 


Through research eS a better way 
vf 2 eg wwaet 


Permagias Div. Kankakee, til. 
international Div, Milwaukee |, Wis. 
Licensee in Canada: John Inglis Co, Lid. 








meenenaietediielaimnieneds 


cooling : . _Burkay cmmervialwiln reali 
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6 wars TO MAKE A 


PROFIT ON 


Time 
a6 
PRESSURE 
REOUCING VaLvE 


~ 
suut-i Bas 
WATER wEaTER 


S66 wareRwixer 


B&G Booster used on combination hot 
water heating and chilled water cooling 
system. B&G Booster or Series 1522 
Centrifugal Pump can also be used to 
circulate water from the chiller through 
the cooling tower.’ 


ad 
RETURN MAIN 


846 BOOSTER 
On RADIATION i) 


O20 
7 8 


BOOSTERS 


HOT WATER 
TO FAUCETS 
- 


BOOSTER RECIRCULATING LINE FROM FAUCETS 
CONTROL eT 


ALL BRONZE 
84&G BOOSTER 


Bac BRONZE—— SH e 


on FLO-CONTROL bad O86 HIGH PRESSURE 


va 
To OOILER ive RELIEF VALVE 
A Tt 


| a 


9 i ses 
ALL BRONZE B&G All-Bronze Booster used on recirculating line from hot water 
faucets maintains hot water at fixtures at all times. Recommended on 


all installations, particularly those where long plumbing lines are used. 


eac 
COMPRESSION 
TANK 


86G BOOSTER 


B&G Boosters used to circulate an antifreeze solu- 
tion through snow and ice melting panels. 


TO FAUCETS 
7 Retainati 
i a 


SF RECIRCULATING RETURN UNE 
ALL BRONZE 

pe | B&G BOOSTER 

STORAGE TANK 


7——8 4G BRONZE 
FLO-CONTROL VALVE 





B&G Boosters and “WU" Heat Exchanger provide the means for 
supplying heat to additional radiators and zones or additional 


service water heating requirements. 


ee6 
COMPRESSION Tana 
Bac- = 
MATRON 
TANK FITTING 


4 


QuULT-1" Bae 
WATER HEATER 
ZONE NO? 


hey’ 


To FAUCETS 


BOG WATERMIXER 


B&G Boosters used on 2 aallighe zone forced 
hot water heating system. 


846 
BOOSTERS 


% coro waren 
: ee 
ew — 


8 OG HIGH PRESSURE 
REVIEF VALE 


All-bronze B&G Booster used to provide an extra supply of hot water from an 
undersized boiler. Semi-tankless hook-up maintains initial supply of hot water. 


T ” multiple uses of mechanically circulated water in homes, commercial buildings 
and industrial plants have made the B&G Booster an outstanding source of profit 


to contractors 


For new or modernized forced hot water heating systems—for stepping up 
efhiciency in service or process water heating systems, B&G Booster applications 
are innumerable 


The B&G Booster delivers greater value...in quiet operation. . .in failure-proof 
all adding up to a solid reputation for dependability. 


That's why more B&G Boosters are sold than all other similar pumps combined. 


Beit & GOSSETT 


Oo M P A | Y 
Dept. ES-1, Morton Grove, Illinois 


Canadian Licensee: §. A. Armstrong Lid., 
1400 O' Connor Drive, Toronto 16, Ontario, Canada 


performance.. .in long life... 
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We'll never let you down 
THE J&L PRODUCER-DISTRIBUTOR TEAM 


Quality Steel Pipe... Fast, Dependable Service 


You can rest assured you'll get com- 
Wg pletely dependable service when you 
OVER 400 Yi rely on J&L and J&L Distributors for 


LEADING DISTRIBUTORS if your steel pipe requirements. 
CARRY J&L PIPE y First, you get superior pipe. J&L con- 


LET THEM trols the quality all the way from raw 
hi y materials through the finishing mills. 
SERVE YOU iY Y / That’s why you find J&L steel pipe is 
Yi Z long lasting and easy working on any 
application. 
Second, you get dependable service. 
Your J&L distributor is always ready 
with: 
1. Complete stocks near at hand. 
2. The right pipe for every job. 
3. Technical service by steel pipe 
specialists. 
Whenever you need superior pipe and 
dependable service, phone or write your 
nearest J&L distributor. 


Jones & Laughlin 


STEEL CORPORATION . PITTSBURGH 


STEEL 
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New Products 





(Continued from page 144) 

Oil-Fired Boiler 

An oil-fired boiler, available 
either as a factory packaged unit 
or as a boiler-burner unit for hot 
water heating, has been announced 
by American-Standard. The unit 
is designed for residential applica- 
tions and is available in two sizes, 
consisting of three or four sections. 
Other features include a vertical 
flue section, a high-pressure burn- 


er, off-the-floor construction of the 
jacket and prewired controls to 
facilitate installation. 

Manufacturer: American Radia- 
tor & Standard Sanitary Corp.. 
Plumbing and Heating Div., 40 W. 
40th St., New York City 18. 


Degreaser Spray 

An aerosol degreaser spray de- 
signed to remove grease, oil, car- 
bon, etc., from electrical and me- 


chanical equipment has been an- 
nounced by Stewart-Hall. The de- 
greaser is sprayed on the object 
to be cleaned, allowed to stand for 
a few minutes, and then wiped or 
rinsed off. Packing is 16 oz net 
weight per can. 

Manufacturer: Stewart-Hall 
Chemical Corp., P. O. Box 66, 
Mount Vernon, N. Y. 


Air Conditioner Series 

A series of seven air conditioning 
units for residential applications 
has been announced by A. O. 
Smith. Three self-contained room 
units are: available in 134, 2 and 
3\4-hp sizes. These units are air- 


General Electric Heat Pump for Residential Use 


A compact air-to-air heat pump 
for residential applications has 
been introduced by General Elec- 
tric. The unit measures 30% by 
33% by 46 in. and it can be installed 
in slab or crawl space, basement, 
garage, on the roof, outside the 
home or built into the wall. When 
built into the wall, it projects 14 in. 
into the room. The unit serves as 
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Wa 


a horizontal, vertical or down-flow 
air conditioning system. The acces- 
sory return air grille and the filters 
may be remotely located. Air dis- 
tribution is available for ductless 
applications and sufficient fan ca- 
pacity is provided for small round 
duct systems. 

Manufacturer: General Electric 


Co., Bloomfield, N. J. 


cooled and can be installed in the 
attic or basement or in the room 
they are to cool. Four remote 
units feature an air-cooled conden- 
ser coil and an evaporator installed 
in the ducts of a warm air heating 
system. 

Manufacturer: A. O. Smith Corp., 
Permaglas Div., Kankakee, IIl. 


Electronic Air Cleaner 

An electronic air cleaner that 
charges foreign particles in the ai 
electrically and then collects them 
on negatively charged plates has 
been developed by Ingersoll. The 
cleaned air then continues to cir- 
culate through the heating and 
cooling system. The unit may be 


installed horizontally or vertically; 
one electrical 
quired for installation. 

Manufacturer: Ingersoll Condi- 
tioned Air Div., Borg-Warner 
Corp., 760 E. Vine St., Kalamazoo, 
Mich. 


connection is re- 


Wax Gasket 

A wax gasket with a plastic 
sleeve for use on long and short- 
horn water closet bowls has been 
announced by Pet Mfg. When the 
bow! is set, the gasket provides a 
seep-resistant seal. The plastic 
sleeve reduces capillary attraction 


at the floor line and provides ad- 
ditional protection against seepage. 
Manufacturer: Pet Mfg. Co., 
Columbus, Nebr. 
(Please turn to top of page 154) 
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@ This new Reed Tube Cutter—a faster, lighter-weight 
roller cutter—is the first cutter for 1” to 3” copper 
tubing; equally ideal for brass and aluminum tubing 


from 1” to 3”. 


EN TCS TUBE CUTTER? 


SO light that it weighs just a fraction as much as con- 
ventional pipe cutters in the same size range, this new Reed 
TC3 Tube Cutter does a faster, more convenient cutting job 

on 1” to 3” tube of copper, brass or aluminum. 
THE new Reed TC3, with its single cutting wheel in the mov- 
able arm, is far quicker and easier than a hacksaw; the ultra- 
thin alloy cutting wheel leaves almost no burr; and TC3's light- 
er pressure avoids distortion of tubing, thereby safeguarding 
tightness of solder or slip joints. With the single wheel in plain 
view for lining up with the cut-off mark, the cutter hooks quickly 

and easily on to tube for a right angle cut. 

FRAME of this new Reed TC3 is as light as it is strong and durable 
because it has been specially-designed of high-grade ductile iron 


APPROX. 2/3 
ACTUAL SIZE 


PATENT 
PENDING 








REED MANUFACTURING COMPANY ERIE, PA., 

















Doing a better job |“7 ' 
Vimatin lower cost... 7” (modenD 
¢” SWIMMING POOL 
— “FILTERS AND FITTINGS 
4” x 5” 


NO-SOL* 
TOILET FLOAT 


Riveted Spud Attachment e Gasket Securely 
Seamed Between Halves Assures Dependable Service < 


‘ 





yling & Reichert Co. has been 

manufacturing top quality toilet 

floats exclusively for over 49 ( 
years. The special spud attachment 
provides against turning and leaking 
and at the same time reinforces the 








surrounding float area. Every float 
is tested and inspected before ship- 
ment. 


QUALITY WITH ECONOMY 
SPECIAL FLOATS 


Private pools, public pools, new pools, old pools... you can handle 


any job at o worthwhile profit when you carry Modern filters and 
fittings. For more than twenty years, Modern has been supplying 
plumbers with guaranteed pool equipment that costs less to buy 
and install and gives greater customer satisfaction. The pool business 
is good. Modern gives you the products, prices and service your 
customers demand to make these your best years, too. 


We also manufacture brass and 
copper floats for various open 
tank applications: carburetor, 
humidifier, sump pump, and 


4” I 5’’ 
TYPE “A” 
Toilet Float 


Write for free catalog—Over 100 items listed in valuable Catalog and 


Data Book No. 23C. 
See your classified book for nearest Modern distributer, or write wus. 


others. 
* Trade mark registered 


THE AYLING & REICHERT CO. 
3047 NORTH ERIE...TOLEDO 11, OHIO 
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(MOder SWIMMING POOL CO., INC. ”"72"" 


Poo! $ 1 
1 Holland Avenue * White Plains, New York ae 














MUELLER. 


H-9S9300 REGULATOR 


Smooth, Stable Outlet Pressure 
At Any Rate Of Flow. 


a design of the 


stainless steel seat in the H-9300 
Regulator permits smooth flow of 
water throughout a wide range of inlet 
pressures. Scientific proportioning of the 
tapered seat and new contour design of the 
stainless steel seat ring provide maximum 
flow capacity and increased efficiency. 
Longer valve stroke eliminates chatter, assures 
stable outlet pressures as low as 5 p.s.i. through 
varying inlet pressures as high as 250 p.s.i. 


Sizes '4" through 214”. 

Three delivery pressure ranges from 5 to 125 p.s.i. 
Maximum inlet pressure 250 p.s.i. 

For water, air or oil service with 

optional diaphragms. 


Don’t install any regulator until MUELLER CO. 
you have complete information on 2; ‘i DECATUR, ILL. 


the H-9300 Regulator. Ask your A ; ee ici Factories at: Decatur, Chattanooga, Los Angeles 
wholesaler for details or write - x sti ge in Canada: Mueller, Limited, Sarnia, Ontario 


direct for Catalog W-96-A. art ake 1847 
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low-cost home market for 
“... Central Air Conditioning! 


.* 
®eeees eee? 
. eee 
906 0066:50.605d08600n6bss sheet eeeeeeeeene ete ]]'” 


F ac ; _ “3 =. 
FITS TINY SPACE—even turns attic 
into cooling headquarters. 


INSTALLS ANYWHERE—in breeze- 


way, garage, basementorcrawl-space. 


DUCTWORK 
EASY AS ABC! 


You simply form correct length of duct 
along pre-scored lines and connect 
risers to main duct! 
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Win volume sales with the YORK * 
Pathfinder that retails as low as 3495° 


Now, the amazing, low-cost York Path- 
finder makes it easy to break into a 
vast, untapped market for central air 
conditioning—the thousands upon 
thousands of homes in the $12,000 to 
$18,000 price bracket! 

This new, low-cost unit makes every 
owner of a medium-size home a pros- 
pect! Because the Pathfinder is air- 
cooled, compact, it installs almost any- 
where— without costly plumbing, cool- 
ing towers or re-circulating pumps. 
And, it works off either existing warm 
air duct systems, or the pre-fabricated 
*Ductwork and installation extra 


York Ductwork, to provide central air 
conditioning for the average 5-room 
house! (Larger Pathfinder models are 
available for larger homes at slightly 
higher cost. ) 

To make selling to home owners even 
easier, powerful York ads will appear 
in 5 leading magazines and the Sunday 
Supplements. Outdoor posters, ad mats, 
TV and radio spots, plus scores of sales 
helps will tie in dealers! So, join the 
attack! And, remember, York Dealers 
can win an all-expense vacation to 
Varadero Beach, Cuba! 


Your FUTURE and FORTUNE 
Now Lies With York 


York Corporation, York, Pa., Subsidiary of Borg-Warner Corporation 








This switch turns off 2 out of 3 of 


your thermostat trouble calls! 











Lesson for today: 67%* of all thermostat service calls are due 
to dust and dirt which insulate electrical contacts. Result... 
unhappy customers, annoying and unprofitable service calls 

for you (often at night). 


Lesson for tomorrow: Always specify the Honeywell Round. 
Its mercury switch is 100% dust and dirt proof, with electrical 
contacts completely sealed inside a glass tube, 


The HONEYWELL ROUND 


keeps trouble away from your door 











> Attractive DeLuxe Extended Jacket — 
Smartly designed modern styling — 
rounded corners; two tone blue and sil- 
ver-grey Hammerloid baked enamel fin- 
ish — concealed controls. 


> Cast-lron Construction — Rugged 
cast iron gives HOLIDAY lifetime dura- 
bility and trouble-free performance .. . 
there is no other suitable metal more 
resistant to corrosion and rust. 


> Verticle Flue Travel —A scientific 
feature that assures economical opera- 
tion. Heated gases pass over special 
heat-absorbing surfaces studded with 
hundreds of heat-grabbing pins. 


> Easy to Clean — Flue ways easily 
reached from front without disturbing 
piping or draft hood. 


> Cast-lron Burners — Specially de- 
signed cast-iron multiple drilled-port 
burners provide uniformly quiet opera- 
tion and efficient combustion, Lift out 
easily for cleaning or inspection. 


> Individual Flue Ways — Each burner 
has its own flue — providing balanced 
flue travel and high efficiency. 


on expanding opportunities in gas heating 
with the advanced design of 


GAS BOILER 


> Cast-lron Base — Boiler sections and 
burners firmly supported—this feature 
facilitates easy installation. Approved 
by A.G.A. for installation on combus- 
tible floors. 


> Year ‘Round Hot Water — Specially 
designed, all copper built-in tankless 
heaters provide a maximum amount of 
domestic hot water with a minimum of 
gas consumption. (Available in Hot 
Water Boilers only). 


> Superior insulation — Thick glass- 
wool insulation increases economy of 
operation by reducing heat loss. 


> Tappings —Tappings for easy piping 
connection are provided to allow maxi- 
mum flexibility in installation, 


> A.G. A. Approved — Fully A.G.A. ap- 
ptoved for Natural, Mixed, Manufac- 
tured and L.P. gases. 


> Controls — Safe, dependable and 
fully automatic, they are the finest ob- 
tainable. Easily accessible from front 
of boiler. 


Gas, the cleanest, most trouble-free 
fuel, is leaping to ever greater heat- 
ing popularity. Cash in with the 
HOLIDAY that employs all the 
latest, most advanced ideas on fuel 
economy and faultless operation. It 
has the lifetime durability of cast 
iron and supplies plenty of faucet 
hot water. Gas is the best way to 
supply automatic forced hot water 
heating to the modern home. 
HOLIDAY is made in seven sizes 
for Water and Steam. All comply 
with the rigid codes of A.G.A., 
S.U.R., I-B-R and ASME. Install 
Burnham HOLIDAY in new or 
modernization jobs. 





HOLIDAY-PAK Water Boilers shipped 
ready-to-go...in 4 popular sizes 


Reduce installation cost and assure per- 
fect performance with HOLIDAY-PAK 
. completely assembled and tested at 
the factory. Sealed in transparent plastic, 
it is shipped ready-to-go in a sturdy skid 
bottom crate. Three sizes available with 
built-in domestic hot water heater. 


poo EE EE EE EE 


Burnham Corporation 
Irvington, New York 


Please send me full details on the new HOLIDAY 
Boiler 


“ 

DE-37 
| 

! 


IRVINGTON + NEW YORK 
FIRST IN THE MANUFACTURE OF BASEBOARD HEATING 
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New Products 





(Continued from page 148) 
Portable Backhoe 
A portable backhoe that incor- 
porates its own gasoline power unit 
and hydraulic system has been an- 


nounced by Charles Machine 
Works. The machine is engineered 
to dig a trench or excavation up to 
5 ft deep. The unit weighs 500 lbs 
and may be towed from job to job 
behind a truck. 

Manufacturer: The Charles Ma- 
chine Works, Inc., Perry, Okla. 


Copper-top Tank Ball 
A spin-seat tank ball with a 
copper top has been developed by 


Schaul Mfg. Tests conducted by 
the manufacturer indicate that the 
point of greatest stress in a tank 


ball is at the top. The copper 
construction is designed to allevi- 
ate this problem, The lower half 
of the unit is constructed of rubber 
and features large propeller vanes 
to provide spinning action that 
seats the ball in the center of the 
flush valve. 

Manufacturer: The Schaul Mfg. 
Co., 6300 Roland Ave., Cleveland. 


Electric Water Heater 

A glass-lined electric water heat- 
er with an automatic thermostat 
at each heating unit to insure uni- 
form temperatures has been an- 


nounced by Oshkosh Heater. The 
heating elements are held to the 
tank under spring tension and can 
be removed through openings in 
the outer steel jacket without 
draining the water from the tank. 
The glass lining is fused to the 
inside of the tank. The casing is 
white baked enamel. 
Manufacturer: Oshkosh Heater 
Co., 51 Ceape St., Oshkosh, Wis. 


Typhoon Announces Packaged Air-Cooled A-C Series 


An air-cooled air conditioning 
unit for small stores and offices has 
been announced by Typhoon Air 
Conditioning Co. The unit can be 
used with or without duct work 
and can be located in basement, 
crawl space, through the wall, or 
in a window or transom. Two mod- 
els are available; one has a 2-hp 
compressor with a 24,000 Btu ca- 
pacity and weighs 320 lbs. Another 
model has two 134 hp compressors 
with a 36,000 Btu capacity and 
weighs 450 lbs. The refrigeration 
system is hermetically sealed. Each 
model has a centrifugal blower to 
eliminate fan overload. Dimensions 
of both models are 43% in. wide by 
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29% in. deep by 23% in. high. An 
optional plenum chamber with ad- 
justable louvers for more even air 
distribution is available. 

Manufacturer: Typhoon Air 
Conditioning Co., 505 Carroll St., 
Brooklyn 15, N. Y. 


Room A-C Line 

A line of seven room air condi- 
tioners for window installations has 
been announced by Frigidaire. 
Three models are available in %4, 
1 and 1%-hp sizes; one in a %4- 
hp size; and one in 1-hp size. Two 


additional models with capacities of 
% and 1 hp for casement window 
applications also are available. 
Other features include a two-knob 
control for cooling or ventilation 
and a built-in selector that auto- 
matically regulates operation to 
maintain the desired temperature. 
Adjustable vertical grilles and 
horizontal shutters are controlled 
by a single knob to direct air to 
any part of room. 

Manufacturer: Frigidaire Div., 
General Motors Corp., Dayton 1, O. 


Electronic Air Cleaner 

A compact electronic air cleaner 
for commercial and _ institutional 
applications has been introduced 
by Westinghouse. The air cleaner 
is engineered to permit air veloci- 
ties to 600 cfm. It can be installed 


SEP 





i eet 
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without cell-to-cell wiring and 
with standard foundations. The 
collecting plates measure 5-in. 
deep. For installation, a resilient 
bronze strip is mounted vertically 
on each side of the frame, making 
contact with a similar strip on each 
of the cells in the first row. Power 
is then carried from cell to cell 
along the strip. 

Manufacturer: Westinghouse 
Electric Corp., Sturtevant Div., 16 
Damon St., Boston. 

(Please turn to top of page 162) 
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THERE'S A HEW TREND IN BATHROOMS 


The 


DULAVOIR 


NEW TWIN BASIN COUNTER TOP LAVATORY 





The Dulavoir was designed to satisfy growing families’ needs for more 
lavatory facilities at moderate cost. This 45” wide x 17” front-to-back 
enameled cast iron, one-piece, twin basin lavatory features concealed 
front overflow, individual soap dishes, and extra-deep basins separated 
by a 9” counter area. Unit is drilled for 4” centerset Luxury Trim fittings. 
Can be mounted with stainless steel clamp-down frame, or simply tiled-in 


THE CHRISTINA: A versatile Vitreous China without frame. The Dulavoir—another exclusive U/R ‘‘first'’'—is held to 


Flat Top Counter Lavatory that mounts 


three ways. Back to wall in a 16” deep 
counter top with bar union strips; or deeper 
than 16 inches with U-shaped mounting 
strip; or tiled-in without strips. Available in 
Arctic White and U/R colors. 


THE CATHLEEN: Vitreous China Counter 
Lavatory with deep basin, anti-splash rim 
and concealed overflow drain. Safety edge 
cround entire rim. Features twin integral 
soap dishes. Drilled for 4°’ center-set or 8’ 
combination fittings. Available in Arctic 
White and all six U/R decorator pastels 


the industry's finest standards of quality set by Universal-Rundle through- 
out 56 years as the quality leader. The Dulavoir is available in Acid 
Resistant Enamel in choice of Arctic White and six U/R decorator pastel 
colors. Write for the complete U/R catalog today. 


THE CARLTON: Vitreous China Counter 
Lavatory designed for cabinet or built-in 
installation. Features wide counter space 
and anti-splash rim. Furnished with 8” com- 
bination fittings including pop-up waste 
and Spring-Flo Aerator, Available in Arctic 
White and all U/R decorator pastels. 


THE WYCLIFF: Enameled Cast Iron Lava- 
tory for cabinet or counter installation 
Mounting frame provides water-tight seal, 
deep basin, and two attractively recessed, 
integral soap dishes. Available in Acid Re- 
sisting Enamel in White and all six U/R 
colors. Regular enamel in white only 


Universal Pp Rundle 


Universal-Rundle Corp., 475 River Road, New Castle, Pa. 


Plants in Camden, New Jersey; Milwaukee, Wisconsin; New Castle, Pennsylvania; Redlands, California; Hondo, Texas 
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protect 
your 
reputation. 
increase 
your 

sales 


or Te 4 


aVVIERE MADE} 


PNEUMATIC TANKS 
HAVE THESE 
EXCLUSIVE ADVANTAGES! 


HEAD SEAM 
BACK-UP 
WELDED UNDER 
PRESSURE 


BOTTOM SEAMS 
BACK-UP 
WELDED UNDER 
PRESSURE 


x 


CAN'T TWIST AND LEAK— 
PROVIDES UNIFORM THREADING 


““SURE-WELDED"’ 
SHELL SPUDS 


TTT % J = e& % 
é : 42 Se 


_ * she 


SEE YOUR WHOLESALER! 


We have built a reputation as specialists in the field of pneumatic 
tanks for distribution and sales through jobbers. Only with this 
sole interest of manufacture and only through this means of 
distribution do we feel you can obtain the best merchandise at 
the best prices when you want it! See your jobber for information. 


etal Coating Corporation 
1215 W. 37th Street, Chicago 9 





Home Improvement Congress 
(Continued from page 120) 

last year, Ohi activities already had gained such 
momentum that industry leaders who had given 
it their financial and moral support decided to 
continue the operation into this year. Last year’s 
slogan, “56 the Year to Fix,” was succeeded by 
“Better Your Living,” the slogan currently in use. 

Shortly before Christmas last year, President 
Dwight D. Eisenhower gave his personal, unquali- 
fied backing of Ohi in a message directed to the 
nation’s top housing chief, Housing and Home Fin- 
ance Administrator Albert M. Cole. 

“The modernization of our people’s dwelling- 
places has the wholehearted support of federal, 
state and local government. These, working with 
homeowners in cooperation with private industry, 
will make 1957 a banner year for Operation Home 
Improvement,” the President said. 

Housing and Home Finance Administrator Cole 
was the chief speaker at the Tucson Home Im- 
provement Congress. More than 150 top people in 
the building and lending industries, government 
and from local Ohi committees heard Cole, John 
R. Doscher, Ohi executive director, and some 30 
other speakers present the challenging opportu- 
nities offered by the rapidly expanding home im- 
provement business. 

As a campaign to maintain and improve home 
property, Operation Home Improvement is in- 
tended to benefit the individual property owner 
and the entire economy as well, Cole pointed out. 

But, he indicated, “this goal should not be looked 
upon purely in terms of fixing up homes and pre- 
serving the status quo—of being a rear guard ac- 
tion against the inevitable inroads of Father Time. 
Rather,” he said, “it means a steady and continual 
upgrading of the property, which will not only 
maintain but enhance its value. 

“This means, of course, that there is literally no 
limit to the potential home remodeling business.” 

Ohi executive director John R. Doscher pointed 
out that Operation Home Improvement has been 
and can continue to be a tremendous success at the 
community level, where committees broadly rep- 
resentative of interested industries can be organ- 
ized. Ohi will do everything possible to help local 
committees get started, he said. 

The subject of financing home improvement re- 
ceived considerable attention at the Tucson meet- 
ing. A panel of the nation’s foremost lending 
authorities, among them Donald Z. Albright, vice 
president of the Security First National Bank of 
Los Angeles, agreed unanimously that “there is no 
shortage of money for home improvement lending 
in any part of the country that we know of.” The 
men also stressed that home improvement lending 
increased an average of 16 percent throughout the 
country in 1956. In some cases it was up as much 
as 200 percet.c. END 
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... and in thousands of other 
installations, too 


®) 


QUALITY-CONTROLLED CW STEEL PIPE 





GIVES TOP-QUALITY SERVICE 


... because SPANG Pipe is 


—made from top-quality steel 


—pre-heated, formed and welded under close 
control 


—descaled to provide a smooth finish 
—sized and straightened to give uniformity 
—rigidly tested and inspected to assure top-quality 





A top-quality product like SpANG CW saves 
installation time— saves on construction 
costs, too. Let SpanGc CW Steel Pipe help 
you make top-quality installations. Your local 
SpanG Distributor will be glad to serve you. 


SPANG-CHALFANT 47"? 


DIVISION OF THE NATIONAL SUPPLY COMPANY 


General Soles Office: Two Gotewoy Center Pittsburgh, 
Pa. District Soles Offices: Ationta, Boston, Detroit, Houston, 
Los Angeles, New York, Philadelphia, Pittsburgh, St. Lovis 


STEEL PIPE 
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SIMPLICITY OF DESIGN 


Assures Long-Lasting Efficiency 
and Dependability! 





Here's Why SHERWOOD Ball Cocks 


Are Recommended for Bathroom Remodeling Jobs! 


When one considers the beauty of design and color in a completely 
modern remodeled bathroom, it is absurd to not include the best of 
flushing equipment-SHERWOOD Flushing Equipment. Look at the 
SHERWOOD No. 86-A Anti-Syphon Ball Cock. Now, there is a ball 
cock that has selling points! It operates quietly. Safeguards against 
the hazards of back syphonage and the waste of water. Operates on 
any city water pressure. It is long lasting and efficient for only one 
pin holds all parts in place. When you sell SHERWOOD you sell pres- 


tige-building merchandise. ORDER SHERWOOD 
BALL COCKS 
FROM YOUR 
WHOLESALER 





You Specify the Best 
When You Specify .. . 





Manufactured Only By 


SHERWOOD BRASS WORKS 


6331 E. JEFFERSON DETROIT 7, MICHIGAN 
Established 1903 
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in 

plumbing drainage... 
it costs no more 

for the... 


VERY BEST 


t 


+ “ABSORBO tube and ABSORBO tube ex-" 
* insert shown in nor- ponds against insert * 
mal position, before as it absorbs shock 
faucet or valve is and energy caused 
opened. by sudden closing 
of valve or faucet, 
or sudden change in 

flow. 


P As shock recedes, tube ond insert J 
* return to normal positions as in figure , 


Pa ot left. . 


series 1480 


SHOCK ABSORBERS 


ELIMINATE “WATER HAMMER"! 


@ Noisy, destructive water hammer is unpredictable — it will occur 

on the finest installations — it happens without warning on any water or liquid 
plumbing supply line — in schools, hotels, theatres, hospitals, institutions — 

and even in homes. Josam Shock Absorbers eliminate this disturbing noise, 

the possible damage to equipment, and destructive leaks in valves 

and connections. You get “hospital quiet” on all plumbing lines! Their cost 

is so little compared with the protection they provide, that Josam Shock Absorbers 
should be installed on every new and old piping system. Here again, it costs 

no more to use the best — in plumbing, you use the best when you use JOSAM! 

It costs less in the “long run”. 


Send coupon for free literature. 


. . . *- . . . * . * . + > > *-_ 2- . * *-* . 
5 , 
JOSAM MANUFACTURING COMPANY Deot. 05-8 © tides Cty, todiens 
Dept. DE-3 © Michigan City, Indiana 
General Offices and Manufacturing Division Please send copy of Manual "S” on Water Hammer 
MICHIGAN CITY, INDIANA 
REPRESENTATIVES IN ALL PRINCIPAL CITIES 
West Coast Distributors Canodion Manufacturers 


JOSAM PACIFIC COMPANY JOSAM CANADA LIMITED Address 
San Francisco, Calif. Toronto, Canada cit 
"y 


Firm Business 


By 


Josam products are sold through plumbing supply wholesalers. 
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Specifying “B&G” throughout for refrigeration 
and air conditioning installations assures you of 
two things. First, equipment which has demon- 
strated top quality performance for years. Second, 
a single manufacturer's responsibility for satis- 
factory Operation. 

When selecting pumps, B&G Series 1522 units 
invite your most critical comparison. Of vertical 
split-case design and equipped with the leak- 
proof ‘‘Remite’” Mechanical Seal, its si/ent oper- 
ation is amazing in a pump of this character. 
Other B&G centrifugal pumps offer similar fea- 
tures for completely satisfactory performance. 


B&G Evaporators and Condensers all offer plus 
values in efficiency designing and rugged, long 
life construction. They are built to ASME Code 
requirements. 


For a completely integrated and assembled 
water chiller the B&G Package Liquid Cooler 
offers many unusual features. Complete descrip- 
tion and engineering data is given in new bulletin 
—send for your copy. 


CALL ON 


BaG 


WHEN YOU NEED A 


Package 


LIQUID COOLER 


orn Component 


PARTS (MANY KEPT 
IN STOCK FOR FAST 
SERVICE) 


B&G Package Liquid Cooler, Booster Pumps, Flo-Control Valves and other auxiliary 
equipment used in combination heating and cooling system. 


BaG Condenser 


BaG Liquid Receiver 


BaG Heat Exchanger 


BaG Evaporator 


BaG Series 1531 Pump 


=) BELL & GosSsETT 


Oc 


c= fF 2 2° ¥ 
Dept. RES-1, Morton Grove, Illinois 


Canadian Licensee: S. A. Armstrong Ltd., 1400 O' Connor Drive, Toronto 16, Ontario, Canada 
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here is a man 
that means something 


to you... 


Salesman 


A good wholesaler is particular 

about the quality of the product 

he offers you. Your wholesaler’s salesman 
.is proud when he can recommend 

a quality product. He knows 

that quality means more in the long run 
and it gains the greatest 

satisfaction for all concerned. 

That is why most wholesalers offer you 
Grabler Square “Gee” Pipe Fittings 
with pride in the knowledge that quality 


is there. Order your supply today. 


Dependable Distribution from these Warehouses: : 
New York © Philadelphia © New Orleans : 
Atlanta © Pittsburgh © Cincinnati ©® Dallas : 
Chicago © St. lovis © Detroit © Denver : 
Minneapolis © San Francisco @* Los Angeles : 


fee. 0 Manufacturers of the SQUARE “GEE Line of Pipe Fittings 


The GRABLER (3 Manufacturing Co. * 6565 Broadway * Cleveland 5, Ohio 








New Products 





(Continued from page 154) 

Air-Cooled Air Conditioner 
A two-stage air-cooled air con- 
ditioner which may be installed in 
attic, crawl space, basement or on 
the roof has been announced by 
Coleman. The unit can be tied in 
with an existing forced warm air 
heating system or installed as an 
independent cooling unit. When 
used for cooling applications, air 
distribution is accomplished 
through one of three types of duct 
systems: sheet metal, prefabricated 
glass fibre or 3%-in. ducts. It is 


available in 2 and 3%2-hp models 
with twin compressors and a four- 
position selector switch. The 2-hp 
model is 46 in. long, 30 in. wide and 
21 in. high with a capacity of 23,800 
Btu/hr. The 342-hp model is 50% 
by 34 by 21 in. with a capacity of 
36,300 Btu /hr. 

Manufacturer: The Coleman Co., 
Inc., Wichita 1, Kan. 


Water Softener 

A cabinet-styled water softener 
with a white baked enamel finish 
has been announced by Softener 
Corp. of America. The unit pro- 
vides some 5 sq ft of work space. 
It regenerates electronically and 
features brass valves with a built- 
in hard water bypass. The softener 


Westinghouse A-C Built 


A wall-mounted room air condi- 
tioning unit that can be connected 
to hot water or steam heating lines 
and provide year-round air condi- 
tioning has been introduced by 
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has a 15,000 grain capacity per re- 
generation. The cabinet measures 


ps 





30 by 25 by 36 in. The brine tank 
salt capacity is 400 lbs. 

Manufacturer: Softener Corp. of 
America, 169 N. 23rd Ave., Melrose 
Park, IIl. 


Heat Pump 

A residential and commercial 
heat pump for water-to-air, air- 
to-air and water-to-water appli- 


cations has been introduced by 
Typhoon. The heat pump is avail- 
able in capacities to 40 tons and is 


for Year-round Operation 


Westinghouse. The unit features a 
heat convector and a fan for air 
circulation. It is available in 34 or 
1-hp capacities and measures 31 in. 
wide. For installation, the sleeve 
or casing is placed in the wall. The 
mechanism then slides into the 
casing. It fits flush on the outside 
wall and projects 4 in. into the 
room. Each unit is self-contained; 
when several are installed in the 
same building each may be oper- 
ated separately. 

Manufacturer: Westinghouse 
Electric Corp., Air Conditioning 
Div., Staunton, Va. 


designed to facilitate installation. 
Water-to-air models are available 
in sizes from 2% to 12 tons for 
full hermetic applications and 10 to 
30 tons for semi-hermetic applica- 
tions. Air-to-air models are offered 
in 3 and 5-hp capacities. Water- 
to-water units are available in 
sizes ranging from 2% to 40 tons. 

Manufacturer: Typhoon Heat 
Pump Co., Div. of Hupp Corp., 
P.O. Box 1123, Tampa, Fla. 


Plastic Grout Strips 
A plastic grout strip used to 
frame plastic tile with a strip of 


white and provide additional at- 
tractiveness for the bathroom or 
kitchen has been announced by 
Artcrest Plastics. The grout is 1/10 
in. wide and 1/16 in. thick. It is 
cleaned in the same way as the 
tile. It is available in 4% or 18 in. 
lengths. 

Manufacturer: Artcrest Plastics 
Co., Inc., 255 W. 79th, Chicago. 


Oil Burner 

An oil burner engineered for 
flexibility of installation has been 
announced by Hart Heat. The unit 
features an integrally mounted pri- 
mary control. Other features in- 


clude a capacity range of .65 to 1.65 
gph and a stack control that may 
be mounted in crawl space or other 
cramped areas. 

Manufacturer: Hart Heat Div., 
Avery Farm Machinery Co., Foot 
of Leland Ave., Peoria, Ill. 


(Please turn to top of page 166) 
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The 
Tradition 


of 
Craftsmanship 


IN 


QUALITY FITTINGS 


SINCE 1911 


NO. 558-X 
8” Automatic Spout Diverter 


with shower Emblem of 
Business Character 


The No. 558-X Automatic Spout Diver- RICE LEADERS 


’ : 7s OF THE WORLD 
ter is so constructed that it eliminates ASSOCIATION 


the use of a reversed elbow and the aides tie Deities 
extra length 3/4” pipe in Name Product Policy 


Individual security INSURES FREEDOM and 


; ; } LIBERTY. Social Security leads to Regimen- 
It is an automatic diverter to shower re apadng ty mye beg 


and has the use of 1/2” pipe for the It’s a privilege to live in a Republic. Only 
God can help the people who live in De- 
complete assembly, thereby, eliminat- mocracies. 


ing extra cutting and installing of pipe co ALL 
€ 


inside the wall. [President 


THE INDIANA BRASS CO., Inc. 


FRANKFORT INDIANA 
“MANUFACTURERS OF PLUMBERS BRASS GOODS” 
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Operated without failure for % million 
cycles .. . equal to 17 YEARS OF 
CONTINUOUS SERVICE 


Here at last is a new float valve. New in principle 
...mew in operation. The HUSHFLO is a dia- 
phragm type valve that shuts off flow by quick 
hydraulic action—yet avoids water hammer. The 
pressure of the water supply does the closing 
and keeps it closed. Noisy turbulence of water 
entering the tank has been reduced to a whisper 
...and the refill time has been cut in half. Slow 
action, sizzling and singing noises are a thing of 
the past. Here is the valve the public has been 
crying for...a valve that obsoletes present day 
valves...a float valve that will sell on sight. 


Operates on any pressure 
Quiet... Fast Filling 
Closes Hydraulically 
Fits ALL Makes of Tanks 


Be the first to reap the profits from the sale of 
HUSHFLO hydraulic float valves. It’s the first 
real improvement in float valves since the overhead tank. HUSHFLO will 
be nationally advertised. Only once in a lifetime a money-making oppor- 
tunity like this comes along. We need experienced representatives, jobbers, 
dealers. Let’s talk it over. Mail the coupon today and we'll do the rest. 


Float arm in 
top position. 


neoprene diaphragm to 
assume dotted line 


position, shutting \i 
the flow of water te 


flowing from .— 
line pressure 
into tank. 





Romar Manufacturing Corporation 


Your new HUSHFLO Hydraulic Float Valve sounds 
terrific. 


a I am a dealer ‘a Wholesaler C7 Representative 
C) I am at present selling 
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Greatest Draft Regulator 
made .. . tested and 
proven better! 


an y~< an 


Both Residential and 
Commercial Models, 
12 different sizes ... 
priced right, too! 


Can be installed 
easier... in 
25% less time! 


Quieter, more accurate 
and efficient .. . 
even looks better! 


NEW Complete Line of Steinen Draft Regulators 
...7 Ways Better Than Any Other Make! 


Here’s exciting news for every Jobber, Dealer and Heat- 
ing Manufacturer! Now . . . after three years of en- 
gineering research and development . . . a complete line 





HERE'S PROOF OF STEINEN SUPERIORITY* 





STEINEN BRAND A 





BRAND B 


DRAFT REGULATORS . 


of Residential and Commercial Draft Regulators that 
are vastly superior to any other make. 


Dealers are enthusiastic because Steinen means faster, 
easier installation with less troublesome service calls. 
Jobbers like the saving in space—up to 40% — re- 
sulting from the unique packaging of all commercial 
sizes . . . and the 3 and 1 combination of residential 
sizes that saves space, cuts inventory . . . means less 
money tied up in stock! Manufacturers are excited, too, 
because here’s a competitively priced quality line that 
helps assure highest efficiency and better over-all opera- 
tion of their units . . . at no extra cost. 


See for yourself . . . then compare. There is no finer 
constructed or more competitively priced regulator on 
the market. Write for more information today! 


SINCE 1907 


One-piece gate construction for more 
accurate, quieter operation 


Yes 





Exclusive Acro-Lok feature eliminates 
gate variations 


Yes 





Vertical, diagonal and horizontal 
mounting without changing parts** 


Yes 





Only one calibrated scale from .02” - 
08” with push-pull adjustment.** 


Yes 





Double “‘non-jam'’ gate stop—com- 


pletely independent—prevents jamming 


Unique packaging of commercial sizes 


—saves up to 40% in space 


Combination draft setter—sets draft— 





automatically stabilizes balance 


Yes 

















*Tested and proven better by six leading manufacturers. 
**A feature of the residential sizes only. 


WM. STEINEN MFG. COMPANY 22 Bruen St., Newark, N. J. 


Warehouses in Boston, Chicago, Detroit, Minneapolis, New York, Philadelphia and Portland, Ore. 


OIL BURNER NOZZLES * 
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NOZZLE ADAPTORS, KITS & STRAINERS e 


FLAME MIRRORS 


o ELECTRODE ASSEMBLIES 
Copyright 1957 W. S. Co 





New Products 





(Continued from page 162) 

Wall Hydrants 

Two year-round wall hydrants 
for commercial applications have 
been introduced by Ken-Ray Brass. 
Each hydrant is encased in a brass 
box to provide an enclosed and 
protected installation in masonry. 
Both models feature a nylon seat. 
One model features a union elbow 
with a metal-to-metal seat and 
34-in. mail pipe thread inlet. The 


other unit is threaded for %4-in. 
female pipe thread inlet and is 
not supplied with a union elbow. 
The casing is available in brass, 
chrome, nickel or bronze. 

Manufacturer: Ken-Ray 
Corp., Vermont, II. 


Brass 


Boiler-Burner Unit 

An oil-fired boiler-burner unit 
for residential applications has been 
introduced by Federal Boiler. The 
unit is shipped as a package and re- 
quires only three connections for 
installation. It is available in 
capacities ranging from 74,000 to 


127,000 Btu/hr and features con- 
trols and hot water heating special- 
ties as standard equipment. Tank- 
less coils for 240 gph domestic hot 


water supply are also standard 
equipment. 

Manufacturer: Federal Boiler 
Co., Inc., Granite and West Sts., 
Midland Park, N. J. 
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Water Heater Line 

A line of five automatic gas and 
electric water heaters has been in- 
troduced for 1957 by Perfection 
Industries. The water heaters fea- 
ture galvanized, copper, glass- 
lined and anode rod tanks. Other 
features include a circle burner to 
provide uniform flame and con- 
struction that permits installation 
without a flue. 

Manufacturer: Perfection Indus- 
tries Div., Hupp Corp., 1135 Ivan- 
hoe Rd., Cleveland 10. 


Automatic Air Filter 

A glass fibre air filter for use on 
its heating, ventilating and air con- 
ditioning equipment has been in- 
troduced by American Air Filter. 
The filter is flexible and is installed 
horizontally through the entering 
air stream of the unit just ahead of 
the fan-and-coil sections. Fresh 
filter sections are automatically 
supplied to the air stream by an 
electric timer, providing continu- 
ous operation and automatic dis- 





posal of contaminated substances. 
The filter is replaced once a year 
by removing the spool and insert- 
ing a new one. A variety of sizes 
and capacities is available. 

Manufacturer: American Air 
Filter Co., Inc., 215 Central Ave., 
Louisville 8, Ky. 


Jet Water System 

A self-priming jet water system 
that converts from shallow to deep 
wells has been announced by 
Deming. The system is available 
in % and 1-hp sizes. It delivers 
1080 gph in shallow well applica- 
tions and 1300 gph in deep wells. 
Other features include a capacitor 
motor with a built-in overload 
protection; a brass jet, tube and 
nozzle; a control valve; and an air 
volume control. 

Manufacturer: The Deming Co., 
Salem, O. 


Heating Plant 
A gas or oil-fired central heat- 
ing plant for use in large-area 


buildings has been announced by 
Carrier. The system features a 
direct-fired heat diffuser that is 
available in a choice of ten sizes 
with capacities ranging from 300,- 
000 to 2,000,000 Btu. The unit can 
be wall or ceiling suspended or 
mounted on the floor. It is factory 
assembled; when fuel and electrical 


connections are completed the unit 
is ready to operate. 

Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse, N. Y. 


Water Hammer Eliminator 

A water hammer eliminator for 
use on hot and cold water lines 
has been announced by Flair Mfg. 
The unit can be mounted in any 
position and features a synthetic 
rubber diaphragm that compresses 
and absorbs the air at the time of 
hammer impact. The rubber dia- 
phragm is flexible. Its upper cham- 
ber is sealed against water. 

Manufacturer: Flair Mfg. Corp., 
1720 Atlantic Ave., Brooklyn, N. Y. 


Central A-C System 

A 5-ton central air conditioning 
system has been added to its line 
by Rheem Mfg. The system is de- 


signed for commercial and large 
residential applications and fea- 
tures a compact condenser for re- 
mote installation. Capacity of the 
system is 60,000 Btu/hr. Other 
features include a 3-hp compres- 
sor, an evaporator coil, blower and 
filters, 

Manufacturer: Rheem Mfg. Co., 
7600 S. Kedzie, Chicago. END 
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Modine convectors are the choice 

of top architects and heating engineers when they 
want superb styling, backed by superb performance. 
These beautifully designed convectors have met 
every test for uniform, healthful heating . . . 


i 


for long-life, economical service. 


NVECTORS 
The Modine representative listed in your 
classified phone book can offer you a selection of 
30 types of Modine convectors in 8000 sizes. Call him 
today, or write Modine Mfg. Co., 1592 DeKoven 


Avenue, Racine, Wisconsin. 
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Fingertip control of 
heat delivery —a 
Modine exclusive. 


In Canada: Sarco, Ltd., Toronto 
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=> 5 MINUTES WITH BERGIE! 





By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


Kissable Ketchup—You Like It? 


“STICKS AND STONES will break 
my bones, but names will never 
hurt me’”—remember that old 
bromide? I’m sure you do. 

Well, the subject of names has 
been getting a lot of attention 
lately; not names of people but 
names of products. 

Didja ever hear of such mon- 
ickers as “Red, Willing and 
Able,” “Kissable Ketchup,” or 
“Red-dy for Love”? These are 
among a list of 5,500 names sug- 
gested to the manufacturer of a 
famous lipstick. 

More and more business firms, 
large and small, feel a well- 
known trade-mark is a sales 
grabber. Frequently, names are 
used to identify a company’s 
new and entirely different prod- 
uct without going to the bother 
of designing a new name. 


» For example, “Listerine” 
toothpaste takes its name from 
the company’s antiseptic which 
was trade-marked way back in 
1881. You are all familiar with 
the brand names “Hotpoint” and 
“Frigidaire” which originally— 
and understandably—referred to 
stoves and. refrigerators respec- 
tively. 

Yet, when “Hotpoint” added 
refrigerators to its line and 
“Frigidaire” started to sell 
stoves, the old names were 
stamped on the new products. 

A soap outfit by the name of 
Procter and Gamble considers 
its “Oxydol” such a valuable 
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trade-mark that it has remained 
since 1927, even though the 
product it identifies has changed 
100 percent from a rough soap 
powder to a detergent with 
oxygen bleach—that’s what the 
soap man said. 

Nowadays, when new names 
are required, professionals are 
called in to make suggestions— 
that’s how much importance is 
being attached to the subject. 
Who says we’re not living in an 
age of specialization? 


# When good names are found, 
companies generally wage un- 
ending and aggressive war 
against all comers who are out 
to swipe them. And you can’t 
blame them; a good name is like 
money in the bank. 

Take “Coca-Cola” as an illus- 
tration. It was trade-marked on 
January 31, 1893, and up to 1920, 
when the company took an in- 
fringement case against the 
Koke Co. of America clear up 
to the Supreme Court, the com- 
pany estimates it hauled an 
average of one violator of its 
trade-mark into court each 
week. 

These actions probably made 
a lot of lawyers rich, but it also 
has been profitable to the com- 
pany. “Coca-Cola” has become 
one of the world’s best-known 
trade-marks and in recent years 
attempts to imitate it have de- 
clined. 


Today, companies do not fear 


“trade-mark thievery” nearly as 
much as they fear the habitual 
use of a name to describe a class 
of products, rather than a single 
product. Innocent folks unknow- 
ingly push valuable names into 
the stream of everyday lan- 
guage, where they become pub- 
lic property. 

To cite a few, DuPont’s “Cello- 
phane,” Bayer’s “Aspirin,” and, 
more recently, Otis Elevator’s 
“Escalator” are all examples of 
important trade-marks that have 
gone generic. 

The Minnesota Mining & Man- 
ufacturing Co.’s “Scotch” brand 
cellophane tape is being vigor- 
ously protected from suffering 
the fate of other well-established 
trade-marks. “Formica” is dan- 
gerously close, too. 


s Once a good name is hit upon, 
the owner usually wastes little 
time in protecting it. If you 
have a name you want to pro- 
tect against felonious villains, 
here’s what you should do: first 
thing is to search the U.S. Patent 
Office records in Washington to 
see if the mark has been regis- 
tered before. If it appears to be 
new, it is published in the Patent 
Office’s “Official Gazette” and 
should the mark remain unchal- 
lenged for 30 days, the company 
can claim it as its own. 

Isn’t it amazing how many 
things we run into in our never- 
ending quest for better selling? 
I guess our present “age of dis- 
tribution”. is the culprit that 
makes things like this pop up. 
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.. AMERICA’S LARGEST SELLING BACK-HOE 


penne TRUCK MOUNTED 


AT LOW COST! 





FROM TRANSPORT TO DIGGING IN 1 MINUTE 


The Davis Back-hoe with all its popular profit-making 
performance characteristics right-angle operation, rotary 
seat, vertical stabilizers, visibility, and 7,000 pounds of 
breakaway...plus the flush digging features with 200 
continuous operating are on the new Model 210 —is now 
avaMable as a truck-mounted rig. It can be rushed across 
town, through traffic, or to jobs far out, and then be ready 
to dig in only one minute. 


nattaran tilde COMPLETELY DETACHABLE — FREEING TRUCK 
side for flush dig “a al il Bess a FOR NORMAL USAGE IN 5 MINUTES 


a oe Although rigidly attached to the truck, it has its own self- 
supporting legs so that it can be detached — freeing the truck 
for normal hauling jobs. It has an independent hydraulic 
system powered by any one of several industrial engines 
All models of Davis Back-hoes are basic, and are inter- 
changeable on any truck or tractor equipped with Davis 
attaching brackets. 


Dovis Products are sold and serviced everywhere in U.S.A 
and Canada by better declers. 


FOR NAME OF NEAREST DEALER CALL WESTERN UNION BY 
NUMBER, AND ASK FOR OPERATOR 25... or write direct 


MID-WESTERN INDUSTRIES, INC. 


1009 SOUTH WEST STREET DEPT. DE WICHITA 15, KANSAS 
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News .. . continued from page 60 | Permaglas Division 


Starts Commercial 
Water Heater School 


KANKAKEE, Itt. — A series of 
three-day training programs on 
commercial water heating recently 
was launched by A. O. Smith’s 
Permaglas Div. The training ses- 
sions were held in Chicago Jan. 
7-9, and in Union, N. J., Feb. 18-20. 
The classes will be repeated in Chi- 
cago Apr. 15-17 and Sept. 16-18, 

| and will be held again in Union 
May 6-8 and Oct. 7-9. 
Other classes have been sched- 
| uled to be held in Oakland, Calif., 
Mar. 4-6 and Oct. 21-23, and in 
Dallas, Tex., Mar. 25-27 and Nov. 
Shown above is a spinning wheel that forms cones for use on Trane Co.'s air | 4-6. 


conditioning and ventilating fans. The inlet cones provide a streamlined | 


path for air flow into the fans to improve efficiency and reduce air noise. The school, in operation for more 


than 10 years, teaches installation 
and servicing of gas-fired equip- 
Ni ° th Ne ini merly was advertising and market- | “ ‘ 1 i . : g 2 te b - od 
, . ment and is designed to he e- 
ames tin e ews ing services manager for Airtex . wag 8 P 
velop sales ideas and cover new 
areas of application. 


(Continued from page 60) Products, Inc. 
and management positions. The appointment of John L. Wil- 
Richard S. Carrington has joined liams as advertising manager of 
the Permutit Co., New York City, | Youngstown Kitchens Div. of 
as manager of the household sales American-Standard and Ted F.| to V. Fes Assistant G.M. 
Berndt as sales promotion manager 


Briggs Promotes Morris 


Detroir — Briggs Mfg. Co. has 
promoted William A. Morris from 
general sales manager to vice pres- 


has been announced. Williams was 
promoted from sales promotion 
Berndt formerly was manager of | igent and assistant general manager 
sales relations in a broad realignment of its man- 
(For other important appoint- | agement staff. Also promoted were 
ments in the plumbing and heating | Arnold Kohler, manager of the 
industry, see page 194.) (Please turn to page 182) 


Gill Hickey 
Young Radiator Tait Mtg 


division for water softeners and fil 
ters, He previously was president 
of a distributor firm 
Frank G,. Hickey, Jr, general 
sales manager of The Tait Mfg, Co,, 
Dayton, O,, for the past year, has 
been made a vice president 
The Trane Co,, La Crosse, Wis,, 
has made three changes in its sales 
staff, James Whalen, formerly 
manager of convector sales, has 
been promoted to head the firm’s 
transportation sales section, His 
new assistant is Kenneth Shannon, 
Replacing Whalen as convector 
manager is L. E. Daniel, This unique display incorporating the principal operations in a summer air 
Harry M. Gill has been appointed conditioning system is being used by Janitrol Heating and Air Conditioning 
or “ Div., Surface Combustion Corp., Columbus, O., for training purposes. Robert 
advertising manager by the Young Mees, senior field engineer who designed and built the display, is shown 
Radiator Co., Racine, Wis. He for- pointing to the spot where the cooling cycle begins in the model system. 
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The Kitchen of the Future...To Build Bigger Sales Today! 


F sit ah? riers 


Division of frilehons Standard 
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ae 


















































New Wall Cabinets. Fu: 
niture-finished hardw 


doors on famous. Youn It's Future-Fashioned! 


town wall cabinet 


New Sandalwood Color. 
Subtle new wood-tone 


shade blonds with every BACKED BY THE BIGGEST PROMOTION 
New Pantry Cabinets. CAMPAIGN IN KITCHEN HISTORY! 


t imgerup shelves use once 
idle apace between wall 
and base ts 

kage mice . Introduced on TV Spectacular! Saluting Kate Smith and starring 
New Larger Built. tn Sink 

Bowl, tlighest quality Ke the greatest names of stage, screen and TV, 85,000,000 potential view: 
Youngstown bow! install ers for this mode rn miracle show on the ABC-TV Network, Sunday 
fannie rived to beat moat 

ordinary drop-in bow! night, April 28! Cash in on this biggest of all advertising bonansas! 
New Continueus Counter 
Li + a ! a Trim wee _/\. Shown in Full Color Spreads in Life, May 13, and This Week 
apie ops i] any ene } ‘ 

without metal sealer strip JA Magazine, May 19. 52,700,000 ready-to-buy readers will see these 
Two new Adjustable Built-in ada, fall in love with MON rEREY . look for it in your store! 

Oven Cabinets, These low 
priced steel oven cabinet 


accommodate almost every - rN . Sold in your Local Newspapers under your name! Yes! 73 Sunday 
gas or electric oven ~\ papers across the nation will carry Monterey ads in full color! Get your 


name in your local listing, now! 











TIE IN NOW! STOCK...FEATURE...D/ISPLAY MONTEREY 





Contact Your Youngstown Kitchens Distributor Now. 
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Now...get a BIGGER SHARE 
of the building market with... 

















WRITE TODAY 


for your copy 
The Story of CEFCO® 
Bituminized FIBRE PIPE 


This pictorial booklet has 
the complete CEFCO story 
It points out the wide and 
growing market for fibre 
pipe. It tells how quality is 
built into CEFCO. It shows 
the principal manufacturing 
processes and explains how 
they benefit both plumber 
and home owner. It illus- 
trates the numerous tests 
that are guarantees of 
CEFCO high quality. 


The Central Foundry Company 
Foot of Pacific Street 
Newark 5, N. J. 


| want to know more about the new CEFCO fibre pipe. With- 
ovt obligation, send me a copy of “The CEFCO Story” 


Plumbing 


Plumbing 
Contractor 


Wholesaler 


O LJ 


Nome 











With today’s demands to hold 
down costs and yet guarantee 
quality, the new CEFCO bitu- 
minized fibre pipe can be your 
answer for more profitable dol- 
lars. It is strong, chemical re- 
sistant, lightweight, easy to 
handle and fast to install. 
Wherever non-metallic, non- 
pressure pipe will serve the pur- 
pose, the new CEFCO fibre 
pipe meets the requirements for 
long, trouble-free performance. 
More and more sanitary codes 
approve fibre pipe for house-to- 
sewer connections. Fibre pipe 
also has proved to be ideal for 
septic tank systems. In other 
ways, too — around residences, 
on the farm.and in industry — 
CEFCO fibre pipe means more 
business. 


New CEFCO fibre pipe is made 
of tough, strongly interwoven 


cellulose fibres, impregnated 
with hard cold-tar pitch. For 
resistance to hot water, deter- 
gents, acids and alkalis. . . for 
withstanding earth loads, traf- 
fic shocks, shifting soil . . . for 
rupture strength, CEFCO fibre 
pipe meets, often exceeds, Fed- 
eral specifications. 

The high quality of CEFCO 
fibre pipe is backed by the rep- 
utation of The Central Foundry 
Company, largest manufac- 
turer of cast iron soil pipe and 
first to provide the plumbing 
contractor with centrifugal — 
“spun” — soil pipe. 

New CEFCO fibre pipe now is 
available, solid or perforated, 
with a complete line of coup- 
lings, fittings and adapters. 
Ask your plumbing supply 
wholesaler for the new CEFCO 
fibre pipe. 








Compony 








Street 





Established Over 50 Years 


THE 


CENTRAL FOUNDRY 


COMPANY 


Centritugal Cast Soil Pipe 
Machine-Made Fittings 
Bituminized Fibre Pipe 


Main Office: Foot of Pacific Street, Newark 5, N. J. 
Plani: Holt, Ala. 
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with ZOO models 
\Mertemp/ 


sells eal the 






































heating and cooling 
market 

















Sell more with more! Airtemp puts dealers ahead with a 
complete line of heating and cooling. When you sell 
Chrysler-engineered Airtemp, you benefit from faster, 
easier installation. Plus operating efficiency that spells 
customer satisfaction. For faster sales to all of your 
market, depend upon Airtemp by Chrysler. The volume 
line for volume sales! 


























It’s going to be a “‘hot”’ year for Airtemp cooling and 
heating dealers. Millions of home cooling and heating 
prospects will know how to “Dial Springtime Any Time” 
with Chrysler’s Airtemp in 1957. Write Airtemp Divi- 
sion, Dept. DE-3,Chrysler Corporation, Dayton 1, Ohio, 
today and learn more about this opportunity for you. 


Nintewp 
OIiVvVisIion 


fat Sates Mater tm offers the greatest selection 
















































































of air conditioning equipment... 
286 models... 38 of which are furnaces 
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Let 


CADWELL 


give the 


SERVICE 


When you install a Cadwell relief 
valye, you know you can depend on it 
for trouble-free protection. 


Cadwell 


valves not only eliminate 


costly service calls, they keep your 
customers satisfied and safe. 


And Cadwell’s quality and complete 
line makes it easier to stock and sell, 
too. Write today for catalog or con- 
sult Domestic Engineering Catalog 
Directory. 


CADWELL NO. 
N-105 TL 


Self-closing temper- 
ature and pressure 
relief. With or with- 
out test lever. 400,- 
000 BTU capacity. 
A.G.A. Listed. 


CADWELL NO. 75 


Adjustable 25 to 175 Ib. pres- 
sure relief, with or without 
fusible plug for temperature 
relief. 


ESTABLISHED 1894 


THE BEATON & 


CADWEL 


MANUFACTURING CO. 


NEW BRITAIN, ¢ NWN 


CADWELL NO. 25 


Self-closing temperature and 
pressure relief. Easy inspec- 
tion and cleaning without 
upsetting temperature and 
pressure setting. With or 
without test device and ex- 
tension bulb. 850,000 BTU 
capacity. A.G.A. listed. 


Perfection 


Floor and Ceiling 
Plates. All types and 
sizes to give a neat 
and finished appear- 
ance to all piping 
jobs 


Good Reading 


(Continued from page 45) 

Diffuser selection manual. Color- 
ful, 80-page selection manual cov- 
ers air diffusers for air conditioning 
and heating and ventilating sys- 
tems. Contains diagrams, tables 
and photographs for selection of 
diffusers and accessories for use 
with high velocity and standard 
air conditioning systems and units. 
Includes distribution definitions, 
sound level characteristics, static 
pressure factors and typical in- 
stallations. 

Available from: Anemostat Corp. 
of America, 10 E. 39th St., New 
York City 16. 


Furnace specification bulletin. 
Four-page, two-color bulletin de- 
scribes seven models in firm’s basic 
line of gas and oil-fired furnaces. 
Gives specifications and line draw- 
ings and points out mechanical and 
electrical characteristics. Includes 
photographs and thermal data. 

Available from: Typhoon Air 
Conditioning Co., Div. of Hupp 
Corp., 505 Carroll St., Brooklyn 15, 
mY: 


Temperature control systems 
booklet. Describes automatic elec- 
tric temperature control systems 
for schools. It is designed for con- 
sumer mailings and explains and 
illustrates application of electric 
controls. Also describes the use of 
control centers to facilitate installa- 
tion and operation. 

Available from: Barber-Colman 
Co., 1300 Rock St., Rockford, III. 


Industrial insulating materials 
catalog. A 20-page catalog describes 
and illustrates spun mineral wool 
industrial insulating products. Lists 
specifications and includes sizes, 
thickness, and thermal conductiv- 
ities of 20 types of hot and cold in- 
sulations. Includes temperature- 
thickness recommendations and 
describes typical applications with 
covering instructions. 

Available from: Baldwin-Hill 
Co., 500 Breunig Ave., Trenton 2, 
N. J. 


Sink drain brochure. Six-page, 
two-color brochure describes firm’s 
line of remote control sink drains. 
Includes information on finger-tip 
release drain for use in installations 
where water or detergents are in 
contact. This unit is constructed of 
stainless steel. Also includes spe- 
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cifications for other finger-tip re- 
lease drain models, as well as data 
and descriptions of 2-in. lever 
drains. All models feature inter- 
changeable strainer plates and 
strainer baskets. 

Available from: Kenco Products 
Corp., Englewood, N. J. 


Booster fan circular. Four-page 
circular describes ventilated boost- 
er fans for residential gravity-type 
furnaces. Explains installation and 
controls and contains line drawings 
and diagrams. Discusses the base- 
ment system of residential condi- 
tioning and recommends the 
amount of cooling to use. 

Available from: McLarty Sys- 
tems, 2600 Dickman Rd., Battle 
Creek, Mich. 


Mechanical packing booklet 
Four-page, two-color booklet de- 
scribes various packing methods 
firm uses for shafts, valve stems, 
rod and plungers, pistons and gas- 
kets. Contains illustrations of pack- 
ing methods and recommended 
procedures. 

Available from: Flexrock Co., 
36th and Filbert Sts., Philadelphia. 


Refrigeration equipment bulletin. 
Presents open type refrigeration 
and air conditioning condensing 
units and compressor units for use 
with evaporative condensers. In- 
cludes specifications and capacities 
and other engineering data. 

Available from: Brunner Mfg 
Co., 10 Fisher St., Utica, N. Y. 


Packaged air conditioner bulletin. 
Two-page, black and gold bulletin 
describes the firm’s line of 3, 5 and 
8-ton packaged air conditioning 
units, Provides a table of specifica- 
tions and ratings and explains in- 
stallation and operation. Includes 
line drawings with dimensions. 

Available from: Typhoon Ai 
Conditioning Co., Div. of Hupp 
Corp., 505 Carroll, Brooklyn, N. Y. 


Kitchen ventilator and range 
hood catalog. Colorful, four-page 
catalog describes two models in 
firm’s line of ventilators and range 
hoods. Also features fan and fan- 
in-hood combination, Contains cut- 
away illustrations and line draw- 
ings that explain the principal fea- 
tures and construction designs 
Also includes recommended instal- 
lation procedures. 

Available from: Stewart Indus- 
tries, Inc., 320 E. St. Joseph St., 
Indianapolis 2, Ind. 

(Please turn to top of page 176) 


DomEsTIC ENGINEERING, Marcu 1957 


“The new Reznor DB gas heater helps me sell 


jobs where no other unit heater would fit” 


“T sell a lot of Reznor suspended gas unit heaters for all types of 
commercial and industrial installations. It’s one of the most profitable 
parts of my business. But there are some jobs where standard units just 
don’t fit in. The new Reznor DB gas unit heater fills that gap. It helps me 
sell a lot of jobs I didn’t use to be able to touch. 


“Look at the common objections to unit heaters — noise, appearance, 
dirt. The new Reznor DB overcomes them all. In the first place, it has 
a powerful, quiet blower instead of a propeller fan. To reduce noise 
even further, there’s an easy-to-assemble blower housing optional at a 
slight additional cost. The blower housing solves the appearance 
problems, too. When it’s used, the DB is a completely enclosed unit 
heater . . . compact, smartly styled, and handsomely finished in Reznor’s 
grey-green Perlite enamel. There’s no place on this cabinet for dirt to 
accumulate. And if dirt in the air is a problem, it’s easy to add filter 
racks which are supplied as optional equipment. 


“The Reznor DB unit heater meets another need, too. Now I have 
a unit heater which is AGA approved for use in high static duct systems. 
Sure, it’s a special heater for special situations. But it’s a wonderful 
addition to the Reznor line, because it increases the number of jobs 
nearby Reznor distributor. You'll 


I can sell.” 
find him listed under “Heaters- 


Unit” in the yellow pages of your Se, 


telephone directory. 


It’s the same story wherever you 
go. The Reznor DB gas unit heater 
has closed the gap. If you don't 
have the DB, you're going to lose 
jobs because you can’t meet 
exacting equipment specifications. 
Get the complete story on the new 
Reznor DB unit heater from your 


REZNOR 


THE WORLD'S LARGEST-SELLING 


Oe HEATERS 


REZNOR MANUFACTURING COMPANY 
76 Union Street, Mercer, Pa. 





Powerful Portable with a 
100 Reach! f 


%. 
INSTANT CONTROL / 


CHUCK HANDLE 7 £ /E 
\ : : / MB ADJUSTABLE 


ry : ; ° AE mae: 


CONVENIENT 
LIFT HANDLE 


HEAVY-DUTY 

AC-DC MOTOR 
GAS ENGINE 
OPTIONAL 


| a a 
e-e q 


POWERFUL 
CHUCK GRIPS 
Ld 
FIRMLY 


RUBBER-TIRED 
WHEELS 


COMPLETE 
EQUIPMENT 
KIT AT NO 
EXTRA COST 


NO. 420 


Sewer Masti 
Cleans Clogged Sewers, FAST! 


Whatever the obstruction—even 100 
feet or more from the sewer entrance 
—you'll clean it easier and quicker ‘ 
with the low-cost Oster Sewer Master. Builders of 
Built to last a lifetime, light enough the World's Most 
to be handled easily— provides posi- Complete Line of 


tive control of “snake” and cutting tools. Threading 


See the versatile Sewer Master in ac- Equipment 
tion. Call your nearby Oster Selective 
Distributor for complete information 
and prices. 


THE OSTER MANUFACTURING CO., 1306 East 289th St., Wickliffe (Cleveland), Ohio 


176 


Good Reading 


(Continued from page 175) 

Porcelain enamel booklet. A 16- 
page booklet, entitled “Important 
Facts About Porcelain Enamel,” 
tells what porcelain is and illus- 
trates the major causes of blemishes 
or damage. Each page explains a 
different damaging factor and illus- 
trates the effect. Printed in two 
colors. Contains small cartoon 
drawings showing how not to treat 
porcelain enamel. 

Available from: Youngstown 
Kitchens, Div. of American-Stand- 
ard, Warren, O. 


Sales Aids 


Year-round A-C Booklet 

A consumer booklet that de- 
scribes the operation and features 
of fluid heating and water-cooled 
air conditioning systems has been 
announced by Bell & Gossett. The 
booklet describes radiant heating 


@ === SYSTEM 
aaa 


systems using baseboard or floor 
panel units and discusses several 
of the ways in which air condition- 
ers can be attached to existing 
heating systems. It also describes 
year-round air conditioning for 
new construction. The booklet is 
printed in full color and is pro- 
fusely illustrated. 

Issued by: Bell & Gossett Co., 
8200 N. Austin, Morton Grove, Ill. 


Water Systems Ad Program 

A direct mail advertising pro- 
gram designed to help contractors 
and wholesalers bring additional 
product and service information to 
consumers has been announced by 
F. E. Myers. The mailing program 
includes six full-color consumer 
mailing pieces, each of which con- 
tains space for the contractor’s 
name. Subjects covered include a 
statement of the contractor’s quali- 
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fications, remodeling suggestions, 
water system applications in rural 
areas, water conditioning and sug- 
gestions for suburbanites who live 
beyond city water mains. 

Issued by: The F. E. Myers & 
Bro. Co., Ashland, O. 


Portable Controls Kit 

A portable kit containing con- 
trols for its heating systems is be- 
ing offered to contractors and 
wholesalers by Bryant. Included 


in the kit are a diaphragm valve 
and a pilot and push-button igni- 
tion system. The kit enables the 
contractor to take the controls with 
him on calls to customers and 
have a visible explanation of what 
the control system is and how it 
operates. 

Issued by: Bryant Div. of Car- 
rier Corp., 2020 Montcalm, Indian- 
apolis, Ind. 


Sink Display 

A space-saving sink display that 
shows porcelain, stainless steel and 
laminated plastic sink tops in one 
package has been announced by 





Republic Steel. The display is avail- 
able for either 54 or 66-in. under- 
sink cabinets and presents 144 
possible color and style combina- 
tions for each size. Drop-in bowls 
for use with the sink tops are also 
shown in the display. 
Issued by: Republic Steel Corp., 
Steel Kitchens Div., Canton, O. 
(Please turn to top of page 178) 
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NAME 
STREET 
CITY 


Profit Points for You in 
New Supplex Plastic Pipe 


$500,000 in 1948 to $45,000,000 in 1955. That's the 
startling growth of flexible polyethylene plastic pipe. 


Open your door to this 


Supplex—the quality pipe. 


Certified Safe for Drinking Water— 


Bears the Seal of Approval of 
the National Sanitation Founda- 
tion, Ann Arbor, Michigan. 


Streamlined Stock— 


4, One high grade pressure-tested 
Supplex pipe in six diameters 
equips you to sell 95% of all jobs 
where flexible pipe can be used. 


Packaged for Protection and 
Sales Appea/— 


eo package design guaran- 
tees delivery of pipe in perfect 
condition from factory to con- 
sumer. No job failures or returns 
because of transit damaged pipe. 


Consumer Advertising — 


Fi To pre-sell your customers, plus 


.. Stuffers, Advertising Mats, and 
many other sales aids to help 
you sell Supplex. 


Fittings and Clamps— 

A complete line of high-impact 
polystyrene adapters, couplings, 
elbows and tees—N.S.F. approved 
—and ail stainless steel clamps. 


SuPpPLEX CoMPANY, Division ~ ; a Hard Rubber Company 
335 Broadway, New York 13, N 


Rush me airmail full ae, about your Supplex Flexible Plastic Pipe and 
a sample for my inspection. 





NAME 
CITY. 


eer EM, 


I normally buy such material from: 





- 





great growing market — feature 


Colorful— 
Sales 
Building 
Dealer 
Display 


Tells and Sells in only 15” x 4” 


Gives your customers a chance to 
see and feel the high quality Supplex 
pipe. They can look through the 
bore, smooth as a rifle barrel. The 
sample fitting and clamp on the pipe 
in the display clearly shows your 
customers that the only tools neces- 
sary to install long lengths of 
Supplex pipe are a screwdriver and 
jackknife. Ask your jobber for com- 
plete information on Supplex pipe 
or use the coupon below. SuPPLEX 
Company, GARWOoD, N.J., Division 
of American Hard Rubber Com- 
pany, Pioneers in Plastic Piping for 
Farm, Home and Industrial uses. 


Write now for sample and full information 





NO. 17 


RATCHET 
NO. 3 RATCHET THREADER 


NO. 26R RATCHET 
THREADER 
NO. 41E GEARED THREADER 


° pn Oe 
[SEAVER NG 2 


—— 
Ya all NO. 2 CUTTER 


“= 


Beaver Threaders and Cutters 


MAKE PIPE THREADING EASIER 


NO. 3 RATCHET THREADER . . . has enclosed ratchet teeth for greater 
safety. Threads 1/8” to 1” pipe; 1/4” to 1” bolts. Dirt and chips can’t 
clog ratchet teeth to cause slipping. Dies easily removed to resharpen. Can 
be inverted for close threading. Convenient oil holes for easy oiling and 
chip clearance. 


NO. 17 RATCHET... isa lightweight, rugged tool for hard use. Threads 
full range from 1/8” to 2”. Ribs in bore of head assure perfect centering; 
accurate threads. Dies held securely by specially designed cap which 
eliminates top plate. Maximum chip clearance and oiling. 


NO. 41E GEARED THREADER ... is fully adjustable. Uses only one set of 
dies for full range 2-1/2” to 4”. Threads both pipe and conduit with same 
dies by simple, quick adjustment. American or British thread; right hand 
only. Also special oil field threads. 10, 11-1/2 and 14 thread pitch; 3/8” 
or 3/4” taper. 


NO. 26R RATCHET THREADER ... is the Original self-contained threader. 
Threads 1” to 2” without changing dies or bushings. Threads pipe or 
conduit with same dies. The only threader that cuts standard, over- or under- 
size threads of uniform length. Large wing nuts make hand locking easy. 
Oil holes in head direct oil to dies. Ribs in bore of tool guide pipe into 
throat of dies for easy, accurate starting. 


NO. 2 CUTTER . .: makes fast, easy cuts because pressure is applied directly 
to wheel. Cuts 1/8” to 2”. Equipped with new Beaver Black Magic Cutter 
Wheels that cut both heavy and light work without changing. Lightweight 
—easy to use. 


Can’t tell it all here! 
Send for New Beaver 
Quick Reference 
Catalog! Get the 
latest facts on 
ALL new Beaver 
machines! 


MATIONAL ASSOCIATION 
PLumeime COmTeactoRs 


—— Inc. -—— 
273-500 DANA AVE. 


WARREN, OHIO 


THREADED PIPE 
(V6 TIGHT 11'S COST COBTS LERE 





Sales Aids 


(Continued from page 177) 

Cabinet Sink Display 

Youngstown Kitchens is offering 
dealers a showroom display for its 
line of cabinet sinks. The display 
is the featured piece in a new sales 
program in which two 15-in. wall 
cabinets are provided as a bonus 
to the purchaser of a 54 or 66-in. 
cabinet sink. Other aids to dealers 
include a promotion package and 
a display background that permits 
the unit to be placed in a window. 

Issued by: Youngstown Kitchens 
Div., American Radiator & Stand- 
ard Sanitary Corp., Warren, O. 


Fittings Sales Package 

A dealer sales package that fea- 
tures a counter display of fittings 
and clamps has been announced 
by Crescent Plastics. Three rolls 
of flexible plastic pipe also are in- 
cluded in the package. The pack- 


age can be used by dealers and 
then returned after a four-month 
period. 

Issued by: Crescent Plastics, Inc., 
955 Diamond Ave., Evansville, Ind 


Water Softener Promotion 

A promotional program for its 
line of water softeners is being 
offered to dealers by George Getz. 
The program includes a catalog 
that describes the firm’s product 
line. Other parts of the package 
include consumer mailing pieces 
and showroom and display window 


water & 
softeners . 


cll ’ 


Se 


posters. The promotional package 
is available to contractors from 
their wholesalers. 

Issued by: George Getz Corp., 
Modern Div., 2316 23rd Ave., Rock- 
ford, Ill. END 
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New! SAVES LABOR AND FITTINGS 
@ IN HOT WATER INSTALLATION 


DIVERTER 


PACKING 
/ 


~! 


1%” or 142” 


= 


BRONZE OR 
CAST IRON 


TWO SIZES 
Fa 1% x 1% x 1%" 
ADJUSTING 1M" x 1M" x 1A" 
LEVER 


—_—_ 


THRUSH 


TAKES THE PLACE 
OF TEN FITTINGS 

















Illustration on the left shows the 
usual method of joining branch 
mains. Illustration at right shows 
how Twin-L Balancer joins them 
with one simple unit. 

















Complete Thrush Flow Control 
System. Twin'L Balancer unites 
mains and makes balancing 
quick and easy. 
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Witt BALANCER 





Here’s the greatest laborsaving fitting yet developed . . . the 
Thrush Twin-L Balancer does a better job . . . and ONE compact 
unit replaces TEN valves and fittings needed the old way. 

Balancing branch mains is simpler and there is less flow restric- 
tion. The whole job works better. . . and you save time, material and 
labor. Also ideal as a bypass valve on zoned radiant panel systems. 


Ask your wholesaler about it today or 
mail the coupon for bulletin and prices. 


H. A. THRUSH & CO., PERU, INDIANA 


H. A. THRUSH & COMPANY, Dept. A-3, Peru, Indiana 


Please tell us more about Thrush Twin-L Balancer to simplify hot water heating installation. 
Send bulletin and prices. Also send Condensed Catalog 


NAME 





ADDRESS 














1957 








COU Abnly 


HORIZONTAL -FLOW 


Versatility unlimited! For new 

modernization, for any kind of const 

there's a Coleman Trim. Boy t 
65,000 BTU input. | 


tl 


Beats all compollnen for 
pe atitiv elaia: } 


MI 


real geal an ALL 


f profit t 


Roomy for air conditioning. 
eded. Every time you. instal 


len a: a ready-made opr 


WV] Yell Mm atelail 


MAN Trim Boy pisreurtor 
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EE ri by 


DISTRIBUTORS 


ALABAMA—Alabama Appliance Co. 

First Ave. N. ot 13 St., Birmingham 
ARKANSAS—Gunn Distr. Co.,: Inc. 

1801 E. 22nd St., Little Rock 
CALIFORNIA—The Coleman Co., Inc. 

6480 Flotilla St., Los Angeles 

The Coleman Co., Inc. 

250 Sylvester St., So. San Francisco 
COLORADO-—B. K. Sweeney Co., 1601 23 St., Denver 
CONNECTICUT—Roskin Distr., Inc. 

275 Park Ave., East Hartford 
D. €.—Noland Co., Inc., 136 K St., N. E., Wash 
FLORIDA—Eckles Distributors 

1707 Industrial Blvd., Jacksonville 

J. D. Johnson Co., 16 W. Gregory, Pensacola 

1. W. Phillips & Co., P. O. Box 400, Tampa 
GEORGIA—Appliances, Inc., Box 1612, Atlanta 
ILLINOIS—The Coleman Co., Inc. 

2201 So. Darst St., Peoria, Ill. 

Robert Barclay, Inc., 1234 W. Fulton, Chicago 
INDIANA-—Greot Northern Distr., Inc 

1117 Maumee, Fort Wayne 

Central Supply Co.,210S. Capitol, Indianapolis 

Great Northern Distr., Inc. 

209 College St., South Bend 
IOWA—Midwest-Timmermann Co. 

114-116 Western Ave., Davenport 

Sidles Co., 8 Seventh St., Des Moines 
KANSAS—Colemon Heating & Air Conditioning Co 

O. Box 2060, Wichita 
KENTUCKY—Volley Distr. Co., 912 Baxter, Louisville 
LOUISIANA—Waolther Bros. Co., Inc. 

1722 Poydras at Willow St., New Orleans 
MAINE—Nelson & Small, Inc., 68-78 Union, Portland 
MASSACHUSETTS—Bigelow. & Dowse Co. 

2nd Ave. & A St., Needham Heights 
MICHIGAN-—Semmler Wholesale Supply Co. 

5100 St. Jean, Detroit 
MINNESOTA—Kelley-How-Thomson Co. 

309-349 S. 5th Ave., W., Duluth 
MISSOURI—Coleman Htg. & Air Cond. Co. 

1219 Union Ave., Kansas City 

Hollander & Co., Inc. 

3900 W. Pine Blvd., St. Louis 

General Wesco Distr. Co. 

P. O. Box 271, MPO, Springfield 
MONTANA—Marshall-Wells Co., Box 2092, Billings 
NEBRASKA-—Sidles Co., 7302 Pacific St., Omaha 
NEW MEXICO—Albuquerque Lumber Co. 

501 N. First St., Albuquerque 
NEW YORK—Roskin Bros., Inc. 

1827 Broadway, Albany 

Lee Distr. Co., 845 Washington St., Buffalo 

Jericho Distr., Inc., Route 25, Centereach, L.!. 

Sey-Ber Distr. Co., Ine. 

104 W. Division St., Syracuse 
NORTH CAROLINA—Southern Appl., Inc. 

P. O. Box 2096, Charlotte 
NORTH DAKOTA—Minot Coleman Distr. . 

Box 969, Minot 
OHIO—Miami Valley Distr., 8 N. Keowee, Dayton 

Hughes-Peters, Inc., 1128 Sycamore, Cincinnati 

Shuler Distr., 2114 Woodland Ave., Cleveland 

Hughes-Peters, Inc., 111-17 E. Long, Columbus 

The Joseph B. Smith Co., 1945 Franklin, Toledo 
OKLAHOMA-—Paul W. Davis Co. 

825 N. W. 2nd, Oklahoma City 
OREGON-—Western Utilities Supply Co. 

1905 N. Williams Ave., Portland 
PENNSYLVANIA—The Coleman Co., Inc. 

133-43 W. Hunting Park Ave., Philadelphia 

L/H Appliance Wholesalers 

930 Manchester Ave., Pittsburgh 
RHODE ISLAND—Lenz-Knight Co., Inc. 

200 Conant St., Pawtucket 
SOUTH DAKOTA —L. C. Lippert Co. 

506 S. Cliff Ave., Sioux Falls 
TENNESSEE—Indoor Comfort Distr. 

520 Van St., N. W., Knoxville 

Forsyth-Williams, Inc. 

34 N. Lauderdale, Memphis 
TEXAS—Amarillo Hardware Co., 

600 Gront St., Amarillo 

Pau! Davis Co., P. O. Box 10102, Dallas 

W. G. Walz Co., 500 San Francisco St., El Pasc 

South Texas Appl. Corp. 

641 S. Flores St., San Antonio 

Warren Distr. Co., 205 Velasco St., Houston 
VIRGINIA-—R. F. Trant Distr. Corp., Box 300, Norfolk 
WASHINGTON—Western Utilities Supply Co. 

P. O. Box 3524, Seattle 

Hughes & Co., Inc. 

South 119-123 Howard St., Spokane 

Marshall-Wells Co., 131 E. Main St., Spokane 
WEST VIRGINIA—Von Zandt Supply Co. 

1123 Fourth Ave., Huntington 
WISCONSIN—Wisc. Heating Distr. 

4715 N. 32nd St., Milwaukee 
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Miscellany 


Jet and A-C Go Together 
Passengers aboard the only do- 
mestically owned jet-propelled 
airliners will be spared the heat of 
the jet age, thanks to the coolness 
of the air conditioned age. 
Capital Airlines’ new Viscount 
Fleet—75 from England’s 
Vickers-Armstrong’s plant—will be 
air conditioned and humidified by 
«a Carrier Corp. unit. The unit is 
hig enough for two average-sized 
homes but compact enough to oc- 


liners 


cupy the minimum of valuable 
space in the plane. 

A small compressor is placed be- 
neath the forward cabin floor; con- 
denser coils fit into the wings, and 
the evaporator coil is located be- 
hind the galley. Conditioned air is 
diffused from two overhead ducts 


furred into the ceiling fabric. 


Debunking Hard Water 
There’s an old wives’ tale that 
softening home water by removing 
calcium robs the human body of its 
source of that valuable mineral. 
Nonsense, says the Water Con- 
True, the 
says, we need more 
than a gram of calcium a day for 
strong teeth and bones—but water. 
even in its hard state, is an unim- 
portant source of the mineral. 
Because of the difference in con- 
tent, one can get the 


ditioning Foundation. 


Foundation 


calcium 
equivalent of one and one-half 


quarts of water or more from 
drinking an eight-ounce glass of 
milk. Milk or its equivalent in the 
form of cheese or ice cream pro- 
vides more calcium than all the 
hard water one could possibly 
drink—and, to most people, tastes 


better. 


Farmer Goes to Market 

The farm is fertile ground fo: 
appliance sales, says Edward Mar- 
tin, director of marketing and sta- 
tistics for the Gas Appliance Manu- 
facturers Assn. 

He says that 5,400,000 domestic 
gas ranges for LP use have been 
produced in the postwar period. In 
the same time, nearly 3,000,000 
water heaters have been sold. 

“The rural family,” Martin con- 
cludes, “clearly is at the head of 
the parade in its demands for the 
comforts, conveniences and health 
benefits modern gas service can 
bring.” END 





PLASTIC 
PIPE 


AND FITTINGS 


C upreme 
HIGH 
TENSILE 


\ POLYETHYLENE 


Warehoused and 
Represented in Key Cities 


FRANKLIN PLASTICS 


INCORPORATED 


FRANKLIN, PENNSYLVANIA 


(Venango County) 


Manufacturing Since 1932 
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CARRIER ANNOUNCES 
A NEW SOURCE OF 
LOW-COST HEAT 


Heat Diffusers, Direct Fired, 
a complete heating system 
in a single package 


Here from Carrier is a new source of low-cost 
heat for stores, garages, schools, factories, 
churches, warehouses: Heat Diffusers, Direct 
Fired, for use with gas or oil. 


These compact Heat Diffusers are com- 
pletely self-contained: a stainless-steel com- 
bustion chamber, burner, heat interchanger, 
air handling equipment and controls are all 
assembled in a single casing. 


They cut heating costs three ways: 


1. They cost less to own because they do the 
job of several smaller type units. 


2. They cost less to install because no cen- 
tral boiler is required, saving piping costs. 


3. They cost less to operate because of their 
high efficiency —at least 80% of the fuel con- 
sumed is converted into usable heat. 


Further advantages are great flexibility 
and ease of installation. They can be floor 
mounted, ceiling mounted, wall mounted, or 
installed with ducts. They are pre-wired and 
factory-fired; when electrical and fuel con- 
nections are made and the stack vented, a 
unit is ready to operate. Available in 10 sizes, 
300,000 to 2,000,000 Btu’s. 


For your copy of a new bulletin describing 
this new heater in detail, call the Carrier 
Manufacturer’s Agent listed in your Classi- 
fied Telephone Directory under “Heaters— 
Unit.” Or write Carrier Corporation, Dept. 
UH, Syracuse, New York. 


News e « « continued from bottom of page 170 


Hamtramck plant, who becomes senior vice president 
in charge of manufacturing, and E. O. Brady, in. 
charge of advertising and new product development, 
who is now vice president. 

Other new vice presidents are Arthur J. Raible, 
manager of the Cincinnati plant; John M. Lewis, 
Abingdon, Ill., plant manager; and A. D. Melchior, 
Cleveland plant manager. 


American Vulcathene, Rochester, N.Y., has been 
formed as a division of The Nalge Co. to handle engi- 
neering, sales and distribution of polyethelene fittings 
and specialties for the plumbing and process indus- 
tries. The plastic line is manufactured in England and 
is designed for drainage and process services. 


Eastern Foundry Co., Boyertown, Pa., recently held 
its annual stockholders meeting at which an expan- 
sion program of $100,000 for increased facilities was 
announced. Also at the meeting, Robert R. Williams 
was elected a director, Ray G. Pinkerton was pro- 
moted to a vice presidency and Herbert B. Aldrich 
was named vice president, research and engineering. 


Hajoca Corp., Philadelphia, has purchased the Frank 
Hockett Supply Co. of Greensboro, N.C. Hajoca’s High 
Point, N.C., branch will be consolidated with the new 
division; all future business in that area will be con- 
ducted from the Greensboro facility which is lo- 
cated at 621 S. Spring St. 


General Fittings Co., East Greenwich, R.I., recently 
purchased the Hayden Heater Co. of Easton, Md. Hay- 
den’s manufacturing facilities have been moved to 
East Greenwich where the firm will operate as the 
Hayden Heater Div. of General Fittings. Sydney J. 
Hayden, former Hayden president, will be general 
manager of the division. 


Representatives of Sloan Valve Co., Chicago, who re- 
cently completed the first in a series of three-day refresh- 
er courses on products, sales and policies for all company 
representatives are (from left, front row) John Q. Bullard, 
Atlanta, Ga.; Philip Pullara, Jr., Miami, Fla.; Peter Chas- 
ney, Baltimore; and James R. Wager, Cleveland. In 
second row are J. P. Cunningham, Nashville, Tenn.; B. E. 
Hearn, Jr., Miami, Fla.; Donald Yates, Baltimore; R. J. 
Wolf, Cleveland; and David A. Tanner, Atlanta, Ga. In 
third row are home office personnel Jacques J. Filliung, 
patent attorney; James |. Gibbons, southern sales man- 
ager; Charles C. Allen, secretary and treasurer; Emil J. 
Kocour, chief engineer; and Wesley R. Parket, installation 
engineer. 
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Oil-Heat Institute of America, New York City, re- 
cently held a national conference on oil burning and 
related equipment at the New York University Col- 
lege of Engineering. Some 300 dealers, engineers and 
architects attended the conference. 













Penn Controls, Inc., Goshen, Ind., has purchased 
Campbell Controls Co., Santa Ana, Calif. Increased 
product diversification and the expansion of existing 
product lines were listed as primary reasons for the 
acquisition. Ralph S. Penn, president of Penn Con- 
trols, said the Santa Ana firm would operate as a 
division of Penn. 














Gas Appliance Manufacturers Assn., New York 
City, has added four new firms to its membership, 
bringing the total to 566 companies. The new mem- 
bers are Boston Stove Foundry Co., Reading, Mass., 
kitchen range manufacturer; Altorfer Bros, Co., East 
Peoria, IIl., gas clothes dryers; North Coast Manufac- 
turing Corp., Portland, Ore., gas-fired furnaces; and 
the industrial division of Minneapolis-Honeywell Reg- 
ulator Co., Philadelphia. 


































The Trane Co., La Crosse, Wis., has announced that 
22 graduate engineers have completed a sales engi- 
neering training program at the firm’s home offices. 
The course is designed to prepare the men for their 
new industrial: positions by giving them specialized 
training on practical applications of engineering. 





Republic Steel Kitchens, Div. of Republic Steel 
Corp., has announced a year-long national sales con- 
test entitled the “Prize Partners Sales Campaign.” 
Wives of dealers are eligible to compete. Prizes range 
from merchandise premiums to all-expense-paid va- 
cations. Also inaugurated by the firm is a factory- 
to-field sales training program. This is designed to 
acquaint sales trainees with the details involved in 
manufacture and distribution of steel kitchen cabinets. 
The first steps in activating the new program were 
the appointments of Robert T. James and William E. 
Saint to the dealer development staff and Donald E. 
West and Robert E. Krumlauf as members of the 
builder sales department. 





American Radiator & Standard Sanitary Corp., 
New York City, has announced that a new sales office 
for handling plumbing and heating products has been 
opened in Philadelphia. Brendan P. O’Connell has 
been appointed branch manager. The firm’s Air Con- 
ditioning Div. recently graduated eight more men 
from its week-long course in advanced heating and 
air conditioning. 











Scovill Mfg. Co., Waterbury, Conn., has carried its 
decentralization program further by increasing the 
independence of the four divisions within its Water- 
bury organization. These four are the Mills Div., the | 
General Mfg. Div., the Forging and Screw Machine | 
Div. and the Closure Div. Newly appointed general 
managers for these divisions are, respectively, 
Chauncey P. Goss, Henry W. Wild, Willis H. Machin 
and Paul E. Fenton. 

(Please turn to top of page 188) 
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Tubs for Today...and Tomorrow! 


For New Construction and Modernization, Too! 





The KENYON 
Models 1-2120 (R-H) and 1-2121 (L-H) 
Luxurious enameled cast iron 16”) high recess 
tub. Broad, flat bottom, straight sides and 6” 
wide seat. Three popular sizes—4'2', 5’ and 5/2’ 
lengths. 
g =) 


The ALLEGHENY 
Models 1-2400 (R-H) and 1-2401 (L-H) 
The nation’s roomiest enameled cast iron 14” 
high recess tub with widest and longest dimen- 
sions inside at the bottom. Safe 4%’ wide seat 
5’ length oF sy 


_i 


The BLISS 
Models 1-2100 (R-H) and 1-2101 (L-H) 
The most handsome enameled cast iron corner 
tub! Broad, flat bottom provides extra bathing 
space and safety. 16” high, 5’ long 


The RIO GRANDE 
Models $-2600 (R-H) and $-2601 (L-H) 
America’s finest porcelain on steel tub! Wide, 
convenient, safe seat! Unequalled in quality, 
design, beauty and comfort. 16” high, 5’ long 


The DEFIANCE 
Models S-2700 (R-H) and S-2701 (L-H) 
The Industry's best porcelain on steel budget 
bathtub. Perfect for practical economy. Superior 
construction. Full 16” high, 5’ long 


~— 


Y Enameled Cast Iron 
V Porcelain on Steel 


BATHTUBS 


Here are the bathtubs that can help you make greater 
sales and profits — right now and for years to come. And 
here is why: 


COMPLETE LINE —There is an Ingersoll-Humphryes tub — 
in white or one of six beautiful pastel colors — for every 
bathroom requirement in homes, apartments, hotels, motels 
— wherever highest quality and beauty are demanded. 


COMBINED SHIPMENTS — Ingersoll-Humphryes customers 
can purchase cast iron and steel bathtubs, cast iron, steel 
and vitreous china lavatories and water closets in mixed 
and full truckloads or carloads — resulting in fast turn- 
over and greater profits. 





FINEST QUALITY — Guaranteed first quality, unsurpassed in 
any detail — since 1882. Quality that you and your sales 
personnel will be proud to sell. 


BACKED BY BORG-WARNER — All Ingersoll-Humphryes Fix- 
tures reflect Borg-Warner’s “Design it better — Make it 
better” business philosophy . . . Borg-Warner’s research, 
engineering and production skills. 


POWERFUL PROMOTION — A NEW series of Borg-Warner 
and Ingersoll-Humphryes advertisements, directed to pros- 
pective homeowners, architects and builders, is now 
appearing in LIFE, SATURDAY EVENING POST, 
NEWSWEEK, TIME and U. S. NEWS AND WORLD 
REPORT. 


All of these features have been planned to help YOU 
make greater sales and profits. Don’t miss out on them! 
WRITE US TODAY for the complete facts! WATCH for 
Ingersoll-Humphryes two new fixtures — revolutionary in 
design — to be announced next month. 








wowsoc'! INGERSOLL-HUMPHRYES DIVISION 


Borg-Warner Corporation 











woewrves] MANSFIELD, OHIO 





Export Sales: Borg-Warner International, 36 South Wabash, Chicago 3, Ill, 
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Have you 
tried 


PLASTIC 
pipe? 


There are many plumbing 
and air-conditioning appli- 
cations where you can reduce 
costs in time and material 

by using USS NATIONAL* 


Polyethylene Plastic Pipe. 


YOU'LL SAVE TIME since it’s so quick and easy to install. 
The long, continuous lengths of flexible polyethylene 
pipe require few joints, and those used are of the insert 
type, quickly secured with stainless steel clamps. 
YOU'LL SAVE WORKsince NATIONAL Plastic Pipe is so 
lightweight a 200-foot coil of 2-inch diameter can be 
carried on your shoulder. 

YOU'LL SAVE MATERIALS since NATIONAL Plastic Pipe 
doesn’t crack or break from rough handling, even at 
very low temperatures. And it retains its toughness and 


flexibility over its entire working range from minus 90°F 
to plus 120°F. 


YOU'LL ELIMINATE CORROSION. NATIONAL Plastic Pipe re 
sists attack by acids, alkalis, alcohols, salts and other 
chemicals. Its smooth interior offers little flow resistance, 
thus preventing clogging and scaling. 


ALL USS NATIONAL Plastic Pipe is manufactured from 
100% virgin “on grade” polyethylene raw material. It 
imparts no taste or odor to the liquids passing through it 


USS NATIONAL POLYETHYLENE PLASTIC PIPE is available in sizes 


from 14 inch to 6 inches in diameter, in a variety of wall thick- 


nesses. For further information, write to National Tube Divi- 


sion, United States Steel Corporation, 525 William Penn Place, 
Pittsburgh 30, Pa. Ask for Bulletin No. 29. 


Trademark 


NATIONAL TUBE DIVISION, UNITED STATES STEEL CORPORATION, PITTSBURGH, PA. 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


STATES 
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DODGE REPORTS point out new construc- 
tion business the way old divining rods 


were supposed to find water. So don't trust 
to luck... 


Write for a better way 
to turn up new construction business 


There's no divining rod guesswork in the way Dodge Reports give you a 
head start on finding new construction business — it's all facts! So, if you 
want to know where you can find live, active prospects for your 
product or service, just read, then mail this coupon today. 


EE Oe en ee aE ------+ 


TO: DODGE REPORTS, 119 WEST 40th STREET, DEPT. 81, NEW YORK 18, N. Y. 


Yes! I'd like to pin-point my prospects by knowing in advance who’s going to build, 
what, when, where. 


I want to know whom to contact and when to submit bids. 


I'd like to see some Dodge Reports and I'd like a copy of your booklet that tells how to use 
this accurate, daily, up-to-the-minute construction news service. 


I understand that I can pick just the area and type of construction activity that interests 


me. Also, that I won’t have to wade through mounds of data to find the information I need. 


I'm interested in General Building [| House Construction [|] Engineering (Heavy Construction) [| 


in the Following Area: 


wipe, 
wv | Ye 


ADDRESS 


Dodge Reports 
For Timed Selling to the Construction Industry 
My 4 
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“Sunnyday 20-year guarantee 
clinched 47-house sale 


E. M. Bailey of M. J. Bailey and 
Son, Springfield, Mass. Checking 
Sunnyday 15 installation in project. 


SUNNYDAY 15 
Economical. Oil or 
gas fired. Available 
factory wired and 
assembled. 


SUNNYDAY 16 
Most efficient oil 
fired boiler in its 
class. Cuts fuel 
costs up to 20%. 


Oil, gas, or coal 
fired. Special “‘tai- 
lored combustion matic. Factory wired 
system”’ saves Btu’s. 


“I attribute a great deal of my success in clinching a 
47-house sale in Chicopee Falls, Mass., to the 20-year 
guarantee on Sunnyday boilers,’ says E. M. Bailey, 
Springfield, Mass. 

“The builder insisted on a cast iron unit. The 
Sunnyday 15 being cast iron as well as having a 20- 
year guarantee, helped close the sale. 

“The Sunnyday’s compact size was also a big help 
in making the sale.”’ 


“Great sales clincher!” 





That’s what so many dealers say about the 20-year guarantee 
on Sunnyday boilers. How about you? Close your boiler sale 
with the guarantee story. See your Crane Branch or Crane 
Wholesaler for a sample copy of this unprecedented guar- 
antee. 


SUNNYDAY 20 SUNNYDAY 2WG SUNNYDAY 25 


For any type of gas. Gas fired. Nine 
Completely auto sizes. Uses efficient 
patented staggered 


and assembled. heat travel system 


G RAN E CO. 836 S. Michigan Ave., Chicago 5 - VALVES + FITTINGS « PIPE - PLUMBING « KITCHENS » HEATING + AIR CONDITIONING 
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NEW 
IDEA 

FOR 

\otb PUBLIC 
- WASHROOMS 





Pedal Operated 
Chicago Faucets 


Here’s an idea that is opening up a brand new 
market, in public washrooms everywhere. It is 
gaining in popularity all the time. 

Chicago Pedal Faucets are the only true sani- 
tary faucets for public use. They pe the ulti- 
mate in convenience also. One foot controls 
both water flow and temperature, leaving both 
hands free. And they still permit all the econo- 
mies of water and fuel that come with self-clos- 

ing valves. 

Both wall mounted 
and floor mounted 
models available. Pedals 
swing up out of the way 
when cleaning floors. 
The operating units pro- 
vide all the trouble-free 
service for which 
Chicago Faucets are so 
justly famed. 


THE CHICAGO FAUCET CO. 
Chicago 39, Ill. 


Chicago Faucet Products 
are distributed through 
the plumbing trade ex- 
clusively. 


News e « «continued from bottom of page 183 


Carrier Corp., Syracuse, N.Y., has announced that 
a year-long sales incentive program for its dealers 
and distributors will be climaxed by an 11-day 
Caribbean cruise and a 6-day Mexico City holiday 
in January and February of 1958. About 600 men and 
wives will make the trip. The trips will be pro-rated 
among winners and will be decided on the highest 
dollar volume, the highest dollar volume over as- 
signed quota or the highest percentage of increase 
over assigned quota. 


York Corp., Subsidiary of Borg-Warner Corp., 
York, Pa., recently awarded its medal of merit to 25 
distributors across the country. Of those to whom the 
medals were presented, four received it for the fourth 
time, two for the third, time, five for the second time 
and fourteen for the first time. 


The Powers Regulator Co., Skokie, Ill., has moved 
its Dallas branch office to a new 3500 sq ft building in 
the Brook Hollow Industrial District. The building 
is located at 7707 Sovereign Row and will contain 
both office and warehouse space. 


Berger Furnace Corp., Pittsburgh, has initiated its 
1957 series of sales and service seminars. The pro- 
gram consists of regional meetings discussing good 
business practices, sales techniques, system engineer- 
ing and layout, advertising and promotions, service 
and maintenance and other helpful topics. New prod- 
ucts will also be introduced. 


Otto Bernz Co., Rochester, N. Y., has established 
a midwest regional sales district with offices at 546 
W. Washington St., Chicago. Stephen E. McPartlin, 
Jr., has been named district manager. Seven repre- 
sentatives and eight sales promotion men will work 
at the dealer level from this office. 


Orr & Sembower, Inc., Reading, Pa., expects sales 
of packaged automatic boilers to increase during the 
coming year. Frederick H. Klein, president, said the 
firm has been intensively studying the utilization cf 
packaged boilers in high temperature hot water sys- 
tems and expects a large number of sales to come 
from this area. 


Wholesale Plumbing Institute of Southern Califor- 
nia, Los Angeles, has elected Charles B. Williams, 
general manager of the Mission Pipe and Supply Co., 
as chairman of its San Diego chapter and Paul B. 
Rayburn, Jr., president of Industries Supply Co., as 
secretary. William H. Krips, general manager of the 
Tri-County Supply, has been elected chairman of the 
San Bernardino chapter. 


Westinghouse Electric Corp., Air Conditioning Div., 
Staunton, Va., has opened a new factory branch in 
Cleveland. This branch will be responsible for whole- 
sale operations in northeast Ohio. Perry E. Davis has 
been named branch manager. 
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A. O. Smith Corp., Permaglas Div., Kankakee, IIL, 
displayed its line of commercial water heaters at a 
recent plant maintenance show in Cleveland. Plant 
maintenance engineers attending the show inspected 
the water heaters and analyzed their application for 
individual needs. 


Kelvinator Div., American Motors Corp., Detroit, 
predicts an acute shortage of appliance service men 
in the 1960’s. Robert S. Geran, general service man- 
ager, during the firm’s annual training program for 
factory and field service staffs cited the growing num- 
ber of heavy-duty appliances such as automatic wash- 
ers and dishwashers, plus the attractiveness of other 
occupations as contributing to this shortage. To ex- 
pand its service organization, a new course in basic 
refrigeration has been introduced. 


Wolverine Tube Div. of Calumet & Hecla, Inc., 
Detroit, has opened a new mill depot in Pittsburgh 
to serve its customers in that area. J. H. Smith, east 
central district sales manager, said the service facility 
will speed shipping service to customers in western 
Pennsylvania. 


Ramset Fastening Systems Div., Olin Mathieson 
Chemical Corp., Cleveland, is conducting a series of 
three-day courses designed to teach the proper han- 
dling of its line of powder-actuated fastening tools. 
The courses will be attended by the firm’s field repre- 
sentatives and will enable the representatives to 
demonstrate the techniques to operators across the 
country. 


Cobell Industries, Fort Worth, Tex., has been pur- 
chased by a group of businessmen headed by R. E. 
Roberts, president of Roberts Mfg. Co., Cleburne, 
Tex. Other officers will be Harold B. Bailey and Paul 
Ashley. 


Power Line Fan Co., Plainfield, N. J., has been 
formed as a division of Chelsea Products. The new 
division will manufacture a line of roof and wall 
‘ventilators, utility blowers, air blasters and exhaust 
fans. 


Brea Chemicals, Inc., Los Angeles, is setting up a 
national plastics sales organization to introduce new 
polyethylene plastic materials to plastic molders and 
extruders. Regional sales offices in Chicago and New 
York City will be opened first, the firm stated. James 
G. Baldwin has been appointed manager of industrial 
chemical sales. John J. Keville has been named 
regional sales manager in the East and James L. 
Todd midwest regional sales manager. 


Line Material Industries Div., McGraw-Edison Co., 
Milwaukee, has been adopted as the new name of this 
firm. Formerly the Line Material Company, the title 
change stems from the recent consolidation of Mc- 
Graw Electrical Co. and Thomas A. Edison, Inc. 
“Industries,” the firm stated, “is more descriptive of 
our broad field of products and of our ten plants.” 

(Please turn to top of page 190) 
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‘Reokeon Gum nono n-ws 


*% Fabricated from Armco Zincgrip* Steel. 
% Dual protected with Epon Plastic lining. 
% Bronze welded seams. 


*% Designed specifically for water system 
service. 


Brady Water Tanks Are Better Tanks 


Contact your supplier or pump manufacturer, 
or write direct for complete information. 


AIR CONTROLS, Inc. 
18th & Ebright Streets, Muncie, Indiana 


*Registered Armco Steel Corp 
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“FURNAS PRESSURE SWITCHES GIVE 
YOU CORRECT CAPACITY for the JOB 


Now you can match the pump with the right 
pressure switch. Furnas Electric, standard for 
the industry, has combined long experience 
with sound design and engineering principles 
to offer you pressure switches for every do- 
mestic requirement up to 5 hp, 250 pounds 
pressure. All are U.L. listed, pressure adjust- 
able and available in a wide selection of en- 
closure styles. 


Write for Catalog 5516— 1077 McKee 
Street, Batavia, Illinois. 


News + « «continued from bottom of page 189 


The Trane Co., La Crosse, Wis., recently held a two- 
day sales conference at which D. C. Minard, presi- 
dent, told over 100 regional managers and home office 
personnel that the firm is “in a better competitive 
position than ever before.” Minard pointed to the com- 
pany’s expanded product lines and increased person- 
nel as evidence of this. In line with current expansion 
programs, Trane has announced a program of scholar- 
ships that will be available to high school seniors who 
are interested in engineering. The firm will sponsor 
eight two-year pre-engineering scholarships yearly 
beginning in the fall of this year. Senior boys in eight 
Wisconsin and Minnesota counties near La Crosse will 
be eligible. 


Orr & Sembower, Inc., Reading, Pa., has announced 
a three-point plan for the reduction of air pollu- 
tion. Frederick H. Klein, president, noting that 30-50 
tons of airborne soot and grime fall each month on 
every square mile of a fair sized city, listed the fol- 
lowing three preventive measures: replace old equip- 
ment with new; appoint a part-time smoke-watcher 
to check equipment against faulty operation; and 
maintain equipment properly. 


Delavan Mfg. Co., West Des Moines, Ia., has an- 
nounced plans to build a two-story addition to its 
plant in West Des Moines. The 14,000 sq ft addition, 
together with one currently under construction, will 
represent a 33 percent increase over present facilities. 
Work is expected to be completed by May. 


Brass-Craft Mfg. Co., Detroit, has issued a glue- 
sealed container to provide shelf protection and ready 
identification for its line of flexible lavatory supplies. 
The flap box opens for display and affords a full view 
of each item. End panels include name, size, descrip- 
tion of contents, part number and picture. 

(Please turn to top of page 193) 
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NEW 


SUBMERSIBLE 
MODEL 


ADDED TO... 





SH veal AVAL AAAS 
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Complete Line of G-E Sump Pump Motors 


Now you can offer your customers sump pumps equipped with 
a completely submersible General Electric motor. Designed to 
give top performance under the most severe operating condi- 
tions, this new motor offers your customers many outstanding 
features. 

CORROSION-RESISTANT WATERTIGHT ENCLOSURE permits 
operation under water. Overbolt construction provides more 
positive sealing, and a more rugged motor frame. 
INDIVIDUAL PRESSURE TESTING of each motor at the factory 
assures constant high quality. 

EASY INSTALLATION is another important benefit. Featuring 
exceptionally strong construction, G-E submersible sump 
pump motors are nevertheless light in weight and easy to han- 
dle. A special handle on top of the motor provides portability. 
PERMANENT LUBRICATION means minimum maintenance. It 
should never be necessary to re-oil a G-E submersible sump 
pump motor. 

OTHER MODELS, shown at right, are available to complete 
General Electric’s line. Ask your nearest G-E Apparatus Sales 
Office or Distributor for complete data on any of these motors, 
or write to Section 702-55, General Electric Company, 
Schenectady 5, New York. 


STANDARD SUMP PUMP MOTORS 
are equipped with permanently 
lubricated precision ball bear 
ings. A finely machined mechan 
ical coupling is pinned to the 
shaft for easy connection to the 
pump. Each motor is supplied 


with a built-in operating switch 
and an 8-foot cord. 


EXTENDED-HUB MOTORS pro 
vide highly reliable, economi 
cal drives for sump pumps. A 
special cup-like end-shield ex 
tension simplifies mounting to 
either inside or outside diam 
eter of supporting standpipe 
Superior lubrication system 


assures longer motor life 


GENERAL (3 ELECTRIC 
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WESTIE THE WALRUS SAYS, 


Dependable, trouble-free service! 


-»:One of G reasons why it’s 
easier to sell Westinghouse 
Water Coolers! 





Leakproof Water Valve in sealed water circuit seals water 

in, trouble out! Yes, when you’re selling Westinghouse Water 
Coolers you're selling less wear and tear . . . less repair costs 
... and more years of service-free use! 


And that’s not ail you offer with Westinghouse! There’s 
finger-tip and toe-tip water controls at no extra cost... 
patented Pre-Cooler and Super Sub-Cooler that mean more 
cold water for less money. . . . Automatic Stream Height 
Regulator for better control, easier adjustment. . . 

17 different coolers to choose from including the famous 
low-cost “Cooleret” priced to sell retail at only $179.95. 
All backed by the dependability and quality of the 

great name, Westinghouse. 





Take the easy way to making more sales and profits . . . call 
your Westinghouse Distributor today. 





FREE BOOKLET! “!0 Ways Better” is le 
loaded with helpful facts that make selling easier . . . make | waren "Ovse 
you an expert on water coolers. Ask your Distributor fora Sootams 
free copy or write direct to Westinghouse Electric Corp., lp 

— 





R. S. Division, Springfield 2, Massachusetts. 


you CAN BE SURE...1F irs Westinghouse 
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News e « econtinued from center of page 190 


Sarco Co., Inc., New York City, has moved its San 
Francisco office to new and larger quarters at 1485 
Bayshore Blvd. J. Spear is branch manager. 


Oil-Heat Institute of New England, Boston, reports 
that its twelfth annual oil heat service school will 
open this month. The courses will cover new product 
developments and are designed to provide additional 
qualified servicemen for the oil heating industry. 


Sumroc Corp., Glen Riddle, Pa. has appointed 
Amstan Supply Div. of American-Standard in Chi- 
cago as its exclusive wholesaler of water coolers in 
that area. Amstan will also handle Sunroc’s new 
filter-purifier. 


The F. E. Myers & Bro. Co., Ashland, O., is cur- 
rently conducting a series of eight sales training 
meetings in the United States and Canada. District 
managers will be in direct charge of arrangements for 
the individual meeting in a given area; distributors 
and dealers will be invited; and at least one member 
from Myers’ executive and sales management staffs 
will attend. 


Timken Silent Automatic Div., Scaife Co., Oak- 
mont, Pa., displayed its 1957 line of heating and cool- 
ing products at two dealer sales clinics recently in 
Chicago and New York City. An expanded advertis- 
ing, merchandising and sales promotion program was 
also presented to the dealers. 


Airtemp Div., Chrysler Corp., Dayton, O., has 
opened a new factory-owned cooling and heating 
equipment wholesale outlet in Kansas City, Kan. The 
new concern, Airtemp Division, Kansas City, is lo- 
cated at 1401 Fairfax Trafficway, 117 Building B, 
Public Levee Terminal. 


Symmons Engineering Co., Boston, has moved to 
new quarters on the corner of Claflin and “C” Sts. 
The four-story building contains 40,000 sq ft of floor 
space and an additional 8,000 ft of land for future 
expansion. It is constructed of steel, concrete and 


brick. 


Air Moving & Conditioning Assn., Detroit, has 
elected the G. C. Breidert Co., San Fernando, Calif., 
to membership. The company makes power roof 
ventilators for large residential, commercial and in- 
dustrial applications 


Airtemp Div., Chrysler Corp., Dayton, O., recently 
conducted a tour of its plant for two busloads of air 
conditioning and heating dealers from the Columbus, 
O., area. Sponsored by Palmer-Donavin, a Columbus 
distributor, the sale of one unit entitled each dealer 
to a free-trip ticket 


Grabler Mfg. Co., Cleveland, has opened a new 
warehouse at 7580 Intervale Ave., Detroit, to serve 
its customers in Michigan. The new facility will stock 
a complete line of the firm’s pipe fittings. 

(Please turn to top of page 194) 
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Valueat No Extra Cost 
ly 


a i > ; ov ns i] 
POLAR\ WARE 
Because A kitchen 
sink is seex and used 
365 days a/year — and 
women know it — you 
can't oveysell the idea 
of instalfing the sink 
that not Only looks best 
but is West all the way 
through. 
Ai fou iden ot gad igi 


ture 
an exclusive Polar Ware fea 


| {oo 
Heavily undercoe ed 


You can see, feel and 
show the superiority of 
deep-drawn Polar sinks 

. made with 3, 4, or 5 
holes for faucets and 
with or without plugs 
for extra faucet holes. 
Write for illustrated 
idl specification bulletin. 

*quipment, y 


Fives Polar sinks a unit matalled 


u 
luster finish Second aay high 
e, 


Polar Ware Company ‘WW 


*4900 LAKE SHORE ROAD, SHEBOYGAN, WIS 
Merchandise Mart Chicago 54, Room 1455 


*415 Lexington Ave *123 S. Sante Fe Ave 
New York 17, N. Y¥ Los Angeles 12, Calif 


Offices im Other Principal Cities *Designates office and warehouse 
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ASG 


THE TUB THAT | 
MOVED UPSTAIRS 


There is a “Wesglas” tub for every job requirement 


Oxtord Twin Model 0-55-2 — has two Fiber- 
gias tubs joined with a stainless steel 
strip. Also available in single tub model. 
Newport model features tub—less stand 
for counter top installation. 


Chalet Model C-54—features an enameled 
steel cover. Tub can be used with the 
cover in place. 


<—~> “5 


Fiberglas cover in Manor model is handy to 
use as a tray for damp laundry. 
Sold nationally through 


hol, t 


plumbing supply s. 





Names in the News 


(For additional “Names in the News,” see page 60) 
Acme Industries, Inc., Jackson, Mich.—Walter M. 
Hassenplug elected vice president and director of en- 
gineering. Appointed sales engineers in Chicago are 
Irvon E. Corwin and Valdi Landman. Kenneth E. 
Ultsch and Hrant H. Yousoufian named sales engi- 
neers in the original equipment division. 


Ainsworth Mfg. Corp., Mult-A-Frame Div., Detroit 
—W. J. Rashleigh appointed general manager. 


Airtemp Div., Chrysler Corp., Dayton, O.—R. L. 
Lovelace named assistant to the vice president in 
charge of manufacturing; D. E. Beatty appointed man- 
ager of production planning and scheduling; C. E. 
Henry promoted to industrial engineer; and C. E. Cor- 
rigan named supervisor of time study and methods. 


American Kitchens Div., Avco Mfg. Corp., Conners- 
ville, Ind.—F. W. Fleming appointed Boston district 
sales manager. 


American Radiator & Standard Sanitary Corp., New 
York City—W. G. Senft appointed vice president of 
manufacturing and Robert Wilson named product 
manager, both in the Air Conditioning Div. Named 
general managers in the Plumbing and Heating Div. 
are George M. Maier, heating plants; Frank P. Weil, 
enamel plants; and Albert S. Adcock, potteries. Ger- 
hardt D. Bruggemann, Jr., appointed manager of the 
Milwaukee sales office and Warren Campbell named 
training supervisor in the heating and air condition- 
ing school. 


American Sanitary Mfg. Co., Abingdon, IIL—Named 
as representatives are Jack Sale Co. in South Caro- 
lina and Georgia and Merrill Poole in Florida. 


Binks Mfg. Co., Chicago—William R. Funk Co. 
named representative in Philadelphia; Wilmington, 
Del.; Atlantic City and Trenton, N.J.; and Harrisburg, 
Pa. 


Carrier Corp., Syracuse, N.Y.—Marco Sales, Inc., 
appointed distributor in St. Louis, southern Illinois 
and eastern Missouri. 


Cast Iron Soil Pipe Institute, New York City— 
Marcus L. Jones, III, named southeastern district 
manager. 


Cleaver-Brooks Co., Milwaukee—J. U. Kaye and 
Co. appointed representative in western Pennsylvania, 
eastern Ohio, West Virginia and two counties in 
Maryland. 


The Coleman Co., Inc., Wichita, Kan—Miami Val- 
ley Distributing Co. named distributor in eight coun- 
ties in western Ohio and four counties in eastern 
Indiana. 


Connor Engineering Corp., Danbury, Conn.—Craw- 


ford Robertson appointed New York district manager. 
(Please turn to top of page 197) 
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THE FINEST IN FITTINGS 
AND TRIM! 


S satail iz altterns 


for MANUFACTURERS! 


Middleville Engineering Com- 
pany are producers of special 
pattern trim and fittings for 
most manufacturers in the 
plumbing industry. Quality con- 
trol and more uniform produc- 
tion of any die cast part is as- 
sured by “Automation” at the 
Middleville plant. 


Quotations on Custom Parts on Request! 


Tank Levers e Drum Trap 
Covers e@ Faucet Handles Fig. No. 51-9 
Slip Joint Nuts e Supply Pipe oe oe 
Coupling Nuts e Supply Pipe 
Lock Nuts e Sink Strainer 
Lock Nuts e Bath Spouts e 
Waste and Overflow Assembly. 


MIDDLEVILLE 


ENGINEERING & MFG. CO. 
MIDDLEVILLE --- MICHIGAN 
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For Low-Cost Heating Plant Exhausting 
and Industrial Venting 
. Investigate 
Quickdraft 


Capacities of 56 
standard and 
heavy duty 
models (6 to 
30-inches 
diameter) 

... 140 CFM 

to 16,766 CFM 
with or without 
stacks. Greater 
capacities on 
special order. 


we NEW ACID-RESISTING FINISHES 

%& NO FAN OBSTRUCTION IN EXHAUST LINE 

te BLOWER OPERATES IN CLEAN OR OUTSIDE AIR 
%& CAN BE USED WITH OR WITHOUT STACK 


FOR HEATING PLANTS AND INCINERA- 
TORS. Quickdraft provides constant draft re- 
quired for efficient and economical combustion. 
It prevents noxious concentrations of deadly 
fumes and dangerous accumulations of explo- 
sive gases from escaping into buildings. It 
eliminates pulsating or chattering, puffing, 
smoking and sooting. Quickdraft’s acid-resisting 
vitreous enamel finish assures trouble-free 
performance. 


FOR INDUSTRIAL VENTING. Quickdraft 
eliminates down-time for cleaning and replacing 
fan blades . . . cuts maintenance costs. It is 
ideal for venting paint booths . . . abrasives, 
corrosive gases, noxious fumes, high tempera- 
tures and moisture. For severe exposure to 
acids, specify our new acid-resisting plastic fin- 
ish in addition to our standard acid-resisting 
vitreous enamel finish. 


FOR MOVING AIR ... in or out of buildings 
through ducts . . . Quickdraft is outstanding 
in efficiency. 


Send for engineering data on your 
heating or venting applications 


‘ 


N-394-QD 


Quickdraft 


MPAN Y 


Dueber-Hampden Building, P. O. Box 87-G,Canton 1, Ohio 





a4: 


The LlEtk der 


Cast Brass FITTINGS 
For the Plumbing & Heating Trade 


LEE products are well-known — in fact, have been in 
demand for nearly 40 years! That’s because the LEE 
high standards of CAST Brass Fittings, CAST Drain- 
age Fittings, CAST Soldered Fittings, Brass Screwed 
Fittings, Gas Stops, Stop and Wastes, and other allied 
products in Brass, Bronze and Copper fill customers’ 
most exacting requirements. A large, new plant is 
equipped with two modern foundry units capable of 
casting over 100,000 pounds of brass fittings and cast- 
ings in one eight hour shift. 


The LEEders 
L ft ~ in Brass Fittings 
for Nearly 40 Years 


You'll enjoy dealing with LEE— The LEEders! It’s 
a LEE policy to show a genuine interest in each in- 
quiry and every order. It is the LEE creed to give 
friendly, conscientious service to every customer. All 
this reflects traditional Southern hospitality. 


The LEE [‘vi;| Zest! 


Under water! LEE fittings are checked frequently in 
the production line. And, when the last operation is 
completed, they are sent to the special Inspection De- 
partment where each fitting is carefully inspected and 
tested with 100 pounds of air pressure UNDER 
W ATER! This unusual testing is not that based on the 
law of averages — but EVERY fitting must undergo 
this severe test! Thus, a positive assurance of first 
class quality! 

For quicker service, reserve factory stocks car 

ried in New York, Chicago, Boston, Los An 

geles, Philadelphia and Anniston. 


Write today for our large, illustrated catalog 
No. A-1-A-13 or have you any questions about 
the LEE Brass products? 


LEE BROTHERS 
FOUNDRY CO., Inc. 


P.O. BOX 231 e ANNISTON, ALABAMA 
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Names eee continued from bottom oj} page 194 


Crane Co., Chicago—Meyer Evanson named co-ordi- 
nator of commercial heating. Appointed branch man- 
agers are Robert C. Stone in Seattle, Harry M. White 
in El Paso, Tex., and John E. Michael in Toledo, O. 


Insto-gas 
PLUMBERS FURNACES 


Quick, Economical J 
Metal Melting V , &> 


*Trade Mark Reg. U.S. Pat. Off, 


Delco Appliance Div. of General Motors Corp., Ro- 

chester, N. Y.—Named sales managers are Knight W. 

Ballinger in the southeast and Richard R. Edelen in PLUMBER 
Chicago. 


Frank Orcutt appointed manager of mer- 


chandising and promotion in Chicago. —\ For i 
F ren’ a sip Co., Salem, O.—John Klein named as- Soldering 
sistant sales manager. P ° 

8 Melting Out Joints J ~~, 


Dresser Industries, Bradford, Pa.—Appointed rep- Preheating 


resentatives are Robert J. Janson in the Midwest and rtm Thawing 
Edwin O. Stafford in southern Texas. Sweating Joints = 
Eastern Stainless Products Co., Baltimore—Named | 
representatives are Midwest Sales Agency in Mich- 
igan; William R. Mittleman in southern New York 1g k> eh as 
and northern New Jersey; Harold Lewis in Florida; 
(Please turn to top of page 201) 
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Crown-Nationai Co., Chicago—Gafiney Brothers 
Co. appointed representative in Iowa and Nebraska. 















Cutler Metal Products Co., Plumbing Products Div., 
Camden, N.J.—Named as representatives are Stanley 
J. Franks and Co. in Chicago, Gardner and Edison in 
western Ohio, Richard B. Geldert in Louisiana and 
southern Mississippi and John H. Petty and Co. in 
New York City and North Jersey. 















Day & Night Div., Carrier Corp., Monrovia, Calif.— | 
Frank R. Spratt appointed assistant general sales | 
manager and Craig Stirewalt named California re- 

gional sales manager. 
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ey a ieapeaia vit Dt a A | @ Proven dependability @ Rugged design 
se i ~- , c } . . 

“ oe 4 "(RS @ Craftsmanship quality 
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‘c/|| | @ Advanced engineering @ Safety and economy 


Since 1933—The Brand Name in Portable Heating Equipment 
(-[uoway. WA” the COMPLETE line 


Torches, Furnaces, Cylinders 


ities em ; ph Salamanders, Infra-Red Heaters, 
Well, shall | call up the heating contractor, eREE, HUNTS ceeatem, Assscsastes 


or do you want to ruin it completely?” Sold through better wholesalers everywhere 


INSTO-GAS CORPORATION 
994 East Woodbridge Ave. Detroit 7, Michigan 








NEW American- Standard 
AIR CONDITIONING 








' Wi) HAP A a adad : 


NL) WIM TH Hii) ait 


Hit id 


Nii 


—— 


Loaded with extra-quality 
features to give you 
the edge over 


competition ! 





Don’t be misled by the competitive low price. This is a 
superbly engineered, quality-built unit that will do an A-l 
air conditioning job in the small or medium size house. 
One reason it excels in its price class is continuous air circu-| 
lation and dehumidification . . . gives your customer uniform 
24-hour-a-day comfort! This is made possible by twin com- 
pressors: on extremely hot days one operates constantly, 
the other cuts in and out automatically as needed to main- 
tain ideal temperature and humidity levels, The 2-hp and 
‘42-hp sizes give you the immediate opportunity to sell the 
volume market, win satisfied customers, and strengthen your 
position as an air conditioning specialist 





SELL ON Amenican-Standard 
HOME COMFORT PAYMENT PLAN— 


NO MONEY DOWN—TERMS UP TO 36 MONTHS 


NEW! Amenican-Standard PRE-FABRICATED DUCT SYSTEM 


Kit includes pre-fabricated, pre-cut, aluminum-clad fiber glass 
ducts, air diffusers, return grille and filter, Speeds installa- 
tion... adds extra profit to every job. 
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49950 


AIR-COOLED 


PACKAGE READY NOW! 


1) SPECIALLY DESIGNED CONDENSER FAN draws 
in huge volumes of fresh, outside air for maximum efficiency. 
Moisture removed from the inside air during cooling is blown 
against the condenser, adding extra cooling capacity. 


e POWERFUL TWIN COMPRESSORS instead of the 
usual one, Single compressor maintains proper humidity and 
temperature on normal summer days; on extremely hot days 
both compressors Operate to insure complete comfort. 


ay 100% HERMETICALLY SEALED refrigerant circuit 


covered by 5-Year Protection Plan 





Quick, Easy Installation 


The self-contained, air-cooled unit tucks away 
in attic, in crawl space under house or can 
be extended through house wall. 





BASEMENT 


4) HIGH-CAPACITY EVAPORATOR BLOWER is whis- 
per-quiet and balanced to the extra-large cooling coil area; 
engineered for comfortable, draft-free air delivery. 


© EXCLUSIVE HEAT EXCHANGER utilizes “cold” gas 
leaving evaporator to reduce temperature of “hot” liquid 
refrigerant entering the cooling coil by as much as 20 degrees. 
No cooling capacity is wasted — it’s all kept inside the house, 


@ PERMANENT SPLIT-CAPACITOR MOTORS are re- 
silient mounted and thermal overload protected for quietness 
and improved safety, 


Contact your American-Standard Air Conditioning Distributor listed in the yellow pages of your telephone directory 





American-Stardard 














AIR CONDITIONING DIVISION 


ELYRIA, OHIO 
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5, REMEMBER THESE 5 REASONS 
Best Answer to Your WHY YOU SHOULD ALWAYS SPECIFY 


DRAFT 
PROBLEMS 








SHUR-FLO 
draft inducer to 
correct for lack 
of natural draft. 


DRAFT CONTROL PRODUCTS 
Automatic Draft Controls 











When it comes time to recommend, specify, buy or install 
draft control equipment for small space heaters or your big- 
gest commercial installation, look first to Walker, world’s 
largest factory devoted exclusively to the manufacture of 
automatic draft controls. Over 25,000,000 now sold for coal, 
oil, and gas prove Walker Controls are the best you can buy 
for quality, dependability, and fuel-saving performance. 


eS ation er Bout 


Type 348 x > Type | 68 = Purp 
WALKER | A Complete Line of Draft Control Products 


Walker Draft Controls, available in 3” to 48” sizes, help 
keep chimneys dry, stop pulsation and smoking, eliminate 
soot and odors; give trouble-free performance even under 
most adverse conditions. Walker Controls are made with 
perfect balance. Knife-edge bearings are incorporated into 
the inner side of sturdy frame. Underwriter Approved. 


WALKER 
| 


BBG DOUBLE SWING CONTROL 
Walker’s BBG Double Swing Control regu- | 
lates updraft, dissipates downdraft in gas- 
fired equipment. Unique relief bar arrange- 
ment for flawless performance. Stainless steel 
knife-edge bearings. Corrosion resistant. 
Long, heavy gauge collar holds the draft 
control safely out of the flue gas stream. 


VENTURI-TOP CHIMNEY TOP 


For heating (gas, oil, or coal) and ventilat- 
ing. Directional vane keeps throat facing 
wind. Sloping-throat prevents back drafts, 
intensifies air flow over chimney opening for 
maximum draft effectiveness. Unit rotates on 


; friction-free, hardened-steel ball bearing. 


|WALKER | 30 Years of Draft Control Experience! 


WALKER MFG. & SALES CORP. 


1780 Penn Street, St. Joseph, Mo. 


MAIL COUPON FOR COMPLETE DETAILS TODAY! Jf 
WALKER MFG. & SALES CORP. 1780 Penn Street, St. Joseph, Mo. || 


Please rush me information on the Walker items checked. 
(] Automatic Draft Regulators for small installations 

©) Industrial draft regulators for schools, buildings, plants 
(C0 Walker SHUR-FLO Draft Inducer 

C) Royal Purple Draft Controls for Home Heating 

(€) Venturi Top Chimney Cap 


NAME___ 


ADDRESS___ 
city. 


3. 


Bowie 


0. 





SLANT-FIN 


BASEBOARD 


Track Hanger Stops Noise 


Exclusive “track hanger’ supports heating element 
and slides on track, permitting free, noiseless 
thermal expansion. No metal-to-metal contact of 
element with either front or back panel . . 
away with friction noise 


Se, 2. Finger-tip Damper Control 


No chains! No knobs! Damper operates 
on a pivot at the touch of a finger .. . 
in any position closed, quarter 
closed, half closed or fully open. Damper 
may be added at any time by snapping it 
into place 


Higher Heat Output 


Siant-Fin’s improved fin designs in- 
crease heating surface, resulting in 
higher I-B-R approved ratings. This 
greater heat capacity means less ma- 
terial is required . less installed. 
Both material and labor costs are 
reduced substantially. 


doe 5 


4. Tighter and Stronger Fins 


The strongest mechanical union of tube 
and fin results from an exclusive Slant- 


Fin process. Tubing is forced through 
undersize holes in the fins. No weakening of tube by expansion 
or by fins cutting into walls. In addition, Joosening and buckling 
of fins are prevented by wide and interlocking flanges 


‘Contractor Designed’ 


Snap-on components (no screws, no 
tools) . . . four packaged lengths of 
heating elements and enclosures (no 
on-the-job cutting, no waste) make 
possible faster, easier and lower cost 
installations. Profits are greater. Custo- 
mer satisfaction is assured. 








r 
yr every jot From a single s urce, yo! 


t water and 


Specify Slant-Fin fi 
can get acta m plete 
pro ducts — both residential and commercial 
Slant-Fin exclus sive features. Catalog Ne 
all details. Write today for your copy. 


SLANT-FIN RADIATOR 


line of he feam beating 
plus many 


1000 describes 


87-49D 130th Street, Richmond Hill 18, New York 
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Names » « « continued from bottom of page 197 


W. A. Murray in northern California and part of 
Nevada; and Max-Arnold Co. in eastern Pennsylvania, 
southern New Jersey, Delaware, District of Columbia 
and Maryland with the exception of Baltimore. 


Easy Laundry Appliances, Div. of The Murray Corp. 
of America, Chicago—John R. Annau appointed as- 
sistant advertising and sales promotion manager. 
Richard G. Palmer named manager of marketing 
analysis and research. 


Eljer Div., The Murray Corp. of America, Pittsburgh 

John J. Blumer, II, appointed representative in New 
York City and metropolitan New Jersey. Robert J 
Lehrman named representative in New York City. 


The Fairbanks Co., New York City—S. H. Ingram 
appointed manager of the Pittsburgh branch office. 


Field Control Div., H. D. Conkey & Co., Mendota, 
Ill—William D. Bogh appointed representative in 
southern California. 


Frigidaire Div., General Motors Corp., Dayton, O. 
Named branch managers are William F. Cronin in 


Oakland, Calif., and Edmund E. Bocock in Atlanta, Ga. 


General Electric Co., Bloomfield, N.J.—R. W. Olsen 
appointed manager of commercial engineering in the 
home heating and cooling department at Tyler, Tex 


Graver Water Conditioning Co., New York City— 
Vincent J. Calise appointed general sales manager 


Hammond Brass Works, Hammond, Ind.—Named as 
representatives are Herman Hogrefe, Inc., in northern 


California and William D. Burk in Alaska 


M. M. Hedges Mfg. Co., Chattanooga, Tenn.—E 
Douglas White appointed assistant sales manager. 


Insto-Gas Corp., Detroit—Western Sales Service 
named representative in the Rocky Mountain states 
Territory of Bert Felzer, midwest regional manager. 
expanded to include Oklahoma and Arkansas; that of 
Donald B. Edwards, southern regional manager, Mis- 
sissippi; and that of John L. Drennan. Chicago re- 
gional manager, Minnesota and western Wisconsin. 


Janitrol Heating & Air Conditioning Div., Surface 
Combustion Corp., Columbus, O.—Thomas J. Ward 
named representative in central Ohio and Edward A 
L. Cox, Jr., appointed representative in New Mexico, 
Arizona and El Paso, Tex 


Jensen Thorsen Corp., Forest Park, Il. 
representatives are Scott Sales Co. in Virginia and 
North Carolina; Cochran & Co. in Georgia, South 
Carolina, Florida, Alabama, Tennessee and Arkansas; 
Harry Schreiner & Co. in Ohio, Kentucky, West Vir- 
ginia and western Pennsylvania; Active Distributors 
in New Jersey, downstate New York, eastern Penn- 
sylvania and Delaware; Toole & Cunningham in Tex- 


(Please turn to top of page 205) 
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NEW, LOW-PRICED and 
PACKLESS 
HOT WATER RADIATOR 


VALVE 


Here's a new spring reinforced valve that 
combines the best features of two well - 
known, performance-proven Marsh Valves 
to give you new economy. And you'll realize 
greater profits from this quality 
valve because you'll minimize maintenance 
and call-back costs. The new Marsh Fig. 167 
is especially suited to convectors and base 
board radiator systems as well as the usual 
cast iron radiators. A special Marsh alloy 
cast Operating permits near tght 
closure ... without sticking. This new pack 
less valve is available in 1)” and 3 

and also with Lock Shield top, Fig. 165 


low cost 


sleeve 


sizes, 


MARSH Packless Water and Steam Valves... 
Your Guarantee of Dependable Performance ! 


MARSH reinforced packless hot water and 
steam radiator valves have turned in an 
impressive record of performance in both 
large and small installations across the 


nauon. 


The special vapor-tight stems of 


the Fig. 1141 Steam Angle (not shown) 
and Fig. 1241 Globe require little or no 
attention for the long life of the valves. 
The Fig. 1137 Hot Water Angle and Fig 


1237 Globe (not shown) are specifically 


designed for a wide range of service for 
low-pressure gravity systems to high-pres 
sure, multiple-story installations 


and engineers now specifying MARSH | 
VALVES for HEATING and AIR- 
CONDITIONING installations. MARSH 
of DUNKIRK offers a complete line of 


Write today for complete information. 


Marsh Valve co. 


OF DUNKIRK, NEW YORK 





ong 


@ This year, home remodeling sales of $18 billion will exceed new 
construction. — 





is soasies an unparalled $6 billion 
C ond cooling. 


p= advertise and promote — you 


your share. 
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Start Your Big Push in the May 
Remodeling Issue of 


7 
3 
: 
2: 
, 
: 
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The destiny of your company in 1957 depends upon your coincide with the greatest remodeling m« 


ability to sell the contractor-dealers who sell remodeling Heating, Cooling Month) in the biggest remodeling year 


Now, for the first time, remodeling is the “bigger half” of It will announce the Big Push Remodeling Sales Contest 
the market. The better half, too, because it demands better in which you can take part. And, for the industry itself, it 
products, sold at higher profit will be the post-graduate course in remodeling 
Among manufacturers, the market belongs to those who sell 
Domestic Engineering readers command this market. Do- 
mestic Engineering first dramatized the market (the famous 
Bay City Story); and has been busily engaged in teaching 
readers how to sell it (The Book of Remodeling, the Re- 
modeling Sales Kit, the Bay City film strip) Want your share? Then sell the men who sel 
Sell the Domestic Engineering reader, starting in the May 
Comes now THE BIG PUSH issue in May It's timed to BIG PUSH issue. For full 


it as a market, individual and distinctive. And this is your 
decision —to advertise and promote and get your share. or 
to let it go to companies who do 


remodeling 


informatior wire sllect. or 


Consult Your Advertising Agency 


td 


1801 PRAIRIE AVENUE, CHICAGO 16, ILLINOIS 


AIR CONDITIONING - PLUMBING - HEATING - COOLING - INSULATION - APPLIANCES 
INDUSTRIAL - COMMERCIAL - INSTITUTIONAL - RESIDENTIAL 
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PLUMBING AND 
HEATING 
WHOLESALERS 


hdhrwe oe tleotiey 
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Published in 


QUICK AND Two Editions 
EASY WAY! the MASTER and 





Here are two beautifully bound, loose-leaf price data books 
for the Plumbing and Heating Wholesaler. Fully illustrated. 
24 sections of vital information. The MASTER COPY keeps 
you up-to-date on market changes, etc. Size 8/2” x 11” x 114”. 
The SUPPLEMENT COPY is designed for wholesalers or jobbers 
who find it necessary to have a tailored price set-up to meet 
their own individual needs. Adaptable as a price service book 
to the customer. Size: 8/2 x 11 x 1% or 2% inches. Published 
by the publishers of the Bradford Price Book. 


The Write for Full Information Today 


MAC EWAN MARKET MANUAL” 
QUINCY 69, MASSACHUSETTS 








TIME SAVING 


ty Ate) 
DAMPER REGULATORS 


PERMIT 
INSTANT ASSEMBLY 


Advanced design of E-Z-ON damper regulators permits on-the-job 
Assembly with only a hammer — no drilling — no rivets. This 16 
gauge steel regulator is simply positioned on the damper by sliding 
it over the scribed center line. The E-Z-ON accurately stays in posi- 
tion until a hammer blow drives the sharp prongs through the 
damper (E-Z-ON prongs will pierce 22 gauge metal.) 


E-Z-ONS PROVED MORE PROFITABLE 


Job Histories prove that your apprentice or journeyman can save 
two-thirds of their damper makeup time with E-Z-ONS. 


(Shown—Tail piece of #27 E-Z-ON) 


it’s the little things that 
make the Big difference! 


STYLE & SIZE 


Famous E-Z-ON standard 
or design No. 27 
. 7 7 Solid end tail piece, threaded 
h 


724 W. Winnebago, Milwaukee, Wis. ahs liga a Se = 
Superior E-Z-ON 
Stocked in CANADA by **Snap-Tite’’ Design No. 29 
Tail piece with retractable 
THERMIDAIRE CORP. snap end bearing, threaded 
7-9 Cumberland Street, Toronto head piece and wing nut — 
¥%" bearing. 





SUPPLEMENT Copy | | 


Submersible 


featuring the exclusive 


QUICK - CHANGE 
SWITCH 


Provides most dependable, trouble- 
free service. Test-proven after ex- 
ceeding million and a half starts 


.. and quick-change switch makes 
repairing easy. Repair right on the 
job. Guaranteed for one year. Order 
yours today! 


Reduces overhang . . . makes 
installation easier 


ae Booster 

= Pumps 
Six sizes available, 34” to 212” for every heating and 
cooling need. America’s smallest, most compact, light- 
est weight. Guaranteed for one year. Specify Enpo 
Booster Pumps . . . tops in quality. 


Write for additional information 


THE PIQUA MACHINE & MANUFACTURING CO. 


PIQUA, OHIO 
Distributed Nationally by Plumbing & Heating Jobbers 











{FORCED HOT WATER HEATING : 


at a price 


ive with Forced Warm Air! | 


WITH PATCO PACKAGED 
Heating Units completely 
wired and assembled ready 
for immediate installation. All 
units are SBI and ASME. 


WITH PATCO PACKAGED | 
Hot Water Baseboard... cover and accessories are 

packaged in one carton; copper tube, aluminum fin with | 
complete solder bond element in a separate carton. | 


Write, wire or call for information on how 
to close more hot water heating contracts! 


«------ + 


PATCO MFG. co. | 


Lombard 3.2416 - 23) M. SORA ST. Risers PA. 
5 ib iia i ii cere ae ae 
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Names ... continued from bottom of page 201 


as. Louisiana, Mississippi, Arkansas, Oklahoma, New 
Mexico, Colorado, Wyoming, Montana, and Utah; 
Conrad R. Coulter in Missouri, Iowa, Kansas and 
Nebraska; Von Woglom & Peterson in southern Cali- 
fornia; Frank L. Cassidy in Oregon, Washington and 
British Columbia; J. L. Stulsaft in northern Califor- 
nia; and Robert J. Kruse in Indiana. 





















Kelvinator Div., American Motors Corp., Detroit- 
Lawrence P. Knipe promoted to retail marketing sales 
promotion manager. 


Kohler Co., Kohler, Wis.—Jerome W. Lulloff named 
branch manager in Kansas City, Mo. 


Kritzer Radiant Coils, Chicago—Hurston-Conaway, 
Inc., appointed representative in Memphis and Nash- | 
ville, Tenn., and Little Rock, Ark. 






Lau Blower Co., Cincinnati, O.—Territory of Ed- 
ward F. Humphrey expanded to include Alabama; 
that of Charles L. Sigman to include Texas; and that 
of Victor N. Stewart to include Iowa and Nebraska 













Lima Register Co., Lima, 0.—John Thomas appoint- 
ed representative in Florida, Alabama, 
Georgia, North and South Carolina, Louisiana and 
Virginia. 


Mississippi, 













Motor Wheel Corp., Appliance Div., 
—Named division 
Crary in the East and James C. Carlton in the West. 
Clabe Long appointed merchandising manager. 


Lansing, Mich. 
sales 







National-U. S, Radiator Corp., Johnstown, Pa. 
Named branch managers are John W. Arnold in Pitts- 
burgh and Dayton L. Bergman in Kansas City, Mo. 






Orr & Sembower, Inc., Reading, Pa—Paul E. | 
O’Hora appointed New York district sales manager. 
(Please turn to top of page 207) 














































Dealer's Saleamemn'a ONE-DAY 


PLANT VISIT and SALES SCHOOL 







































































“Sure wish | knew what | got out of this—the 
boss is sure to ask.” 














managers are Edward \. | in__——eenee 





MAKE INSTALLATIONS MORE PROFITABLE 
WITH BASEBOARD RADIATION 





yy” See 


ER oe EE 


NEW HIGH-STYLE 


DESIGN 
* 


NEW LOW PRICE 


NEW ECONOMICAL 


EFFICIENCY 





REPCO THRIFT-MASTER MODEL R.O. 1000 
BASEBOARD INSTALLED IN A MODERN 
HOME. 


A COMPOSITE OF REPCO BASEBOARD PANELS SHOWING (A) END CAP (B) IN- 





CUT-AWAY 

PHOTOGRAPH OF A 

REPCO PANEL SHOWING 

2% x 2% FINS MECHANICALLY 
BONDED TO COPPER 
TUBING. 


Let Repco 
Thrift-Master 
Heating Equipment 
show you the way 
to more profitable 
heating business. 


Vertical 
Tube Boilers 


Tubeless 
Boilers 


TERRITORIES AVAILABLE FOR MANUFACTURER’S REPRESENTATIVES AND DISTRIBUTORS. 


SIDE CORNER (C) OUTSIDE CORNER (D) SPLICE PLATE. 


The Repco Thrift-Master R.O. 1000 Baseboard is en- 
tirely new, redesigned from end to end to provide more 
efficient heating with better, more streamlined appeorance. 
Note how smooth and modern are the lines how one con- 
tinuous opening permits an uninterrupted flow of heat into 
the room. There are no unnecessary grills here! And, only 
one style to stock for either free recessed 
installation. 


The New Repco Model R.O. 1000 is IBR code rated to 
give you accurate heating capacities — makes it easy to in- 
sure your customers completely satisfactory performance. These 
ratings ore the result of carefully supervised tests made in 
strict accordance with IBR procedure. in order to give you addi- 
tional selling points, the Repco R.O. 1000 is furnishe! in 
enamel finish coats of four modern, decorator colors 
Sierra Ton, Cashmere Bive, Melody Green and White. 

Construction of the Repco Thrift-Master R.O. 1000 con- 
sists of a back and a front plote in 8 ft. lengths, and may 
be installed free standing or recessed. The front plate is 
easily removed, even when the ponel is recessed, so that 
the heating element can be cleaned. All back plate fittings 
ore designed with offset edges so they overlap and insure a 
snug, accurate fit, thus avoiding unsightly cracks between 
panels 


standing or 


Use Repco Baseboard Radiation in new homes or when 
modernizing older heating systems. Write today for full 
dimensional details, ratings and prices 


GENERAL REPUBLIC HEATING PRODUCTS CO. 
7420 STATE ROAD, PHILADELPHIA 36, PA. 


also manufactures a complete line of oil 
and gas fired home heating equipment. 





“Pre-Pak” 
Assembled Units 


Winter 
Air Conditioners 





GeneRat REPUBLIC 


Gitet> 


Thrift Master 


Heating Equipment 
High in Efficiency . . . Low in Cost 





now that you 
have it... 


youR 
CATALOG 


wn 
crores emessseen™ at, aoe 


Vore information on the buying and 
specifying of plumbing, heating and 
cooling equipment through catalogs is 
available. Our representative will be 
happy to provide you with it. 

Call (CALUMET 5-4680) or write (1801 
PRAIRIE AVENUE, CHICAGO 16) 
so that we can help YOU with your 
CATALOG. 


Ask about the Mid-Year Edition of 
DOMESTIC ENGINEERING Catalog 
Directory right now! The Mid-Year 
Edition will put data about your new 
product into the hands of buyers and 
specifiers quickly. But act now.... 
closing is April 12 


5 Ways to Use Plumbing, 
Heating, Cooling Catalogs 


1. You can certainly mail it to your cus- 
tomers and prospects, but do you know who 
all of them are? Is your list up-to-date? 
Will they keep your catalog? Will they be 
able to find it WHEN they want to buy or 
specify? 


2. You can have your salesmen pass it 
out, but salesmen are certainly high priced 
“‘paperboys.’” Your salesmen can certainly 
use your catalog to good advantage, but 
you want to use your salesmen to good ad- 
vantage too. Isn’t this way a waste of a 
lot of expensive selling time? 


3. Pass it out at conventions and exposi- 
tions. Some of these people at conven- 
tions HAVE to be customers and prospects 
—and some of them WILL still have your 
catalog when they leave. But, what about 
the hundreds of copies you see lying in 
the aisles and wastebaskets? 


4. Mail it only on request. You're pretty 
well assured that you have an interested 
party when you mail it this way. But, this 
certainly isn’t going out after the busi- 
ness. And, what about all the people who 
don‘t know your products, or name and 
address — but DO know those of your 
competitors? 


5. PUT IT IN DOMESTIC ENGINEER- 
ING CATALOG DIRECTORY. Your cata- 
log then goes to wholesalers, — 
engineers, and large contractors 

YOUR customers and prospects. You can 
be sure they’ll find and use your catalog 
because DOMESTIC ENGINEERING Cat- 
alog Directory is the only single catalog 
source on the entire industry. They use 
D EC D every day — and have done so 
for 35 YEARS. 


DOMESTIC ENGINEERING CATALOG DIRECTORY 


1801 PRAIRIE AVE., CHICAGO 16, ILLINOIS 
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Perfection Industries Div. of Hupp Corp., Cleveland 
—Raymond Rosen Equipment Co., Philadelphia, 
named wholesaler in parts of New Jersey, Pennsyl- 
vania, Maryland, Virginia and Delaware. 


Ramset Fastening Systems, Div. of Olin Mathieson 
Chemical Corp., New York City—Named as regional 
sales managers are Dale Champlin in Philadelphia; 
R. W. Mullis in Charlotte, N.C.; K. E. Van Scoy in 
Kansas City, Mo.; and Samuel Winters in San Fran- 
cisco. 


Remington Corp., Air Conditioning Div., Auburn, 
N.Y.—John R. LaCasse elected treasurer. 


Robertshaw-Fulton Controls Co., Greensburg, Pa.— 
John A. Robertshaw, Jr., elected a vice president. 


The Siegler Corp., Chicago—William J. Keegan 
elected president of the Holly Mfg. Co. division and 
J. Stanley Johnson elected chairman of the operations 
planning committee of the parent firm’s board of 
directors and the new product development division. 


Skuttle Mfg. Co., Milford, Mich.—Harry Hadley 
named manager of the southern sales district. 


O. A. Sutton Corp., Wichita, Kan.—William H. York 
appointed district sales manager in parts of Indiana, 
Ohio and Kentucky. 


The Trane Co., La Crosse, Wis.—Donald J. Girard 
promoted to manager of the Syracuse, N.Y., sales of- 
fice. Appointed package equipment sales engineers 
are Richard N. Shelby in Cincinnati, O., and Ralph L. 
Lancaster in New Orleans, La. Named representatives 
are A. G. Barry in Chicago and Ernest Cummings in 
Atlanta, Ga. 


Tube Turns Div. of National Cylinder Gas Co., Lou- 
isville, Ky.—Clarence Matthews Buechler named to 
the sales development department. James L. Sheehy 
appointed district manager in the West. 


Tuthill Pump Co., Chicago—John W. See named re- 
gional sales manager in New England, New York, New 
Jersey and eastern Pennsylvania. 


Typhoon Air Conditioning Co., Div. of Hupp Corp., 
Brooklyn, N.Y.—Named as distributors are Acar Sup- 
ply Co. in eastern Pennsylvania, southern New Jersey 
and Delaware and United Supply & Distributor Co. in 
Maryland. 


A. R. Webber Co., West Haven, Conn.—George 
Iacucci named manager of the refrigeration and air 
conditioning department. 


Westinghouse Electric Corp., Sturtevant Div., Bos- 
ton—Neal T. O’Rourke & Associates named represen- 
tative in western New York. 


Whirlpool-Seeger Corp., St. Joseph, Mich.—Robert 


P. Lewis promoted to director of consumer relations; 
(Please turn to top of page 209) 
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Centrifugal force does the work! It’s still CAST IRON 
but now spun into one piece. (NO SEAMS!) This pro- 
duces “homogenized” iron with fine, even grain. Result- 
ing advantages: .. . Uniform wall thickness throughout. 
Easy to cut, handle and caulk. No sand holes, fins, burrs 
or roughness. Straight and smooth (inside and out). 


After spinning, APCO is TESTED and CHECKED all these ways 
(and more) to guarantee you “Everlasting” satisfaction: 


All APCO SAND SPUN PIPE is air pres- 
sure tested under water. Air testing is a 
rigid test and eliminates the possibility of 
leakage in service. 


Frequent analyses are made of the iron 
going into APCO SAND SPUN SOIL 
PIPE to insure a strictly specification 
finished product. 


* Rockwell hardness tests are 


made to insure keeping the 
metal soft enough for easy 
cutting with cold chisel or 
pipe cutting tool. 


* Talbot Strip Tests are made 


to determine the flexibility 
and elasticity of APCO 
SAND SPUN pipe. 


® Sand Compression tests make 


it possible to maintain a 
sand supply of exacting 
consistency. 


Metal thicknesses are checked 
throughout the entire length 
of APCO SAND SPUN pipe. 


Pipe weights are checked 
for conformity to Standard 
Specifications. 


a 
| & hlhiestittit 
1,5 Sonne 


And the TEST OF TIME will prove the 
APCO way: You LAY to STAY! 
APCO Sand Spun PIPE meets all 
applicable Federal and Commercial 
specifications. 

SEND FOR FOLDER D-3 


Ask for APCO--The CAST IRON SOIL PIPE 
with the mark of identification 


Also specify reliable APCO machine-made fittings — a size and 
type for every job and every code. 


ALABAMA PIPE COMPANY “ 


Offices in principal cities 
GENERAL OFFICES — ANNISTON, ALA 





FOR SPEEDY SERVICE 
on SERVICE LINES 
and SEPTIC TANKS 
It’s 


Fast Cycling — 
Completely Hydraulic = 


\ 


HOP TO 


DIGGER + SHOVEL + CRANE 


There’ s nothing like a Hopro for quick mobility, fast- 
cycling, smooth hydraulic operation and hour-saving 
capacity! In clay, gumbo or obstruction-filled ground . 
through sod or black-top, Horpro wields up to a 30” 
backhoe in a 20 second cycle, digs to 134 feet deep, has a 
ground reach of 19 feet, a loading height of 111 6 feet and 
a 200° continuous swing. Hydraulic outriggers cuntealied 
by operator are standard equipment. Hopro mounts on 
any two-ton or larger truck . . . offers an optional all- 
weather cab housing simple, 4-lever controls. 


NEW 72 GPM HYDRAULIC SYSTEM 


Hopro is completely hydraulic with a triple tandem pump 
feeding 72 GPM toa split valve bank. This split hydraulic 
system means increased efficiency . . . faster, cooler oper- 
ation. Generous overload factors, big 5” ID cylinders on 
hoist, crowd, and bucket control and tough, double wire 
braid hoses mean long dependable life. 

Hopro offers a wide selection of quickly interchange- 
able backhoe or shovel buckets, timber grapple or crane 
equipment to handle literally hundreds of digging and 
loading jobs. 


12 VERSATILE MODELS—The complete 
HOPTO line includes the half- 
yard, full-swing Model 360; self- 
propelled wheel and crawler 
units, self-powered or PTO- 
operated trailer units and mod- 
els for mounting on wheel or 
crawler tractors. 


TRACK TRACTOR MOUNTED e HALF-YARD 360 


Write today for complete information 
on the HOPTO that best fits your needs! 


DEPT. 24, WINONA, MINNESOTA 


TRUCK MOUNTED 


a 


fe: 
Count on BS XK 
SPARTAN 
For Extra Quality Where 
It Counts Most 





Heavy Gauge Steel 
Galvanized 
Bonderized 





Beautiful Rounded ' 
Entrances 


Full Length 
Deep Groove 
Construction 
Extra Rigidity 





America’s Finest 


30°'x30" 


32x32" 
36''x36" 
Added Height 
80" 


Choice of 3 Receptors 


The IMPERIAL 


by Spartan 


Beautiful Rounded Corners 


The ROYAL 
by Spartan 
America’s Most 
Popular Shower 
Choice of 4 Receptor: 

Rounded Entrance 

Also available 

in Aluminum 





The REGENCY 
by Spartan 
The Ultimate 
in Corner Showers 


Terrazzo Receptors 
are standard 


36"'x36" 








Spartan Coast-to-Coast 
Warehouse Service 


New York, N. Y. 


Chicago, III. 

Beverly Hills, Cal. ee Fy 
Boston, Mass 
Kansas City, Mo. 
Houston, Tex. 
Cleveland, Ohio 


New Illustrated Catalog 


SPARTAN 
SHOWER STALL CO. INC. 


2-55 74th St., Maspeth 78, N. Y. 
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W. Klee Grumbine appointed sales training manager, 
kitchens. Named as district managers are H. B. Crom- 
leigh in New York City; Louis Bravacos in Pittsburgh, 
Buffalo and Rochester, N.Y., and Cleveland; Melvin 
Gayer in Indiana, Kentucky, Michigan and Illinois; 
and Earl Mitchell in Atlanta, Ga. 


Williams Div., Eureka Williams Corp., New York 
City—Larry Nordine appointed western region sales 
manager. 


Wolverine Tube Div., Calumet & Hecla, Inc., Detroit 
—William Bothwell named representative in Ken- 
tucky and southern Indiana. 


Worthington Corp., Harrison, N.J—Sylvan R. 
Hirsch named assistant to the vice president in charge 
of engineering. 


York Corp., Subsidiary of Borg-Warner Corp., 
York, Pa.—Charles Strickland named industrial sales 
manager in the southwest district. J. W. Gerrard ap- 
pointed St. Louis branch manager. 


Youngstown Kitchens Div., American Radiator & 


Standard Sanitary Corp., Warren, O.—Graybar Elec- 
tric Co. appointed distributor in Buffalo, N.Y. ENp 


How Much Should | Spend 


for Advertising ? 


(Continued from bottom of page 93) 


successfully by a number of contractors is 
to carefully weigh certain factors that will have 
a direct bearing on the final decision. This can 
best be accomplished if the contractor asks himself 
certain key questions: 

1. What is my sales goal? 

The procedure for the contractor here is simply 
to write down his objective in terms of hoped-for 
dollar volume. As a starting point, he might use 
the previous year’s volume. He then decides 
whether he wants to increase it 10, 25, or 50 per- 
cent, or some other amount. Whatever figure is 
chosen should be a sensible one, of course, and 
within reach. 

2. In order to achieve this anticipated volume, 
how many potential customers must be reached 
by my advertising? How big an area must my 
advertising cover? 

A contractor may be able to answer this ques- 
tion himself if he has an intimate knowledge of 
his market and trading area and has a record of 
the previous year’s budget and the sales volume 
that resulted. If not, the logical approach is to 
call in an advertising representative from a local 
paper for advice. He will know how many people 
are in a given area, and what results may be ex- 
pected based on his experience with other ac- 

(Please turn to top of page 210) 
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FOR THE 
BATH-AND-HALF 
MARKET 





“Bathroom bottleneck” 
is on the way out. To satisly 
consumer demands for an 
extra toilet facility, United 
States design compact iix- 
tures that save space while 
meeting a full-size need 

The U.S. Space Saver is increasingly popular with 
new home builders and home owners who remodel 
More and more dealers, contractors and makers ol 
mobile homes are ordering this handy ensemble. The 
two fixtures together occupy a space only 33” by 23!2 
and can be used with ease in any convenient nook with 
a floor area three feet square 

Toilet and lavatory are made of genuine 
acid-proof vitreous china in soft coral, blue 
grey, as well as pure white 

United States produces complete lines of bathroom 
fixtures and vanity units and offers a broad selection 
of cabinet sinks, flat rim sinks and chrome-plated bra 
trim. These and other items can be had in CONSOL- 
IDATED SHIPMENTS to cut down freight charge and 
balance inventorie 

Fill out and send in the coupon below for a complete 
United States catalog and more facts on how to increase 
sales through United States. 


B_ UNITED STATES 


F NM 


U. S. Plumbing Fixture Corporation 
307 N. Front Street, Columbus, Ohio 


Please send me the U. S. Plumbing Fixture catalog 


Name 





Adaress 














White, 
WATER HOTTERS 


aulomale 
waler healers 


elecluc or gas 


White-Glass or Zinc-in-ized Lining 


You can hand the old “one-two punch" to all 
competition with the WHITE Water-Hotter line— 
because here you have models for every market. 
Electric and gas. Table top and round. Full range of 
sizes. Choice of linings. Five-year or ten-year warran- 
ties. Double or TRIPLE the profit-possibilities offered 
by more limited lines. 

Teamed with the sensational new WHITE line of 
water softeners, WHITE Water-Hotters still further 
expand your sales-potential—because water softeners 
open a virtually virgin territory for you. A huge new 
market! Phone, wire or write your WHITE distributor 
(or the factory) for full facts right now! 








(Continued from bottom of page 209) 
counts. The wholesaler, too, should be consulted 
on this point since he also will know the results 
some of his other accounts have had. 

3. How much competition do I have from other 
contractors, department stores, hardware stores, 
Dtu’s, and mail order houses? Are they big 
spenders on advertising and related promotions? 

The answers. to these questions are important 
to any budget decision since the competition has, 
basically, the same over-all objectives. If they 
are finding it necessary, or at least desirable, to 
carry a certain amount of advertising and related 
promotion, it’s a pretty good sign that the con- 
tractor planning his budget should do likewise. 

This doesn’t necessarily apply to competitive 
price conditions. Certainly, there is no advantage 
in participating in cut-rate competition. It’s far 
better to plug quality products, efficient service 
and expert workmanship and know there will be 
an adequate profit on the jobs sold. 

4. Is my business well known throughout my 
trading area? 


s If a contractor has moved to a new location, or 
is just starting out, the answer to this question 
may mean a larger outlay for advertising the 
first year. If he is in the same location, but wants 
to become better known, the budget would reflect 
this, although not to the extent as in the first 
instance. If he is well known, this question would 
not necessarily influence his decision. 

5. What is the character of my market? Is it 
largely a residential area? Are the homes old or 
new? Is it a wealthy neighborhood where people 
have plenty of money to spend, or are the poten- 
tial customers younger families just getting 
started? Is there a potential for commercial and 
industrial work? 

The answers to these questions all will have a 




















“Can’‘t figure out what’s wrong, Mr. Smith? 
How far up did you get?” 
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direct bearing in figuring an advertising budget. 
For example, if the neighborhood is new, with 
more new homes going up every day, the budget 
might not be as extensive as in an older neighbor- 
hood with a large number of prospects for com- 
plete bathroom, heating and kitchen remodeling 
jobs that have to be sold. 

6. What am I selling? 

If a contractor specializes in new construction, 
his budget probably would be of a modest nature, 
directed mainly to builders and architects through 
the medium of direct mail, with perhaps periodic 
prestige or institutional ads in a local paper. 

If his specialty is service and repair work, the 
operation is dependent on repeat business and, 
therefore, calls for consistent advertising and a 
more extensive ad program. 


s A contractor who performs all types of work, 
including remodeling, probably will need a well- 
rounded and consistent advertising program. In 
remodeling, for example, the decision to modernize 
a bathroom, kitchen or heating system is seldom 
made overnight. The prospect may ponder over 
it for weeks, months or a year before he decides 
to go ahead. When he does, the job very likely 
will go to the contractor whose advertising has 
made the most impression during the time the 
prospect was making up his mind. While this 
obviously means a more ambitious ad program, 
it will be offset by the larger profits that result 
from remodeling jobs. Obviously, too, the greater 
the variety of products and services a contractor 
offers, the more varied his advertising should be 
to cover all of them. Again, this means a larger 
allocation for advertising than for a repair and 
service type of operation. 

A final important question contractors should 
ask is this: How fast do I want to grow? 


s In general, a slow but steady rate of growth is 
preferable to an attempt to high-pressure a market 
too quickly. A slower pace permits time to do 
some careful checking on the progress of a pro- 
gram without making costly mistakes. Media can 
be changed, or copy themes can be revamped. 
Each new experiment can be evaluated on its own 
merits and changes made as they become nec- 
essary. 

A careful analysis of the answers to the above 
questions will provide a contractor with the in- 
formation he needs to arrive at a budget figure 
that seems appropriate. It is desirable, as men- 
tioned previously, to consult an advertising repre- 
sentative from a newspaper, perhaps one from the 
telephone company and a wholesaler represen- 
tative for help. After a figure has been set, it is 
advisable to check it with an accountant. He can 
determine if the anticipated gross margin will 

(Please turn to top of page 213) 
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While, 


SOFTENERS 





Semi-Automatic Fully | 


White-Glass or Zinc-in-ized Lining 


dowhle volume! double, profit! 


You are not limited when you have the WHITE 
line of water softeners—because it embraces table- 
top and upright models, fully automatic and semi- 
automatic, in a range of prices that enables you to 
compete successfully for the mass market or the 
“carriage trade." Yes, with WHITE, you have DOUBLE 
the sales-potential afforded by any one-model line— 
and moreover, if you handle WHITE Water-Hotters, 
your potential is still further increased. 

For fresh facts about the tremendous new, almost 
untapped water softener market, and the WHITE prod- 
uct and proposition, contact your WHITE distributor 
QUICKLY. Or address the factory directly 





HEATING 
EQUIPMENT 


sv EMBASS 


_@ CONVECTORS 


e BOILERS 


e FIN TUBE ‘ 


EMBASSY STEEL PRODUCTS, Inc. 


890 STANLEY AVE. 





COMPARE! ..+ NO OTHER 


“PACKAGE UNIT" CAN EQUAL THE PERFORM- 
ANCE OF 


THE BETHLEHEM 


DYNATHERM 


The Bethlehem 
DYNATHERM is 
truly the most 
efficient automat- 
ic ating plant 
on the market. 
It actually ex- 
ceeds customers’ 
expectations be- 
cause it gives 
them more for 
their money in 
fuel economy, 
convenience and 
comfort than they 
have ever known 
before, regard- 
less what heating 
system was used. 





Fuel savings of more than 40% are common . One reason why the Bethlehem 
DYNATHERM pays for itself in 5 years! Then too, it comes completely assembled 
and tested at the factory, thereby reducing installation cost, and assuring de- 
pendable, uninterrupted service 

Exclusive Features include: The Whirling Flame! Welded Steel Construction! Thor- 
oughly insulated! All the domestic hot water you need! Beautiful wages etc 
Want to make more sales or have more satisfied cu ers 
Then—wire or write immediately for ull ,~ ae tion! 


BETHLEHEM FOUNDRY 


& MACHINE COMPANY 
BETHLEHEM, PENNSYLVANIA 





e¢ BROOKLYN 8, N. Y. 








It’s Here! 
The NEW BEAVER 
“BLACK MAGIC” 
HONED EDGE 
CUTTER WHEEL 


THE FIRST NEW IMPROVEMENT 








IN CUTTING WHEELS 
IN A GENERATION! 


An Entirely New IDEA In Pipe Cutting! 


Combines the Easy Cutting Quality of the Thin 
Wheel with the Durability and Long Life of the 
Heavy-Duty Wheel .. . Yet Cuts Easier—Lasts 
Longer Than Either! 


@ Fits all standard make No.2 @ New “Black Magic” finishing 
pipe cutters and pipe ma- process gives magicul cutting 
chine cut-offs! qualities! 

@ Buy ‘em through your jobber! 
If he doesn’t stock ‘em, ask 
him to order ‘em for you! 


@ You get more cuts per wheel! 


@ Honed Edge gives amazing- 


ly easier, cleaner cuts! @ Same price as ordinary wheels! 


Fits Ridgid 1R, 2R; 
Nye 1N, 2N, 2NP; 
Toledo No. 20; Reed No. 2 RB; 
Oster 502 and others 


THREADED PIPE Sy 


PIPE TOOLS 
WARREN. OHIO 


it's Tight—It’s Best—Costs Less 
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(Continued from bottom of page 211) 
permit the expenditure that has been decided 
upon. 

Our reader’s second question asked whether 
cooperative advertising money from manufac- 
turers should be considered part of the budget, or 
serve to increase the budget. This probably could 
work both ways. If a satisfactory budget can be 
worked out without considering this money, it 
would, in a way, be “bonus” advertising. On the 
other hand, this type of advertising represents a 
basic figure for a starting point. The contractor 
can find out how much is available and then work 
from that figure in determining what additional 
funds would have to be added to meet his sales 
goal. 

The reader’s third question asks how he should 
consider his budget during its first year. It should 
be treated as a “temporary” or wait-and-see 
budget. He doesn’t actually know what his sales 
are going to be, but he has set a goal and can then 
carefully appraise results on a quarterly or per- 
haps monthly basis to see how it is working. 
This is a matter of record keeping and accounting. 


It could well be that the first year’s budget will ———~erk 

call for changes. If so, the changes should be @ ome 

made and the contractor will be that much closer ec o- r ditional 

to the right budget for him. © Guaranteed UNS 
Experience has shown that, except in unusual 


cases, advertising does not work miracles over- 

night. The most important thing to remember is 

to keep at it on a consistent basis—driving home 

the sales message day after day and month after 

month until prospects have been persuaded that 

you are the contractor who has what he wants in 

ae of plumbing and heating products and | “ bathroom 
It should be emphasized once again that there 

is no hard and fast rule that will tell how much accessories 

to spend for advertising. But rather than grab | 

a two or five percent figure out of the air and hope to add a touch 

it will work, all aspects of the business should be | : 

carefully analyzed first. In this way, the chance | of elegance 

of making a costly mistake will be greatly mini- 

mized. ° END to today’s 
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An Approach to Establishing or 
Revising State Plumbing Codes 


THINKING that the following talk might be of 
help to those doing code work in their commu- 
nities, DE is printing excerpts from C. D. Brown- : 
ell’s “Toward a ase de Pa Code.” It was write today for catalog 
delivered before the Illinois Assn. of Plumbing | REED-CROMEX CORPORATION 
Contractors convention in East St. Louis on 492 S. GREEN RO. + CLEVELAND 21, OHIO 
Jan. 22. The convention report is on page 95. = (Sold through the wholesaler) 

Brownell is a past president of the Illinois as- =a 
sociation and a former secretary of the National 
Assn. of Plumbing Contractors. He is at present 

(Please turn to top of page 214) 
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TAKE IT 
APART 


ere 4°)! Be Y, Be) 3 aaa | 
DIFFERENCE IN A 


THE ONLY FAUCET AERATOR 


with ONE INTERNAL PART! 


GOODRIE U.S. PAT. 2,761,662 AND PATS. PEND. 


This difference is the reason why America’s top faucet 
manufacturers insist on Bubble-Stream! Its exclusive, 
patented construction eliminates complaints. No jumble 
of complicated parts and screens— nothing to stop the 
softest, smoothest water flow you've ever seen! Remember 
this: When you sell a Bubble-Stream equipped faucet, 
you've got “built-in” assurance of a satisfied customer in 
every installation! 








CASH IN ON THE BIG HOME 
MODERNIZATION TREND! 
There’s a Bubble-Stream 

aerator for every faucet, 


self-selling ‘‘Bubble-Pak”’ display 
cards, or individually boxed, 6 or 12 


per carton. 





Order from your wholesaler today! 


ENGINEERING CO. Chicago 28, Illinois 
Mfrs. of AERATING DEVICES 


(Continued from bottom of page 213) 
at the head of a committee for plumbing code 
legislation in Illinois. His talk follows: 


Failure to achieve enactment of apparently 
carefully prepared plumbing codes; setbacks in 
enforcement of already existing codes; and failure 
in some particular of licensing, bonding, or other 
details frequently appear to be due more to the 
lack of careful planning and execution of a drive 
for the desired code than to the proposed code it- 
self or any lack of enthusiasm for it. Courts fre- 
quently hold that the licensing feature is discrimi- 
natory in character or decide that water supply 
piping is not plumbing, when the weight of the 
higher court’s decisions is to the contrary. 

Failure of codes and enactment indicates failure 
to educate the public and the city council or other 
law-making body. Adverse decisions of the court 
indicate either failure to oppose an attacking suit 
vigorously or lack of knowledge of the legal as- 
pects of the case and the prior controlling deci- 
sions of the higher court. 

It is a sizzling question whether a community 
with old or poor plumbing codes is better or worse 
off than one with a good code and lax or improper 
inspection. Sometimes poor inspection comes 
from the lack of knowledge or ability on the part 
of the inspector. The remedy for such a situation 
is plain. Sometimes it is due to political angles, in 
which case the remedy is also plain—get into 
politics, educate the politicians, not necessarily 
directly and personally, but through church, busi- 
ness, club and bank connections. These situations 
frequently take time. Make your plan and stick 
to it. “Everything comes to him who waits” is 
an old proverb, but it can be paraphrased into 
“Everything comes to him who works tirelessly 
along a well-planned order.” 


s Whenever there is a lack of plumbing control 
by code and inspection, there are few gainers and 
many losers. First, the householder loses through 
shoddy and improper work done by the “Jack-of- 
all-trades” who necessarily can and does work 
cheaper than a real mechanic with a shop to main- 
tain and who has certain trade standards to com- 
ply with. Second, the health of the householder 
and his family is jeopardized by improper plumb- 
ing. And third, the business of a legitimate plumb- 
ing contractor suffers in two ways—he loses busi- 
ness through cheaper prices by the “Jack-of-all- 
trades” that rightly is his—and unthinking and 
unknowing householders brand him as a high- 
priced man so that much of the plumbing (?) of 
some communities is done by tinners, carpenters, 
garage mechanics and handymen. 

The remedy for this situation is, of course, con- 
trol of plumbing through adoption and enforce- 

(Please turn to top of page 217) 


DomEsTIC ENGINEERING, Marcu 1957 





2-PIECE 
PO PLUGS 


Furnished with 17 gauge 
threaded tube in any length. 
Full cast follower. Beautifully 
chrome plated. 


Dhadticitnocetinenbieaael 000000 





ask the 


Competitively Priced 











woman who 323 Attractively ... Individually Boxed 


JAMECO JAMECO DELUXE 
_ ADJUSTABLE LAVATORY LEGS & 
BATH TRAP TOWEL BARS 


Accurately 
NORMAN ig = otaen dana 


hexagon brass 
weight rough brass 
with clesnout. tubing. Beautifully 


t : chrome plated 3” 
] \ sweat-to-sweat Aaatiapte for an 
outlets or sweat- y 
to-slip outlets. | make besin. 
JAMECO E-Z-SEAT 
JAMECO Fit Rite BASKET STRAINER 
HANDLES 


3 Lifetime NEOPRENE 


— . Sa j SEAT. CAN'T LEAK, 
Bathking’s gleaming metal doors close inside a iaiaiies % JIGGLE, WOBBLE or 


Mirror finish chrome eoeg 
i : lated solid brass. » ’ 
raised splashplate and keep water where it belongs eos chrome plated. 


—- | Fits all sinks. 


i 


soggy bath mats, no mildewed shower curtains. It Tvencon® 
uv 
— a Ask for Your Copy 


all adds up to happier shower cabinet owners, High quality, full- of Our 


; | cast body. Beauti- BIG NEW CATALOG 
happier customers for you. Write today for litera- fully chrome plated. 
Meets code require- 

ments. 








. inside the shower cabinet. No wet floors, no 


ture and name of Bathking jobber nearest you. 


Ae F Gy A AN hig Learn why it always pays to specify JAMECO 
me - <2 
MANUFACTURING 
Sheet Metal Mfg. Co. JAMAICA MANA 


Dept. DE Nevada, Missouri 1209-1223 DeKalb Avenue, Brooklyn 21, N. Y. 
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WHY GO FISHING FOR SUBSTITUTES? 
FOR A PERMANENT WATERTIGHT SEAL 
ARDEE FRAMES DO A WHALE OF A JOB. 


Save time and labor with 
Stainless Steel or Aluminum 


ARDEE SINK FRAMES 


for sinks—lavatories—built-in ranges 


® High quality controls assure perfect fit 
e Improved corner clips speed up installation 
® Patented lug tightens faster, gives positive 


watertight joint 


© Adequate stock to meet your immediate needs 


Write today for complete catalog information 


GENERAL ALUMINUM PRODUCTS CO. 


287 FIFTH AVENUE ® NEW YORK 16, N. Y. 


Dept. DE-3 





LAUNDRY| 


TRAY PUMPS | 


AND 


SUMP 
PUMPS. 


NEPTUNE LAUNDRY TRAY PUMPS 


are engineered to meet the long-sought 
pumping requirements of thousands of 
homes where no sewage is available or 
where both laundry trays and washing ma- 
chines are below sewer level. 


NEPTUNE SUMP PUMPS are renowned 
for their long-lasting, dependable efficiency. 
Engineered and manufactured with great 
precision, the NEPTUNE line of Sump 
Pumps is rugged, rustproof and automatic. 
Capacities to 3600 gal. per hr. 


SEND FOR DESCRIPTIVE FOLDER TODAY! a 














Install Boosey fixed air 
gaps! 

They eliminate direct con- 
nections between water 
lines and sewers. 

TWO DESIGNS 
#2021 — Available in vary- 
ing lengths with tapped 
inlet and tapped or spigot 
outlet. 

#2030 — Available in one 
standard length with tapped 
inlet and outlet. 








TANK DRAIN 


Boosey air gap 
#2021 


There are over 4,000 drain- 
age product variations in 
the Boosey line. (400 floor 
drain assembly options 
alone.) Send for a Boosey 
catalog today. 





THE NORMAN BOOSEY MFG. CO. 


General Sales Office—5281 Avery Ave., Detroit 8, Mich, 








NEPTUNE 
PUMP MFG. CO. 


4912 North 6th Street 
PHILADELPHIA 20, PA. 














BOOSEY 


57-P2 
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(Continued from bottom of page 214) 
ment of a workable plumbing code. A suitable 
plumbing code not only prescribes minimum 
standards and methods but also provides for li- 


censing, bonding, and registration of those doing. 


plumbing work. It also sets a penalty on such 
work done by those not licensed. 

Sewer air, sewer vapor or sewer gas, by what- 
ever name called, may or may not contain disease- 
producing bacteria. Clean air is essential, how- 
ever, to healthy living, and the sewer air must 
be kept from entering inhabited buildings if for 
no other reason than that harmful gases are 
generated in wastes and drains by decomposing 
waste matter. Also the odors from sewers are 
repugnant to most people. Sewer air can be kept 
from entering buildings by a liquid and gas-type 
waste and soil pipe system and proper traps at 
each fixture. The traps must be protected against 
loss of protective seal by ventilating each trap into 
a vent-stack opening above the roof. Trap seals 
may be periodically lost, if not properly vented, 
by syphonage or back pressure. 

It is essential to the health of any community 
that the man who designs and installs plumbing 
thoroughly understands this. 


#In some communities, no matter whether the 
water supply is from a well and automatic pump 
or from a public water main, the pressure varies 
from day to day, and even from hour to hour. In 
communities served by public supply, pressure 
may be affected at any time by a break in the 
main, by small-sized mains serving many houses 
during a peak usage time, or by stoppage in the 
mains caused by a fire in the neighborhood during 
which the fire department pumper bleeds the 

(Please turn to top of page 218) 











Domestic ENGINEERING, Marcu 1957 


4 GUARANTEED QUALITY 


COMPETITIVELY PRICED 
FOR YOUR Profitable 
Replacement JOBS! 


The BELMONT Closet Combina 
tion, shown here, is a fitting, high 
quality example of all SENTRY 
SANITARY Vitreous China Prod 
ucts, specifically endorsed for all 
bathroom remodeling and mod 
ernization jobs. Make a point of 
writing for information concern 
ing all SENTRY streamline mod 
ern Closet and Lavatory Fixtures, 
beautifully designed for sales 
appeal 


Streamlined, f 
sparkling, white 

vitreous china . 

closet combination of life-long qual 
ity and beauty. Syphon action, wash 
down, close-coupled unit. Engineered 
for dependable service Agent in 
quiries invited 


Now Available 


in Gleaming WHITE 
and choice of 


DECORATOR COLORS! 


Manufacturers of Fine Vitreous China 


for Over Fifty Years 


ay) SARE AMDARTIRU OME a AULA 
= Mannington, W. Virginia 


Telsco Compression Fittings 


make repairs quick and easy! 


If you often feel like a one-armed paperhanger as you 
go about the everyday business of repairing old lines, 
think of the time, trouble and money you could save by 
using Telsco Compression Fittings. 

Once you cut into the line you simply slip the thread- 
less pipe ends into the fitting and tighten up on the end 
nuts. Simple arithmetic tells you that this labor saving 
way improves your profit picture. 

Cross section drawing shows how the Telsco Clutch 
Ring teeth get a vise-like grip on pipe when end nuts are 
drawn up. The Neoprene Rubber Gasket completely seals 
the connection against fluid leaks. 


wil Your favorite jobber 
~ ‘+ . ° 

=k stocks Telsco Compression 

a) Fittings. 


nee 
aan 
" ease 


TELSCO FITTINGS DIVISION 


at your favorite jobber 
DE-2 





SUCCESS” 
SPEAKS 
LOUDER | 
THAN 


> 


WORDS fi 


“We DOUBLED SALES 
in ‘56... and 

no wonder with 

30 years of 

Submersible 

experience 

behind us! 


No Oil! 
No Grease! 
No Seals! 
Nothing 
goes in 
the pump 


BUY... 
LANCASTER 
UNDERWATER 

PUMPS 
TYPE EMU 
Vs to 360 HP! 


but water 


Let us Build 
Your Sales in ‘57 
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mains. Sometimes the pipes in the house itself 
are too small and the opening of a sink faucet on 
the first floor robs the fixtures on the second floor 
so that instead of water flowing from them, air 
rushes in when faucets are open. When air rushes 
into an open faucet it means that the phenomenon 
known as syphonage is in operation. If the nozzle 
of the faucet were immersed in polluted waste 
water, this would syphon it back into the water 
supply and, when pressure returned, this polluted 
water would be distributed throughout the water 
supply system so that it could be drawn at the 
sink below for drinking or cooking purposes. 

Water closets are not immune to syphonage, and 
any germs therein may easily be broadcast to the 
families in the neighborhood. This phenomenon 
is known as “cross-connection” and is responsible 
not only for scores of mild epidemics of dis- 
ease every year but also for thousands of indi- 
vidual cases and occasionally a widespread out- 
break, such as that centered in two Chicago hotels 
in the fall of 1933, when the amoebiasis epi- 
demic startled the country. Instead of amoebic 
dysentery is might have been typhoid fever or 
any one of the many water-borne bacterial dis- 
eases. The water supply system of a building 
must be so installed and so provided with protec- 
tive devices that these “‘cross-connections” do not 
occur. 

The size of the community has, naturally, some 
bearing on the matter of plumbing codes and 
inspection. A city is justified in employing one 
(or more, according to size) inspector to enforce a 
code. Codes and inspection are just as important 
in villages, towns, and counties. Frequently a set 
code and a joint inspection service can be set up 
between two or three adjacent communities or in 
a county containing one or more villages or towns 

with the cost shouldered jointly. It is better and 
in keeping with modern practices to pay the in- 
spector a salary and arrange permit fees so as to 
cover the cost. 


alt would be foolish to accept and register as 
competent everyone who applied for a plumber’s 
license. As stated before, “It is essential to the 
health of any community that the man who does 
this plumbing thoroughly understands it.” It is 
customary to arrange in the code for a plumbing 
examining board to examine applicants for license. 
These boards usually consist of one member who 
represents the board of health, one member who's 
a plumbing contractor, one member representing 
the public, one member who’s a journeyman 
plumber, and the plumbing inspector (or the 
health officer or the city engineer or a similar of- 
ficer). Each member of the buard shall have had at 
least five years’ experience in nis respective field 
and his duties are to see that applicants prove their 
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ability not only to do the purely mechanical work 
of plumbing but their ability to design and install 
free from “cross-connection,” complying with all 
the basic physical and sanitary laws and the local 
plumbing code. It also is wise to provide for bond- 
ing those who pass so that the community is pro- 
tected. This plumbing board may reasonably have 
examination fees, quite apart from any license 
fees, in order to cover its expenses. 

Modern practice tends toward having a plumb- 
ing examining board issue 
ficiency” 


“certificates of pro- 
that the successful applicant presents for 
registration (and bonding) in the community 
where he desires to practice. The word license 
smacks of business licenses issued generally to all 
classes of business as a tax. This certificate and 
registration is something over and beyond this 
ordinary business tax and is, and should be, in 
addition to it. 


s The certificate holder wishing to carry on the 
business of a plumbing contractor usually presents 
his certificate to the registering agency (the 
plumbing contractor, usually), files a copy of his 
bond and is registered as doing business at a stated 
place where he must maintain a shop and display 
a sign plainly visible from the traveled highway. 
Sometimes there are requirements that a shop 
must be attended during regular business hours 
and have a telephone connected so as to be avail- 
able for instructions from the inspector. 

Where state plumbing codes are enforced, it will 
generally be found that these codes are based on 
the same general principles as a minimum plumb- 
ing code or a national plumbing code, which is a 
minimum code in all respects. 

In developing a plumbing code for any commu- 
nity, it is, of course, necessary to make a study of 
the incorporation papers or charter of that particu- 
lar community to see that particular provisions 
are not in conflict—especially fee and penalty 
clauses. 

Some of our older plumbing codes cover drain- 
age work only, leaving the running of water pip- 
ing without rules, and consequently that work is 
not always done by licensed contractors. Quite fre- 
quently, too, codes that do include it are attacked 
on the ground that only sewage and its handling 
should be controlled from the health aspect, which 
is the only reason for the regulation of plumbing. 
Occasionally the lower courts have upheld this 
view. As a matter of fact, every water supply 
pipe becomes a potential sewage carrier if 
unknowing persons install cross-connections, 
whether direct or through some old or defective 
plumbing fixtures, and it’s just as important that 
water supply piping be controlled by codes and in- 
spection as any other part of the building. 

It is a public health hazard to permit the in- 

(Please turn to top of page 220) 
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That's why it's lightweight, portable. 
That's why it's durable and rugged. 
That's why it's small enough to car- 
ry those essential tools--yet big 
enough to do the job--BECAUSE it 
was designed and manufactured bya 


master plumber just for you! 


BUNNY TOOL TRA 





SEE YOUR JOBBER OR WRITE TO. 


© BUNNY PRODUCTS 


=e 235 N. FAIR OAKS - PASADENA, CALIF. 


YOUR REAL STANDBY 
FOR OVER 75 YEARS 


GENUINE BARNES 


ad tod SOLO Ee 


PRODUCE THE PROFITS 
WHICH TURN ALL YOUR 
PIPE JOBS INTO GOLD! 


True! Pipe cutting and the GENUINE 
BARNES are the basis and the begin- 
ning of practically all plumbing jobs 
As a necessity they contribute largely 
to the profit end of all pipe fitting con- 
tracts. For this reason, and the fact 
that Barnes expertly tempered cut- 
ter wheels precision-cut all wrought 
steel and cast iron pipe, you are as- 
sured, in the GENUINE BARNES, the 
best possible pipe cutter on the mar- 


ket. 
ORDER YOUR GENUINE BARNES TODAY! 


THE BARNES TOOL CO., Inc. 
NEW HAVEN 6, CONN. 
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TINICUM £-2 Pull B U | T I | [ C U M stallation of range boilers or hot or cold water 


AND INCREASE tanks or water heaters or water softeners by un- 
Hanger lron Prevents YOUR qualified persons and without inspection. These 
Waste! : PROFITS appliances are merely enlarged water supply pipes 
ae for convenience of holding or heating a quantity 
of water. 
In defining a plumbing contractor’s or journey- 
men plumber’s status and responsibilities, the lan- 
* guage is frequently loose, and there have been 
E-Z to Carry E-Z to Use ; : : 
HO ft. & 100 ft. Coils %” x 20 gauge. Bright, Enameled, Gal- (and still are) many controversies over whether a 


vanized, Copperized Steel—Also in Solid Copper. 


of plumbing other than as a workman for the 
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ry DIDE contractor. We often hear it stated as a “legal 
1k had het 


right of any man to work without hindrance with 
o> STRADS * ; 


his tools of trade.” This is an exploded theory. 
COPPER ellibnaes ” @dteaasane Pine Cate aa eal thi h 
BEADED FOR EXTRA STRENGTH %” — 1” Copper & The law is that “No man may do anything that 


Copp enIness o' Getvantocd. ° will or can jeopardize his neighbor’s health, safety 
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Priced Right —for 1 
aaak Tk Stark qomseae ‘ has a diploma—unless he shall be examined and 
rr porcelain tray with | 


o journeyman plumber may get permits for work 








licensed. The law does not permit a lawyer to ap- 
pear in court unless he passes the bar examination, 

' . ° 
sone on Cotaiog Veter even if he possesses a certificate from a law school 


of high reputation. 
T N I C U M SPOON KEYS ®GRAPPLERS s A journeyman plumber is one who has learned 


iy 7 T AL C _& | N fl ee ane the trade of plumbing and proves that he is en- 

titled to work at it for a plumbing contractor or 
85th ST. & TINICUM AVE PHRADELISA S2, Fe. employing plumber. A plumbing contractor is a 
journeyman plumber who possesses, in addition to 
; the purely mechanical trade knowledge and craft- 
Specify and Install manship, a knowledge of plan-making and read- 


ing, an ability to lay out and design plumbing 
M j D oad y T AT p S$ installations, familiarity with physics and hygiene 
HARD RUBBER SEATS as they apply to plumbing, and a certain business 
ability. 

Journeymen may study and become contrac- 
tors by passing the examination. In a sense, the 
licensing of a contractor by the community is an 

endorsement not only of his capabilities in a 
M000 901708 RODULAR BOWL mechanical way but his responsibility as a busi- 


FETIME east . ness man, and it involves knowledge beyond that 
‘ere AFETIME C Satisfaction ; : 
for LIFETIME Customer Satisf required in the trade, as well as character in 


MID-STATES 900 SERIES  iitustrotes) judgment. 


@ Lustrous ebony finished hard rubber, nothing to 
crack, peel, split, stain or wear out. 


or without self-level 
ing leg 











e A recent survey by the National Bureau of 
@ Satin-smooth contours and edges simplify clean- , . - 
ing, assure sanitation. Standards indicates that there are a score of 
Fiat bottom seat, solid hard rubber throughout. plumbing codes in the United States that are 
All surfaces have high-gloss finish. 1 
Rubber covered eo-check binges with solid bress twenty or more years old, many more that are 
pecte——a8 enpesed surtecss matching hasd subber. fifteen or ten years old, and literally hundreds 
t, due to mod -producti . a : 
Soe Sey er ee RE See Ceeee five years or more. With improvements in mate- 
Companion to EVERNU—finest seat made rials, new appliances, concluded experiments dic- 
tating better ways, changes in pipe capacities for 
Backed by research and knowhow of 25 years A F : 

experience in toilet seat manufacture. fluids and air-flow, plumbing codes should keep 
Write for information on the complete Mid-States line pace. The basic things that are plumbing have 
‘ p " come down to us from before the dawn of history; 
Mid-States Rubber roducts, nc. copper and bronze for water piping through six 
1230 Race St., Princeton, Ind. thousand years and lead through two thousand. 

(Please turn to top of page 223) 
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ELECTRIC SUMP PUMPS aie 


CONVENTIONAL UPRIGHT COLUMN SUBMERSIBLE SUMP PUMPS 
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HP “4 “4 V3 V3 ' 
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STRAINER ALUMINUM IRON IRON BRASS BRASS BRASS 
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BEARING 
DISCHARGE ‘ 
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Every ELcIn carries our 100% three-year guarantee on all 
parts, in addition to a 10-year pro-rata warranty! Behind it is aa a weal 
a company you can depend on—in business since 1908—and Ps 
a line of water conditioning equipment that is as efficient and — 
trouble-free as specialized engineering and the finest parts, in our HOT W TER G F N f RATOR 
workmanship and servicing organization can y 
make it. Recommending ELGIN Water Softeners K< TANKS Here is a Hot Water Generator that will give you 
assures customer satisfaction; eliminates costly ee | the maximum in efficiency! More hot water at le 
call-backs and servicing responsibility. ge | SMOKESTACKS oman py tym hy yt - oe 
se PIPING from your FINNIC i _ equipment Adaptable to 
Check These ELGIN Features ra canecities from 66 to 3,000 colina, FINMHOAN 
Exclusive Double-Check Design increases softening = ™ WATER HEATERS Hot Water Generators are made from the finest 
capacity, prevents Zeolite loss. oi BREECH | NG oe set en po ly yw oy mete hero 
Best Basic Engineering—downflow softening, upfiow a pings which can be bushed to fit any job 
backwashing assure greater efficiency. PLATE WORK 
aa eliminates servicing headaches. BO| LERS Call, wire or write today for fur- 
Automatic Bypass provides uninterrupted supply of ther information . . . there is no 


wt er 
water during regenerating. NNIGAN C0. obligation. 
ia I, = |. FI 
Complete Line for every need and budget—manua ‘S. j. ; ser. 47th ST MIAMI FLA 


semi-automatic and automatic. 

; . TLANTA P.O. BOX 6025, HOUSTON 6, TEXAS 
eeeee cee Your Elgin distributor will work with you. ie MARIETTA ST., NW A 4431 MAPLE AVE., DALLAS 9, TEXAS 
FLGIN 722 _— P.O. BOX 2527, JACKSONVILLE, FLA 

4108 C. ST., LITTLE ROCK, ARK 
SOFTENER CORP. 3714 14th ST., WASHINGTON, D.C. 4054 THALIA AVE, NEW ORLEANS, LA 
241 North Grove Avenue Elgin, Illinois | 230 North Torrence St. Charlotte,N.C. 41 €. 42nd ST., NEW YORK 17, N.Y 
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HO0¢ 
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] 
SEAL JOINTS SECURELY 


with 


BE Ye 





PASTE 


The Tight Sealing, 
Easy Breaking 
Industrial Pipe 


Joint Compound 
s 
Order From Your 





Industrial Supply House 


DIVISION OF QC £ INDUSTRIES 


INCORPORATED 


Plant: Missouri City, Texas . Mailing Address: P.O. Box 2117, Houston, Texas 


copper plated 
hanging devices 


simplify the hanging 
improve the appearance -* 


in copper tubing installation 
2 HOLE STRAPS 


cold rolled copper plated steel strip 
rp corners or edges 
nped on each strap 


sizes conveniently packaged 


“SNUGFIT’’ WIRE HOOKS 


copper plated wire 


+ 

e nail sharp drive points 

e offset bend for easy. hammering 
. 


nine standard sizes 


Series No. 6100C 


HANGER IRON 


e cold rolled copper 
plated strip 

e holes on centers 
take \4"' bolts 

e 100 ft. and 10 ft. coils 

} 
24 « 
e marked ev 


for easy n suring 


/pAINE’s 


THE PAINE COMPANY, 9 Westgate Road, Addison, Illinois 


the best craftsmen always take 


Request Additional Information 


222 


GRAPHITE |* 


SAVE TIME 
LABOR 
AND THE 

HANDS 
with 





SHARP EDGE 
REMOVED 





PERFORATED HANGER IRON 
SAVES TIME (Prevents Hand Cutting Slow Downs) AT NO EXTRA COST! 


10 FT. LENGTHS BUNDLED (250 FT 10 FT. LENGTHS COILED or BULK 
PER BUNDLE, or as desired) any length coils available as desired 
N 5/0 Va x Gauge This item coils only 
0000 4x Gauge This item coils only 
No. 000 x Gauge This item coils only 
r 4 x 18 Gauge Coils bulk or lengths € 
a x 16 Gauge Coi bulk or lengths bund! 
Ve x Gaug Coils bulk or lengths bur 
x Gauge Coils bulk or lengths 
x 14 Gauge This item 10-ft. lengtt 
SAFE-T-EDGE always supplied the above siz 
1s x 13 Gaug This 10-ft. length 
144 x 12 Gauge s item 10-ft. length 
Nos. 4 ard 5 standard edge or 
NEW 50-ft. and 100-ft. COILS IN SELF DISPENSING BOXES 
5/0 54 x 24 Gauge up to No. 00—%%4 x 18 Gauge, inclusive 


} 
l 
l 


anized 
SEND FOR YOUR NET PRICE LIST TODAY! 


WESTERN WIRE PRODUCTS CO. 


1415-35 S. 18th ST., ST. LOUIS. 4, MO. 





WARNOCK 
STRAP WRENCHES 


Its strong, woven strap pre- 


vents scratching. . . its curved 
nose prevents crushing... its 
handle is unbreakable. This 
Warnock is the ideal strap 
wrench for handling polished 
pipe. 


The Warnock Simplex is an- 
other strap wrench that will 
save you time and expense. 
Its simple construction allows 
extra fast and extra safe pipe 
handling. 


For complete information ask for Bulletin D-54 


LOWELL WRENCH Co. 


WORCESTER 8, MASS. 


Domestic ENGINEERING, Marcu 1957 








(Continued from bottom of page 220) 


But plumbing, the putting of a sewer-connected | LOWEST-PRICED QUALITY pyres 
and water-supplied fixture in a building, is a PER SQUARE FOOT OF RADIATION! 


matter of less than a century. The improvements PAN E | k IN eS 
in plumbing materials and handling have been 


the preceding 20 or 50-year period. Therefore, COPPER BASEBOARD RADIATION 


plumbing codes should be brought up to date and FREE STANDING OR RECESSED 
kept that way. SINGLE TIER OR DOUBLE TIER 

What better service can you render any com- See ratings below) MB (Ratings below X 1.40 
munity with no code or an obsolete plumbing code ecplends ~stree 
than to work for adoption of a modern plumbing 
code that would be gone over yearly and kept up 
to date? 

The value of good plumbing to a community 
can hardly be estimated. It raises the health index Fevat Panel 
of the town, attracts residents and industry, and . 

4 APPROVED |-B-R HOT WATER RATINGS 

saves doctor and drug bills. It makes properties Av. Water Temp. 160 170 180 190 200 210 220 Gals. per hr 
rentable and saleable, raises the assessed valua- Sin Ft. SIO 580. 630 680 750 800 680 ; 
tion and can be the strongest ally of the real estate on a) 

interests. Many older apartment houses hold first Hot f rly Duty FIN TUBE 
place because of modernized plumbing; many a NEW MONEY-SAVING 680 BIU/HR/LIN. FT. 
formerly unrentable dwelling is no longer vacant DEVELOPMENT at 180 WATER TEMP. 
because of the added bathroom; and the older 


hotels with a new bath for every room are out- MAKERS OF SQUARE-LINE 
hen ¥ ate, : RADIATION & CONVECTORS 
stepping new structures not so equipped. END 


THE 
i i MANUFACTURING CO. 
Warm Air Technical Conference Hot f BETHANY, CONN. MEMBER |-B-R 


(Continued from center of page 96) WTTITUTTT OTT ree rT ye te 
the Edgewater Beach Hotel in Chicago. 

In announcing this year’s program, Frank L. 
Meyer, president of the warm air group, stated 
that a fitting theme for this conference would be 
“preparing for the systems of the future by solv- 
ing the problems of today.” 

“We have arranged the program so that those 
attending can take an exploratory look into the 
future of residential cooling and then get to work 
discussing ways and means of meeting today’s 
problems,” Meyer stated. Meyer also is president 
of the Meyer Furnace Co., Peoria, IIl. Sarco TO steam trap. 

: Ye to 1”. Each as small 

Among the practical present-day problems fea- we ee. fitting! 
tured at the conference will be a session on 
estimating operating costs for air conditioning, 


which will include talks on both the climatic REVOLUTIONARY STEAM TRAP 


factor, as well as the human factor. Also on the . 
agenda is a discussion of the humidity problem One large capacity seat 


and another on sound control in air conditioning for all pressures — 10 to 600 psi! 
systems. Other subjects to be included are “The 
Use of Forced Attic Ventilation for Ceiling Heat MANY ADVANTAGES tisk of blowing steam on light 


condensate loads. No prime 
Gain Control”; “Refrigerant Flow Controls”; and 1. Cuts steam trap inventory to lose. No adjustments. 


the problem of cooling upstairs areas. —you use same Sarco TD... —§. Practically no maintenance 
The afternoon of the second day will be de- with same large capacity seat’ ... only a body, cap and valve 
: ; ot as ee : f 0 ® , 
voted to a session titled “Air Cleaning—an Essen- ae oe ae eae ow Seer e disc...all stn. steel. No valve 
2 : 3 ae ogee = changes or adjustments. mechanism. 
tial in Air Conditioning. 


Fin Tube Mange 








2. Operates equally wellon ® 60-day Trial Convinces 


Specify size (% to 1”) and 


use. Write to Sarco Company, 


Registration fees for those attending the con- light, heavy or no condensate 
ference will be $20 for association members and loads. 
$30 for non-members. Reservations may be made 3. Operates perfectly when Ine., Empire State Bidg., New 


by writing directly to the Hotel Cleveland, Cleve- Geen eee aa on saci 
land, O. ; 


END 4. No oversizing worries...no SARCO 
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Oil-Heat Institute Reports Results of 
Research on Pulsation and Oscillation 


Tue TecHnicat Division of the Oil-Heat Insti- 
tute has just released a summary of the research 
thus far completed in a project on oscillations and 
pulsations in oil and gas-fired residential heating 
equipment. The report covers the oil phase of the 

SINK FRAMES project, which is being conducted at Battelle 
Memorial Institute in Columbus, O. Researchers 
and | have been working on the project since May, 1954. 
VAN The objectives of the project are first, to deter- 
EAL mine the nature of pulsations and oscillations in 
STAINLESS STEEL oil and gas-fired residential furnaces and boilers 
and second, to find methods of eliminating or 

suppressing such oscillations. 

At the beginning of the research program, a 
number of field trips were made to residences and 
manufacturers’ laboratories in order to observe 

The famous VanSeal Sink and Range Frame is now and test conventional units in operation. These 
paired to perfection with its “metal-color” matching tests helped to define the problem of pulsation 
product—VanSeal Stainless Steel Sink Bowls. more clearly and to determine some of the factors 
which affected the pulsations. From the informa- 
tion gained from these trips, an experimental unit 


Distinctive oval shape, thin divider wall, sound- 
deadening undercoating and beautiful “butler fin- 


ish.” Made of heavy gauge chrome stainless steel. 
Flowed to uniform thickness. Individually cartoned. was designed and built to give the needed flex- 


sand for Catalog-Department D-37 ibility of control in the experimental work; in 

this unit provision was made, not only for com- 

INC. bustion instrumentation, but for acoustic instru- 

2108 Jackson Avenue - Evanston, Illinois mentation and taking of high-speed photographs of 
the flames as well. 





a > From the research conducted on this experi- 
mental unit, the following facts have been estab- 

WILMINGTON | “= 
1. Pulsations are normal in oil burner flames, 


: but do not have to be of objectional intensity. 
Roof Sump Drains 


2. The frequency of pulsation in residential oil- 


(Please turn to top of page 227) 








Furnished in 
both Caulk and 
threaded outlets. 





Made in extra 
heavy weight, our 
Fig. 175. 


Fig. 175 


Produced in sizes from two to eight inch. 
Carried in stock for immediate shipment. 


Write for Complete Catalog 


LOOK FOR THE & 














‘ The Wilmington Casting Company | 


WILMINGTON . . - « « OHIO 
LL CONSULT YOUR WHOLESALER 


“The distributor assured me these lines would 
practically sell themselves.” 
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Cash C# on customer acceptance — more 
than two million Square D 9013 FSG pressure 
switches now in use! 
® Use this free, eye-catching counter display. 
It goes to work like another “counter man” to 
build your replacement business. 


SELL RUNNING WATER 1ST! 
WRITE YOUR PUMP MANUFACTURER OR DISTRIBUTOR 


SQUARE J) COMPANY 





‘revelation’ 


elose coupled 
reverse tra 
combination 


@ Finest white vitreous 
china 


Oversize trapway 
Peerless 4-bolt tank 
connection—strong, 
safe, simple, most 
durable 

Easy to install—no 
parts to misplace 
Quick, easy alignment 
Rubber gasket and 
resilient washers 
for leakproof 
cushion fit 


Peerless 
4-bolt 
tank cennection 


y 








No. 5100 — 10” roughing in 3 
No. 5200 — 12” roughing in a 


No. 5300 — 14” roughing in | ey 
} 
Send for the Peerless Catalog 


aa 


PEERLESS POTTERY, INC. 
Evansvitte 12; Indiona 
High Quality Vitreous China since 1902 





1 
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Ya. 6) PLUMBERS’ 
SPECIAL 


Self-Forming 


SAVE TIME! 
SAVE MONEY! 


ONE SIZE IS ALL YOU NEED 


Just Wind—Compress—leck is 
Sealed! PLUMBERS’ SPECIAL 
works like magic! Forms itself 
into a solid, lead-like, self- 
lubricating washer on any size 
mixing faucet, spigot, radiator 
valve, etc. Speeds work. Cuts 
washer stock. Gives you big- 
ger profit! TRY PLUMBERS’ 
SPECIAL! Available at Plumb- 
ing Supply houses. 


Write for FREE SAMPLE. 


Get 


FREE SAMPLE ji riexrock COMPANY 


Mail Coupon | 3642 Cuthbert St., Philo, 1, Po. 


Please send me Folder and FREE SAMPLE of 
PLUMBERS’ SPECIAL Self-Forming Packing. No 


obligation. 


Company 
Address . 


ee ee 
| Masten Plumborn re (G6 
Beat Frientt... Jackson 


Me 


PaCting 


a, 


 uality 


OAKUM and 
TWISTED JUTE 
PACKING 
by 


id 


; 
Jackst 
TwisTeD Jett PACKING 


OILED COHL 


J 


“ll JACKSON 


= 


oe 
— + 


MANUFACTURERS == 


SINCE 1829 


THE THOMAS JACKSON & SON CO., READING, PA. 


MAIL THIS COUPON 








*SULFLO—IS THE TRADE-MARK 





QUICK-TURN 


Elbow Sweat-On 
LAVATORY & TANK 


Hleuble SUPPLIES 


A time and money saver for project work. 

First quality lustrous polished chrome on 

#2100 tak comune” Enaiend alle al 

Tank nickel base guaranteed not to crack or peel. 

Riser tubes on both units are %2” O.D. flex- 

ible chrome copper tubing. Designed to slip over 

and directly on to 4s” or %” copper tube rough. 

Packaged complete with chrome deep flanges to 

cover sweat on joint completely. Eliminates need 
for adaptor fittings. 





For Quality and Design 
Order “ARBEST” 





From Your Jobber! 
u | 


% 2000 Lavatory 


WRITE FOR FREE CATALOG SHOW- 
ING COMPLETE LINE TO... 


“RBES | MANUFACTURING COMPANY 


| 3047-49 AMBER STREET . PHILADELPHIA 34, PA. 
FORMERLY THE G&H MANUFACTURING COMPANY 


plumbers Use “SULFLO”” 


CUTTING OILS 


because they 
“EASE the PULL” in 
cutting and thread- 


ing pipe) —————~> 


This preserves the high test 
tempered quality of the cutting 
tool itself, thereby helping to 
cut more pipe and thread. This 
speeds up the job. Adds to prof- 


ann ALWAYS! it. Contributes to better work 


manship 


OF SULFLO INC. 


WORD IN 
QUALITY! 


FIRST 


WORD IN 
PERFORMANCE! 


LAST 


‘e SULFLO NO. 1 


For Hand Threading, Tap 


SULFLO NO. 2 


For Machine Use Lighter 
in density than No. 1. Has 


ping and Brush On Jobs same properties as No. | 


SULFLO Machine-Kut 


For Pipe Threading Machines and for the machining of high alloy 
steels. Machine-Kut is a sulphurized fluid type cutting oil, trans 
parent on work ‘ 

Sulflo Products Are Sold By Selective Distributors 


(If you don’t know who your local SULFLO Distributor is, write us— 
we'll be glad to send you literature and put you in touch with him.) 


SULFLO, INC, cvizasetH 4,N. 5. 














i 
\ IN THE GREATEST | 
| VOLUME YEAR 
<= OF ALL TIMES _ 


YOU GET MORE THAN 
YOU PAY FOR IN... 


C2erless 


GAS FIRED 


UNIT HEATERS 


Here's the ultimate in value ... 
an entirely NEW line Fan and 
Blower Models . . . new low price 
... doubled production schedules 
... fast deliveries .. . all combine 
to help you capture your share 
of this year’s vast volume. 


DON'T DELAY — 
WRITE FOR DETAILS TODAY 


PEERLESS MANUFACTURING CORP., LOUISVILLE 10, KENTUCKY 











* AIR CONDITIONING 


fo = 
= 


Designed for baseboard radiation 
and finned tube installations 


ease of installation; eliminate vibration 


@ compensate for expansion and contraction; 
reduce noise 
correct misalignment; insure against brokea 
pipe lines 
for complete information write for Bulletia 
HPA-2 


JOHNSON METAL HOSE, Inc. 


12 SPERRY STREET 
WATERBURY, CONN. 
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(Continued from bottom of page 224) 
fired equipment is normally in the range of 15 to 
40 cycles per second. 

3. The intensity of pulsation generally decreases 
as the mixture is made leaner; exceptions occur 
when a new factor becomes dominant. 

4. Although the intensity of pulsation within 
the combustion chamber of a unit may not be, in 
itself, objectionable, the improper placement of 
the unit in certain critical sizes of rooms may 
cause an amplification of the pulsations to a level 
which is objectionable. General methods for de- 
termining critical room sizes and the positions of 
the equipment to be avoided in such rooms have 
been developed. 

5. The air pattern of the burner, as determined 
by the blast tube and combustion head design, 
has been found to be of importance in fixing the 
intensity of pulsation. 

6. The use of high-speed photography and 
acoustical data has led to the development of a 
basic theory on the mechanism of oscillation in 
oil-fired units. This theory proposes the existence 
of two different regions of ignition, within and 
without the average flame envelope. The changes 
of stability of flame from these propagating regions 
are used to explain sudden shifts in the intensity 
of pulsation which have been found to occur when 
the air-fuel ratio is changed. 

The increased knowledge gained through the 
running of the blast tube and spray and air- 


pattern experiments, up to this time, has led 


to a better understanding of the theory on the 
mechanism of oscillation. However, as in any 
complex research program, not all questions will 
be answered. A year’s extension of the program 
through May, 1958, has been proposed to permit 
more time to elaborate, refine and clarify the 
theory in order to make it practical END 


Oil Burner Conference Set for April 


THE THIRD ANNUAL Commercial-Industrial Oil 
Burning and Equipment Conference will be held 
at New York University April 15-17, according to 
an announcement last month by the educational 
committee of the Oil-Heat Institute. 

The objective of the conference is to promote a 
better understanding of oil as a fuel in the com- 
mercial and industrial field, and of the equipment 
used, as well as the matter of specifying and se- 
curing equipment. 

A series of workshops will highlight this year’s 
conference, according to C. H. Pesterfield, tech- 
nical secretary. One will discuss “Pumping, Pip- 
ing, Preheating and Handling of Residual Oils,” 
while a second workshop will cover the subject 
“Calculating Building and Make-up Air Losses,” 


(Please turn to top of page 228) 
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QUEEN CITY 
VALVES 


No. 125 
BRASS GATE VALVES 


Iron Pipe Size 
Non-Rising Stem—Wedge Gate 
Size—3g” to 2” inclusive 


No. 125 C 


BRASS GATE VALVES 
Copper x Copper 


Non-Rising Stem—Wedge Gate 
Sizes—'2", 34”, 1” 
No. 250 

SWING CHECK VALVE 


lron Pipe Size. For steam and water lines at pressure up 
to 125 Ibs. Sizes 2” to 2” inclusive. 


QUEEN CITY VALVES, INC. 


1203 Findlay St., CINCINNATI 14, OHIO 


‘ 





Cc Py EASY ANGLE CONNECTORS 
* FP FOR C. |. RADIANT PANELS 


Time Is Money! 
Spend It Wisely 


~—= 


The sleeves in the specially de 
signed fittings compensate for misalignment. The nuts 
are small and easy to reach with a wrench. Speed of in 
stallation cuts !abor costs 


For use with American, Burnham, Crane, Dunkirk 
U. S. Radiator, Utica and Weil-McLain Radiant Panels 


Specify make when ordering or requesting information 
SEE YOUR WHOLESALER OR WRITE FOR DETAILS 


C. R. BERNSTROM INC. 


183 HARTFORD AVE. PROVIDENCE 9, R. I. 


SEE PAGES 202 & 203 





No. 1177 FORT 


RECOVERY 
makes the 

FITTING DIFFERENCE 
QQ ee 


control in die cast 
No, 1196 ‘ plumbing fittings is 
one of the reasons the name 

Fort Recovery has become a 

symbol in the plumbing industry. 
More and more manufacturers are 
insisting on Fort Recovery quality 
because only laboratory-controlled 
alloys are used to give lasting 
strength and finish. All lock nuts and 
slip nuts are tapped and checked for 
uniform standard threads permitting 
interchanging. Nuts are 

buffed and triple plated 

for lustrous chrome finish and long 
wear. Your inquiry will be welcomed. 


T RECOVERY /rdwiis IMC. 


Manutocturers of Plumbing end Soddlery Mardware Since 1893 


: . ie rah _ FORT RECOVERY, OHIO 
HENRY \ 
BATH TUB Corrugated Paper 


PROTECTORS Closet Flange Spacers 


Also: Onyx Stainless Gummed Kraft 
Protective Tub Paper 
12" & 18” Rolls 


“THROUGH JOBBERS” 














OR WRITE FOR INFORMATION .. . 
SE fougettog ( to ) a 
wes a «46 HENRY BATH TUB PROTECTOR CO. 
braioc pintcton Orders to 72 First Ave. Pittsburgh 22, Penna. 
Inquiries to 721 N.E. 15th Ave. Ft. Lauderdale, Fia. 


SELF-CLEANING 
ove JET- AERATORS 
./ 


DEPENDABLE .. ELIMINATES CLOGGING 
SIMPLE AND LONG LASTING 


Self-cleaning operation is automatic. Water 
pressure pushes the gear plug down.... 
when the faucet is turned off the spring 
raises the gear plug (as illustrated) pro- 
viding a large passageway for particles to 
be flushed through the aerator... ALWAYS 
delivers a FULL SILKY-SOFT AERATED 
STREAM! 


RATOR ! 
an aeuaT wEVER CLOGS: WRITE FOR CATALOG 


MELARD firecrirics 432 AUSTIN PL..N.Y.55.N.Y 








(Continued from bottom of page 227) 


and “Boiler and Burner Selection.” A third work- 
shop will discuss controls, service, combustion 
chambers, drafts and installation problems. 

A wide variety of related subjects also will be 
presented in individual papers, Pesterfield said. 

Conference headquarters will be the theatre in 
the Gould Student Center on the campus of New 
York University. The registration fee for the con- 
ference will be $50 and registration will be limited 
to a total of 300 persons. Further information may 
be obtained from C. H. Pesterfield, 646 Beech St., 
East Lansing, Mich. END 


Tips for Direct Mail Advertising 


ANY PLUMBING AND HEATING contractor who does 
direct mail advertising will agree that his mailing 
list of prospects and good customers is a valuable 
asset. Although not shown on the balance sheet, 
the names and addresses of people on the mailing 
list constitute a major factor in the success or 
failure of a direct mail advertising campaign. 

Most assets of a company depreciate each year 
because they wear out, become obsolete, or are 
used up. Mailing lists, too, depreciate. People 
move, customers die, promotions are made and 
new customers come onto the scene. A mailing 
list that is 98 percent accurate today will be down 
to 95 percent accuracy in a month. A depreciation 
of 3 percent in one month is guick liquidation of 
an asset. 

Requirements for a good up-to-date mailing list 
can be detailed as follows: 

Every title should be absolutely correct. Calling 
a Lawyer “Doctor” or omitting the title “Doctor” 
when it applies is not very complimentary. On 
names that could belong to either a man or woman, 
it is best to check first to find out whether the 
address should be Mr., Mrs., or Miss. 

Every name should be complete. We all like 
ourselves and our own names. When the direct 
mail advertisement arrives addressed to the first 
initial, it appears to the consumer that everything 
the contractor does is handled in the cheapest 
way—even remodeling plumbing or heating for 
home owners. It is best to use either the full first 
name or two initials when addressing direct mail. 


s Every name should be spelled correctly. Check- 
ing over your lists for the correct spelling of names 
may be difficult, but its importance is unquestion- 
able. Vanity is important in all types of selling 
because customers are proud of their names. Make 
the spelling accurate for best results. 

Here are some suggestions made by plumbing 
and heating contractors using direct mail advertis- 
ing on how to maintain an up-to-date mailing list: 

Most successful mail advertisers agree that a 
mailing list should be checked at least twice a 

(Please turn to top of page 231) 
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When price is NOT 7 


a 


tho Answer... 


Schools need dependable sump pumps 
that provide years of trouble-free service 


In selecting a sump pump for school installations first Construction 
consideration must be given to long life, low main- Bronze impeller, adjustable steel 
tenance costs and enduring dependability. coupling, capacitor motor, rigid 


The Electric Water Boy is designed and manufactured hanger pipe and rugged construc- 
Y g 

to meet all of these requirements. tion thruout insure long life. Send 

Heavy duty motor with a high starting torque pre- for Bulletin F 501 C 

vents stalling. An overload relay protects the motor. , 

Permanently lubricated extra heavy ball bearings Specify ond Install the 

insures a long life. Electric Water Boy 


The Electric Water Boy pumps are conservatively 
rated and precision made of the finest materials. 


Available for immediate delivery 
from Factory Stock 


PUMP COMPANY. 


1512 No. Fremont Sft., 


2+ ENGESSER 


BULL BITS 


GUARANTEE vs SMOOTHEST, FASTEST, 


f-~ SAFEST BORING BITS 
PROOF GCGASLINES gover made: They reaure le 


power, eliminate locking or 
jamming and drill CLEAN 


TESTING DEVICES 
LEAK- 


Test your gas line installations with a Beekman edges to saw out 


E ‘ "LE ven at 45° gles 
Gas Proving Pump and Beekman improved Mer- 2 Long Bull B tit Shafta available 
cury Column to insure a leak-proof job. Quick, ae ~ fat ra 9s am 
simple, and positive check against gas line leaks. REPLACEABLE Hard Stee! Biades, Pi 


Screws, Varied Length Shafts 


= — yoo WRITE FOR PRic r 
ETE NP RMATIC 
MUTUAL MANUFACTURING CO. aoa, TLE Irom 
CepaRN Casting Gevtees = 9745 E. Rush St. @ EI! Monte, Colif. 
45-16 I62ND ST. FLUSHING 58, N. Y. ; BOX 506 PHONE: FOrest 8-9424 





NOW America's Finest Bathtub Protection 


ROTECTUB Coexe 


ave S Ways Getter 


. . for preventing damage 
after tubs are installed 


|. PROTECTUB Deluxe 
— The thick corrugated 
box board cover with 
exclusively processed 
water repellent liner 
2. GUM-A-TUB Econo- 
my Liner—Pre-cut, pre- 
shaped gummed back 
cover. Applied by wet- 
ting with damp cloth. 
3. COATATUB — Low 
Cost Liquid Vinyl 
Plastic applied with 
wets Hie betow whitewash brush—peels 


not ava your wholesaler, e Dept. D ~- poms in gaitons 
s) 4 NC) 202 & YAOK: PROTECTUB INC. 71 Ludiow tN Y. 2h. ’. sii 
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CHESTERTON ne 


STANDARD PLUMBERS 4 


GAUGE 


(McGREGOR BRAND) TRADE 
GENERAL CATALOG NO. 57 
Listing approximately 5,000 quality tools 


Uy 
for industry, including: DISCOUNTS 
*% Tool Holders (The complete Armstrong System) | 


Cutting Tools (Tool Bits, Cut-off Blades, Carbide 
Cutters and Inserts) 


Lathe and Milling Machine Dogs | j SEND FOR PRICE LIST 
Set-up and Hold-down Tools | | 

Machine Shop Specialties j CHESTERTON CO. 
Drop Forged “C"’ Clamps / | 

Parallel and Machinists’ Clamps 

Drop Forged Eye Bolts and Hoist Hooks j 6 ASHLAND ST. 
Drop Forged Machine and Crank Handles | EVERETT 49 MASS. 
Drop Forged Wrenches | 
Detachable Sockets and Drive Parts 

Bridge Ratchets and Sockets 

Adjustable Wrenches 

Torque Wrenches 

Pipe Tools 

Chain Tongs 


No industry reference file is complete without the | | } 
new Armstrong No. 57 Tool Catalog. Ae aons | | im ii CHESTERTON 
YUE Da 10) LCM: 10) tan 2ele} Mele MEE Industric! Distributer JR | GAUGE GLASS CUTTER 


5223 W. ARMSTRONG AVE. + CHICAGO 30, ILL SIMPLEST AND THE BEST 


Se te ee te Be Be ee ie ie ie ee 











THE LAST 
WORD IN 

















ae KEK-CLEANED ‘BOILERS 
err LAST LONGER 
H Le & Sart | GIVE EVEN HEAT 
e NO. oHIO : WITH LESS FUEL 


e Fin Coil and fin tube heating : a “2 ene 


FASTER 


LABORATORY 
MADISON, NEW JERSEY 


e Unit ventilators e Baseboard radiation 
e Wall radiation 
































Makes Any Fire Door 
A”’'SAFETY VALVE”! 


INLAND Safety Door Closer 
For Gas and Oil Conversion 
BURNERS 


Used by Thousands of Utility Companies 
and Contractors for Years 


Replace the regular boiler or furnace door 
hinge pins with the Inland Door Closer, file 
down the door catch and you have an extra 
“Safety Valve’’ on the job. Gentle spring 
tension allows door to swing open on slow 
or faulty ignition of burner and then close 
Wedge holds door open when necessary. It's 
easy to install with the NEW SPRING 
HOLDER 
MADE IN 3/16”—1/4”"—5 —3/8 
DOOR PIN SIZES AND PRICED AT 
$1.15—$1.20—$1.25—$1.30 





See your jobber or write us Pat. 2,605,097 


INLAND MFG. CO. i120 w. cicero, cHicaco 51 a, SEE PAGES 202 & VAOK: 
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(Continued from bottom of page 228) 
year. When the mailings are frequent and an in- 
dividual has the sole responsibility for the mailing 
list, constant checking may eliminate the complete 
bi-annual checking. 
Have Post Office Check Names 

Plumbing and heating contractors can submit 
a mailing list to some local postmasters for check- 
ing. (This is not universal and should be checked 
locally with your postmaster.) These lists must be 
on 3 by 5 cards and in groups of 25 or more for 
any town. One cent a name is the charge generally 
made. This includes forwarding the latest avail- 
able information on the names back to the con- 
tractor. 

Use Form 3547 

When your direct mail advertising is third class 
and made to your entire mailing list, this form can 
be used to advantage. The following request 
should be printed on the lower left-hand corner 
of the envelope: 

“Postmaster: If addressee has moved, please no- 

tify sender on Form 3547, postage for which is 

guaranteed.” 

This service costs only two cents for each name 
that is corrected. You will probably find it well 
worth the added mailing cost. 

Check With Printed Directories 

City directories and telephone books are 
checked and rechecked for accuracy on the correct 
spelling of names and addresses. Checking your 
mailing list against the telephone directory each 
time a new one is issued will prove helpful. City 
directory changes are more complete but are made 
less frequently. 

Have Ad Agency Correct List 

Some plumbing and heating contractors using 
direct mail advertising do not have the facilities 
or the time for a complete checking of the mailing 
list. Local advertising agencies often maintain 
complete, accurate mailing lists and will check an 
individual advertiser’s mailing lists against these. 
Fees for this check vary with the territory. 

Ask the Man Who Owns It 

People are proud of their names, and by asking 
the addressee whether or not his name and ad- 
dress is correct, an answer will usually arrive 
quickly. Cartoons or simple direct statements ask- 
ing for name and address corrections will get a 
good response. Be sure to provide a self-addressed 
postpaid return envelope or card for best results. 

Many plumbing and heating contractors using 
direct mail advertising feel that each correct name 
on their mailing list is worth at least one dollar. 

On the basis of this mailing list evaluation, when 
your mailing list decreases to only 50 percent ac- 
curacy it is valueless—beyond that, a hopeless 
liability. Constant checking through the methods 
suggested will insure you the best results from 
your direct mail advertising END 
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Handy TUBE BENDER 


Smoothly Bends Any Pipe or Tubing 
3” to 1%" O.D.... 


@ Just a twist of the 

wrist assures perfect, 

even bends—tright 

angle, any angle, U 

and offset. Save 
enough on ONE job 
to pay for your 
HANDY TUBE 
BENDER 


HOLSCLAW BROS., INC. 


436 N. WILLOW ROAD ¢ EVANSVILLE, INDIANA 


Mialaflo, 
FOOT VALVES 


Rubber Ppt 


Silicone treated rubber poppet can't 
stick. Non-clog strainer. Save well . . . 
increase water supply. Eliminate service 
calls. Ideal for jet pumps. 

Write today for Bulletin 703. 


order from your jobber 
STRATAFLO PRODUCTS, INC. 
Fort Wayne, Indiana 


- «= 
—— 


See your sup 
6 








Stops Leaks - Starts Profits 


— 


For over 40 years *‘X’’ Boiler Liquid has prc 
duced profits and satisfied customers for plumbe 
who swear by this sure, fast, safe and permanent 
cure. With an “xX Liquid treatment your cus 
tomers will never worry about leaks from Boilers 
Radiant Panels, Baseboard, Convector or conven 
tional Hot Water or Steam installations 





Your wholesaler recommends the full “X’’ line 
including Xx’ Liquid, *X” Flush X”’ Rustoff 
X’’ Pipecut oil, “X’’ Pipejoin. 


“X’ Laboratories, Inc., 25 West 45th St., New York 36 


HANDY- SPEEDY BLADE SET 


HELPS CUT YOUR WAY TO PROFITS! 
HANDLES: Cast aluminum. Twin BLADES: Three sizes—10. 1 


halves hold saw blades with bolt ind 14”. Top quality. Stand 
and wing nuts. Fits all well known up well. Made of steel, .04¢ 
blade brands. Unbreakable, light, inches thick. 9 teeth to the 
non-corrosive, and comfortably hand inch. Packed 12 t 
fitting. Guaranteed, Dependable 


FOR PLUMBE 
ELECTRICIANS GEO. F. LADD, Inc. 


)> a box 











& SERVICE MEN | Ba-ON ST GETS elt, \ aa a 








PRESIDENT Arthur E. Neuf, Jr., told 
the Illinois Assn. of Plumbing Con- 
tractors to “keep plumbing in the 
hands of the qualified contractor.” 


“IT’S UP TO YOU to make the all- 
industry May promotion effective by 
making it meaningful on the local 
level,” Robert Reed pointed out. 


« 
“OUR INDUSTRY’S progress will be 
assured through efforts of associa- 
tions like yours,” William Landers, 
NAPC president, told the convention. 


News from state contractor associations... continued 


(Continued from bottom of page 95) 
said, “is to observe a company 
violating fundamental financial 
policies without realizing what 
it’s doing. Too frequently,” he 
added, “this leads to disaster.” 
Kroll’s points were effectively 
brought the 
showing of American-Standard’s 
film “Your Witness,” which de- 
monstrates how a contractor can 


home visually in 


avoid getting into this situation. 

Robert Reed, president of the 
West Suburban Plumbing Con- 
tractors’ Assn., spoke on “Public 
Relations,” pointing out the nec- 
essity of selling oneself to one’s 
customers before further sales 
can be made. 

Other speakers at the Illinois 
convention were Roland E. Carl- 
son, Rockford; Arthur F. Weis- 
kopf, Springfield; Robert L. 
Burns, Decatur; Earl F. Cheit, 
St. Louis; James P. Foley, Ar- 
‘ington, Va; Alvin A. Dost, 
Springfield; E. D. Van Fossan, 
Chicago; V. J. Killian, Winnetka; 
F. F. Dodds, Kansas City; and 
C. F. Craigie, Chicago. 


1 William A. Landers, president 
of the National Assn. of Plumb- 
ing Contractors, told the Illinois 
group that ‘““We must be sure that 
we are performing the true func- 
tion of a good trade association 
by taking every means possible 
to assure forward progress.” Lan- 
ders also added his emphasis to 
the great potential market avail- 
able to the plumbing and heating 
contractor in connection with the 
modernization efforts of all 


phases of our industry. 

The association’s officers were 
unanimously re-elected for the 
coming year. They are Arthur E. 
Neuf, Jr., Belleville, president; 


NEW OFFICERS of the OSAPC are 


(from 


Ludwig H. Koepke, Chicago, first 
vice president; and John E. Fitz- 
gerald, Lake Forest, treasurer 
The group’s past president is A. 


F. Weiskopf, Springfield. ENp 


left) Richard Clemens, secretary- 


treasurer; Steven Wiemels, president; and W. J. Wuellner, vice president. 


Ohio Passes on Two Resolutions 
to Effect Changes in Yellow Page 
Listings and in Membership Dues 


A RESOLUTION requesting the 
Ohio Bell Telephone Co. to show 
a classified title of “Plumbing 
Contractors” rather than 
“Plumbers” in all telephone di- 
rectories in the state of Ohio was 
passed by the Ohio State Assn. 
of Plumbing Contractors at its 
recent 66th annual meeting. 

The resolution was introduced 
by Ray Sullivan, representing 
the Akron association, who also 
gave an up-to-date report of how 
his association is continuing its 
efforts to effect an improvement 
in the listings in the Ohio Bell 
classified section in Akron. 


In other convention business, 
the state association’s members 
agreed that a_ resolution 
should be entered at the National 
Assn. of Plumbing Contractors’ 
convention in Dallas. 
June 10-13, requesting that the 
national dues should be $20 a 
member. Of this fee, $15 would 
go for general operating expenses 
and $5 for the NAPC’s public re- 
lations program. At present the 


also 


annual 


national dues are $30 a member. 
The resolution is similar to one 
recently passed by the Virginia 
Assn. of Plumbing and Heating 


Contractors. END 
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DYNAMOLD”... more than 12,000 items 


e@ A complete line of soil pipe, f 

fittings and specialties for every | 

plumbing need, all made in SOIL PIPE 

accordance with Somerville stand- 
ards of quality. Pneumatic ma- 
chine casting gives DYNAMOLD 
pipe and fittings unexcelled uni- 
formity. More than 12,000 items, FITTINGS 


with adequate stocks to insure 
<2» 
PLUMBERS’ 
SPECIALTIES 


prompt delivery. 


Member Cast iron Soil Pipe institute 


Trade Mark 


SOMERVILLE IRON WORKS, INC. 
Nashville, Tennessee 


PLANT AND SALES OFFICE: CHATTANOOGA, TENNESSEE 


DOMESTIC, “R SOF} COMMERCIAL PROTECT BATHTUBS 


e MARRING e SCRATCHING 
e CONSTRUCTION DAMAGE 


yp with 
} REDI-RELEASE 


any 
ginG OF THEM ay, ‘ = PROTECTION PAPER 
GUARANTEED PROTECTION 


' REDI-RELEASE . the best 
protection for bathtubs, or any 
j enamel and porcelain plumbing 
| + Economical fixtures. Guard against costly con 
+ Easily applied struction damage with this NEW 
WATER SOFTENERS cs FILTERS + Fits any type tub adhesive paper that excells all 
+ Easily removed with water others in performance 
+ Supplied in rolls 
ACE PAPER CO., INC., WAlker 5-7400 


wt 
4763 N. 32nd St. MILWAUKEE 9. WIS. Write for free literature [PUTS A terre tee ka td ee 


ALL WELDED STAINLESS STEEL 


Scullery Sinks 


FROM 1 TO 5 COMPARTMENTS 
Eastern affords you every scullery 
sink requirement from ene com 
plete line. Now available in a 
wide range of models. Special 
types and sizes can be supplied 
to your customer's specifications 
Sturdy and wonderfully bullt for 
rigorous service. 


Write for East Catal N 
Fastern rite for Eastern Catalog Now 


WORLD'S LARGEST MANUFAC 
TURERS OF STAINLESS STEEL 
SCULLERY SINKS 


lm EASTERN STAINLESS PRODUCTS COMPANY 
SEE PAGES 202 & 203 | 1736 E. LOMBARD soy ~e a paapuncns 31, MARYLAND 
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DVERTISEMENTS 





SITUATIONS OPEN 





GENERAL SUPERINTENDENT FOR 

plumbing, heating and_= air-condi- 
tioning, for old established New Orleans 
general contractor doing $1,000,000 of 
business annually Reply in writing 
Address Key 188-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chica- 
xo 16, Illinois 


PLUMBING PARTNER WANTE 
Write occupant, 607 Wise Street, High 
Point, North Carolina 


AN OLD AND WELL ESTABLISHED 

manufacturers’ representative sales 
organization is looking for 2 men to 
call on wholesale plumbing jobbers in 
western New York and northern New 
Jersey. Full time. Excellent salary—ex- 
penses and commission. State experi 
ence fully. All replies treated in strict 
confidence Address Key 186-D, “DO 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, lllinois 





SITUATIONS WANTED 





YOUNG SALESMAN WANTS CONNEC 

tion with fixture or water heater 
manufacturer. Presently calling on 
plumbers, architects and some whole 
salers in the mid-south area. Address 
Key 180-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, Il- 
linois 


AVAILABLE: PURCHASING AGENT 
26 years’ experience wholesale plumb- 
ing and heating supplies. Full knowl- 
edge of markets and products. Invest- 
ment preferable \ddress Key 183-D, 
DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


ATTENTION MANUFACTURERS 
30 years background in plumbing & 
heating field at all levels. Currently 
employed but looking for greater op- 
portunity in sales management. Thor- 
oughly acquainted and dealing with 
architects, engineers, wholesalers and 
contractors in Chicago and mid-west. 
Address Key 146-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


AS ASSISTANT TO, OR SALES MAN- 

ager Presently residing in Florida 
but interested in returning to Chicago 
and associating with Chicago manufac- 
turer. Age 45, family. Can assemble 23 
years of excellent experience, starting 
from saleg manager for large mid-west 
water system manufacturer at age 26, 
to 5 years as manufacturers representa- 
tive and 6 years as owner of wholesale 
supply company, all related to plumbing 
and heating industry. Well versed in all 
phases of selling, conducting meetings, 
training salesmen, etc. Complete resume 
on request. Address Key 169-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





REPRESENTATIVES WANTED 





MANUFACTURERS’ REPRESENTA- 

tives for top line bathroom acces 
sories, glass shower doors, tub enclo- 
sures Competitive. Some territories 
open. IMPERIAL CREST CORP., 3668 
W. 12th St., Chicago 24, Illinois 
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Advertising Department, 


are payable in advance! 
ceding publication date. 





RATES FOR CLASSIFIED ADVERTISEMENTS 
Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3,00 per insertion. Rates for bold face advertise- 
ments, $6.00 per inch. Address all advertisements to Classified 
DOMESTIC ENGINEERING, 
Prairie Ave., Chicago 16, Illinois. 
Closing Date: 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHER 


1801 
All Classified Advertisements 
Fifteenth of month pre- 











REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 





WANTED— 
MANUFACTURERS 
REPRESENTATIVES 


Exclusive territories for well estab- 
lished boiler manufacturer. Built on the 
boilers. All parts 
Erected by factory 


job steel carried 


through any door. 
trained crews. Men or organizations 
calling on contractors and engineers. 
Territories open in the following states: 
Illinois, Indiana, lowa, Wisconsin, Ohio, 
Michigan, Kentucky, Minnesota, Mis- 
souri, Oklahoma, Nebraska, North Da- 
kota, South Dakota, West Virginia, 
Tennessee, Louisiana. 10% commission. 
CENTRAL STATES BOILER COM- 
PANY, 4649 W. Harrison St., Chicago 
44, Illinois. R. M. Sokoloff, Sales Mer. 


ARE YOU THE 
REPRESENTATIVE 
WE'RE LOOKING FOR? 


Long established manufacturer, starting 
new sales program, offers unusual op- 
portunity to representatives who can 
develop territories aggressively, con- 
tacting contractors and jobbers. This is 
a top quality, nationally-advertised line 
of pipe compounds, soldering fluxes and 
sealants used in plumbing and heating, 
refrigeration, sheet metal, etc. Sales 
records prove large volume potential in 
many areas. If you have some technical 
know-how and welcome a challenge, 
here’s your chance to get in on some- 
thing really big and really profitable. 
For full details send information on 
territory covered and lines handled. 
Address Key 175-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 236 AND 238 








OLD LINE MANUFACTURER OF PIPE 

fittings requires the services of a full 
time salaried representative to cover 
the states of Ohio, Indiana and Ken 
tucky. Residence in the area of Cincin- 
nati preferred Age 35 or thereabout 
Must be well acquainted and have fol 
lowing and good standing with the 
wholesalers in the area. Give full par 
ticulars, past experience, references 
salary, ete. Address Key 150-D, “DO 
MESTIC ENGINEERING,” 1801 Prairie 
Ave, Chicago 16, Illinois 


REPRESENTATIVES WANTED 


Manufacturer of plumbers cast brass 
goods and heating specialties for oil 
burners desires representatives in the 
following states: 

Massachusetts, 

Rhode Island, Vermont, 

New Hampshire and Maine 
Address Key 160-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


MANUFACTURERS’ REPRESENTA 
tives known to the best trade desired 
for quality plumbing and mill supply 
and industrial specialties now being 
sold to quality trade Repeat items 
excellent commissions, exclusive terri 
tories open. Write full details in confi 
dence. Box DE 1299, 25 West 4l1st 
Street, New York City 
SALESMAN PLUMBING SPECIALTIES 
To sell for established national dis 
tributors, exclusive territory, 10% com- 
mission. Write full details with refer 
ence Replies confidential AKRON 
SUPPLY CoO., Inc., 216-218 Grand Street 
Brooklyn 11, New York: 


WANTED MANUFACTURERS’ 
REPRESENTATIVES 
Expanding well known manufacturer of 
hot water baseboard radiation. I. B. R. 
approved is inviting inquiries from ag- 
gressive representatives in the follow- 
ing territories: New York City, Long 
Island, Northern New Jersey, New York 
State, Ohio, Western Pennsylvania, 
Southern, Southwestern, Middle West, 
Western and North Western States. In 
order to qualify you should have active 
contact with wholesalers & jobbers in 
your area. Write to P. O. Box 301, 

Camden, New Jersey. 
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BIGGER PROFIT OPPORTUNITIES WITH 
DUNKIRK 


CAST IRON BOILERS 
and RADIATION 


Did you know you can sell a complete steam or hot water 
heating system right over your counter? It’s easy, and costs 
a lot less than you think. Dunkirk’s complete line of quality 
cast iron boilers and radiation gives super market selections 
at super market prices. There are big profit opportunities 
with the Dunkirk line — any combination of boiler-burner 
unit and radiation is available in a full range of models and 
capacities to meet the heating requirements of any size 


account — small, medium and large. 


DUNKIRK FEATURES 


@ Built-in copper coil water heater delivers a full 3 to 5 GPM 
flow of hot water for domestic service. Saves space and extra costs 


of separate burner, fuel supply, piping, fittings and storage tank 


@ All instruments and controls are standard “trade known" 


brands readily available in any locality. 


@ Fire box is designed in accordance with boiler capacity. Ample 
size assures complete, efficient combustion, maximum fuel 


utilization. 


@ Dunkirk Boilers are made of cast iron, the lifetime metal, 
proved best over the years for enduring, trouble-free service 
Boiler-burner units are designed in accordance with the highest 
specifications available for fully automatic gas, oil and coal 
fired operation. 


HONEYCOMB DESIGN—another Dun- 
kirk exclusive—is the newest develop- 
ment in boiler design. It provides more 
heat absorbing surfaces in minimum 
space for maximum heat transfer. Full 
rated capacities are developed with 
smaller, lighter boilers that save inches 
of valuable space and pounds of costly 
weight. Dunkirk wet base construction 
and heavily insulated jacket permits 
installation in limited spaces, on any 
types of floors 


RADIATION 


| 
| 


TTT 
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‘ 
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Dunkirk RadiaVectors are used where Dunkirk Fin-Tube Baseboard Radio Dunkirk Slender Tube Radiators are 

space limits adequate baseboard run tion is packaged in ready-to-instal! available in free standing and leg- 

for effective heating. Available in sections. Requires minimum ware less types in 3, 4, 5 and 6 tube the modernization morket. May be 

free standing and recessed models. house cubage to carry a complete sizes. Narrow widths and low installed os a series loop, 1 of 2 
stock in quantity for volume sales heights are ideal for under window pipe forced circulation system, or 
and quick delivery installations 2 pipe steam system 


Dunkirk Coast Iron Baseboard Ponels 
ore suitable for new construction or 


Dunkirk carries a generous advertising schedule in leading national trade publications 
Call the Dunkirk regional manager or write the factory for catalogs, prices, discounts and delivery schedules 


DUNKIRK RADIATOR CORPORATION 


DUNKIRK, N.Y. 


Member of The Institute of Boiler and Radiator Manufacturers 
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ADVERTISEMENTS 





REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 





LINES WANTED 





MANUFACTURERS’ 
REPRESENTATIVES WANTED 


Kitchen cabinet manufacturer wants 
men calling on distributors, dealers, 
lumber yards, home improvement deal- 
ers, etc., in Arkansas, Illinois, Indiana, 
lowa, Kansas, Kentucky, Michigan, 
Minnesota, Missouri, Nebraska, Ten- 
nessee and Wisconsin. Address Key 
189-D, ‘‘DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


EXCLUSIVE PROTECTED TERRITO 

ries: open for nationally distributed 
inique washer replacement plumbing 
specialty item packaged for sale to 
plumbing ipply houses, hardware dis 
tributors and retailers. Unique demon 
stration sells out of 10 n first ill 
Address Key 168-D, “DOMESTIC EN 
GINSERING, 1801 Prairie Ave Chica 
My 16, Illine 


MANUFACTURERS' 
REPRESENTATIVES WANTED 


Steel-enameled plumbing fixture manu- 
facturer wants men calling on distrib- 
utors, dealers, lumber yards, home im- 
provement dealers, etc., in Arkansas, 
Illinois, Indiana, Iowa, Kansas, Ken- 
tucky, Michigan, Minnesota, Missouri, 
Nebraska, Tennessee and Wisconsin. 
Address Key 190-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


Bai om gin Bh haga, ANTED IN EX 

clusive territe es to represent manu 
rpg r of set room unit venti a 

rs, fin tube radiation ind baseboard 
A terrifik opportunity Por ageressive 
sales engineers On hard worker 
need apply Address Key 167-D, “DO 
MESTIC ENGINEERING 1801 Prairie 
Ave Chicago lf Illinoi 


Manufacturer offering complete line of 
shower cabinets, tub enclosures and 
medicine cabinets for distributor and 
jobber trade. Many territories will be 
open after March 15. Commission basis. 
Write fully for consideration. Address 
Key 177-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


PLUMBING FIXTURES 


Representative wanted by full line man- 
ufacturer. State lines now handled and 
territory covered. Address Key 179-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


REPRESENTATIVES WANTED IN 

Chicago, St Louis, New England 
States and metropolitan New York 
Markets for a full line of shower cabi 
nets, shower bases, shower doors, ete 
Well advertised high quality line. Has 
ready acceptance. Write in confidence 
Address Key 145-I DOMESTIC InN 
GINEERING,” 1801 Prairie A Chica 
go 16, Illinois 
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MANUF AC TURER AG gy Ph a et 
t wholesal s wit! knowledge 

t it manufacture of 

esident on ind ir dl 

I 1 f be radiation vilers ind 

ool equipment. Address Key 125-D 
DOME riba ENGINEERING,’ 
I’r \\ Chicago 1 Illinois 


AGGRESSIVE 


well established water heater manu- 
facturer desires reliable ambitious man- 
ufacturers representatives who sell to 
reputable plumbing jobbers, and whole- 
sale hardware houses in Michigan, Indi- 
ana, Ohio, Pennsylvania, West Virginia 
and Kentucky. Address Key 148-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


einer nko Sem REPRESENTA 
inted for Aldrict Heat Pak 

burner units and hot water 

oO ind gas Distributed na 

through jobhbe P j l 


} 
er | 


if ol overage i 
ALDRICH COMPANY, 





LINES WANTED 





SALES REPRESENTATIVE NORTH 
ern California territory interested ir 
ort line malleable pipe fittings, ui 
s, nipples and wrot opper fittings 

et seats and shower drains to sell 
plumbing — hare — wholesalers 

Replie tric i nti \ddres 

Key 170-D DOMESTIC ENG INEER 

ING 1801 Prairie Ave Chicago 16 


Illinois 


“— 
You need aggressive representation 


"IF" 


Your line has a reasonable volume 
potential 


“WE CAN OFFER" 


5 man coverage of wholesale plumbing, 
heating and industrial supply jobbers in 
New York City, Long Island, upstate 
New York and northern New Jersey. 
We back up our sales staff’s weekly 
calls by a comprehensive, aggressive, 
direct advertising campaign that helps 
develop business. 


LET US SHOW YOU 


what we've done for our other non- 
conflicting lines and what we can do 
for you—please answer in detail. Ad- 
dress Key 149-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


BOSTON 


manufacturers’ representative with 
long successful experience selling to 
New England plumbing and heating 
supply jobbers, can give personal ag- 
gressive representation to additional 
quality line. Address Key 159-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 





ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


ALABAMA, MISSISSIPPI 
AND LOUISIANA 


Experienced representative wants addi- 
tional lines. Excellent references from 
both the plumbing wholesaler and the 
manufacturers we represent. Address 
Key 185-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


ST. LOUIS, KANSAS CITY AND AD 
jacent area Very well established 
with wholesale trade, one more good 
ne desired, Box 129, Clayton Station, 
St. Louis, Missouri 


L. C. FOOTE 
221 Hurlburt Rd., 
Syracuse 3, N. Y. 


Wholesale Trade Only 
New York State 


rOP SALES ORGANIZATION COVER 
ing all of New Jersey & New York re 
expanded its warehouse and de 
additio nal good line \ddres 
“DOMESTIC ENGINE ER 
Prairie Ave Chicage t 

Illinois 


ESTABLISHED MANUFACTURERS 

agents (2) giving comple 
ilar coverage to New York s 

sive of metropolitan New 

me additional line 

ot 1ining water heaters, 
sinks. Will consider othe ie line 
only from reliable est: lis he¢ 1 firm 
\ddress Key 173-D, “DOMESTIC EN 
GINEERING,” 1801 Prairie Ave., Chica 
xo 16, Illinois. 


FRANK MORRIS & CO. 
424 S. Cheyenne St. 
Tulsa, Oklahoma 


Kansas, Oklahoma, western Missouri 
and Arkansas 


MAJOR LINE WANTED 


Texas, Louisiana, Mississippi. Well es- 
tablished organization with warehouse 
facilities. 27 years experience. Refer- 
ences. Address Key 136-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 234 AND 238 
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modern sewer pipe 


BERMICO 


Streamlined modern construction methods call for 
the most efficient and most easily installed prod- 
ucts. That’s why plumbing supply wholesalers 
and dealers recommend—why more architects are 
specifying—Bermico Sewer Pipe. 

And it’s why more and more plumbing con- 
tractors are using this lightweight bituminized 
fibre pipe —root-proof and corrosion- proof — for 
house-to-sewer or septic-tank connections. 
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Bermico Sewer Pipe and Bermiseptic” Perfo- 
rated Pipe for septic-tank disposal beds are 
produced in 8-foot lengths, from 2” to 6” in di- 
ameter. And only Bermico has a complete line of 
fittings made of the same material as the pipe! 
Send today for information about this modern 
pipe. 

Brown Company, Dept. BA-3, 
St., Boston 14, Mass, 


150 Causeway 
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ADVERTISE 





ENTS 








LINES WANTED 


LINES WANTED 





FOR SALE 





MAURIE GRAYSEN 


Successfully covering plumbing, heat- 
ing & hardware jobber in southern 
California and Arizona, wants addition- 
al lines. Address Key 182-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


MINNEAPOLIS AND ST. PAUL WELL 

established agency looking for addi- 
tional well qualified line, Selling whole- 
salers only, plumbing and hardware 
\ddress Key 171-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Lllinois 


NEW YORK & NEW JERSEY 


Aggressive sales organization covering 
entire states seeking a line of malleable 
fittings, valves & brass goods. Our own 
insured warehouse and direct mail ad- 
vertisings have added to our continuous 
sales. Address Key 184-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


MANUFACTURERS’ AGENTS CALLING 

on wholesale plumbing and heating 
distributors desires an additional qua 
lity Mne for sale in Maryland, Virginia 
Delaware, and D. C. We plan to give 
intense coverage and therefore de- 
sire only the highest quality manufac- 
turer. Address Key 174-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois 


“THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 13, Minn. 


Manufacturers Agency Selling 
Important Mid-Northwestern Jobbers 


A one man operation with 20 years in 
the territory—calling on plumbing and 
hardware jobbers in California-Nevada 
and Oregon needs more lines to sell or 
promote. Specialties preferred. 

HARRY HIGDON 

P. O. Box 2001 
Oakland 4, California 


OUR SALES ORGANIZATION IS OPEN 

for an additional good line with high 
income possibilities. Recently lost good 
income line represented since 1941 be- 
eause of liquidation, and are soon to 
lose another high income line of plumb- 
ers’ brass goods and valves because of 
a merger and national sales policy 
change. Plan good warehouse facilities 
early 1957. Cover northern New Jersey, 
western Connecticut, greater New York 
and lower New York State area. JOHN 
H. PETTY & COMPANY, 1 Hanson 
Plaee, Brooklyn 17, N. Y., Phone StTer- 
ling 9-3130. 


NEW ENGLAND 


Established manufacturers’ agents (3) 
selling to 200 plumbing and heating sup- 
ply wholesaler accounts require one 
additional line. Address Key 999-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
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NORTHERN OHIO 
WESTERN PENNSYLVANIA 


Carrying limited number of lines, 10 
years plumbing sales experience, 3 years 
agent, selling leading jobbers. Re- 
sume, references, etc. available. Ad- 
dress Key 139-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





PLUMBING-HEATING, ONLY ONE IN 

town, same owner since 1920, gross 
ing $30,000.00 and turning down plenty 
of business. Located in South Dakota; 
priced for immediate sale, owner re- 
tiring, will give good terms. Informa- 
tion, free photos mailed, no obligation 
whatsoever. C-6629 CONTINENTAL, 804 
Grand, Kansas City, Missouri 


’ 





MISCELLANEOUS 





BUSINESS OPPORTUNITIES 





DISTRIBUTOR WANTED FOR CHICA 

go area. If you have adequate ware 
house space, we will put in stock, carry 
all billings and pay you sales commis 
sion. Outstanding line of asbestos prod 
ucts, refractories and heating specialty 
items. Address Key 172-I “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., Chi 
ago 16, Illinois 


HEATING EQUIPMENT 
MANUFACTURING COMPANY 


In business 25 years. Up to % interest 
available. Partner wishes to retire. 
Heating or contracting experience de- 
sirable. Minimum $20,000 cash needed. 
Address Key 178-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 





FOR SALE: 





FOR SALE OLD 

Plumbing and heating business n 
central Illinois. Wealthy community 
Reasonably priced. Owner retiring. Ad 
dress Key 181-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois 


ESTABLISHED 


ELECTRIC WATER HEATERS 
AND OIL BURNERS 
New and slightly used 550 single and 


double element 66 gallon well-known 
electric water heaters—$32.00 each. 550 


well-known domestic gun-type oil burn- 
ers and controls. $41.00 each. Ideal for 
service parts. Freight allowance and dis- 
count on quantity purchases. Address 
Key 176-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave., Chicago 16, II- 


linois. 


FOR SALE 
Western blower volume air heater size 
22—3000 CFM at % SP, 581 RPM, 
heating coil 12.18. Never used. De- 
livered anywhere west of Mississippi 
River. Priced at one-half original cost. 
Address Key 147-D, “DOMESTIC EN.- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 





WANTED MANUFACTURER, DISTRIB- 
utor, patent 2,706,818. Control device 
for closet flush tanks. Positive guide 
ball valve seating Canadian patent 
pending. Patent pending new and im- 
proved quality ball cock float valve for 
closet flush tanks having new features 
Patent pending leakproof valve seat 
adapter, for pitted leaking Douglas 
loset flush tank valves, adapted in 
seconds. Patent 2,692,316 electric appli- 
ince safety fuse attachment plug. Roy- 
ilties. MICHAEL GRAZIOSI, 383 Sec- 
nd Street, Jersey City 2, New Jersey 


FREE 
CATALOG 


of the most efficient 
sewer and drain cleaning 
equipment 
A Model to handle ANY séwer 
cleaning job. 


ELECTRIC SEWER CLEANING CO. 
Boston 34, Mass. 


DOUBLE YOUR INCOME FROM YOUR 

newspaper advertising by using our 
low-cost cartogns on Plumbing, Heat- 
ing & Air Conditioning. For FREE 
proofs write to LILLY CARTOON 
SERVICE, Box 167, Long Beach, Calif 


STEEL PIPE 
All All 
Sizes Specs 
Mechanical and Pressure Tubing 
CARBON—CARBON MOLY 
CHROME MOLY—STAINLESS 
LARGE OD—HEAVY WALL 
ODD SIZES & SPECS 
MIDCONTINENT TUBE SERVICE, 
INC. 


2308 Oakton St., Evanston, IIl. 


DAvis 8-4030—Teletype Evanston, Ill. 
2276 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 234 AND 236 
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"Boy, that ASHAE Show sure 


opened a lot of eyes...mine included 


When | got a look at the one complete air conditioning and heating 
line this consolidated Dunham-Bush outfit is offering, | was “sold”. One 
source—one responsibility makes a lot of sense to me. 


Sure I'm tired . . . but not too tired to do some profit planning with 
this Dunham-Bush line”. 


That's the type of talk you heard at the Show, are going to 
continue to hear. 


Dunham-Bush one complete line . . . “close-to-source” supply for 
faster delivery, lower freight rates . . . expanded engineering and 
research facilities ... one source—one responsibility ... makes a lot of 
sense to a lot of people. 


How about you? 


Show Goer who 


shopped (aig 


Dunham -Bush, Inc. 


WEST HARTFORD 10 e CONNECTICUT « U. S. A. 
Air Conditioning, Refrigeration, Heating Products and Accessories 


MARSHALLTOWN, IOWA ¢ MICHIGAN CITY, INDIANA « RIVERSIDE, CALIF. ¢ TORONTO, CANADA ¢ LONDON, ENGLAND « SUBSIDIARY: HEAT-X, INC. BREWSTER. N.Y 
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ORANGEBURG 


Root-Proof Pipe 


makes ideal downspout 
run-off lines, too! 


CRANGEBURG 


MANY OTHER USES 








@ Sewer Lines From Home to Street Main 


@ Sewer Lines From House to Septic Tank 


@ Other Underground Non-Pressure 


at Outside Lines 


ADVERTISED In 


1 
I 
i 
I 
I 
@ Storm Drains—Including Downspout Run-Offs 
I 
I 
I 
I 
J 


250,000,000 feet in Service! 


Plumbers like to use Orangeburg Root-Proof Pipe...the in- 
creasing number of installations year after year prove it. Why? 
Because Orangeburg Pipe saves installation costs. Long 8-foot 
lengths are light in weight...lay easily and fast. Taperweld 
Joints seal root-proof with a few hammer taps...no cement, no 
compounds. Lines in service over 50 years prove Orangeburg’s 
durability. Made in 2”, 3”, 4”, 5” and 6” sizes. 

Orangeburg also comes Perforated in 4” size for foundation 
drains, septic tank filter fields—all seepage drainage. 

Genuine Orangeburg has the Orangeburg brand-name on 
pipe and fittings. Write Dept. DE-37. 


ORANGEBURG MANUFACTURING CO., INC. ® Orangeburg, N. Y., Newark, Calif. 
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ORANGEBURG 


FITTINGS 


Tee Wye 
ge tela 


Orangeburg Exclusive 
Fittings are modern, 
lightweight...save you 
time, trouble and money 
...make an all-Orangeburg high quality pipe- 
line. They feature the famous Taperweld Joint. 


46 Bend 
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*A. C. F. Industries, Inc.,. W-K-M Div. 
*Ace Paper Co., Inc. 
Ainsworth Mfg. Corp., ial h-dcame Div. 
Rtetamies TG ., COE FUNOE COG. oo. o.0:0.0 ovsso nic cccaveseses 
Airway Industries, Inc., White Products Corp. 
SE ara an rine Seana veneer ges a 210 & 
Alabama Pipe Co. 

* American Brass Co., The aes 
American Hard Rubber Co., Supplex Co., Div. ... 
American Radiator & Standard Sanitary Corp., 

Air Conditioning Div. ee 
* American Radiator & Standard S: :nitary Corp., 
C. F. Church Mfg. Co. Div. 
* American Radiator & Standard Sanitary Corp., 
Kewanee Boiler Div. ... a 
American Radiator & Standard Sanitary Corp., 
Youngstown Kitchens Div. Te 

* American Sanitary Mfg. Co. 

*Arbest Mfg. Co. ........ 

* Armstrong Bros. Tool Co. 

* Ayling & Reichert Co., The 


Badger Machine Co. . 
*Barnes Mfg. Co. ... 
*Barnes Tool Co., Inc., The oi 
*Beaton & Cadwell Mfg. Co., The : 
* Beaver Pipe Tools, Inc. ... . <<a 
*Bell & Gossett Co. .... : ; .. -146, 
*Bernstrom, Inc., C. R 
Bethlehem Foundry & Machine Co. 
Bethlehem Steel Co. 
Better Homes & Gardens, Me redith Pub lishing Co 
*Boosey Mfg. Co., The Norman 
* Borg-Warner Corp., Ingersoll-Humphryes Div 
Borg-Warner Corp., Subsidiary, York Corp 
*Brady Air Controls, Inc 
* Brass Craft Mfg. Co. 
*Brown Co ‘ ; 
Bruner Corp., The .... os ' , 
Buffalo-Eclipse Corp., Penberthy Mfg. Co., Div 
Bunny Products 
Burnham Corp. 


*Calumet & Hecla, Inc., Wolverine Tube Div 
*Capitol Mfg. & seca Co. 
*Carlin Co., The 
Carrier Corp. .. es ; 
*Carrollton Mfg. Co., Sink Div 
*Cash Valve Mfg. Corp., A. W. . 
Central Foundry Co., The 
*Chesterton Co., A. W. .. 
Chevrolet Div. of General Motors Corp 
Chicago Faucet Co., The . 
Chrysler Corp., Airtemp Div 
Chrysler Corp., Dodge Truck Div. 
*Church Mfg. Co., C. F., Div. of American Radiator & 
Standard Sanitary Corp : 
Coleman Co., Inc., The ... 180 & 
*Combustion Engineering, Inc. ..... 
Connecticut Stamping & Bending Co., 
The, Affiliate of Tube Bends, Inc ea 
Crane Co. .... 46 & 47, 


Deere & Co., Industrial Div 
Dodge Corp., F. W. 
Dodge Truck Div., Chrysler Corp 
*Dole Valve Co., The 
Domestic Engineering Catalog Directory 
Domestic Engineering Publications 
*Dunham-Bush, Inc. 
* Dunkirk Radiator Corp 
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119 
226 
230 
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. .208 
.62 & 63 
» -BhD 
.174 


212 
160 
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78 


55 


216 
184 
151 


Eastern Stainless Products Co 
Elgin Softener Corp. .... 
Elkay Mfg. Co. 

*Embassy Steel Products, Inc 
Engesser & Co., Wm. L 


Fairbanks, Morse & Co 
Finnigan Co., Inc., J. J. . 
Flexrock Co. 
*Fort Recovery Industries, Inc 
Franklin Electric Co., Inc 
Franklin Plastics, Inc. . 
Frigidaire Div., General Motors Corp 
Furnas Electric Co 


General Aluminum Products Co 

General Controls .... 

General Electric Co. . ites 

General Electric Co., Hotpoint Co. Div 
*General Filters, Inc. tatiae cad 

General Motors Corp., Chevrolet Div 

General Motors Corp., Frigidaire Div 
*General Republic Heating Products Co 

Gerber Plumbing Fixtures Corp 

Gerett Corp., M. A. 

Goulds Pumps, Inc. 

Grabler Mfg. Co., The 


76 


191 


244 


142 
64 


205 


38 


204 
72 & 73 
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*Grinnell Co., Inc. . Inside Front Cover 


*Hammond Brass Works 
Harcraft Brass Div. of Harvey M: achine Co., In« 
*Henry Bath Tub Protector Co 
Hobart Mfg. Co., The, KitchenAid Electrix 
Housewares Div. 
* Hoff Mfg. Co., The ... 
Hoffman Specialty Mfg. Corp 
*Holsclaw Bros., Inc 
Hotpoint Co. Div. of General Electric 


Indiana Brass Co., Inc., The 


*Ingersoll-Humphryes Div., Borg-Warner Corp 


Inland Mfg. Co. 
Insto-Gas Corp 


* Jackson & Son Co., The Thomas 
* Jamaica Mfg. Co., Inc 
*Janitrol Heating & Air Conditioning Div 
Surface Combustion Corp 
Jenkins Bros. ..... 
Johnson Metal Hose, Inc 
Jones & Laughlin Steel Corp 
Josam Mfg. Co 


Kaiser Aluminum & Chemical Sales, Inc 
Kenite Laboratory 
*Kewanee Boiler Div. of American Radiator & 
Standard Sanitary Corp 
Kohler Co 
*Kollmann Mfg. Co 


* Ladd, Inc., Geo. F 
Lancaster Pump & Mfg. Co 
* Lawndale Enameling Co 
Continued on Next Page 


* See Our Catalog i in DOMESTIC ENGINEERING CATALOG DIRECTORY 
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* Maid-O’-Mist, Inc. Ps 42 & 43 
Mansfield Sanitary Pottery, Inc. 14 & 15 


* Marsh Valve Co. 
*McDonald Mfg. Co., A. Y. 
*McDonnell & Miller, Inc. ... 

McQuay-Norris Mfg. Co. ... 
*Melard Mfg. Corp. 


* Middleville Engineering & Mfg. Co. 
Mid-States Rubber Products, Inc. 
Mid-Western Industries, Inc. .. 


..201 
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B: ck Cover 
re 

ver : . .228 
Meredith Publishing Co., Better Homes & Gardens ... 
Metal Coating Corp. . oA oa ¥ 


55 


. 156 
. .195 
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Milwaukee Faucets, Inc. : Inside Back Cover 
152 


Minneapolis-Honeywell Regulator Co. 

Modern Swimming Pool Co., Inc 

Modine Mfg. Co. ...... 

Mueller Brass Co. 

Mueller Co. ... 

Mult-A-Frame Div., Ainsworth sheen Corp 
* Mutual Mfg. Co 


National Supply Co., The, Spang-Chalfant Div 
National Tube Div., United States Steel —_e 
U. S. Steel Export Co. 
Neptune Pump Mfg. Co. 
Nibco, Ine. . 
*Norman Sheet Metal Mfg Co., W. F 


Orangeburg Mfg. Co., In 
* Oster Mfg. Co., The 


* Paine Co., The 
Patco Mfg. Co. 
*Peerless Mfg. Corp. 
*Peerless Pottery, Inc 
*Penberthy Mfg. Co., Div. of Buffalo- Eclipse Corp 
Permaglas Div., A. O. Smith Corp. . 
Phelps Dodge Copper Products Corp 
*Piqua Machine & Mfg. Co., The ... 
Polar Ware Co 
Price Pfister Brass Mfg. Co 
*Protectub, Inc 


Queen City Valves, Inc 
Quickdraft Co. 


*Reed-Cromex Corp. 
*Reed Mfg. Co 
Republic Steel Corp. 
Reznor Mfg. Co. 
Rheem Mfg. Co., Home Products Div ; 
Richmond Plumbing Fixtures Div., Rheem Mfg Co. 
Ridge Tool Co., The ' 
Rochester Mfg. Co. 
Romar Mfg. Corp 


Sarco Co., Inc. 
Schemenauer Mfg. Corp 
Sentry Sanitary Corp. 
Sherman Products, Ine. 


i. 
re 
. .134 
.150 
. 50 


*Sherwood Brass Works .... 
*Slant-Fin Radiator Corp. 
Sloan Valve Co. 
Smith Corp., A. O., = wok Div 
Smith Co., Inc., The H nt 
*Somerville Iron Works, ine. ie 
Spang-Chalfant Div. of The National Supply aati. 
*Spartan Shower Stall Co., Inc. ... a 
Bauere D Ca, 2... ccccssss ‘0 
Steinen Mfg. Co., 
Sterling Faucet — ANS 
*Strataflo Products, Inc. 
Sturtevant Div., Westinghouse Electric Corp. 
*Sulflo, Inc. 
*Sundstrand Hydraulic Div., Sundstrand Machine 
Tool Co. 
Supplex Co., Div. of American Hard Rubber Co. . 
*Surface Combustion Corp., Janitrol Heating & Air 
Conditioning Div. 


*Taco Heaters, Inc. . 

*Tait Mfg. Co., The 
Telsco Fittings Div. 

Temco, Inc. 

*Thrush & Co., me 
Tiletone Co., Inc. 130 & 
Tinicum Metal Co., Inc. 

Tube Bends, Inc., The Connecticut Stamping & 
Bending Co., Affiliate wa 


Union Malleable Mfg. Co., The ; 

United States Plumbing Fixture Corp. ... 

United States Steel Corp., National Tube Div.. 
U.S. Steel Export Co. 

Universal-Rundle Corp. 


*Vance Industries, Inc. . 
*Vulcan Radiator Co., The 


*W-K-M Div. of A. C. F. Industries, Inc 
Walker Mfg. & Sales Corp. 
*Watts Regulator Co. 
Webster Electric Co., Industrial Div 
Weil-McLain Co 
*Weil Pump Co. . 
*Wessels Co. ... 
*Western Wire Products Co 
Westinghouse Electric Corp., Refrigeration 
Specialties Div. 
Westinghouse Electric Corp. Sturtevant Div 
White Products Corp., Div. of Airway Industries, 
Inc. 210 & 
White-Rodgers Co, ....... 
* Wilmington Casting Co., The 
Wincharger Corp. 
*Wolverine Tube Div. of Calumet ‘& He Cc ‘la, Inc 
*Wrightway Engineering Co 


“X” Laboratories, Inc 


York Corp., Subsidiary of Borg-Warner Corp 

Youngstown Kitchens Div. of American Radiator & 
Standard Sanitary Corp. 

Youngstown Sheet & Tube Co., 


*Zoeller Co. 


a — 


* See Our Catalog i in DOMESTIC ENGINEERING CATALOG DIRECTORY 
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® Gives You 








PORTABLE ELECTRIC POWER 


with the Exclusive New 


automatic INS 


Ho] RT icmele) ba fell 


Extends Engine Life 
Winco \yse |” Reduces Fuel Consumption 
Lowers Maintenance Cost 


AUTOMATIC CONSERV-er 
IDLING CONTROL— 


Plant AUTOMATICALLY idles except when load of 
75 watts or more is applied. 


205B14S2D Series— 


New 2500 watt Direct Drive model, 115, 230, of 115/230 
volts, 60 cycles, A.C. Control box with receptacles standard 
equipment. 


LIGHT WEIGHT—Only 16! pounds including optional car- 
rying cradle and optional Automatic Conserver idling con- 
trol. 


RECOIL STARTER—Optional equipment at extra cost. 


SUPER POWER—King-size generator gives you close, 
steady, voltage regulation. 


EASY TO START-—4-cycle Briggs & Stratton engine gives 
you quick, easy, dependable starting. 


EASY TO SERVICE—Engine parts & service stations read- 
ily available. 


EASY TO USE—Speedy-Shift 2-wheel dolly for quick port- 
ability. Easily attached or removed. Optional at extra cost. 


Manufactured by WINCHARGER CORPORATION . 


Ka = — 


¥ 


nan” 


SU ODEL 20581452D-1M9 


equipped with Automatic 
CONSERVER IOLING 
CONTROL 724842. Carry- 
ing Cradle #23410 option 
a! equipment 


A COMPLETE LINE OF WINCO ENGINE-GENERATORS 
AVAILABLE FOR YOUR INDIVIDUAL POWER WEEDS 
THROUGH 10,000 WATTS, 

WINCHARGER CORPORATION 


Sioux City, lowa 
Dept. DE-37 


Please send me full information about Winco portable elec- 
tric plants with the exclusive new Automatic CONSERY.-er. 


Name 





Address 





City 








.. Sioux City , lowa 


ot th Zenith Rad Cc 
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Ain, 
ion: Looking for a |\\C\\) 


Electric Water Heater Line? 


MAXIMUM 


@ public acceptance 
offers you e@ ease of installation 


@ profit potential 
1/3 of all Electric Water Heaters ever built have been built by Hotpoint! 
They're easiest to sell—first choice in over one million 
American homes! 





e Copper Hot Water Trap—'"'hot-dip 


galvanized steel 
tank—cold water. baftle—Listed by Underwriters’ Lab- 
They're easiest to install—No tricky hook-ups. No long oratories, Inc.—full Hotpoint Warranty 

pipe runs No special tools needed Also available are Quick-Recovery Super Speed models and 


Service is no problem—Only three out of every 1,000 


cement-lined Perma-Stone models that can’t rust 
Hotpoint Water Heaters have ever needed servicing! 


Round models in sizes from 30 to 82 gallons 
Here are just a few of Hotpoint’s outstanding features 


é : Table-top models in 30, 40, 50 gallon sizes 
e@ Calrod® Magic Circle® heating units grip outside of 

tank with pressure of 200 lbs.—heat is transmitted Built-In models in 30, 40, 50 gallon sizes. A real low-cost 
efficiently to water Builder”’ | 


unit that can be installed under kitchen counters, 
& laces: 
e Automatic Thermostats—mounted directly on tank for in bathrooms, linen closets, etc 


sensitive, accurate temperature control. You'll make maximum profits by giving your customers the 


e Finest Fiber Insulation—permits storage of hot water finest, most famous in Electric Water Heaters in America— 


so contact your Hotpoint Distributor today ! 


® . 
ith = +9 tho 
J wa wrneaS oe ’ 
A 3 
craic 
RANGES + REFRIGERATORS + AUTOMATIC WASHERS - 


CLOTHES DRYERS + DISHWASHERS - DISPOSALLS® + WATER HEATERS + FOOD FREEZERS~+ AIR CONDITIONERS + CUSTOMLINE + TELEVISION 
HOTPOINT CO. (A Division of General Electric Company 


for 3 days without heating. 


5600 West Taylor Street, Chicago 44, Illinois 
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Also available 


with spray attachment 


ghten 
rome plated 
ck nuts. 





tach 
andles and fasten 
ith screws. 





ton the 
bout escutcheon. 





sert spout 
d tighten spout 
he 


fiLWAUKEE y 


autels, J He 
CP 


}O1 E. RESERVOIR MILWAUKEE 2, WISCONSIN 


TROY coNceALeD FAUCET 
cuts 


installation 
time 


1. Insert valve body from underneath sink. Unlike 
ordinary concealed faucets, stem assembly and 
packing nut do not have to be removed. 


installed in 5S easy steps 
Minutes saved mean extra dollars. That’s why Milwaukee 
Faucets brings you this quality fixture that is quick to 
install and requires a minimum of service. 
With a TROY fixture, spacers automatically allow for 
sinks from 1/16 to 1/2 inch thick. There’s no need to 
juggle lock nuts . no extra assembly or disassembly. 
Cut costs where it really counts. Specify Milwaukee 
Faucets for shorter installation time, less servicing and 
bigger profits. 
PLUMBING HINTS 

Eliminate service call-backs for dripping faucets. Make 

sure pipes are thoroughly flushed out to keep metal chips 

from lodging in seat washers. 


oh eres 


has ia eS an aeoe t. 


the dependable name in plumbing firdunes 





}O1 E. RESERVOIR MILWAUKEE 2, WISCONSIN 


Anybody 


want to buy 


q cheap 


arachute ) 


v4 
‘S f 


4s 
Y 
Nobody does . . . nobody wants to pinch pennies on any device his life or 
property depends on. 
Use this basic fact to drive home McDonnell quality. If a boiler owner 
wants to buy a cheap safety control, just ask him if he would buy a cheap 
parachute. Then, when he gasps, give him this clincher: ““You may need a 
safety control only once, but when you need it bad you need it GOOD!” 
One thing is certain: there is no such thing as absolute safety; only 
people selling cheap safety devices claim it... BUT— 
McDonnell Water Level Controls do come closer to the goal of absolute safety than any others 
. . . because they offer the greater dependability that results from better design carried 
out in quality construction. 
It’s easy to sell something you believe in. It’s easy to point out quality you know so 
well in equipment you know so well. Some of the popular McDonnell products are illustrated 
here . . . all of them in the new and better Condensed Catalog. 
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No. 51-2 Feeder and Cut-off Com- 
bination — for boilers of medium 
size, pressures to 35 psi. — both 
steam and hot water. Other types 
for different sizes and pressures. 
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No. 157 Pump Control, Cut-off and 
Alarm Switch— for boilers up to 
150 psi. Integral water column has 
tappings for steam trim. Also with- 
out water column body (No. 150). 


No. 69 Built-in Low Water Cut-off 
— Fits right in tappings provided by 
most steam boiler manufacturers. 
McDonnell offers the most complete 
line of ‘‘Built-ins’ available. 
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230 Series Btu-rated Pressure Re- 
lief Valves—for hot water space 
heating boilers. Complies with ASME 
Boiler Code rated 
and certified by National Board. 


in every way; 
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